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Buyers Market: When those soft 
“eggs” (today’s car purchasers) 
adopt a hardboiled attitude. 


The Si Dias Simons of the high- 
| ways are the Humpty-Dumpties 
' who fall from previous resolu- 
| tions to drive safely. 

4 + * 7 
_ A Big Help 
The “Old Ace in the Hole” could 
be the development of a progres- 
sive truck sales department. 
The trucks would be a big help 
in “carrying the overhead load. 
* > : 7 


Almost Unanimous 

Ninety-nine percent of the 17,483 
seriously disabled World War II 
veterans who received automotive 
vehicles at government expense by 
Dec. 1, 1947, selected passenger 
cars, the Veterans Administration 
reports. 


No Fueling 


All government-owned cars must 
Jeturh to~-wartime fuel restrictions 
and a 40-mile-an-hour speed limit, 
under an executive proclamation 

» issued by President Truman. 

No premium- grade gasoline may 
be used except in cars equipped 
~vith engines requiring such a fuel. 


Tep Cars* 

New car registrations for 11 
months, plus 14 states for De- 
cember: 
1947 
Pos. 
1—587,344 


* * 


1946 

Pos. 
268,7638— 2 
294,316— 1 
195,498— 3 
106,429— 5 
123,425— 4 
96,191— 6 
77,830— 7 
53,7386—11 
75,809— 8 
51,407—12 
59,910—10 
65,454— 9 
49,849—13 
1,425—18 
19,674—15 
900—20 
$1,720—14 
9,273—16 


Make 
Chev. 
.Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds. 
Mercury 
Nash 
Stade. 
Chrysler 
Hudson 
DeSoto 
Kaiser 
Cadillac 
Frazer 
Packard 
Lincoln 


6—188,690 
7—165,845 
8— 99,849 
9— 95,186 
10— 93,692 
1l— 85,893 
12— 81,163 
18— 66,545 
14— 48,525 
15— 48,021 
16— 45,285 
17— 43,625 
| 18— 22,068 
19— 21,784 Willys 1,199—19 
| 20— 14,639 Crosley 2,154—17 
Total All Makes 
— F908,109 1,585,565 
For further details see page 
32, today’s issue. 


| 
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Production Pace 
Stays Hot in 
Spite of Cold 


U. S. Total for Week 
Is 106,636 Vehicles; 





Steel Quotas Face Cut 


CF weather across the nation | 
4 failed to affect automotive pro- 
duction last week, U. S. plants 
assembling 80,574 cars and 26,062 
trucks—a total of 106,636 units, ac- 
cording to Automotive News esti- 
mates. 

U. S. production the previous 
week included 80,772 cars and 
24,697 trucks—a total of 105,469 
vehicles, according to revised 
tabulations. 

Although auto assembly plants 
throughout the nation worked un- 
interrupted schedules all week, the 
below-zero temperatures will prob- 
ably affect future vehicle output 
slightly. 

Many of the industry’s suppliers 
were forced to close down for one 
or two days, because’ the cold 
weather resulted in serious indus- 
trial gas. shortages in particular 
areas. 

+ + * 
—— operations in some dis- 
tricts were on a day-to-day basis, 
but nearly all firms pulled through 
without closing down. 

In fact, despite the cold weath- 
er and current shortages of scrap 
metals, the steel industry last 
week was able to push its operat- 
ing rate up to 98.5 percent of ca- 
pacity. 

In the previous week, officials 
reported, the steel industry pro- 
duced more than 1,700,000 tons, a 
level equal to the high records 
made in 1944. 

However, it was added, there has 
been no letup in the demand for 
steel products, even though pro- 
duction has been substantially in- 
creased in recent months. 

+ a o 

UTOMOTIVE manufacturers 

whose steel quotas were cut in 
the last quarter of 1947, found out 
last week that promised 1948 first- 
quarter quotas have been pared 
down, too. 

Steel sources said that auto in- 
dustry quotas would be unavoid- 
ably cut “where it will hurt the 
most.” That is, on flat rolled 
items. 

According tq further reports, the 
same treatment is in store for the 

(Continued on Page 57, Col. » .. | = 
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TRUCK SECTION 


$6 Per Year, 25c Per Copy 


Record 10,000 Attending 
NADA Show, ¢ Convention 


Car Production Nesiniibey <> 


By Automotive News 
(U. S. PRODUCTION ONLY) 


Week 


Ended Same 
Week 
1947 
23,618 
5,975 
900 
7,811 
4,096 
4,836 
13,981 
1,360 
3,652 
7,179 
1,790 
14,605 
11,473 
602 
2,530 
276 
2,510 
1577 
518 
1,059 
1,969 
879 
2,414 
386 


* Jan, 24, 
1948 


GENERAL MOTORS . 
Buick 


. $1,521 


Chevrolet 
Oldsmobile 


HUDSON 
KAISER-FRAZER 


STUDEBAKER 
WILLYS* 


Total Cars, U. S. .... 80,574 
7Station wagons. *Revised. 


62,215 


Week 
Ended 
dan. 17, 
1948* 
30,523 
4,802 

390 
16,236 
3,948 
5,147 


Total 
Jan. 
1948 

95,522 
15,990 
2,098 
48,195 
12,707 
16,532 
57,238 
6,122 
17,162 
26,142 
7,812 
49,503 
38,533 
1,367 
9,603 
1,320 


5,364 
16,150 
5,503 
10,647 
8,283 
4,598 
9,433 
2,288 


3,581 
7,332 
1,508 
7,903 
1,858 


249,699 181,412 


(Truck Estimates on Page 57) 


°48 Chevrolets on Display; 
No Change in Prices 


CHEVROLET'S 1948 passenger- 
car models, with only minor 
changes so as to keep production 
slowdowns to a minimum, were 
scheduled to go on display Satur- 
day (Jan. 24) at most Chevrolet 
dealerships throughout the nation. 

Prices on 1948 Chevrolets will 

General price increase hinges 
on pay pacts, Page 2. 
be unchanged from those in effect 
for ’47 models, a spokesman said. 

Chevrolet said the 11 models in 
three series all feature a re-de- 
signed radiator grille; new color 
harmonies in interior upholstery, 


Dealer Public Relations: Action vs Talk 


Eprror’s Note: With dealer pub- 
lic relations the hue and cry 
of late, Automotive News de- 
tailed a staff member (incognito) 
to find out how Metropolitan De- 
troit dealers were faring on the 
subject. While Detroit may not 
be a typical city, the following 
article by Staff Writer Bernie 
Thomas should be an eye-opener 
to the industry in general: 

- * ” 
By Bernie Thomas 
Staff Writer 
A PUBLIC relations survey of 

Metropolitan Detroit new-car 
dealers shows that about 70 ‘per- 
cent of them are snubbing...‘roy- 
alty.” In some cases, the snubbing 
is downright mean. 


The designation “royalty” is 


In This Issue ~ 
Registrations . Page 32 


: Page 44 


meant to describe that segment 
of this nation’s economic life- 
line, known in prewar days as 
the buying public. In other words, 
the customers. 

Remember? 

Today it appears, with dealers 
holding order lists of from any- 
where between six months to a 
year-and-a-half ahead of expected 
production, that the customer is a 
temporarily dethroned king. 

* * * 


O*® THE 20 dealers surveyed in 
Metropolitan Detroit by this 
Automotive News staff writer in 
the guise of a prospective new-car 
buyer, only six responded with the 
regal type of treatment that cus- 
tomers took for granted before the 
war. 

The other 14 got a poor public 
relations rating for the follow- 
ing reasons: 

1. Most of thenme-seemed to think 
that anyone wanting to place @ 


new-car order in this day and age 
was on the brink of insanity, 
if he expected a dealer to accept 
it. (Various surveys show that a 
new car tops the list in the buying 
plans of millions of people). 

2. Many were discourteous; 
brutally so. 

3. Seven refused to take orders 
at all. 

4. Seven refused orders without 
a $50 or $100 deposit. (One of this 
group advertises an invitation to 
come in and place an order, but 
makes no advertising mention that 
a deposit is required.) 

(Continued on Page 8, Col. 1) 


two 


Automotive News 
At NADA 
* * - 
Convention Headquarters: Hotel 
Stevens. 
At the Show: Booths 62-63. 


and engine changes designed to 
provide a more rigid crankshaft 
and more durable bearings. 

“Chevrolet was determined once 
more to bring out a new line of 
motor cars without retarding pro- 
duction to any great extent,” said 
T. H. Keating, general sales mana- 
ger. “The change-over to the new 
models has been accomplished with 
this in mind, and there has been 
only a minimum of production 
delay to those who have placed 
orders with Chevrolet dealers.” 

* * * 

THE THREE SERIES of the new 

models again are the Fleetline, 
in two body types; the Fleetmaster, 
with five body styles including a 
cabriolet and a station wagon, and 
the Stylemaster, in four body types. 

The front-end grille has been 
changed by the addition of a T- 
shaped, chrome center bar which 
extends upward to the base of the 
Chevrolet name plate on the top 
horizontal grille bar. 


_(Continued on Page 49, Col. 1) 


~ ‘Business Sessions 


Start Tuesday 


115 Exhibits Attract 
Huge Crowds; Buses 
To Link Big Events 


By Mel Adams 
Staff Writer 

(CSICAGO— With a record 10,000 

4 persons expected, months of in- 
tensive planning will be trans- 
formed into reality here this week 
with staging of two major National 
Automobile Dealers Assn. events. 

First comes the initial National 
Automobile Dealers Equipment Ex- 
hibition, running from Sunday 
through Thursday in the exhibition 
hall of the Stevens hotel. 

This show is being held in con- 
junction with NADA’s annual 
convention, to be held Tuesday 
and Wednesday at the Medinah 
Temple, Ohio St. and Wabash 
Ave., on the near north side. The 
auditorium has a seating capac- 
ity in excess of 5,000. 

Ray Chamberlain, who keeps the 
books, gave a preconvention esti- 


mate of 7,500 as the number who” 


will converge upon Chicago, with 
wives of members accounting for 
more than 2,000. The women will 
have a program oi their own while 
members attend the convention 
sessions. 

* + . 


Ts number of exhibitors at the 

exposition was boosted just be- 
fore the opening hour to 80 and 
they will occupy 115 spaces. 

In addition to other conveniences 
for the big turnout of dealers, spe- 
cial bus service without charge will 
operate between two central hotel 
areas and Medinah Temple. One 

(Continued on Page 48, Col. 1) 


Production 
Automotive News Estimates 
U. 8S. Cars, Trucks 


106,636 105,469 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 57. 


THE OVERALL SIMPLICITY and massiveness of the new 1948 Chevrolet 


in this three-quarter view of 


door panels all blend, and the crease moulding, 


used in previous models. 
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Big Leap for Newcomer .. . 





Ss work out. 


é 
I 











MAYOR BERNARD DOWD, Iieft, of 
congratulates Playboy president 
Louls Horwitz as Playboy starts to move 
inte the big WAA plant on the outskirts 
i a 2 ew Of Catens Ce pur 
chase for 
















HERE'S A FRONT-END assembly pho- 
tographed before a Playboy. This is weld- 
ed to the Playboy body shell and the 
four-cylinder engine mounted on rubber. 


Nash to Unveil 
‘Postwar Model’ 
In Second Half 


DETROIT. — George W. Mason, 
president of Nash- Kelvinator, has 
disclosed that a “completely new 
postwar Nash” will be introduced 
the latter part of this year. 

Besides featuring an “entirely 
new body and fender structure,” 
Mason said, the 1949 Nash “will 
be lower .. . will have more 
glass for better vision and a 
larger interior with wider seats.” 

Mason commented on the new 
model in the first of a new series 
of transcribed radio programs 
sponsored by the Automobile Man- 
ufacturers Assn., of which he is 
president. The series, called “Re- 
port from the Auto Industry,” is 
to be broadcast by 43 radio stations. 

In response to a query from 
Franklin Mitchell, program inter- 
viewer, Mason said he did not ex- 
pect car prices to return to pre- 
war levels “in the foreseeable 
future.” 


H. C. Doss, vice-president and 
general sales manager of Nash, 
who appeared on the program 
with Mason, estimated it would 
be “two to three years” before 
immediate delivery of Nash cars 
became a reality. 









NOW TACKLES the problem of transition from this machine-shop opera- 

ans produced 15 Playboys so far, to ® mass-production operation in the 
huge War ae Corp. plant below. Playboy officials say it will have the new plant 
or ® production rate of 100,000 a year by late September or early October 


Radical Models to Go U 





General Price Increase 


Hinges on Pay Pacts 


| Rapenene- ia where radically changed 
models are introduced, the in- 
dustry hopes to hold the current 
price line at least until the UAW- 
CIO’s wage demands are settled. 


This was evident last week in 
an Automotive News survey, 
which showed that the only price 
rises definitely due in the next 
few weeks will probably involve 
the advanced Oldsmobile Fu- 
turamic ’98, the new Cadillac and 
the 1949 Lincolns. 


Radical ’48s and ’49s to come will 
go up in price because of increased 
production and tooling costs, the 


companies said. 


Tenor of automotive thinking in 
this regard is reflected in a state- 
ment made last week by Harry J. 
Klingler, Pontiac general manager, 
at the press announcement of the 


1948 Pontiac models. 


* * * 


HAT I’m looking for is some 
indication that prices might 


Playboy Making Its Bid 


For Mass Production 


By Bob Finlay 
Managing Editor 
RUrrALe. — Playboy Motor Co 
took the high plunge last week 
which may end up in a dramatic 
American success story or a cold 
fizzle. 

Officials of the young and eager 
company discussed frankly with 
newspapermen their hopes and 
problems as they attempt a transi- 
tion from a machine-shop opera- 
tion, which has produced 15 good- 
looking, smooth-riding, slightly un- 
dersized convertibles to a mass- 
production operation geared for a 
production rate of 100,000 cars a 


Dealers to See 
The New Olds 
Starting Feb. 2 


LANSING.—The 1948 Futuramic 
Series 98 Oldsmobile, as well as 
the 1948 sales program, wil] be 
presented to Oldsmobile zone and 
dealer personnel by four teams of 
home office sales executives, head- 
ed by S. E. Skinner, general man- 
ager of Oldsmobile, and D. E. Rals- 
ton, general sales manager. The 
first four meetings will be held 
Feb. 2. 

Dealer meetings will be held on 
that date in Boston, Buffalo, Mil- 
waukee and Des Moines, Ia. Skin- 
ner will participate in several of 
the 25 meetings to be held in such 
key cities as Philadelphia, New 
York, Washington, D. C., Greens- 
boro, N. C., Atlanta, Jacksonville, 
Cleveland, Pittsburgh, Cincinnati, 
St. Louis, Memphis, Minneapolis, 
Chicago, Oklahoma City, Dallas, 
Houston, Kansas City, Denver, Los 
Angeles, Oakland, Calif., and Port- 
land, Ore. 

The national announcement of 
the full 1948 Oldsmobile line, in- 
cluding the Dynamic series 60 and 
70 cars, and the Futuramic Series 
98 Oldsmobiles, will be made Feb. 
15. 

Preceding the national announce- 
ment of its 1948 line of cars, Olds- 
mobile will hold a preview of its 
new models for its authorized deal- 
ers in the Detroit zone, for repre- 
sentatives of factory suppliers, for 
employes and for the local public 
at its main plant in Lansing the 
week of Jan. 26. 


NADA Old Timers Meet 


Tomorrow at Luncheon 


CHICAGO.—Maj. Lenox R. Lohr, 
president of the Museum of Sci- 
ence and Industry, will be host ta 
the Automobile Old Timers at a 
luncheon meeting Tuesday (Jan. 
27) in the museum’s private dining 
room, 

Fred Elliott, AOT secretary, set 
up offices at the Stevens hotel, 
where NADA convention and expo- 
sition headquarters are also located. 












successful 
year-old engineer and a 28-year- 
old production man—have a prod- 
uct and a string on a plant. 


year by late September or early 
October. 


Only one problem—one of the 
biggest—was under wraps. That 
was the problem of getting the 
15 to 20 million dollars to do 
the job. It is known that Play- 
boy has a proposal for a public 
stock issue before the Security 
& Exchange Commission, and 
thus cannot talk about financing 
lest it be accused by SEC of 
trying to sell its stock in ad- 
vance of SEC approval. 


However, Playboy officials prom- 
ised to make its financing an- 
nouncement within a month. 

The stock issue, of course, would 
be frankly speculative. There is a 
long, rough road between Playboy’s 
present humble status and the goal 
of building 100,000 cars a year at 
a price of $985 fob Buffalo. 


* « * 
UT here is what has been done 


so far: Three ordinary men—a 
used-car dealer, a 45- 


They are: 
Louis Horwitz, president, who is 


listed by the company as former 
general sales manager of Packard 
Buffalo Corp., and formerly in the 
Buffalo field staffs of Ford and 
Buick. 


Charles D. Thomas, vice-presi- 


dent, designer of the car, who is 
listed as a General Motors Insti- 
tute graduate who from 1928 to 
1932 served first as a body designer 
and chassis engineer for Pontiac, 
then as a designer in the styling 
division of Fisher Body. 


Later, as an independent con- 
sulting engineer, he designed and 
built the prototype of the pres- 
ent Playboy, completing it in 
1939. From 1940 to 1948 he was 
chief design engineer for the 
Amphibian Car Corp., Buffalo, 
which produced a few cars but 
did not attain mass production. 
From 1948 until the organization 
of Playboy, Thomas was produc- 
tion design and project engineer 
for Sterling Engine Co. and 
a Machine & Foundry 

0. 

Norman W. Richardson, treas- 
(Continued on Page 55, Col. 1) 


be decreased,” Klingler said, 
I don’t see any indication at all.” 


the New Orleans Automobile Deal- 
ers Assn., a total of 690 new cars 
were registered in Orleans parish 
during December. Chevrolet regis- 
tered 161; 
Plymouth 55; Dodge 55; Oldsmo- 
bile 40; Pontiac 39; Studebaker 35; 
Mercury 27; Packard 17; Cadillac 
17; Hudson 12; Chrysler 12; Kaiser 
11; Nash 11; 
and Frazer 4. 


He added that everything which 
the division now buys has gone 
up in price. Included among in- 
creases borne by the company 
without increasing car prices, he 
said, are pig iron, steel, tires, 
and most component parts of 
supplies. 


Klingler announced that Pon- 
tiacs facelifted new models would 
not be increased in price “initially” 
but he avoided statements regard- 
ing future changes in policy which 
might reflect themselves in prices. 
which Pon- 
tiac will offer as optional equip- 
ment on the new models, will cost 
the purchaser $150, he said. 

. ~ * 


Hydra-Matic drive, 


ARLOW N. CURTICE, Buick 
announced 
that there is to be no change in 
48 model prices from those for ’47 
models, despite the fact that “the 
upward trend in cost of materials 
has not been arrested.” 


general manager, 


Curtice pointed out that in ad- 
dition, the new models will in- 
clude numerous outstanding en- 
gineering changes which “con- 
tribute importantly to greater 
value for purchasers of these 
cars.” 

No price has been announced for 


Buick’s new Dynaflow drive, to 
be available on Roadmasters. 


Although Oldsmobile has made 


no announcement one way or an- 
other regarding its prices, 
understood that only the new Fu- 
turamic 98s will be boosted while 
the facelifted 60 and 70 series 
models will remain unchanged. 


it is 


Because of tooling costs and the 


continued spiral of equipment and 
material costs, Cadillac prices are 
expected to _ rise 
spokesman acknowledged. 


somewhat, a 


+ * + 


ILLYS-OVERLAND, mean- 
while, announced a $49 boost 


in the list price of its Jeep. The 
price f.o.b. Toledo is now $1,195. 


President Henry Ford II of 
Ford Motor Co. has indicated 
that the 1949 passenger cars, 
starting with the Lincoln intro- 
duction, will be boosted because 
the models will offer “greater 
value” than at present. 

A spokesman for Kaiser-Frazer 


said that no increase has been 
made in the ‘48 titled cars and 
that no increase is anticipated. 


* + * 


PACKARD likewise reported that 


no increase in the near future 


is foreseen. 


Nash and Studebaker, both of 


which raised their prices on 1948 
models, will hold the line pending 
labor developments, 
cated. No early need for a price 
rise was envisioned at Hudson, 
which raised prices when its new 
line was introduced recently. 


N. O. Car Sales Hit 
690 in December 


it was indi- 


NEW ORLEANS.—According to 


Ford 127; Buick 56; 


Lincoln 6; DeSoto 5, 


“but 


Cost of Ford Funeral 
Put at $21,980 


DETROIT.—The Funeral of 
Henry Ford last April cost $21,- 
980.22, according to a report of 
claims filed in Wayne county 
probate court by the widow, Mrs. 
Clara J. Ford, executrix of the 
estate. 

Principal funeral ex penses 
were listed as $14,385 for a cast 






























for services of the funeral home. 

Also listed were sums of 
$878.78 for “early American mu- 
sic records” and a final item of 
$5.67 for Sunday dinner for Mr. 
and Mrs. Ford at the Dearborn 
inn the day before he died. 





Firestone Named 
Board Chairman; 


Jackson Upped 


AKRON.—Harvey S. Firestone jr. 
was elected chairman of the board 
of Firestone Tire and Rubber Co. 
at the annual meeting of stock- 
holders last week. Lee R. Jackson, 
formerly executive vice-president, 
succeeds Firestone as president. 

Other officers include: John 1 
Shea, vice-president in chargé’ of 
production; Harold D. Tompkins, 
vice-president in charge of sales; 





Harvey H. Hollinger, treasurer; 
Joseph Thomas, secretary and gen- 
eral counsel, and Claude A. Pauley, 
comptroller. : 

Directors include Harvey S. Fire- 
stone jr., John W. Thomas, Jack- 
son, Sh eM, Trainer, Hollinger, Rus- 
sell A. Firestone, Leonard K. Fire- 
stone, Raymond C. Firestone and 
Roger S. Firestone. 

Continued peak demand for rub- 
ber industry products during 1948 
was forecast by Firestone, who said 
that replacement needs and manu- 
facturers’ requirements will de- 
mand that the industry maintain 
production at rates far exceeding 
those of prewar years. 

He also told stockholders that 
the company enjoyed new peace- 
time record operations during its 
past fiscal year. 


Harrigan Opens 


Consultant Firm 


RUTHERFORD, N. J.—William 
Harrigan, for. nearly 25 years with 
Texas Co. in charge of engineering 
service to the ve- 
hicle manufac- 
turers, has open- 
ed up a déonsult- 

office here 
and will devote 
himself to indus- 
trial engineering 
and merchandis- 
ing problems. 

Harrigan is 
considered an au- 
Wm. Harrigan thority on lubri- 

cation and fuel 
for automotive use, as well as on 
engine design. In his consulting 
capacity he already has been en- 
gaged to analyze and recommend 
to financial interests several new 
automotive developments which 
are said to be ready for production. 








STUDEBAKER REGIONAL MANAGERS from the entire country met in —. Bend last week to discuss 1948 plans. The con- 


ferences were conducted by K. B. 


in charge of sales; C. 


Elitett, vice-president . K. Whittaker, president, Studebaker Pacific Corp. ; 
Paul R. Davis, general sales nan and T. F. Laughlin, assistant sales manager. Special sessions were presided over by R. 
E. Cole, vice-president in charge of emgimeering, and 


aad R. G. Hudson, manager of the truck division. 
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EORGE ZIESMER (Ford), Man- 

kato, Minn., regional vice-presi- 
dent of NADA and chairman of 
the NADA Public Relations com- 
mittee, said the other day that 
people are more interested in how 
a dealer runs his business than in 
what he sells. 

I think this is a significant state- 
ment. The merchandise dealers sell 
has a maximum degree of public 
acceptance. It is promoted ener- 
getically by the various manufac- 
turers. 

If a dealer confines his advertis- 
ing to the promotion of prod- 
ucts, he is really selling mer- 
chandise for a dealer located 
nearby who handles the same 
line. If he neglects to tell his 
own story, is he not, in effect, 
suggesting to his prospects that 
they shop and find out where 
they can buy the car of their 
choice with the longest used car 
allowance? 

Dealers support Ziesmer’s convic- 
tion on two counts. First, if a deal- 
er doesn’t assume his operation is 
important and tell the people in 
his market about it, then in many 
dealers’ opinion he will be throw- 
ing himself to the wolves when 
competition gets tight. 


Owner Satisfaction 


Depends on Dealer 

ECONDLY, dealers think Zies- 

mer is right because they feel 
the contribution a car dealer makes 
to car owners is as important, if 
not more important, than that of 
the car manufacturer. The car 
manufacturer delivers everything 
the customer is going to get when 
he takes delivery of the new car. 
Whether the car is going to remain 
satisfactory or not in the owner’s 
hands depends on the attitude and 
facilities of the dealer who sells it. 

Dealers who have the qualifi- 
cations to deserve public accept- 
ance on their own, Ziesmer feels, 
are overlooking a great opportu- 
nity unless they constantly tell 
what their investment a build- 
in uipment, parts and man- 

nag in the local market. 

A great many dealers throughout 
America have always kept their 
firm names out in front. They use 
special occasions as well as unique 
ideas to promote their institutions. 
As an illustration, the Greenwald 
Auto Co. (Ford), New Kensington, 
Pa., headed by Fred I. Lyle, re- 
cently celebrated its 35th anniver- 
sary. This dealership started by 
taking over the buildings and much 
of the equipment of the manufac- 
turing plant of the defunct Pitts- 
burgh “6”. 

Lyle, proud of this anniversary, 
took space in the local paper to 
indicate the stability of the insti- 
tution and to honor his employes, 
some of whom have been with the 
dealership continuously for 31 
years. The event was also an oc- 
casion for a dinner in which the 
employes were given recognition. 
Needless to say, the event was also 
the subject of considerable editorial 
attention from the local press. 
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You Can Use 


Holiday Theme 


N ANY other dealers use holidays 

for the purpose of setting 
forth the importance of their oper- 
ation in delivering satisfaction to 
automobile owners. H. S. Medbery, 
of Ballston Spa, N. Y., who started 
selling Buicks in 1910 and now has 


both the Buick and Chevrolet ac-. 


counts, took a half-page ad in the 
local papers on New Year’s Eve, 
which among other features set 
forth the following policy: 

“As the twig is bent—so grows 
the tree. 

“We believe that by treating 
our customers as the lifeline of 
our business, as they most cer- 
tainly are to any business, we 
will profit in the end. 


“OUR POLICY NOW AND 
ALWAYS 


Dealers tell me 


Dealers’ or salesmen’s comments, questions or requests may be 


By John 0. Munn 


‘1. Fair prices—governed by 
conditions. 

“2. Courteous, prompt service. 

“3. Honest delivery of our avail- 
able new cars by systematic rou- 
tine. 

“4, Absolutely no acceptance of 
bonuses or gratuities for delivery 
of any new car—ask the man 
who has already received his. 

“In This Way We Feel We Can 
Always Face Our Customers 
Squarely and Hope They Remem- 
ber Afterwards. 

“Please Feel That You Can 

“Buy with Confidence—Repair 
Safely.” 

A dealer doesn’t need to wait for 
anniversaries or holidays. Irving 
Walls, who traveled for General 
Motors for 22 years and for the 
last several years has been Pontiac 
dealer in Dallas, runs an institu- 
tional ad each week in the local 
paper. 

This promotion on the part of 
Walls is doubtless due to the fact 
that he had the opportunity to see 
such favorable results by dealers 
employing such a program that he 
considered it a must when he be- 
came a dealer. 

+* > * 


Cementing Goodwill 

Of Competition 

Wau is a past president of the 
Texas Automobile Dealers Assn. 

and was a very valuable member 

on the late OPA National Advisory 

Committee. As such, he was re- 

sponsible for the dealers in Amer- 

ica obtaining at least some con- 

sideration. 

Recently his newspaper copy has 
recommended that car owners re- 
turn for service to the dealer from 
whom they originally purchased 
cars. He _ specifically mentioned 
other dealers by line makes in sep- 
arate advertisements. He, of course, 
explained that his company was 
devoted almost exclusively to Pon- 
tiac service and invited such own- 
ers in. The results of such broad 
vision, I am sure, must be gratify- 
ing not only from the public stand- 
point, but in obtaining and cement- 
ing the goodwill of his competitors. 

Used car advertising now and 

always has been a means of re- 
flecting the good qualities of a 
dealership. The current crop of 
used car advertisements in al- 
most every city is terrible. Thou- 
sands of dollars are wasted daily 
by dealers, even in medium-sized 
cities. Every dealer offers to pay 
more for the car or sell it for 
less. 

One welcome relief from such 
appeals passed over my desk the 
other day. It was a used car ad- 
vertisement appearing in the 
Portsmouth (O.) papers written by 
Virginia Jones, wife and partner 
of Marvin Jones, the Mercury deal- 
er at that point. 
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Some Pointers 


On U. C. Ads 


I WISH there was space to give 
you examples of the constructive 
used car advertising she produces 
each week. In some of the adver- 
tisements she lists the cars offered 
by makes and then uses the fac- 
tory’s slogans and car descriptions 
from the catalogs of the respective 
makes. Names of the national mag- 
azines were used to introduce the 
current offerings in a recent Jones 
ad. It would do credit to a profes- 
sional. The text follows: 
“LIFE” 

Is more enjoyable when you 
own a car like this. 

1947 Chevrolet 5 passenger 
coupe, heater and extras. 

+ 


* ” 
“LOOK” 
At the beautiful black finish on 
this good car. 
1946 Ford Coach 
Radio and heater. 
ae * a 


“A WOMAN'S HOME 
COMPANION” 


Your wife will like this for the 
(See DEALERS, Page 52, Col. 3) 






Firm Awarded $600 
In Resale Claim 


TACOMA, Wash. — Mueller-Har- 
kins Motor Co. (Buick) was grant- 
ed judgment of $400 and $200 court 
costs here recently against a local 
couple who took delivery on a new 
car and sold it to a used-car dealer. 

Superior Court Judge Fred G. 
Remann held Mr. and Mrs. T. A. 
Page had violated a signed agree- 
ment giving Mueller-Harkins first 
right to repurchase the car within 
a six-month period. 











New Dealer Officials 


CHICAGO.—The complete U. S. 
roster of 55 members will partici- 
pate in the midwinter meeting of 
the Automotive Trade Assn. Man- 
agers at the Stevens hotel today 
(Jan. 26). All of the managers will 
remain over for the NADA con- 
vention and service equipment ex- 


hibition. 





AT THE ANNUAL MEETING of Columbus (0.) Automobile Trade Assn., the fol- 
lowing were elected to serve as officers for 1948: president, Lou Wilsch, Winders Motor 


Sales (Chevrolet); vice-president, C. W. M 


edick, L. E. 


& ©. W. Medick Co. (Ford); 


treasurer, Perry 8S. Fay, Perry Fay Motors (White); secretary, Fred D. Wile, Wile 
Motor Sales (Hudson). Judge John M. Matthias, presiding judge of the municipal court 
of Columbus, swore in the officers. John B. Barton was reappointed executive secretary. 
Left to right: Judge Matthias, Wile, Wilsch, Medick, Fay, and 
(Chrysler-Plymouth), retiring president. 


Clure-Nesbitt Motor Co. 


Harold R. Wood, Mc- 





ED M. NIELSON, right, is the new president of Nebraska Motor Dealers Assn., 


succeeding Floyd Randolph of Lincoln. Nielson is from Columbus. M. O. 


Anderson, 


NADA president, left, was one of the speakers at the annual convention in Omaha. 


Indictments Cost Franchises 


Of 2 More GM 


DETROIT. — Indictments handed 
down by Detroit’s gray-market 
grand jury have cost the franchises 
of a Pontiac dealership and a sec- 
ond Buick concern, it was disclosed 
last week. 

Dickinson-Wallace Pontiac Co., 
whose owners were accused of con- 
spiracy and sales-tax evasion, has 
been sold to William P. Fisher and 
Blair Freeman. The Gratiot Ave. 
firm will be operated as Fisher 
Pontiac Co. 

Buick’s franchise with Andrews 
Motor Sales, Inc., will be termi- 
nated May 81, under an agree- 
ment signed last week by Waldo 
D. Andrews, president, and fac- 
tory officials. 

Hacquoil Motor Sales, Inc., was 
disenfranchised by Buick last Nov- 
ember shortly after Judge W. Mc- 
Kay Skillman’s grand jury indicted 
Clarence J. Hacquoil, owner, on 
grounds of tax evasion. A Hacquoil 
official said last week that service 
operations were being continued. 

Fisher, a former General Motors 
designer and more recently opera- 
tor of a boat works concern, said 
he and Freeman had purchased 
“all of Dickinson-Wallace’s assets, 
but none of the liabilities.” Rein- 
statement of the Pontiac franchise 
accompanied the change in owner- 
ship. , 

Andrews withdrew a franchise 
violation suit against Buick as a 
part of last week’s agreement. 
In return, the division agreed to 
resume deliveries of cars to the 
firm until the franchise expires. 

Andrews’ suit against Buick 

claimed that the suspension of de- 
|liveries constituted a violation of 
ithe franchise clause requiring that | 
the capital status of the dealership | 
be maintained. 

Both Andrews and Hacquoil have | 


Dealerships 


pleaded not guilty to the grand 
jury’s charges of sales-tax evasion, 
which Judge Skillman linked with 
alleged deliveries of new Buicks to 
used-car dealers. Trial proceedings 
against the new-car dealers are 
pending here. 


Ear! O. Jackson, vice-president of 
the Andrews concern, said it was 
“doubtful” whether a new franchise 
would be taken on after May 31. 


Kenworth Sales & Service Co., 411 N. 
Seventh, St. Louis, Mo., has been incor- 
porated listing $30,000 authorized capital 
stock by Rose and W. L. Googins and G. 
M. Rebman to deal in motor vehicles. ( 


On the House. . 


Crowded Day for ATAM 


Host of Reports on Trade Activities Due Today 
At Midwinter Session in Chicago 









R. Earl Burrows of Cleveland, 
ATAM president, will lead off the 
morning session with a report on 
union contracts and wage rates. 
D. C. Barnhart, assistant executive 
vice-president of NADA, will fol- 
low with a report on that organ- 
ization’s activities. 

Next in order will come Edward 
L. Cleary of Chicago, ATAM sec- 
retary-treasurer, reporting on auto- 
mobile shows; Walt R. Hamer of 
Columbus, O., on association dues 
structures, and John E. Raine of 
Richmond, on group. insurance 
plans for associations. 

The afternoon will be occupied 
by numerous other reports, with 
time limits of 15 to 20 minutes for 
each, as follows: 

Allan D. MacKinnon of Pruden- 
tial Insurance Co., New York, on 
that firm’s group insurance plan; 
Floyd L. Hoffman, president of the 
Automobile Dealers Bookkeeping 
and Accounting School, Chicago. 
discussing the school’s work, and 
J. A. Erickson, Minneapolis, presi- 
dent of the Automobile Credit Pro- 
tective Bureau, explaining the bu- 
reau’s operations. 


ATAM members will then take 
over, with John R. Scott of Chat- 
tanooga, vice-president, reporting 
on types of insurance coverage for 
automobile dealers; Marjorie M. 
Baker of Buffalo, on used-car ad- 
vertising standards; Erdie Turner 
of Cincinnati, on association ap- 
nroved used-car warranties: 
Charles D. Henderson of Albany, 
on a vurchase and discount plan: 
Otto Henneberger of Newark, on 
development of county dealer as- 
sociations; Ed Cleary, on the de- 
velopment of metropolitan dealer 
line associations. and Paul T 
Graves of Detroit, on a driver 
training program. 


Non-Profit 


DuTeau Splits Resale Fine 


Among 3 Charities 


OMAHA.—The Nebraska New 
Car Dealers Assn. announced last 
week that the sum of $300 paid as 
nenalty to DuTeau Chevrolet Co. 
by a purchaser who sold his new 
car into the gray market contrary 
to contract would be given by Du- 
Teau to charities over and above 
their usual subscription. 


The sum will be divided equally 
between the infantile paralysis 
fund, the Friendship Train and the 
Red Cross. 

The decision of DuTeau to give 
the money to charity reiterates the 
legitimate new-car dealers’ deter- 
mination to break the gray market 
in automobiles in Nebraska, the 
association said. 


Bird-Kultgen Ups Three 


Arthur L. Mitchell, general man- 
ager of Bird-Kultgen, Inc. (Ford), 
Waco, Tex., has announced the 
promotion of three men: E. C. 
Crabtree, to sales manager; Gar- 
land Bowers, to used-car manager, 
and Hugh Keahey, truck specialist. 





Who'll be NADA’s next president? It’ll be decided of course later 
this week at the association’s annual powwow in Chicago. Right now 
it looks like M. O. Anderson (Buick) of Seattle for reelection, be- 


that Wright will 
dency, 





Pete Wemhoff 


cause of the job he’s done the past year. But Andy 
isn’t so sure the time and headaches are worth 
it. . . . If Anderson isn’t renamed, his successor 
will probably be Ben T. Wright (Lincoln-Mercury), 
Evanston, Ill., who’s been first vice-president the 
past year and general chairman of the 1948 con- 
vention committee. 


To make certain technically 
retain his eligibility for the presi- 


he has just been reelected NADA vice- 
president for Region 6.... 

Lyman Slack, former Packard general sales 
manager, was in Portland, Ore., last week with 
a letter of intent for a Mercury dealership, 
which means that if Slack can qualify as to 


building, personnel and equipment he’ll likely be appointed a Mer- 
cury dealer there. ... Maybe some dealers deserve it, but we can’t 
go along with factory officials castigating their dealers before 


newspapermen, as they’ve been 
foolish to wash the dirty linen 
public. ... 

With all the transportation and 


doing for the past year; seems 
of your own family before the 


oil shortages, it’s been suggested 


that the new-car haulaway trucks could carry some material back 


to the factories instead of just air. 
burg is the new head of Virginia 


... John P. Hughes II of Lynch- 
dealer association. 
Pere WemnHorr. 
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AUTOMOTIVE WE STAND FOR: 

f : 11. Fair and equitable contracts between manufac- 
D Am [a M =oturers and dealers in motor vehicles, parts and ac- 
E BN cessories. {2. A fair profit to the dealer on every 
Am used vehicle accepted in partial payment for a new 
L car or truck. 13. Every dollar of gasoline tax col- 
E lected by state or federal governments applied to 

iL the building and maintenance of highways. { 4. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. [5. A return to the pre- 
cepts of independence and the rewards of applied 


ea NEWS 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world.® 


Will Our hie ia 
Show Leadership? 


eo all of the handicaps that have been thrown in 
the path of the automotive industry during the past 
year, the industry got back into its famed stride of breaking 
records in production. 

It turned out more civilian trucks and registered more 
vehicles than ever before in a single year in the history of 
the industry. It turned out over three and one-half million 
passenger cars—and registered over three million vehicles 
in spite of a critical shortage of steel and several strikes 
that upset orderly production. 

No one can deny that the automotive industry did its 
full part in maintaining prosperity in this nation, and 
that it performed a very definite worthwhile service in 
the expansion of our necessary “on rubber” transporta- 
tion system. 

More steel is promised for 1948—the capacity of auto 
plants has yet to be anywhere near taxed—workmen are 
back near their prewar manufacturing stride—the steel mills 
have stated that they would do everything they can to hold 
prices where they are or lower them. 

ae * = 


All that is needed now to keep the prosperity boat on an 
even keel and steered on a path that will avoid the shoals 
of recession, is for labor to go along with the industry and 
help produce more at a lesser cost. 

Strikes or slowdowns now for higher wages, in face 
of economic world unrest, will certainly demonstrate that 
labor leaders are not only weak but selfish to the point 
where they would sacrifice our present industrial equi- 
librium, if not endanger the peace of the world, by in- 
sisting on higher wages which they know are now beyond 
the point of safety. 

They know—if they are the labor leaders they are sup- 





posed to be—that highest production is the only method by 
which prices can be brought back into line—and on a basis 


where world trade is not excluded from our manufacturers. 


Now is the time for them to show if they are men or mice 
—if they deserve the gains they have supposedly earned 
for their union members—and are interested in maintaining 


the prosperity of the nation and the world. 
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IF YOU WHO read last week’s 
symposium in this column of wis- 
dom, found it a little hard to follow, 
please blame faulty telephone con- 
nections and no opportunity for the 

author to correct 










WHAT ARE his own proofs. We 
YOU DOING were attempting to 
ABOUT IT? refresh your mem- 






ories on how in- 
noxious was the federal income tax 
when it first became a law in 1913, 
when no one who earned less than 
$3,000 per annum was required to 
file a report; when if you netted 
$5,000, you paid a $20 tax. If you 
earned $10,000, you got off with a 
$70 assessment, and if you ended 
up with a $25,000 income after al- 
lowances for dependents, etc., your 
Uncle Sam thanked you for the 
$270 check you handed him. How 
in the 34 years which followed, and 
with two world wars to use as an 
alibi, greedy congressmen never at 
a loss to find new ways to spend 
your money, had insidiously in- 
creased individual income taxes to 
the exorbitant brackets in which 
we find ourselves today. 
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PLENDID ISOLATIONIST 
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WHERE ONCE the government 
collected the “Widow's Mite” from 
your earnings, now you are merci- 
fully allowed to keep a fraction, 
just sufficient (they hope) to feed, 
clothe and attempt to educate your 
family. As one of the leading tax 
experts in this country pointed out 
recently, there is no excuse, except 
perhaps in the depths of an all-out 
war, for an income tax which takes 
more than half of the net earnings 
of any individual. One would in- 
deed have to be ingenious to accu- 
mulate a fortune legitimately under 
the present tax structure. It is 
probably, as many have pointed 
out, an utter impossibility to do so. 


Where then does this lead us in 
a genuine democracy, which has 
been built on the sound basis of 
an equal opportunity for every 
mother’s son, to build a future com- 
mensurate with his own energy and 
ambition? Are we so sure that the 
smart youth of today are not ask- 
ing, “What’s the use of striving 
to get ahead if a greedy govern- 
ment is going to handicap us at 
every turn with confiscatory taxa- 
tion?” Certainly it has already af- 
fected their elders, on whom they 
could once count for financial as- 
sistance in starting a new business 
or experimenting on a new project 
or invention. How dare we run the 
risk of eliminating the very incen- 
tives which have built in these 
United States the greatest democ- 
racy of a free people this old world 
has ever seen? 




































‘Not One, but Many.....’ | 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be j 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. ; 
















through the transom should not 
allow those dealers so inclined to 
remain in a trance that shuts out 
the coming transition to a buyer’: 
market.—B. T., Detroit 


L-M It Is 


Under a picture of the George J 
Devine Inc. building in the Dec 
29 issue of Automotive News, yot 
identify the dealership as “Buick. 
This firm handles Lincoln-Mercury 


Men of Year? 

“Man of the Year” is definitely 
the one responsible for the actual 
design of the new Hudson. 

In one mighty stroke he has lift- 
ed that car from close to the bot- 
tom to the top. Last year used car 
dealers would not pay list prices 
for a 1947 Hudson; today they are 
bidding as high as $200 to $400 
over list to get one. Somebody in 
the Hudson organization deserves 























* * *# a lot 2 ee - ~~ —Cyaries CHRISTIANO, manages 
a, coe ordner, Inc.| George J. Devine Inc.. La Cross¢ 
NOW, AS IF to prove how com- (Hudson), Springfield, Mass. Wie q 
pletely illogical they can be, the Eprror’s Nore: Hudson says no 
Truman administration comes up| one person is responsible, but 
with the vote-catching proposal to| that the design was worked out ° ° 
take some 12 million taxpayers off << siete af ose. C E « 
the rolls and substitute new and ame ° ae P oming vents 
higher corporation taxes—as if cor-| ‘ UOlictty rttails ce! 
TWO HOODS OF A KIND? JANUARY 





porations were not owned by indi- 
vidual American citizens. Everyone 
knows, or should, how inexcusable 
is the present system of double 
taxation. Corporation profits are 
taxed and then a stockholder must 
also pay on the dividends he re- 
ceives. Take for a simple example 
a widowed school teacher, who by 
frugality or sheer deprivation has 
accumulated a few shares of A T & 
T or General Motors. If the corpor- 
ation’s profits were tax free and 
distributed to its stockholders, her 
spendable share of the dividends 
she received would be proportion- 
ately many times that of the 
wealthier shareholder in the same 
company. Thus increasing taxes of 
corporation profits is just a vote- 
catching phrase without rhyme or 
reason. It harms most those who 
are entitled to a full share in the 
profits of the company in which 
they have risked their savings, but 
unless we, you and I, lend our sup- 
port right away to those statesmen 
in Congress who are fighting this 
kind of hair-brained thinking, we 
will in the future have only our- 
selves to blame.—G.MS. 





(AUTOMOTIVE NEWS JAN. 19) 
HARDLY. OUR FIRST KNOWL- 
EDGE OF PUBLIX WAS ITS IN- 
EFFECTUAL CLUTCH AT OUR 
PUBLICITY SHIRTTAILS. 

GARY DAVIS FIRST STARTED 
THREE-WHEELER MORE THAN 
FOUR YEARS AGO, AND PIC- 
TURES OF PROTOTYPE WERE 
PUBLISHED, AMONG MANY 
PUBLICATIONS, IN THE LOS 
ANGELES TIMES OCT. 4, 1945, 
AND LIFE MAGAZINE OCT. 22, 
1945._JACK ADAMS, DAVIS MO- 
TOR CAR CO. VAN NUYS, 
CALIF. 


Ode to Oggie 


Like the Chinaman and publish- 
ers of photo magazines, I believe 
that a picture is worth 10,000 
words (I believe that is the fig- 
ure). A picture I like is the cartoon 
on your editorial page every week. 
Invariably, there is good sense 
made more impressive by the art- 
ist’s technique to promote a smile. 

For instance, the cartoon in the 
Jan. 5 issue was one of the best 
yet. Those orders shown flying in 


Jan. 25-38—Chicage (Hotel Stevens). An 

nual meeting of NADA. 
FEBRUARY 

Feb. 9-12—Atiantic City (Conventien Hall) 
Twenty-first Annual Conventien, Auteme 
tive Aescessories Manufacturers ef Amer 
fea Expesition. 

Feb. 17—Baltimore. Annual! meeting, Mary 
land Automobile Trade Assn. 

MARCH 

Mareh 3-5—Detreit (Book-Cadillac). SAE 
Passenger Car and Production meeting 

March 8—New Orfeans. (Jung hetel). An- 
nual convention of Leuisiana Auto Deal- 
ers Assn. 

Mareh 18 (epening), Cleveland. 1848 ox 

* hibit, American Society ef Teel Engi 























neers. 
March 23-24—Des Moines. Iowa Aute Deal- 
ers Assn. parley. 
March 30-April 1—Philadelphia (Bellevue- 
Stratford). SAE Transportation meeting. 
APRIL 
Apr. 8-1l—Dalias. Sixth annual Southwest 
Automotive Show. 
JUNE 
June 6-11—French Lick Springs, Ind. 
Annual SAE summer session. 
AUGUST 


Aug. 18-20—San Francisco (St. Francis). 
SAE West Coast meeting. 
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ABOUT LIKE 
WHLYS AND 
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Peele (y) 


Entitled ‘“‘How Would You Design Your Car?”, a novel 
full-color questionnaire that makes every man his own 
automotive designer is currently being distributed to 
thousands of motorists all over the country. 

The latest in a number of studies conducted by the 
Ford Marketing Research Department, it is expected that 
the questionnaire returns will yield important informa- 
tion regarding nation-wide public preferences about such 


F oO R OD MO T O 


nestionnalre 


Surveys Public’s Automotive Ideas 


Listen to the Ford Theater over NBC stations Ez Sunday afternoons, 5:00 to 6:00 p.m. E.S.T. 










things as body styles, car size, interiors and accessories. 


Such continuous looking ahead, and working ahead— 
utilizing every possible way of assuring that Ford prod- 
ucts are always carefully tuned to public tastes—is one 
important factor in the increasing tempo of Ford’s march 
to leadership. No wonder that, as an important and dynamic 
part of an outstanding team, Ford Dealers all over the 


»? 


country are “Out Front with Ford! 


« c oO M P A WN Y 


BUILDERS OF FORD, LINCOLN AND MERCURY CARS ¢ FORD TRUCKS, FARM TRACTORS AND MOTOR COACHES 
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Absorption by Makers Unlikely . . . 


30-Cent Demand Adds 


To Price Pressure 


By Mac Gordon 
Staff Writer 
A= taking its first look at 
the UAW-CIO’s 1948 models 
last week, the auto industry sat 


back and shuddered to think what 


prices might be if union demands 
were granted. 

The union’s 22-man panel of de- 
signers, ignoring pleas for temper- 
ance, brought out an up-to-the- 
minute line with four basic fea- 
tures: 

1. A wage increase of 25 cents 
an hour, across the board. 

2. A health insurance program, 
costing five cents more an hour. 

$8. Guaranteed pay for a full 
work week, even though an em- 
ploye works only two or three 
days. 

4. Three-week vacations for 
workers with five years’ senior- 
ity, instead of the two-week 
maximum now in most contracts. 

In addition, the union announced 
it would ask General Motors for 
a union shop when negotiations 
open early in March. 

Plans to frame a pattern pension 
demand were rejected by UAW 
leaders, and it was decided to let 
local unions decide whether to ask 
for retirement benefits this year. 

© + * 
ALTER P. REUTHER, the 
UAW’s chief stylist, insisted 
that the new wage models were 
price-less and should cost the in- 
dustry and the public nary a red 
cent. 

But automotive economists, 
versed in wage-price patterns, 
took issue. They said price rises 
were “almost inevitable,” even 
after the UAW has scaled its 
demands down to compromise 
levels. 

Officially, spokesmen for the Big 

Three and the independents de- 
clined comment on the demands, 


Oswego Strike 
Ends, But IAM 
Stalls on Vote 


OSWEGO, N. Y.—A two-month 
strike of auto mechanics and 
garage workers ended last week 
when the dealership employes voted 
to return to work. 

The decision was announced at 
a meeting of representatives of the 
dealers and International Assn. of 
Mechanies, at which Oswego Mayor 
Frank L. Gould presided. 

Vernon F. Murphy, dealer coun- 
sel, said that the sole reason for 
the strike was the question of 
union representation. He said the 
dealers felt they have no right to 
commit their employes until an 
election is held to determine 
whether they wish to have the IAM 
act as collective bargaining agent. 

Stephen L. Gallagher, business 
representative for the IAM, said 
the union has decided to withdraw 
any move for representation until 
the state labor relations board acts 
on unfair labor charges brought 
by the union against the dealers. 

Murphy charged that coercion 
and intimidation had been used to 
force dealers to sign a recognition 
agreement against the wishes of 
their employes. 


- 


DOUGLAS K. HUNTRESS, right, president of Huntress Nash Motors, Inc., Fort 


Wayne, is 
sales, 


for a third round of postwar wage 
increases. 

The union still had not deter- 
mined last week whether the brunt 
of the wage drive would be pressed 
against GM or Chrysler. It ap- 
peared likely that negotiations 
would be conducted with both com- 
panies simultaneously. 

* 7 * 

ReVtTHEe said that GM would 

be notified of the demands on 
Feb. 28—the earliest date possible 
under the contract. Negotiations 
must begin within 10 days after 
notification. The GM contract is 
scheduled to expire April 28. 

Norman Matthews, the union’s 
national Chrysler director, said a 
meeting of Chrysler local union 
representatives would be called 
soon to decide on reopening the 
contract. 

All provisions of the Chrysler 
agreement except those affecting 
wage scales extend to April 26, 
1949. Wage scales may be re- 
opened once only during the life 
of the contract, on written notice 
from either party. 

The Ford-UAW contract bars 
wage discussions until July 15, 
1948. 

In approving a 25-cent demand, 
the UAW leaders took cognizance 
of local union clamor for such a 
figure. Last year the demand was 
for 23% cents, while in 1946 the 
union asked a flat raise equivalent 
to about 26 cents. 

+ * ” 

. 25-CENT wage increase is 

necessary to restore the buy- 
ing power of auto workers’ wages 
to the level attained in June, 1946, 
the last month of effective price 
control,” the UAW board’s state- 
ment said. 

“Locals and councils are noti- 
fied that the board proposes to 
watch living costs closely and will 
revise the 25-cent wage demend 
if the rate of rise in living costs 
between now and May should be 
more rapid than that assumed in 
framing this demand. 

“All affiliates of the UAW-CIO 
are therefore advised, upon en- 
tering negotiations, to reserve the 
right to revise their demands in 
accordance with any policy which 
may be set by the international 
union.” 

The UAW proposed that a health 
insurance program embrace ex- 
penses for hospitalization and 
medical and surgical fees. The 
board statement declared that ris- 
ing costs “have deprived many of 
such care as they were able to pay 
for in the past.” 

* * + 

T= demand for a guaranteed 

40-hour work week was first 
raised in last year’s GM negotia- 
tions, but the ensuing agreement 
made no mention of the proposal. 
Reuther is understood to be press- 
ing for a weekly guarantee as a 
lever with which to win a yearly 
guarantee from the auto com- 
panies. 

“The guaranteed weekly wage 
will end once and for all the in- 
equitable one-way contract under 
which the worker must hold him- 
self available at all times for the 
company’s call without the com- 
pany accepting any corresponding 
obligation to provide him with 
work or pay,” the union declared. 





by Nash Motors’ H. ©. Doss, left, vice-president in charge of 


congratulated 
after Huntress had received honors as @ new 10-point select dealer. Lionel Hakes, 
Ohicage seme manager, is shown (center) sented. 












GM Grant to Workers 


Brings UAW Charge 

DETROIT.—Provision by Gen- 
eral Motors of an improved 
group insurance plan for its em- 
ployes has brought a charge of 
unfair labor practice from the 
UAW-CIO. The complaint was 
filed with the National Labor 
Relations Board here. 

The union contends that GM 
is attempting to usurp the col- 
lective bargaining functions of 
the UAW. It also alleges that 
GM has coerced employes to 
sign up. 


The lengthened vacations, it was 
stated, are being sought in an ef- 
fort to put hourly-rated workers 
on an equal plane with office and 
supervisory employes in the _ in- 
dustry. 

Provisions of the Taft-Hartley 
law involving union shop de- 
mands will be obeyed by the 
UAW, Reuther said, explaining 
that the NLRB will be asked to 
poll GM workers on the issue 
as required by the federal sta- 
tute. » 

The corporation, however, sstill 
must agree to a union shop as part 
of collective bargaining procedure. 
Approval of a union shop by a 
majority of GM hourly-rated work- 
ers, demanded by the Taft-Hart- 
ley law, will make no difference 
unless the management’s accept- 
ance is obtained. 
+ * + 


FrORD is the only major automo- 

tive company at which a union 
shop is in effect. Ford workers will 
be polled this summer to determine 
whether they wish the arrange- 
ment to be continued. 

In other labor developments last 
week, the nine-day strike of Hud- 
son foremen ended after an agree- 
ment providing for modified col- 
lective bargaining was approved. 

A company spokesman said 

Hudson had agreed to negotiate 
collectively with the supervisory 
employes, but not with the Fore- 

men’s Assn. of America. The 

Taft-Hartley law relieves employ- 

ers of any obligation to bargain 

with unions of foremen, although 
such workers may join unions. 

Termination of a wildcat walk- 
out at the Spicer Mfg. gear-assem- 
bly plant in Toledo enabled Wil- 
lys-Overland to resume production. 

Ford Rouge Local 600 of the 
UAW will complete a referendum 
this week on whether the local’s 
officers should sign non-Commun- 
ist affidavits. 


Employe Contest 
Features DeSoto 


Servi i 
ervice Campaign 
: DETROIT. — With the slogan 
Make 1948 Homecoming Year”, 
De Soto division has launched a 
nationwide pro- 
gram to attract 
DeSoto and 
Plymouth owners 
to DeSoto-Plym- 
outh dealerships 
for service, parts 
and _ accessories 
sales. The  pro- 
gram will con- 
tinue throughout 
1948, 

An incentive 
campaign, de- 
signed to stimulate the interest of 
all dealership employes in the pro- 
gram, is being held for 11 weeks, 
from Jan. 12 to March 28, During 
this period, employes are eligible 
for thousands of prizes, awarded 
for securing new customers. 

The DeSoto service department, 
under the direction of Roy W. Ut- 
ley, is furnishing field men and 
dealers with campaign ideas. A 
dealer promotion kit contains sam- 
ples of mailings to employes; wall 
posters and banners; suggested 
letterhead for use during the 
homecoming year; contest account 
sheets; a prize catalog, and other 
items. 

“The program aids furnished to 
the dealers are designed to accom- 
plish two ends,”: Utley said. 

“First, they assist him in secur- 
ing the maximum participation of 
his employes in the incentive pro- 
gram and the overall campaign. 
Secondly, they assist him in at- 
tracting the maximum number of 
his potential customers into his 
place of business.” 





Roy Utley 





At SAE Banquet . . 
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Automotive News photos by Marty Pierce 


AMONG THOSE AT THE speakers table at the annual SAE banquet in Detroit 


were James Crawford, General Motors; C. M. Gile, Gulf Oil, and William James, Ford. 





IN THIS GROUP AT THE annual SAE banquet in Detroit are 0. E. Hunt, General 
Motors; Rear Adm. Nicholson; Col. Jesse Vincent, Packard, and Geo. T. Christopher, 


Packard. 





AMUSED AT A SPEAKER’S remark at the annual banquet of SAE in Detroit ar 


W. A. Roberts, Allis-Chalmers; Mac 


Perfect Circle. 





PICTURED AT ANNUAL SAE banquet in Detroit are Col. Herbert 
ken-Detroit Axle Co.; H. C. Dickinson, formerly of Bureau of Standards, 
illys-Overland. 


Short, 


Lockheed Aviation, and Ralph Teetor 


W. Alden, Tim- 
ashington ; 


dack Reese, Continental, and Barney Roos, W! 





ANOTHER GROUP AT THE speakers table at the annual SAE banquet in Detroit 


were Lovell Lawrence, 


Motors; Arch 


Colwell, Thompson Products; Harry T. 


Reaction 
Woolson, formerly of Chrysler, and Ray Buckendale, Timken-Detroit Axle Co. 


Pontiac Holds Prices on ’48s; 
New Deluxe Line Added 


By Bob Finlay 
Managing Editor 

PONTIAC —Price tags on the 1948 

Pontiacs, which dealers. will 
show Feb. 1, will be the same as 
on 1947 models although cost pres- 
sure for higher prices is strong, 
Harry J. Klingler, general man- 
ager of Pontiac, 
revealed last 
week at a press 
preview of the 
new models. 

“Everything 
that goes into a 
ear,” said Kling- 
ler, “has gone 
up since we es- 
tablished our last 
prices early in 
1947. I wish I 
could see encour- 
aging signs for price decreases, but 
I can’t.” 

Klingler also revealed that: 


1. Pontiac will offer a new de- 
luxe line which will cost $385 
more, but is optional. It will fea- 
ture more luxurious trim inside 
and out. 

2. The Hydra-Matic transmission, 
which Pontiac is offering on '48s, 
will list at $150 and is optional. 

3. Pontiac has in mind a new 
approach toward retail sales staffs. 


H. J. Klingler 





4. As long as a year and a half 
ago, Pontiac took a strong stand 
against loading cars with unwant- 
ed accessories, undervaluing trade- 
ins and charging more than estab- 
lished prices. 

- + * 
“WE WANT no part of any deal- 
er who cheats,” Klingler said. 

He added that Pontiac has inves- 
tigated every complaint made to 
it and has quietly cancelled some 
dealers, among them a couple in 
Detroit recently. 

5. Pontiac dealers have on their 
books 511,200 orders. Spot checks 

show that 95 percent of these would 
be good if delivery could be made 
in the next 30 to 90 days, but some 
may fade if the prospects get other 
makes of cars before Pontiac can 
deliver. 

6. Pontiac’s expanded facilities 
can turn out 500,000 cars a year 

now, but Klingler said in view 
of material shortages he will con- 
sider Pontiac lucky to build 10 
percent more than it did last 
year, which would be about 250,- 
000 cars. 

7. Pontiac dealers are in better 
shape than ever, and strong dealers 
will be “terribly important some 
day.” 

The '48 Pontiacs have a grille 

(Gee PONTIAC, Page 56, Cel. 3) 





BIGGEST 
PRODUCTION 
YEAR 


Studebaker begins 1948 
with Production facilities 
still further ©xpanded! 


The 190,000 units built at 
Studebaker *n 1947 exceee 


by 30% the production of 
the best previous year! 
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Action Versus Talk 


Detroit Survey Shows Dealers Neglecting 
To Build Good Public Relations 





(Continued from Page 1) 


5. Eight dealers refused to give 
price information. 

6. All 14 refused to quote exact 
prices. 

7. In four dealerships, either the 
dealer or his representative was 
sloppily dressed. 


* * - 


[= WAS interesting to note that 
of the six new-car firms where 
either the dealer or his represen- 
tative was more than willing to 
take an order, quote prices or an- 
swer queries pertaining to the car’s 
features, four represented vehicles 
already knee deep in a competi- 
tive market—that is, immediate de- 
livery was available. 

Admittedly, some of the ques- 
tions asked of dealers during the 
survey were, to say the least, 
somewhat provoking. However, 
in prewar days a salesman was 
measured to a great degree by 
his ability to get along with all 
types of customers. 











AMAZING 


all-purpose 


ELECTRIC TOOL 
will 


e Drill up to Ye'' dia. 

e Ream up to Ye" dia. 

e Tap up to Y"' dia. 

e Run Nuts up to ¥%'' dia. 

e Drive Screws up to ¥%'' dia. 
e Hole Saw up to 1%"' dia. 

e Bore Wood up to 7%2"' dia. 

e Drive Studs up to %"' dia. 

e Drill Masonry up to %"' dia. 

e Extract Broken Studs up to %"' dia. 
e Wire Brush up to ¥%'' dia. shanks. 


(Uses Standard Attachments) 


To that end, a successful prewar 
salesman was usually willing to 
answer any and all questions, and 
an eccentric customer or two never 
fazed him in the least. 

+ . + 

N CONTRAST to the welcome 

response received at only six 
dealerships out of 20, the follow- 
ing is a reconstruction of an inter- 
view at a dealership handling one 
of the “Big Three” popular me- 
dium-priced models: 

Salesman (approaching  cus- 
tomer, after customer paces up 
and down showroom floor for 15 
minutes): “Something I can do 
for you?” 

Customer (admiring car on 
showroom floor): “I sure like that 





new . Could I get an order 
in for one?” 

Salesman (in bored tone): 
“Mister, you’re wasting your 


to run. 
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time. We’re booked on deliveries | 


for the next 16 months.” 

Customer (anxiously): “Well, I'd 
still like to get on your order list. 
I figured I’d have to wait a while 
for a new cr 

Salesman: (resignedly): “Tll 
take your order, if you’ve got 
$50.” 

Customer: “What’s the $50 for?” 

Salesman (implying by man- 
ner that he had just heard a 
silly question): “We insist on a 
deposit to make sure that our 
orders are bonafide. We don’t 
want dead orders in our files.” 

Customer: “Do you have a list 
of your orders, so I could see where 
I'd be for my $50?” 

Salesman (testily): “I just got 
through telling you that we have 
orders for all the cars we expect 
to deliver in the next 16 months.” 

Customer: “But I’m thinking that 
$50 could be earning interest for 
me at the bank during those 16 
months. Or perhaps you'll credit 
me with bank interest if I give 
you the deposit.” 

Salesman (blood pressure ap- 
parently rising): “Listen, it’s im- 
material to me whether you leave 











11 BROADWAY, NEW YORK 4, N. Y. 





“NEW LOOK’ in passenger car 


THE 
tires for 1948 automobiles is being intro- 
duced by Firestone in its Super-Balloon 
tire. This new tire provides greater riding 


comfort and safety for motorists than any 
other tire development since Firestone in- 
troduced the original balloon tire in 1922, 
the company states. It will be standard 
equipment on 1948 models of many major 
manufacturers. 


an order or not, and I think you’d 
be wasting time anyway.” 


* * * 


AT THIS point, the salesman was 
+4 leaving no stone unturned to 
imply that the customer was really 
wasting his (the salesman’s) time. 
According to a factory release, 
more than a half-million persons 
are awaiting delivery of the car 



















AMAZING! No Kick—No Twist—Even if 


you stall the spindle completely, the motor continues 


AMAZING! It’s Reversible—full power in 


either direction—runs on 110V ac-dc. 


AMAZING ' It saves up to 90% of the time 


on nut-running operations alone. 


A M AZi i G! With Standard Attachments you 


need only ONE INGERSOLL-RAND IMPACT 
TOOL to do all operations. 


ersoll-Rand 


144-16 





which sat on the showroom floor: 
The salesman was acting as if h« 
personally had all the orders in- 
volved in his hip pocket, so h 
was asked the $64, prewar ques 
tion: 

“Could I hear the motor run?” 

Salesman (blood pressure now 
too high to explain that exhaust 
fumes are considered unsanitary 
indoors): “The keys for the car 
are put away, and I don’t have 
time to get them.” 

Customer (still eagerly admiring 
car): “How much does it sell for?’ 

Salesman (in offhand manner): 
“Around $2,000, but prices are 
going up.” 

Customer: “Does that include al! 
the equipment on it?” 

Salesman (disgustedly): “Yes, 
it includes all the equipment you 
see on it. It’s all put on at the 
factory.” 

Customer (acting as though he 
might still get a car without wait- 
ing 16 months, and most customers 
think they will): “I don’t think I'd 
want the radio, or those side mir- 
rors or fancy bumper guards. How 
much would the car run without 
them?” 

Salesman: “Look, there prob- 
ably isn’t any use of me telling 
you again, but that equipment 
is installed at the factory and 
even if you could get a car, you’d 
have to take the equipment on 
it. We’re certainly not going to 
get stuck with it.” 

Customer: “I’ll still like to know 
how much the car is_ without 
them.” 

Salesman: “I don’t carry the 
exact figures around in my 
pocket and I haven’t the time 
to look them up. Probably by 
the time you can get a new 
, the prices will be differ- 
ent anyway.” 

The salesman apparently had 
enough of the customer at this 
point, and walked away. 

* * + 

prncet that dealership, the “cus- 

tomer” immediately tried an- 
other handling the same make of 
car. At this dealership, he got im- 
mediate attention and a smiling 
welcome from the salesman on the 
floor. Although his questions were 
substantially the same as those 
which seemed to irk the salesman 
of the previous firm, the answers 





were as different as day from 
night. 

A resume of that interview fol- 
lows: 


Salesman: “May I help you?” 
Customer: “I’d like to place an 
order for a new - “uy 

Salesman: “I wish I could take 
your order, but I’m afraid we 
have orders on hand now for all 
the cars we expect to be able 
to deliver in 1948.” 

Customer: “I'd still like to get 
on your list. I’m willing to wait 
a while.” 

Salesman: “T’ll be glad to take 
your name and address, but I 
can’t take a formal order. It 
wouldn’t be fair to you. You see, 
we have to get a $50 deposit on 
all orders and we don’t like to 
take that money unless we can 
tell you within 60 days when we 
could deliver you a car. The boss 
doesn’t think it fair to tie up 
people’s money for a long time. 
But I can put your name on my 
personal list, and if the factory 
sends us more cars than we ex- 
pect this year, Pll give you a 
ring.” 

Customer: “I'll appreciate that. 
By the way, how much is the new 
—— selling for now?” 

Salesman: “If I could sell it 
to you, you could drive this car 
off the floor for exactly $1,973.73. 
That price includes the radio and 
heater and all the various extras 
you see on it. We don’t usually 
dress a car up like this, except 
for showroom display.” 

Customer: “How much would it 
run without them?” 

Salesman: “Ill have to guess, 
but I'd say about $200 less.” 

Customer: “Would I have to take 
all those things if I got a car?” 

Salesman: “Gosh, no. We don’t 
force anything on our customers 
they don’t want. We urge them 
to take a radio and heater be- 
cause most of our cars come fac- 
tory-equipped that way. But we’d 
pull them out if you didn’t want 
them.” 

Customer: “Well, thanks a lot. 
I sure wish I’d come around when 
you were taking orders.” 

(See SURVEY, Page 52, Col. » 
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COME TO THIS 
SIGN OF 


QUALIT Y——_»> 
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OLDSMOBILE DEALERS HAVE 
GOOD STOCKS AVAILABLE FOR 
IMMEDIATE DELIVERY TO 


INDEPENDENT GARAGES 


Here’s news that independent garagemen in this territory will welcome: 


Oldsmobile now offers a new Replacement Parts Program that makes 
plenty of genuine Oldsmobile parts available to the independent 
repair trade ... available in good supply . . . available without delay. 


Nearly every type of Oldsmobile replacement part that is needed for 
the majority of Oldsmobile service jobs can now be procured quickly 
from Oldsmobile dealers. These include such items as carburetors, 
engine bearings, valves, piston rings, generators, and distributors. 


Servicing Oldsmobile cars with genuine Oldsmobile parts is profitable 
from several standpoints: (1) They are “tailor-made” for Oldsmobile 


YOUR OLDSMOBILE DEALER 
@ aewe you! 


Md 












cars, fit right, and require a minimum of time to install. (2) They are 
engineered to Oldsmobile’s high standards of precision and quality— 
built to give long-lasting service, thus assuring customer satisfaction 
on Oldsmobile jobs. (3) They are available in such quantities, at con- 
veniently located Oldsmobile dealers, that it is possible for independent 
garages to maintain smaller parts inventories. (4) They are comneti- 
tively priced and available for quick delivery. 


It will pay every independent garage man to get in touch with his 
nearest Oldsmobile dealer, and find out the lengths to which Olds- 
mobile has gone to cooperate with the independent repair trade in 
supplying genuine Oldsmobile parts. 
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AUTOMOTIVE WASHINGTON 
Roots of Inflation Lie 
In U.S. Policies--NAM 


By William Ullman 


Washington Correspondent 
INFLATION CAN BE stopped only by curing the causes 


and not by increasing government spending and adding ‘con- 
trols to shackle productive efforts, in the opinion of NAM 


President Morris Sayre. 





Sayre expressed that view in a nationwide radio broad- 


cast urging public support of ? 


a non-political anti-inflation 
program sponsored by indus- 
try. At the same time he charged 
that President Truman, contend- 
ing in his recent messages that 
profits are too high, did not give 
the true picture of présent busi- 
ness returns. 

The President neglected to state, 
Sayre said, that the volume of 
services business renders has near- 
ly doubled, and that profits are 





Ullman 





desperately 
needs.” 

The President 
also failed to 
state that Ameri- 
can corporations 
average only a 
few cents of 
profit on each 
dollar of _ sales, 
Sayre _ pointed 
out. 

“Profit 
which 


figures 
reflect a 


necessary to finance the produc-| tremendous amount of service ren- 
tive expansion “that this country| dered seem large because Amer- 
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ica’s enterprise system, made up 
of almost countless large and small 
concerns, is vast and effective,” 
Sayre said. “But profits are ex- 
tremely small compared with the 
total amount paid out in wages, 
and they represent but a small 
price for the capital used in pro- 
duction.” 

According to Sayre, there are 
12 alternatives to more govern- 
ment spending and controls over 
production to curb inflation. 

“These steps,” he said, “must be 
taken by everyone concerned—by 
government, business, labor and by 
public opinion.” 

“I list government first because 
it is responsible for most of the 
inflationary steps that have been 
taken or are about to be taken,” 
he said. “It will take strong, un- 
compromising public opinion to 
reverse this long-term trend.” 

The NAM _ executive declared 
President Truman’s recent mes- 
sages “show that the crest of the 
third great postwar attempt to 
have your government spend your 
money and rule your lives is riding 
high.” 

t > > 
Uncompromising 

TREASURY Secretary John Sny- 
der turned thumbs down before 
the House Ways and Means Com- 





mittee on a Democratic-suggested 
compromise proposal to amend 
President Truman’s cost-of-living 
tax bill. 

At the same time, he vigor- 
ously denounced the Knutson bill 
and served virtual warning that 
a veto awaits it at the White 
House. He said it would run the 
government into the “red” in the 
fiscal year 1949 by $2,100,000,000. 
Snyder declined to agree to a 
proposal to cut the President’s $40 
relief figure to $30 for each tax- 
payer and dependent in order to 
insert in the bill a section giving 
states the income-splitting privil- 
ege now enjoyed in community 
property states. 

Snyder said the Knutson bill 
would “constitute a major threat 
to the nation’s financial integrity 
and economic stability.” He insist- 
ed that “no legislation must be 
adopted which will lower the reve- 
nues of the government at this 
time a single penny.” 

* . * 


Democrats Split 

THE PRESIDENT’S proposal to 
reimpose the excess profits tax on 
corporations was attacked both by 
Rep. Doughton, a Democrat, and 
by the Republicans. Doughton 
read testimony given to the com- 
mittee in 1945 by Fred M. Vinson, 


1 KILLS tHat cLare 


with the touch of a button 


Here you see just one reason why it’s easy to 
sell a Trico Windshield Washer — its ability 
to kill glare at night by washing off the 
dust prisms that sparkle when oncoming 
headlights hit them. 


Trico’s “Two Little Squirts” are equally effective in 


making daytime driving safer and more restful by /” WH 
washing away muddy roadsplash, vision-diming _/ /, 

grime. And Trico, Washers are blade-savers, too, 4 Y 
for a half-dry glass tears and “feathers” the 


wiping edge of the rubber. 


More than one million car and truck 
installations are repeatedly demonstrat- 


JJ} d 










Wy 





PRICED RIGHT FOR EASY SELLING 


$6025 wn enna 





ing that every windshield needs a washer 
—and continuous Trico national 
advertising is multiplying 

public demand. Stock 
Trico Washers and you’ll 
SELL them. 








Trico’s special all-season solution — an 
added profit item — makes the Washer 
usable the year round except when driv- 
ing with an extremely cold windshield. 


Trico Propucts CORPORATION, BUFFALO 3, N. Y. 


Windshield Washers 


Fully Automatic - Nothing to Pump 








former Secretary of the Treasury 
now Chief Justice, who asked re 
peal of the excess profits tax. 


Vinson was quoted as saying that 
it was “the fixed policy of the 
administration to remove war con 
trols as soon as possible,” and that 
this tax was one of the first which 
needed removal “because it is an 
obstacle to business.” 

If it was an obstacle in 1945, 
why isn’t it an obstacle now, 

Doughton wanted to know, and 
if taxes on business are to be 
increased, where will the funds 
come from for the $50,000,000,000 
of new investment the President 
said will be necessary in the next 
few years. 

Snyder answered they were able 
to find $18,000,000,000 during 1947 
for investment, and anyhow, the 
President expected this need to be 
filled over a period of years. 

* +. * 


Security Freeze 


REP. GEARHART of California, 
a member of the Ways and Means 
Committee, has proposed to Con- 
gress legislation to halt the Treas- 
ury department from issuing new 
regulations broadening the base of 
the Social Security Act. A joint 
resolution introduced in the House 
by Gearhart would have the effect 
of freezing all social security cov- 
erage as it stands. 

New Treasury regulations, 
which were to have been issued 
effective Jan. 1, 1948, and later 
were held up upon protest by 
Rep. Knutson, chairman of the 
Ways and Means Committee, 
would become effective Feb. 1 
unless Congress changes the law. 

The Gearhart resolution would 

clarify, its sponsor said, the defi- 
nition of employe-employer rela- 
tionship in the Social Security Act 
and prevent the Treasury from 
covering people that Congress be- 
lieves should not be covered. 

* * * 


Steel Malpractices 


THE SENATE’S steel subcom- 
mittee recorded itself agaiinst re- 
imposition of wartime allocation 
and priority controls on steel prod- 
ucts, but at the same time asked 
for a Federal Trade Commission 


| probe of certain industry practices. 


In a report to the Senate, the 
group declared that even limited 
controls would have the effect of 
slowing down steel production. If 
the steel industry wants to avoid 
government curbs, the report warn- 
ed, each company should assume 
responsibility for checking its own 
sales in order to wipe out the gray 
market in steel. 

* + * 


Ready to Act 


CONTROLS over price and dis- 
tribution will be imposed promptly 
on several key commodities if Con- 
gress passes the administration’s 
anti-inflation bill. Two cabinet of- 
ficials made this plain in testimony 
before the Senate Banking Com- 
mittee, 

Interior Secretary Krug said if 
Congress approves the administra- 
tion proposals, he would move at 
once to freeze prices for coal and 
oil products and set up machinery 
for petroleum allocations. Com- 
merce Secretary Harriman declared 
Congressional authorization of price 
controls would bring immediate im- 
position of ceilings on steel, farm 
machinery, lumber and textiles. 

+ * * 


Facts Demanded 


A TARIFF argument between 
the State department and Congress 
appears to be coming up. The 
House Ways and Means Committee, 
which initiates all tariff legislation, 
the other day approved a resolu- 
tion aimed at determining whether 
the United States got as much as 
it gave at the Geneva conference 
last year. 

Immediately thereafter, Rep. Cur- 
tis of Iowa, a member of the com- 
mittee, served notice on the State 
department demanding disclosure 
of full data concerning its recent 
trade negotiations with foreign 
countries and warning that unless 
all the facts were coughed up by 
March 1, Congress would be urged 
to enact legislation compelling ac- 
tion. 

The State department was 
charged by Rep. Curtis with 
making secret agreements in the 
matter of tariff concessions that 
should be made public immediately. 


* 
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Voluntary Method Tried . 


Steel Producers Start 
Mapping Quotas 


WASHINGTON.—The 23-member 
industry advisory committee on 
voluntary steel allocations will 
meet here Jan. 30 to begin working 
out the distributicn program. 

Secretary of Commerce Harri- 
man, in announcing this last week, 
emphasized that the committee 
will have the final voice on amounts 
and methods of allocations. The 
Commerce department is serving 
only as a clearing house of infor- 
mation, he said. 

Other committees will be form- 
ed ‘to handle distribution and 
consumption problems arising 
when the quotas are set, Harri- 
man disclosed. 

The steel committee’s action will 
provide the first major test of the 
Republican-sponsored anti-inflation 
law passed during the special ses- 
sion of Congress in December. 

The 23 steel manufacturers asked 


by Harriman to serve on the ad- 
visory committee are as follows: 

J. T. Whiting, president Alan Wood Steel 
Co.: C. R. Hook, president American Roll- 
ing Mill Co.; C. 8. Stone, Atlantic Steel 
Co.; A. B. Homer, president Bethlehem 
Steel Corp.; W. R. Howell, president Bliss 
& Laughlin, Inc.; Wilbert Weir, Harrisburg 
Steel Co.; C. W. Meyers, president Colo- 
rado Fuel & Iron Corp.; E. L. Parker, 
president Columbia Steel. & Shafting Co.; 
A. K. Clifford, Continental Steel Co.; 
David Bell, Edgewater Steel Co.; Lauson 
Stone, president Follansbee Steel Corp.; 
Hayward Niedringhaus, president Granite 
City Steel Co.; E. L. Ryerson, chairman 
Inland Steel Co.; Ben Morrell, president 
Jones & Laughlin Steel Corp.; R. W. Wol- 
cott, Lukens Steel Co.; Paul Dillon, North- 
western Steel & Wire Co.; C. M. White, 
president Republic Steel Corp.; Lew 
Creighton, Rotary Electric Steel Co.; H. 
A. Roemer, chairman Sharon Steel Corp. ; 
B. F. Fairless, president United States 
Steel Corp.; Frank Purnell, president 
Youngstown Sheet & Tube Co.; E. T. Weir, 
chairman National Steel Corp.; H. J. 
Kaiser, president Kaiser Co. 


Ye ThT. 
Fig ha 


BLUE Beceoce 


DETROIT.—Russell G. Ford, who 
has been with Chevrolet for 26 


years, has been appointed general 


purchasing agent 
for the division, 
with authority to 
formulate pro- 
curement policies, 
it was announced 
last week by 
Hugh Dean, gen- 
eral manufactur- 
ing manager of | 
Chevrolet. 

At the same 
time, G. M. Ha- 
ley was promoted | 
from assistant purchasing agent to | 
purchasing agent of the central of- 
fice and E. J. Furbacher was pro- 
moted from senior buyer to assis- 
tant purchasing agent of the cen- 
tral office. 


Ford was born in Detroit in May, 
1900, served in the Marines during 
World War I and joined the Chev- 
rolet plant and production engi- 
neering department in 1922. He 
was appointed buyer in 1928, pur- 


R. G. Ford 


PRODUCTS OF 


ADER IN MAINTENANCE 


| Chevrolet Boosts | 
'3 in Purchasing | 


| 
| 
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FUNKE & HAWLEY (Dodge-Piymouth), 305 W. Main St., Batavia, N. Y., has been 
awarded a silver anniversary plaque in commemoration of the dealer’s 27 years of 
continuous association as a dealership with Dodge. The award was presented to Charlies 
C. Hawley, partner and founder, by V. F. Ochlerich, regional manager of the Dodge 


Syracuse region, and Allan Monroe, district manager. Left to right: 


and Ocehlerich. 


chasing agent of the Indianapolis 
plant in 1930, and general purchas- 
ing agent of the central office in 
1940. 


Benson Chevrolet Co., Ohio and Park 
Sts., Humansville, Mo., has been incorpor- 
ated listing $50,000 authorized capital stock 
by Claude and Clyde Parrish of Liberty, 
Mo., and Herbert Benson of Kansas City. 


No matter what you call it, here’s a Whiz sales-maker 


you can't do without! It’s a cinch to get—at practically 


no costto you. Ask your Whiz jobber for the dope today! 


R.M. HOLLINGSHEAD CORPORATION. Genera ffi 


aT fens: 


Toronto 


Dallas, 


Niet Maa lila taee 


es: Camden, New Jersey 


Chicago 


Monroe, Hawley. 


Tucker Insists 


WAA Sell Him 


Surplus Furnace 


CHICAGO.— New troubles for 
Tucker Corp. arose last week as 
Preston T. Tucker, president, in- 
sisted that the War Assets Admin- 
istration accept his bid of $8,000,000 
for its $28,000,000 surplus blast fur- 
nace and coke plant in Cleveland. 

Tucker contended that since he 
already owes the government $30,- 
000,000, the government stands to 
lose this amount unless his cor- 
poration is given facilities to pro- 
duce steel to build the Tucker car. 

Opposition to Tucker’s request 
came from C. M. White, president 
of Republic Steel Corp., who stated 
that Republic had operated the 
plant during the war and all cir- 
cumstances warranted sale to Re- 
public. 

“The whole economy of the na- 
tion will be best served by award- 
ing these facilities to Republic,” 
White said. “Loss of the blast fur- 
nace would have immediate dis- 
astrous effects upon about 200 small 
companies dependent upon Repub- 
lic for pig iron.” 

Tucker replied by charging that 
“Big Steel and auto lobbies” and 
“somebody in War Assets” were 
attempting to block his purchase 
of the plant. He claims his offer 
is higher than that of Republic. 


Dodge Transfers 
Mooney to Coast 


SAN FRANCISCO.—Appointment 
of D. B. Mooney as regional man- 
ager of the new Dodge San Fran- 
cisco region is 
announced by E. 
C. Quinn, general 
sales manager of 
the division. 

Mooney, who 
has had 21 years 
of extensive and 
valuable automo- 
bile wholesale ex- 
perience since 
joining Dodge in 
1926, has filled 
various positions 
with the Dodge field organization 
and in the Dodge home office. He 
was promoted to Syracuse regional 
manager in 1945, the position he 
held when appointed San Fran- 
cisco regional manager. 


D. B. Mooney 


Oostdyk Retires; 


Munger Named 


DETROIT.—Charles A. Oostdyk, 
vice-president in charge of pur- 
chasing of Hudson, has resigned to 
take an extended 
rest, it was an- 
nounced last 
week by A. E. 
Barit, president. 

Oostdyk’s re- 
tirement comes 
after 41 years in 
the automobile 
industry, nearly 
40 of which have 
been spent in 
purchasing. 

G. W. Munger, 
who as purchasing agent has 
served as head of Hudson’s buying 
operation under Oostdyk for many 
years, has been elected vice-presi- 
dent in charge of purchasing. He is 
a veteran of 35 years in the auto- 
mobile business. 


G. W. Munger 
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Four American Airlines Stewardesses 


demonstrate the roomy comfort of the new Dev. 


See Hs Maguilicent, -sized Car, 





Streamlined Comfort! A 64” seat... generous 
accommodation for four persons. Five feet high. 
Fifteen feet eight inches over-all length. 





Complete Visibility! One-piece 72” shatter-proof 


windshield... clear, unobstructed view fore and aft. 










fA 
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Disc Brakes! Three hydraulically-operated brakes. 
Safer, non-swerving brake action at any speed ~ for 
the life of the car. 








SEE IT AT THE ANNUAL SPORTS AND TRAVEL 
~ CHICAGO, FEB. 27- MARCH 7 
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America’s Number One Car 
lor the 2-car tamly 





...and these AMAZING DAVIS “FIRSTS” 


FIRST successful 3-wheeled automobile. 
FIRST all-aluminum car with removable 
body panels; no fenders. FIRST produc- 
tion car with removable hard top. FIRST 
American production car with built-in 
hydraulic jacks (on de-luxe models). 
FIRST production car with chromium- 
plated wrap-around bumpers. FIRST 
venturi-cooled production car. FIRST pro- 


duction car with so low a center of gravity. 
FIRST car insulated and sound-proofed 
with Fiberglas. 
More Davis Data! 

Speeds up to 100 miles an hour. 35 to 50 
miles per gallon of gas. Hydraulic oleo 
shock absorbers. One-piece shatter-proof 
windshield. Four cylinder, 60 H.P. 
Hercules engine. 


Luis MOTORCAR COMPANY 
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MAIL TO Davis Motorcar Company 


8055 Woodley Ave., Los Angeles, Calif. 
Please send me information concerning the following territory: 


NAME 


STREET AND NUMBER 


CITY. 





—_. STATE, 
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LESS THAN A YEAR after fire destroyed the home of Crawford Ohevrolet Co., 
Glenwood, Ark., this modern building was constructed and installed at a total cost 
of more than $100,000. The total dimensions are 120 feet by 138 feet with a showroom 
15 feet by 36 feet, the remaining portion being devoted to the parts and accessories 
department. In addition, there is a separate paint and body service building. Plant is 
of brick and steel construction throughout, and features 12,000 square feet of glass, 
including glass doors. H. T. Crawford is the owner. 





Trademark Issued | 


For Armorlite 


GROTON, Conn.—Electric Boat 
Co. has obtained a special trade- 
mark from the bureau of trade- 
marks in the U. S. Patent Office 
to cover the material it employs 
in the production of auto truck 
bodies known as Armorlite. 

Armorlite is a composition ma- 
terial made of sheet aluminum 
covering laminations of teakwood 
and cardboard. By its use, the 
manufacturer claims, 50 percent of 








BRIGHT, FAST COLORS, which are 
part of the filament itself, cannot 
“run” or stain. Wide choice of 
solid tones, attractive patterns. 


’ TOUGH LUMITE, made of Dow’s 
Saran, can’t be scuffed or scarred 
by luggage, bundles, careless 
feet. It lasts and lasts! 





dead weight in body construction 
is saved and made available for 
payload. 





Niblock Elected President 
Of Elkhart (Ind.) Assn. 

Donald Niblock of Niblock Nash 
Sales has been elected president 
of the Elkhart (Ind.) Auto Dealers 
Assn. 

The association also named L. M. 
Bergeron of Bergeron Motor Sales, 
vice-president, and Roy F. Jones, 
secretary. 


or cleaning fluid. 


cupping. 


EASY TO CLEAN. Spill anything 
on LUMITE and it comes off in a 
jiffy with plain soap-and-water 


GLOVE-LIKE FIT. LUMITE covers 
guarantee a snug fit permanent- 
ly. No bulges, no wrinkles, no 


In the Hopper 


Tenn. Governor Rules Out 
Special Sales Tax Session 


No special session of the Tennes- 
see legislature will be held to con- 
sider modification of the state’s 2 
percent sales tax, which was en- 
acted in 1947, Governor McCord 
told the annual convention of the 
Tennessee Press Assn. Exemption 
of food and medicine and other 
modification proposals have been 
made, 

Gov. McCord said that although 
some elements of the press have 
called for a special legislative ses- 
sion for sales tax changes, no 
member of the present state legis- 
lature has suggested it to him. He 
said he was opposed to any changes 
in the sales tax until the state tax 
revision commission has submitted 
its report to the legislature in 
January, 1949. 

> * > 


S. D. Considering Increase 


In Gas Tax for Roads 


Highway financing will be one 
of the major issues before the 


South Dakota legislature next year, 
it was indicated by Gov. George T. 
Mickelson in addressing a civic 
group at Rapid City, S. D. 

The governor said he was 
“thinking favorably” of a proposed 
1-cent increase in South Dakota’s 
gasoline tax rate to provide reve- 
nue for highway construction. De- 
claring that there is “no question” 
that the state is going to have to 
spend more money for roads, the 
governor said he was giving con- 
siderable thought to methods of 
raising the money but had reached 
no definite conclusions. 

+ * * 


Va. Governor Asks Boosts 
In Corporate, Pay Taxes 


Increased corporate and personal 
income levies and boosts in several 
other state taxes, to produce an 
additional $21,700,000 in revenues in 
the 1948-50 biennium, were recom- 
mended by Gov. William M. Tuck 
in his message to the opening ses- 
sion of the 1948 Virginia legislature. 

Expressing opposition to propos- 
als for a general retail sales tax, 


on “beauty-proved” 
seat covers 


Sure they'll keep all that first, 
fresh attractiveness, every bit of that 
smooth, snug fit. The fabric is 
LuMITE Woven Plastic! 


_ Children can’t scuff this extra-dur- 
abie material, dirt wipes right off its 
stain-proof [surface. LUMITE stays 


fresh, Jooks new even after the hard- 
est treatment. 


Specify LUMITE next time you or- 
der seat covers from your supplier. 
This wonder fabric gives seat cover 
buyers every feature they want, gives 
you every advantage in making 
quick, profitable sales! 


WOVEN PLASTIC FABRIC for quality seat covers 


LUMITE DIVISION, Chicopee Manufacturing Corp. » 47 Worth St 
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or selected sales taxes on soft 
drinks and tobacco products, Gov 
Tuck instead called for boosts in 
income tax rates on individuals 
and corporations, an increase ir 
certain license taxes, higher fran- 
chise taxes for public service cor 
porations, a 25 percent increase in 
the recording tax on deeds and an 
increase in the beer tax. 
> > * 


Bills Seek Outright Repeal 


Of S. C. Inspection Law 

Legislation to repeal South Caro 
lina’s compulsory motor vehicle in- 
spection law, due to become effec- 
tive March 1 after a six-year sus- 
pension, has been introduced in 
both branches of the state legisla- 
ture. 

Chief State Highway Commis- 
sioner C. R. McMillan recently 
came out for elimination of the 
inspection law. He said that em- 
ployment of additional patrolmen 
would be less expensive and more 
effective. 

* = s 
Fargo Reported Eying 
City Auto License Tax 


A city automobile license tax is 
among potential sources of new 
municipal revenue reportedly being 
considered here by the Fargo (N. 
D.) city commission. 

While no new revenue measures 
are currently pending, the prob- 
lem of finding new non-property 
tax revenues is listed as one of 
the major issues confronting the 
city during 1948. 

* * * 


Virginia Asks U. S. to Halt 


State Tax Discrimination 


Both branches of the Virginia 
legislature have approved a reso- 
lution asking Congress to elimi- 
nate the federal income tax dis- 
crimination which now exists in 
favor of the 12 community prop- 
erty states. 

In these states, which do not in- 
clude Virginia, husbands and wives 
are permitted to split income and 
thus obtain lower federal income 
tax rates. 





Mass. Bill Proposes 


Compulsory Insurance 


Adoption of a merit system of 
|compulsory automobile insurance 
to make careful driving “financially 
| worthwhile” in Massachusetts was 
| urged by Senator Richard H. Lee, 
Newton (Mass.) Republican, at a 
hearing conducted by the state 
| legislative committee on insurance. 
| Senator Lee is sponsor of a bill 
| which proposes to divide appli- 
eants for Massachusetts compul- 
sory insurance into three classes: 
those with perfect records for three 
consecutive years would get insur- 
ance at a low rate, which would 
be regarded as basic; those who 
have had minor trouble with their 
automobiles, either in the form of 
accidents or traffic violations, would 
be in an intermediate group whose 
premiums would be about 50 per- 
cent higher; and those who have 
had serious accidents or traffic vio- 
lation records would be charged a 
rate 100 percent higher than the 
basic rate. 





* > * 


Mo, Bill Hits ‘Floaters’ 

A bill tightening Missouri’s un- 
employment compensation law to 
bar “floaters” from benefits has 
| been introduced in the state legis- 
| lature. The measure also would in- 
crease the duration of the $20-a- 
week maximum benefit allowance 
to 26 weeks in any one year in- 
stead of the present 20 weeks. 


Pile 


Fiat Latest to Appoint 
Distributor There 
TORONTO.—European car man- 
ufacturers have been placing rep- 
resentatives in the Ontario mar- 
kets in ever increasing numbers 
| lately, it was disclosed in Toronto 
recently when F. Prosio was ap- 
pointed Fiat Motors distributor for 

| Ontario. 

Another recent entry into the 
|foreign car markets is Reg. F. 
| Harding, who was appointed man- 
aging director of Austin Ontario 
Motors, Ltd., with temporary ad- 
dress at 1345 Young St. 
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CREATE THE GREATEST DEMAND FOR NEW CAR PURCHASES 
Through the Publication Which Penetrates the Big Middle Income Group 
Compare the number of families in each income group where these four leading magazines are read. 


*Incomes Life Saturday Evening Post Collier's The American Weekly 
$5000 and over 1,232,492 954,352 569,403 1,965,028 


$3000-$4999 1,765,881 1,339,171 


973,315 3,303,119 


$2000-$2999 1,579,453 1,162,154 953,680 3,022,400 
$1000-$1999 533,389 350,186 274,884 973,157 
Under $1000 67,321 42,330 33,659 93,573 


@ The American Weekly is read by more people in every 
income group than read any other national magazine. 


@ No other national magazine reaches as many fam- 
ilies in as many Key Markets. Yet in 4083 cities from 
coast to coast The American Weekly reaches 20% or 
more of all the families living in these places. This is 
local dealer support on a national scale. 


@ in the 745 United States counties where 80% of all new 
car sales are made, The American Weekly is read in 
more families than read any other magazine. 


@ The American Weekly delivers an advertiser's mes- 
sage into more families at a lower cost per color page 
than any other national magazine. 


*All figures from Consumer Magazine Report 
by Dr. Daniel Starch & Staff for the year ended December 31, 1946. 
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Idle Cars Jam 
British Garages 
In Gas Paralysis 


LONDON.—(UTPS)—British ga- 
rages are doing only a fraction of 
previous business, motorists are 
claiming rebates on licenses and 
car parks are empty. These are 
some features of the big freeze in 
Britain since the government cut 
the basic petrol ration and took 
millions of cars off the roads. 


Motorists have protested, garages 
have pointed to unemployment 
among their staffs and to the dan- 
ger to continuity of business—but 
all to no purpose. The government 
is firm on the basic ban and Brit- 
ish go carless. They use public 
transport—or fail to use it as the 
case may be if buses are packed 
and refuse to stop for the former 
motorists. 


The road licensing departments 
in all the cities report peak pres- 
sure to obtain rebates and refunds 
on licenses paid over the period of 









STUDEBAKER’S SAN FRANCISCO regional offices and parts department have been 
installed in this remodeled building at Fifth and Bryant Sts. The building has 33,155 
square feet of floor space. At a busy intersection from which a ramp leads to the 
San Francisco-Oakiand Bay bridge, the structure is especially accessible to motorists 
driving to and from Oakland. 


permitted use. Garages in all the 
main cities are packed full of cars, 
laid up until gasoline is again al- 
lowed. 

Some garages have been appeal- 
ing to motorists to use the en- 
forced break to have their cars 
overhauled and there is some hope 


that a certain flow of work wil) be 
achieved from this field. 

An acute shortage of garage 
space has developed, and owners 
are moving from city garages to 
country garages, whose proprietors 
are reaping a welcome additional 
harvest as a result of the enforced 
uselessness of cars. 





Farmers Reap the Fruits 





Analysis Shows Rural Family Incomes Have Risen | 
Virtually to Level in Cities 


NEW YORK.—“All the evidence | creased from about $54,000,000,000 
available from official records lends | jy 1940 to $111,000,000,000 currently 


strong support to the conclusion 


Meanwhile their liabilities de- 


that the wealth and income status | creased slightly. As a result pro 
of agriculture is more favorable prietors’ ‘equities’ or total ‘surplus 


than it was before the war,” ac- 


of farmers advanced by fully $59, 


cording to an evaluation of the | 990,000,000. 


farmer’s economic position just 
completed by the National Indus- 
trial Conference Board. 

“Admittedly, wide _ variations 
exist in the distribution of total 
agricultural income among farm- 
ers, as they do in city income,” the 
analysis says, but adds: 

“The gap between the average 
farm income and city income has 
been greatly narrowed in recent 
years and may have been closed 
on a family basis.” 

Second in a series entitled “‘Eco- 
nomic Fact or Fiction,” the NICB 
analysis lists the following “sig- 
nificant improvements” in the 
wealth structure of American agri- 
culture: 

“1. The assets of farmers in- 





A PRODUCT OF ETHINGTON MANUFACTURING CORP., VENICE, CALIFORNIA 


EASY TO INSTALL: Easily and 
quickly installed under package 
shelf. Solderiess, quick connectors. 





advantage of 








the 





installed it claim they would neyer again be without one. 


glass and upholstery surfaces of the modern automobile's 
, and using the brood package shelf as a sounding board, Emcee engineers 
speaker to resolve the souhd, first vertically 





ity to profit from the sturdy, long-lived Emcee Rear Compartment 
Speaker, the finest auto speaker that the manufacturer's ingenuity, fine materials 
and careful assembly can produce today. Build customer good will by recommending 
the Emcee Rear Compartment Auto Radio Speaker... Automobile owners who have 


designed this original rear compartment 

and then horizontally so that it is harmonically enriched, eliminating all harsh pro- 
duction noises. 

This is your opporfun 

Auto 


8-in. Emcee Rear Compartment Auto Radio Speaker, $13.31 to dealers; $21.75, list price. 


6-in. Emcee Rear Compartment Auto Radio Speaker, $11.47 to dealers; $18.75, list price. 


GUARANTEED FOR LIFE: Regis- 

tered-at-the-factory, lifetime 

guarantee is permanent insurance 
performance. 





NATIONAL ADVERTISING AND 
SALES LITERATURE TO CREATE 
CUSTOMER DEMAND FOR EMCEE 


Notional advertising in magazines read by 
automobile owners throughout the United 
States will be employed to tell Emcee's story 
to your customers, breaking first with a page 
in Sunset magazine, featuring famous radio 
stars’ endorsements. Soles literature and 
atid point of purchase display material is 
now in production for your showrooms. 





For Further Information WRITE: 


Ethington Mfg. Corp. 
4058 Del Rey Ave. 


Venice, California 


“2. The savings or financial as 
sets of farmers rose from about 
$5,000,000,000 at the start of 1940 
to about $22,000,000,000 in January, 
1947. At that time, farmers held 
nearly $4,000,000,000 in currency as 
compared with $1,000,000,000 in 
January, 1940; they also had de- 
mand deposits of $7,500,000,000 as 
compared with $1,500,000,000 and 
time deposits of $3,600,000,000 as 
compared with $1,400,000,000 pre- 
war. . 

“3. The value of furnishings and 
equipment in farm households was 
$4,300,000,000 in 1940. During 1946, 
the average value of furnishings 
and equipment per farm family 
increased to $700. According to offi- 
cial estimates, this was $102 greater 
per farm family than on Jan. 1, 
1940. 

As to the comparative income 
status of agriculture, the analysis 
declares: 

“Farmers are currently receiv- 
ing the highest share of the na- 
tional income on record. The net 
income from agriculture after 
deducting all production ex- 
penses will be about $13,000,000,- 
000 in 1947. This is fully four 
times the comparable figure for 
1989. It exceeds the income in 
1929 by about $12,000,000,000. It 
is nearly twice the net income 
for 1919. 

“This rise was_ substantially 
greater than the increase in net 
income in the rest of the economy. 
As a result, agriculture’s share of 
the national income reached 10.2 
percent in 1946 as compared with 
8.2 percent in 1939 and 8.9 percent 
in 1929. 

“Therefore, even after allowance 
for the current higher cost of farm 
operations, a larger share of the 
national income has gone to the 
farmer in recent years. There can 
be no doubt that the relative in- 
come status of farmers has been 
significantly improved.” 


Old Timers Set 
Meetings in 3 
Midwest States 


NEW YORK.—Activities in con- 
nection with the development of 
Automobile Old Timers Councils 
have been planned in Ohio, Illinois 
and Michigan, where meetings are 
scheduled this week and next. 

Secretary Frederick H. Elliott 
will visit Cleveland for conferences 
with Robert G. Patterson, secre- 
tary, Ohio state council of AOT, 
and Ruth E. Swihart, curator, 
Thompson Products museum, re- 
garding a meeting of the state 
group within the next few months. 


During the NADA convention in 
Chicago, AOT will maintain head- 
quarters at the Stevens hotel, 
where several panels of historic 
automobile exhibits will be dis- 
played with other material per- 
taining to the organization’s work. 

William L. Hughson, AOT third 
vice-president, a past president of 
NADA, Elliott and other AOT di- 
rectors attending the convention 
will confer with dealers from va- 
rious sections of the country rela- 
tive to forming new state councils. 


Members of the Illinois state 
council, AOT, will be luncheon 
guests of Maj. Lenox R. Lohr, 
president of the Museum of Sci- 
ence and Industry, on Jan. 27, when 
officers will be elected and plans 
discussed for increasing the enroll- 
ment in Illinois. 

Eiott will attend a meeting in 
Detfoit shortly of the Michigan or- 
ganization committee of which 
Harvey J. Campbell, executive vice- 
president, Detroit board of com- 
merce, is chairman. Upon this oc- 
casion arrangements will be made 
for a general meeting of AOT mem- 
bers in Michigan to be held in 
Detroit early in 1948. 
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New Stinson Flying Station Wagon. This easy-to-fly plane carries four people and baggage . 


re sae 
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or pilot and 640 cargo pounds. 


Special offer to franchised automobile dealers: 


Learn to fly with Stinson... Free! 


Hears TODAY’S BIG NEWS in personal aviation! 
To acquaint more automobile dealers with the 
profit opportunities, and the safe simplicity of 
personal flying, Stinson dealers make this offer: 
They'll give you free flight instruction—up to 
and including solo—at absolutely no cost to you! 
You'll learn easily and safely under Govern- 
ment-approved instructors—and surprise yourself 
by soloing after only about ten hours’ flying time! 
And then you'll know why automobile dealers 
who own Stinsons call personal flying a modern 
business “must.” 

Like the Chevrolet dealer pictured below, you'll 
find that an extra-safe, spin-resistant Stinson can 
pay for itself—and pay a profit—in rush pick-up 
and delivery of parts and accessories . .. and in 


EXAMPLE 


of how a Stinson 
can pay its way 
in a 
car dealership 


Chevrolet dealer John F. Howe of 
Claremont, N. H., writes: “My Stinson 
takes me to any part of my territory, 
in a matter of minutes—with passengers 


or cargo, Customers really like the idea.’ 





flying drivers to the points where you pick up 
new cars and trucks. This husky, “fly-anywhere” 
Stinson carries the highest useful load of any 
4-place plane in production today. 


You'll enjoy smooth, soundproofed comfort on 
routine trips—and reduce travel time to as little 
as one-third of what it used to be. You'll set your 
own schedules, move with bee-line directness . . . 
and sperid more evenings at home! 


And you'll cash in on the publicity that goes to 
the most progressive operators on Motor Row. 


Just mail the coupon. We’ll send you full infor- 
mation on Stinson free flight instruction for 
automobile dealers. 


Enrollment, of course, is limited—to assure 
thorough, unhurried instruction for every beginner. 
So it’s a good idea to mail the coupon today! 





“Stinson’s high payload capacity 
makes it ideal for rush delivery of 
parts and accessories,” says Mr. Howe. 
»“T can operate from small fields with 
more than a quarter-ton of cargo.” 





Check and mail for: 


r 
| 

| (] Information on free flight instruction (up to and 
| including solo). 

| (C) Freebusiness-trip demonstration flight. (Your Stinson 
| dealer will fly you on any one of your regular 
| business trips, up to 300 miles and return.) 

() Literature on the new Stinson planes for 1948. 
| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 


Just attach this coupon to your letterhead and mail 
direct to Wm. H. Klenke, Jr., General Sales Manager, 
Stinson Division, Consolidated Vultee Aircraft Cor- 
poration, Wayne, Michigan. 
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“The safety and comfort of this 
t-place Stinson make it popular for 
family as well as business travel. My 
wife enjoys flying with me on some 
of my trips to Boston and New York.” 


mson 





, For 22 years, builder of America's most useful personal planes 
































NEW YORK. — Although higher 
than prewar levels, corporate busi- 
ness profits are proving inadequate 
to meet requirements of current 
business expansion, according to 
the National Assn. of Manufac- 
turers. 

Analyzing Department of Com- 
merce figures, the association 
pointed out that of $28,000,000,000 
in corporate profits, federal and 
state corporate income taxes 
take $11,200,000,000. About $6,- 
200,000,000 are paid out in divi- 
dends, leaving $10,600,000,000 of 
retained earnings. 


“The $10,600,000,000 of retained 
earnings seem very large until we 
discover that this amount is utter- 
ly inadequate to finance the cur- 
rent expansion,” the NAM de- 
clared. “Department of Commerce 
data indicate that business expen- 
ditures for producers’ equipment, 
and industrial and business con- 
struction have been running at an 


Corporate Profits Analyzed 


Tax Bites Leave Business Without Funds to Meet 
Expansion Requirements, NAM Reports 






annual rate of between $20,000,000,- 
000 and $25,000,000,000. 

“Including funds from current 
depreciation charges, only about 
two-thirds of these gigantic out- 
lays can be met out of reinvested 
earnings. Despite the sharp in- 
creases in profits over prewar fig- 
ures, corporate business has had 
to go out and borrow money and 
sell new capital issues amounting 
to billions of dollars. Even in the 
face of all such resources, corpor- 
ate cash on hand has been falling 
at the rate of approximately $5,- 
000,000,000 a year.” 

Answering the question of what 
industry is doing with “the in- 
flated profits it is now taking from 
the inflation spiral,” the analysis 
noted that the first thing the stock- 
holders do with their $6,200,000,000 
of dividends is to pay income 


taxes of about $2,000,000,000 on the 
dividends. 

“The remaining  $4,200,000,000 
goes into various things,” NAM 





said. “Some of it constitutes the 
entire income for living ex- 
penses of certain stockholders, 
Another portion supplements the 
earned income of other holders. 
In other cases, stockholders put 
the money in the bank, or use 
it as venture capital to start a 
business. Other stockholders in- 
vest their dividend income in 
government bonds, or in addi- 
tional stocks or real estate. 


“It is a fair assumption that in 
the high income brackets, the 
bulk of the dividend income re- 
ceived is not spent on living ex- 
penses nor luxury items, but is 
very largely reinvested in Ameri- 
can business.” 


Stockholders are not benefiting 
from the huge business expansion 
through increases in the value of 
their equities or shares, according 
to the NAM, which continued: 

“We have only to look at the 
stock market, which determines 
the actual going value of the equi- 
ties. The stock market is not boom- 
ing, needless to say. The stock- 
holders not only are failing to re- 
ceive the benefit of the apparent 
improvement in the equities of cor- 
porations, they also are taking a 
beating as to their dividends. 
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The above is not an Oriental 
temple. It is a service station. In 
California? Wrong again. It’s in 
Tunisia. (Source: Fortune.) 





Taber Names Swingale 

president of 
Taber Cadillac Corp., 
Conn., has appointed John Swin- 


Russell P. Taber, 


gale service manager. 








| Smith Asks U. S. 


Extend Control 
Over Synthetic 


NEW YORK.—U. 8S. Rubber Co 
endorses private operation of the 
country’s synthetic rubber plants, 
but the transfer from government 
to private hands should be delayed 
until enough natural rubber has 
been stockpiled to make the nation 
secure in the event of another 
emergency, Herbert E. Smith, presi- 
dent of the company, declared last 
week. 

Smith recommended that the 
basis for determining synthetic rub- 
ber prices be revised and that the 
pooling of technical information be 
ended as soon as possible after 
March 31, 1948, when the present 
rubber law expires. 

“Under normal conditions we 
would favor immediate sale of the 
government synthetic rubber 
plants,” said Smith. “We _ believe 
the industry would attain high 
quality, low cost production at an 
earlier date under the incentives of 
free private enterprise. 

“However, sale at this time might 



















































2 New F 


New Fram Gasoline Filter is another engineering 

triumph in the automotive field. Fram’s new Gasoline 

Filter with replaceable cartridge really removes solids 

and water from gasoline. Four tailor-made models 

service 85% of all cars and light trucks . . . one re- 

placement cartridge fits all models and can be changed 
° while car is being gassed. 


St#HE \st in the 


tive engines, cars, trucks and tractors... 





Automotive Market! 


Famous Fram Oil & Motor Cleaner 


Today, filters embodying the famous Fram principle of clean oil 
filtration are standard equipment on 76 leading makes.of automo- 
convincing proof of 
the wide recognition Fram’s high standards of performance has 
won from automotive engineers. Fram Corporation, Providence 16, 
R. I. In Canada: J. C. Adams Co., Ltd., Toronto, Ontario. 


| FRAM‘# FILTERS 


e 








filters 





New Fram Crankcase Air Filter replaces con- 


ventional breather caps . . . features latest discovery 
of Fram research, Framtex filtering media. Can be 
easily installed while car is being gassed . . . protects 
engine where MOST dirt enters. Universal adaptors 
fit most oil filler pipes. Three sizes of replacement cart- 
ridges, for all operating conditions, fit all adaptors. 








delay the stockpiling of natural 
rubber during the period of plant 
transfer, leaving our nation in a 
vulnerable position.” 

Smith said that no synthetic rub- 
bers which have been produced are 
capable of replacing natural rubber 
in full in a number of critical pro- 
ducts. He declared we should have 
an adequate natural rubber stock- 
pile. The exact figure might be 
as high as 800,000 tons, he ex- 
plained, but would depend on how 
much synthetic rubber is also 
stockpiled and the number of syn- 
thetic rubber plants which continue 
to produce. 

“By March, 1949, the rubber 
stockpile should be large enough so 
that the plants may be safely of- 
fered for sale and the mandatory 
use of synthetic rubber may be 
ended.” Smith said. 


U.S. to Release 


Alien Patents 


WASHINGTON. — The Office of 
Alien Property, Department of Jus- 
tice, will make available to Ameri- 
can industry generally a_ large 
number of patents now held by 
corporations in which the govern- 
ment has seized a controlling stock 
interest under the Trading with 
the Enemy Act, Atty. Gen. Tom 
Clark announced last week. Clark 
estimated that the program will 
affect over 6,000 patents owned by 
25 corporations. 

Included in this policy, it was 
stated, will be valuable patents in 
the dye-stuffs, photographic, chem- 
ical, pharmaceutical, mechanical 
and textile fields. Clark stated that 
he regarded the adoption of this 
policy as an important step in pro- 
moting competition in the fields 
affected. 


Some Haul 


Entire Refinery Being 
Moved in Canada 


EDMONTON, Alta.—The 10 
heaviest motor vehicles in Canada 
are rolling night and day along 
919 miles of the Alaska highway 
this winter. They are a vital link 
in a transport chain that is moving 
a 7,000-ton oil refinery from White- 
horse, where it was built for the 
U. S. Army, a distance of 1,350 
miles to the rapidly developing Le- 
duc oil field just south of Edmon- 
ton. 

Manned by two drivers, who 
work in shifts to keep the vehicles 
constantly in motion, these dread- 
naughts of the highway have 21 
forward speeds and weigh 20 tons 
empty. The tortuous Alaska high- 
way cannot support their crunch- 
ing weight of 60 tons fully loaded 
until late tin the winter, when the 
road bed is frozen solid. 

When Imperial Oil Co. officials 
discovered that buying the refinery 
and moving it to Leduc would en- 
able them to go into production 18 
months sooner than if they built 
a brand new one, they decided to 
bring the mountain to Mohammed. 
They paid $1,000,000 for the war 
surplus plant, which covered close 
to 100 acres, and before they are 
done it will cost them something 
like $7,000,000—just about the price 
of a new plant. 
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TAX SAVING 
SUGGESTIONS 


for 
Automobile 
Dealers 
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SEND $75.00 FOR A YEAR'S SUBSCRIPTION TODAY. 
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How to Keep Income Taxes from 
Taking Most of Your Dealer Profits 


Geom yst Off the Press---FREE to New Subscribers 





DON'T MISS THIS TAX SAVER 


Just one suggestion from this 60 page book may save you hundreds or thousands of 
dollars. Send $75.00 for a year's subscription to STOKES DEALER SERVICE and you 
will receive your copy of this book by return mail. 







60 Pages Bound In Durable 
Flexible Fabrikoid 


Edited by 
JOHN W. STOKES 
Dealer Tax Expert 


PTs: 





1S WHAT YOU GET 








Twice each month you get the DEALER 
TAX BULLETIN which keeps you up-to- 
date on the things you need to know 


Sane POCKET 
TAX TABLE 


You get SPECIAL BULLETINS which cover 
in detail, and in your own language, 
special Dealer Problems you should know 


This table shows you how much of 
your profit you will have to pay 
out in INCOME TAXES as an 
individual 


more about. 


ANY ONE OF THESE BULLETINS MAY 
SAVE YOU MANY TIMES THE COST OF 
YOUR YEAR'S SUBSCRIPTION. 


YOU get these and other IMPORTANT 


DIATELY. ; 
ey oe 1947 INCOME TAX RATES 


(Copyright 1946, Automotive Tax Publishers — Detroit) 
NORMAL AND SURTAX RATES ARE COMBINED BELOW 





3 
Each month we send you a TAX CALEN- 
DAR which tells you which State and 
U. S. Returns you have to file. 


4 

At the end of each year we send you 
COMPLETE LINE BY LINE INSTRUCTIONS 
for preparing your U. S. Income Tax 
Returns. 

Separate sets of Instructions are sent for 
INDIVIDUALS, PARTNERSHIPS and COR- 
PORATIONS. 





YOU get full information on new Tax 
























































85000} 51699 
Laws as they affect Dealers. 8000 aes 32.3 | 91375. 86000] 52497 
YOU get Withholding Information, In- a peace ye saan po 
i 10000} 2508 . 
structions on Federal Old Age Benefits 11000] 2869. 36.1 147000/23427 89000! 54891 
(F.O.A.B.), unemployment insurance, etc. 48000/24111 
12000} 3230. |40 SOUO Eres 90000} 55689. 
5 13000} 3638. 91000) 56515 
Y t durable, black fabrikoid 1000/26191. 92000) 57342. 
2? a 14000] 4047144. 65]52000/26904 93000} 58168. 
EXECUTIVES TAX CONTROL BINDER for 15000] 4493. 94000! 58995 
your own personal use. eee ae 95000; 59821 
coon breed 47.5 96000] 60648 
é . 7000130466 97000) 61474 
800 : 98000; 62301 
YOU get a TAX CONTROL BINDER for oe aes: 50. 35159000/31891 99000] 63127 _| 
your Accountant (for Bulletins giving in- ’ ; ‘wees 
structions in the preparation of returns). 20000} 6897./53 9 51008 100000} 63954. |84.55 
21000) 7429. __[62000/34086 | 
IN ADDITION TO THE ABOVE YOU ALSO ——|——|—}¢3000134827 150000} 106229. |85.5 
RECEIVE THE BULLETINS ILLUSTRATED aoe coe - oereoneeee i.e 
2: 521. /56 _05)65000/36309 ‘ 7 
HERE. 24000} 9082. |°° 9p 300037050 oe 
25000) 9642 700037791 . 300000| 235429 
AUTOMOTIVE TAX bacco 5000/3023. on 
26000) 10203. | 69000/39273.. 400000/321879 . |86.45 





27000) 10792. 
28000|11381.|58.9 [70000/40014. | 
29000) 11970. 1000/40783.|_. 
30000) 12559. 2000/41553 . |. 9541000000/840054 

31000|13148. 3000|42322. | 
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PUBLISHERS, INC. 


611 Stephenson Building, Detroit 2, Mich. 








MAIL THIS COUPON TODAY 


THOUSANDS OF CAR DEALERS USE THE STOKES TAX SERVICE TO REDUCE THEIR TAXES. ad 


Enter My Order For A Year's Subscription To The STOKES DEALER TAX SERVICE. 


sonal Use. 





In addition, | am also to receive all of the bulletins illustrated in this advertisement. 


Send me immediately by the fastest return mail special bulletin 


My year's Service is to include the following: 


1. Executive Tax Manual for Dealer's Own Per- 4, 12 Issues Monthly Tax Calendar. 


2. Stokes Tax Manual for Accounting Department. 


3. 24 Issues Dealer Tax Bulletin. 


oe a a ae a a ae a a a a a a a a aan ep a en a en a an a aaa ae ae e=eD Se re ee ee ce ee eee ee ee eee ee Ge ee eee ee ees ee eee ee ee ee ees ee 


Automotive Tax Publishers, Inc. 
611 Stephenson Bidg. 
Detroit 2, Michigan 


“75 TAX SAVING SUGGESTIONS FOR DEALERS" MY CHECK FOR $75.00 IS ENCLOSED 


Send Everything To 


5. All Special Bulletins for next 12 months. UO OE TN Shin's Wa 0 8 oes Ca 0a 8nd UAW Soe ion cece 
6. Line by Line Instructions for Preparing U. S. 
Income Tax Returns for Corporations, Partner- 


ships and Proprietorships. SE ETOP e Perens Fc ee ER ee 


















By J. B. Van Tassell 


c IS reported that car owners 
are expected to spend close to 
$200 a car in service repair and 
maintenance work during 1948. The 
independent shops will probably 
get most of the 
old-car business, 
but new-car deal- 
ers are pretty 
sure to get the 
bulk of the new- 
car business. 
The largest sale 
per repair order 
written will*be in 
the old-car clas- 
sification because 
of the great 
number of miles 
already driven by 
the average car, together with the 
increase in the average age of 
vehicles from the 7-year average 
age to a 10-year average age. 
There are many different ways 
for a new-car dealer to promote 





4. B. Van Tassel 


Dealer Business Counsel 


Promotion and Advertising Will Assure Dealers 
A Good Parts and Service Volume in 1948 





more service and parts volume 
from the owners of these old 
cars: personal solicitation, direct 
mail and follow-up, service dis- 
play advertising directed at the 
type of service these old cars or- 
dinarily require, telling these 
owners about the advantage of 
having their car repaired by 
factory-supervised and_ trained 
mechanics for their particular 
car, and how your service de- 
partment only uses parts that 
are engineered and approved by 
the factory that made the car. 
Then, too, much of this old car 
repair business can be obtained 
through the contacts made when 
a dealer has a well organized used- 
car department. Used car contacts 
have not only proven to be good 
service leads, but they are also 
very good leads for future new-car 
business. 
* * * 
yo the average amount of 
sale per repair order written 
has shown a small increase in la- 
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bor volume nationally, the parts | 
sold per repair order written 
have shown a much larger increase. 
This is so, of course, because the 
parts in the old cars which repre- 
sent the bulk of current service 
and parts volume are now so badly 
worn that they usually must be 
replaced with new parts, rather 
than be repaired. 

According to statements I have 
been receiving from dealers so 
far this year for analysis, a de- 
crease is shown in the amount 
of customer labor sold per re- 
pair order from $9.21 per order 
for the first six months of 1947 
to $8.94 per order for the first 
nine months, as compared with 
the sale of parts sold in repairs 
showing an increase from $6.49 
per repair order written for the 
first six-month period to $6.80 per 
order written for the first nine- 
month period. 


Also, these same statements show 
where customer labor volume de- 
creased 5 percent in November, 
1947, under October, while the total 
volume of parts sold in repairs 
increased 1.5 percent in these same 
months. 

* * + 
[aus sales trends on parts, sold 
in repairs and as compared with 


ing public, 





MARBERT MOTORS, INC. (Pontiac), 261 West St., Annapolis, presented two dual- 
training cars to the high schools of Anne Arundel county, Maryland. David 8. Jenkins, 
superintendent of schools, left, is shown receiving the cars from M. W. Gilden, presi- 


dent of the dealership. 


labor volume of new car dealers, 
very definitely indicate that in or- 
der for new-car dealers to increase 
or at least maintain the amount 
of service sales per repair order 
written, they must start now di- 
recting their service and parts pro- 
motional and advertising activities 
along the lines of getting more of 
the owners of old cars as well as 
new cars in their place of business 
in 1948. 

This plan of activity will also 
assure new-car dealers a larger 
share of the estimated $200 per 
car potential in service and parts 
volume for 1948. 


- they follow the desires of the motor- 


they’ll have one thing in 


common: larger vision panels. For this 
is an improvement that they have been 
insistent upon. And those manufac- 
turers who have already met this de- 
mand have been roundly applauded. 

When you order Safety Glasses for 
your cars, make sure that you specify 
“Pittsburgh.” Why? Because Pitts- 
burgh Safety Glasses are quality prod- 
ucts. They have an excellent record of 
service in the automobile and aviation 
fields. They have the full confidence of 

both manufacturers and car 

buyers. They are backed by an 

organization whose manufac- 

turing knowledge, technical 

skill and scientific resources are 

unsurpassed in the industry. 
Today, Pittsburgh Safety Glasses can 
be mass-produced in curved as well as 
flat panels. 

Regardless of the problem that con- 
fronts you in connection with the use 
of glass in the design and construction 
of your cars, feel free to consult our 
Safety Glass specialists. There is no obli- 
gation. Pittsburgh Plate Glass Com- 
pany, 2089-8 Grant Building, Pitts- 
burgh 19, Pennsylvania. 


Safety GA8S onus 


DUPLATE SAFETY PLATE GLASS 


r'TrTtsoswne = 





PAINTS ~° GLASS 


CHEMICALS 


PaATS Giass 


DUOLITE SAFETY WINDOW GLASS 


* BRUSHES - PLASTICS 


COMPANY 


Olds Production 
For Amputees 


Exceeds 13,400 


LANSING. — Oldsomobile divi- 
sion built and delivered in 1947 
more than 13,400 Valiant Oldsmo- 
biles, especially equipped for dis- 
abled and handicapped veterans, 
D. E. Ralston, general sales mana- 
ger of Oldsmobile, revealed last 
week. 

In reporting on the Valiant Olds- 
mobile sales, Ralston pointed out 
that 26,344 cars were delivered be- 
tween the fall of 1945, when the 
program was started, and Dec. 31, 
1947. 

All of these cars were equipped 
with General Motors’ Hydra-Matic 
drive, Ralston said. They were also 
equipped, he stated, with special 
controls designed by Oldsmobile 
engineers to enable amputees and 
partially paralyzed veterans. to 
drive with comparative ease and 
safety. 

Oldsmobile division received a 
scroll of honor in 1947 from the 
Paralyzed Veterans Assn. of Ameri- 
ca, Ralston said, at the association’s 
national convention in Chicago in 
recognition of the efforts of Olds- 
mobile’s factory personnel and its 
local dealers in providing specially- 
equipped, hand-controlled automo- 
biles for veterans who have lost 
their legs or the use thereof.” 

Ralston indicated that the divi- 
| sion’s policy of extending handi- 


capped veterans delivery preference 


| will be continued in 1948 and as 
long as there is need for it. 


Bear Promotes 


Quekels. Hall 


ROCK ISLAND, Ill.—Two 
changes in the executive staff of 
the Bear Mfg. Co. are announced 
by Will Dammann, president. 

Edward Quekels, connected with 
the firm for 20 years, and sales 
manager for the last 15, has been 











| Edward Quekels 


Walter V. Hall 


|mamed director of a newly cre- 
ated product development and serv- 
| ice department. 

| Walter V. Hall, who joined Bear 
|as a market specialist a year ago, 
| will take over sales. He will have 
| direct charge of the 70 field repre- 
sentatives in the United States and 
Canada, export sales and national 
accounts. As sales manager, Hall 
will work closely with the 700 Bear 
equipment distributors throughout 
the United States and Canada. 

In his new position, Quekels will 
investigate new products and co- 
ordinate findings of the field serv- 
ice organization with plant re- 
search. In addition, he will be re- 
sponsible for quality control. In- 
stallation and service of all Bear 
automotive wheel alignment and 
frame straightening equipment in 
the field will be under his super- 
| vision. 


Pope Park Motors 

| Pope Park Motors, recently 
| opened business at 911 Park St., 
Hartford, Conn. The company is 
headed by George Hutchinson, 
president, and Guy Templeton, 
treasurer, who are partners in the 
firm. 
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HE reason Better Homes & Gardens readership is a carbon 
copy of the car market is that BH&G is written entirely 
for the suburban kind of living that cars make possible. 
BH&G families can’t live their kind of life at all without at 
least one car. 
7 They have the money to buy new cars often... 2.8 years 


[ the belle Homes Fiat 
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was the average car age in 1940. 


That makes them an inevitable market, and a dependable 
repeat market. Whoever sells them in 1948 stands the best 


chance of getting their sales in 1951 and 1954. 


HDI 


Stll - en 
Lets 


PACH Hot Serie Magatine 


a4 3,000,000 


through - 








Top 





“Report From the Auto Indus- 
try,” a 15-minute transcribed series 
of public interest programs, will 
make its debut on 43 stations this 
weck, according to the Automobile 
Manufacturers Assn. 

The program, which will follow 
a question and answer format, will 
feature presidents and other top 
executives of the automotive in- 
dustry. General theme for the 
broadcasts is the 1948 outlook for 
the automotive industry. 

Participating in the series, which 
will be broadcast weekly, are 
George Mason, president, and H. 
C. Doss, vice-president in charge 
of sales, for Nash - Kelvinator; 
James Mooney, president of Wil- 
lys-Overland; Paul Hoffman, presi- 
dent of Studebaker; Henry Kaiser 





Plow out driveways and get new 
customers for your station 











with a snowplow. 


4, Be ready for this new business with 
a whopping display on your racks of 


oil in cans. 


1, Rig up a jeep or small pick-up truck 





— 
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—Auto Advertising — 


Auto Men 
On Radio Series 
By Bob Finlay 


and Joseph Frazer, chairman of 
the board and president of Kaiser- 
Frazer Corp., respectively; George 
Christopher, president and general 
manager of Packard; Ernest 
Breech, executive vice-president, 
and John R. Davis, vice-president 
in charge of sales, of Ford Motor 
Co.; E. J. Bush, president of Dia- 
mond T; Powel Crosley jr., presi- 
dent of Crosley Motors; A. E. Barit, 
president of Hudson Motor Car Co., 
and George Romney, AMA manag- 
ing director. 

Interviews will be conducted by 
Franklin Mitchell, automotive re- 
porter for station WJR, Detroit. 


Look Report 
Look magazine has just released 


tinuing magazine audience studies. 
The report covers Look and two 
other national magazines and was 
conducted by Crossley, Inc. 

According to the study, 73.8 per- 
cent of Look’s readership is in the 
top 60 percent of the nation’s eco- 
nomic level. With a circulation of 
2,329,000, Look has a readership of 
15,650,000, or 6.7 readers per copy, 
according to the report. The gain 
in distribution was 23.7 percent. 
Men, women and children 10 years 
and older were covered. 


Dealer Ad 


H. S. Medbery, Inc., new car 
dealer in Ballston Spa, N. Y., in a 
recent advertisement reproduced 
the copy of an advertisement which 
appeared in 1910. The firm has 
been in business continually in the 
community for 37 years. 

The new advertisement stresses 
the firm’s pledge of fair prices, 
courteous service, and fair dealing: 

“We believe that by treating 
our customers as the lifeline 
of our business, as they most 
certainly are to any business, we 
will profit in the end.” 

The ad promises fair prices, 


Report No. 2 of its series of con-| courteous, prompt service, honest 


neighborhood. 


the brand and 


2, Use it to clear driveways in your 


jobs a day. Undercut going price for 
hand shoveling. 


5, Oil in cans builds confidence . . . 
holds new and old customers. Car 
owners are certain they’re getting 





You can do 15 to 20 







grade asked for. 


QUICK, EASY-WAY-TO-GIVE SERVICE 


1. Greet customer; take order 

2. Deliver gas; wipe rear window 
3. Clean windshield, passenger side 
4. Check oil and water 


5. Clean windshield, driver's side; 
collect 


CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY ep Stiies haihi<Uituiiaes i tah Deunclnne 





3, When collecting for the job, have a 
card suggesting wisdom of a cold- 
weather oil change. 


6, In addition, oil in-cans helps you— 
increases turnover . . 
loss from breakage . . . makes station 
easier to keep clean. 





















mobile inner tubes, is being told 
to the motoring public in a nationa! 
advertising campaign appearing in 
Life, Saturday Hvening Post and 
Collier’s under the sponsorship of 
Enjay Co., Inc., subsidiary of the 
Standard Oil Co. of New Jersey. 


Mutual Billings 


Among top automotive and re- 
lated advertisers last year on the 
Mutual Network were General Mo- 
tors, $974,387; Kaiser-Frazer, $244,- 
114; Richfield Oil, $175,065; Hast- 
ings Mfg., $29,256, and Perfect Cir- 
cle, $17,145. Mutual reports that its 
billings totaled $22,372,711 in 1947. 


New Offices 

Meldrum & Fewsmith, handling 
the Dearborn Motors account, has 
opened new Detroit offices at 1253 
Penobscot Building. 


delivery of available new cars by 
systematic routine, and absolutely 
no acceptance of bonuses or grat- 
uities for delivery of any new car 
—“ask the man who has already 
received his.” 

“In this way,” the ad states, “we 
feel we can always face our cus- 
tomers squarely and hope they re- 
member afterwards.” 


Second Shift 


Kaiser-Frazer’s “Newscope” pro- 
gram over MBS originated last 
Tuesday at Willow Run, marking 
the inspection by news and radio 
men of Kaiser-Frazer’s second 
shift, which has been in operation 
for some time. W. A. MacDonald, 
sales vice-president, was host. 


Cory Snow Moves 


Cory Snow, Inc., Boston adver- 
tising and merchandising agency, 
announces the opening of new and 
larger offices consisting of the en- 
tire top floor in the Sherwin-Wil- 
liams Bldg., 655 Beacon St., Boston. 


Names 


Elliott E. (Sam) Potter, Los An- 
geles and Detroit advertising exec- 
utive, has been appointed vice- 
president and 
manager of the 
Detroit office of 
Young & Rubi- 
cam. Potter re- 
turned to Detroit 
after serving two 
years as manager 
of the agency’s 
Los Angeles of- 
fice. From 1942 to 
1945 he was a 
lieutenant com- 
mander in the 
United States Navy. From 1929 to 
1942 he was associated with Camp- 
bell-Ewald Co. and D. P. Brother 
& Co. Potter succeeds George W. 
Davis, who is leaving the advertis- 
ing agency field to go into another 
line of business for himself. Y & 
R handle Packard, Stinson and 
other accounts in Detroit. 


William G. Licht has been ap- 
pointed dealer advertising manager 
of the Lincoln-Mercury division of 
Ford, it is announced by Robert 
F. G. Copeland, advertising and 
sales promotion manager. Licht 
will supervise all advertising and 
promotion activities from a factory 
standpoint in connection with the 
dealers’ advertising fund. 


Story of Butyl 


The story of butyl, which is su- 
perior to natural rubber for auto- 


Paul G. Hoffman, president of 
Studebaker and chairman of the 
Committee for Economic Develop- 
ment, is among those elected direc- 
tors of Time, Inc. 


L. W. Ward, general sales man- 
ager of Pontiac, announces ap- 
pointment of N. C. (Boots) Free- 
man as assistant advertising man- 
ager. Freeman has been a Pontiac 
employe since 1925. 


Henry Dykhouse, formerly gen- 
eral advertising manager of Atlas 
Press Co., has joined the staff of 
Popular Science Monthly as man- 
ager of the Detroit office. His pred- 
ecessor, William Fauber, has been 
transferred to Chicago. 


Republic Aviation Corp. has an- 
nounced appointment of Louis W. 
Davis to the post of assistant di- 
rector of public relations. He suc- 
ceeds C. D. Johnston, who has re- 
turned to the Minnesota Highways 
department position he held before 
the war. 


Appointment of James C. Bjork- 
holm as advertising manager of the 
foil division of Reynolds Metals 
Co. has been announced. He was 
formerly advertising copy chief of 
the aluminum division. His head- 
quarters will be in Richmond, Va. 


Brooke, Smith, French & Dor- 
rance announces. the addition of 
Sanfrid E. Odhner to its copy staff. 


. eliminates 


Carl J. Burkland, general man- 
ager of WTOP, Columbia-owned 
station in Washington, has been 
appointed general sales manager of 
Radio Sales, radio stations repre- 
sentative, a division of CBS, it is 
announced by J. L. Van Volken- 
4 » burg, newly designated CBS direc- 

tor of station administration. 

Marvin J. Christiansen has been 
elected treasurer of New Center 
Studios, Detroit, according to A. E. 
Greenwald, president. 


Eugene J. Cogan, media director 
of Geyer, Newell & Ganger, has 
been installed as president of the 
Media Men’s Assn. of New York. 
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GM, Packard Near Top 


In Share Turnover 


By George Deery 
Staff Writer 

ENERAL MOTORS and Pack- 

ard were among the 20 most 
actively traded stocks on the New 
York Stock Exchange last year. 
Socony-Vacttum and Sunray were 
the only oil issues to land in the 
top quantity classification. 

In 25 of the past 28 years Gen- 
eral Motors has been on the 
most active list, Chrysler for 13 
years and Packard, 10. Packard 
placed second in 1947 with a turn- 
over of 2,694,300 shares, being 
preceded only hy Commonwealth 
& Southern’s total transactions 
of 4,235,600. This utility headed 
the group for the third consecu- 
tive year. 

The 20 issues accounted for 
about 16 percent of the 253,623,984 
shares traded on the Big Board 
during the past year. About 19 per- 
cent of the 1946 volume was cen- 
tered in the 20 high-volume shares. 

+ - . 


ENERAL MOTORS, in ninth 

position, had a turnover of 1,- 
894,178 shares, with a net gain of 
5%. The net change in Packard 
was off 1%. Socony-Vacuum 
marked up a net increase of 2% 
and a turnover of 2,122,300 shares. 
Sunray was up 3% with 1,789,600 
shares changing hands. 

United States Steel appeared 
for the first time in three years 
and registered a net gain in 
price, although the only other 
steel in the top twenty, Republic, 
lost ground. Only six of the 20 
showed a net increase in price 
for the year. Also missing from 
the list last year was Studebaker, 
which had been included in 12 
previous years. 

In 1947, a year of indecision in 
the stock market, the 253,623,894 


W-O Reports Net 
Of $1,283,444 
For Quarter 





Willys-Overland showed a con- 
solidated net profit, after taxes, of 
$1,283,444 for the first quarter of 
its fiscal year ending Dec. 31. This 
net, equivalent of 42 cents a com- 
mon share, is based on net sales 
of $41,128,206, and is the largest 
quarterly return reported for any 
peacetime year since 1928. 

James D. Mooney, president and 
chairman, said that the profit com- 
pares with a net of $332,315 for the 
same period in the 1946-47 fiscal 
year, based on sales of $30,203,906. 

The company’s first quarter pro- 
duction, Mooney said, amounted to 
32,884 vehicles as compared to 26,- 
747 units produced in the same pe- 
riod last year. The new figure in- 
cludes a record-breaking produc- 
tion for December of 12,242 ve- 
hicles in Toledo and 160 in the 
company’s. California plant in 
which production recently started, 
for a total of 12,402 units. 


Businessmen Take to Air 


On Foreign Market St:dy 


MIAMI.—A 100-day round-the- 
world flight by 10 American busi- 
nessmen to survey foreign markets 
and become acquainted with busi- 
nessmen of other nations took “ff; 
from here last week. The business 
men and crew of seven started the 
globe-girdling trip in Atlas Supply 
Co’s giant DC-4, the Atlas Sky 
Merchant. They will visit 30 coun- 
tries and scores of towns and cities. 

Heading the delegation is F. H. 
Bedford jr., president of Atlas. 

Other businessmen making the 
trip are J. E. Partenheimer, vice- 
president and general manager; R. 
B. Holgate, manager of the export 
department; E. E. Aldrin, aviation 
director; J. J. Hall, director of pub- 
lic relations, all of Atlas. D. F. 
Davis, manager of public relations, 
and E. G. Heberlein, marketing 
representative, both of Standard- 
Vacuum Oil Co. L. E. Brown, Far 
East representative; W. B. Brown, 
South American public relations 
representative, and Harold Corsini 
of Bangkok, all of the Standard 
Oil Co. (N. J.) 





shares handled represented the 
lowest total since 1942. This com- 
pared with 363,709,312 in 1946 and 
1,124,990,980 in 1929, the all-time 
high. 

Volume of transactions in recent 
years has been as follows: 


BRITE, reves asstescnnéeecvcoecanbanesvecsoones 253,623,894 
BEE | cecinencsevsdverecsonimvesivesemavicess 363,709,312 
TEEN adovodivwsesunclerenescetouseomvustons 377,563,575 
TEED visevcisisstevesedesbevienswoctyiiindeod 263,074,018 
SEMI \ povotwecinseys erosnuseceoveonsoreneiinne 278,741,765 
MEE. Seivissivestonscccbanqeubpesuensesestaen 125,677,963 
SEE | dalesbvncevs tpsrileustcvcopibydesbocauieteh 170,534,363 
EEE’ overnignnteiteivevessescdverovheetsmiinve 207,605,359 
SO. Sevinvsdynretnevatovecninbrwgsp leant 262,015,799 


Earnings 
Norwalk Tire & Rubber—Year to 
Sept. 30: Net profit, $201,574, equal 
to 99 cents a common share, com- 
pared with $469,827 net profit for 
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LUBRICATION EQUIPMENT 
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Auto Stocks 
Jan.19 Jan. 12 
Chrysler ........ 59% 61% 
Crosley ......... 1% 1% 
General Motors . 55% 56% 
BED, evacuees 19% 20 
Kaiser-Frazer 12% 12% 
Tas 4.0 090 ess 16% 17% 
Packard ........ 4% 4% 
Studebaker ..... 19% 205% 
PE is id vaens 8% 9 
Average for 
Nine Stocks 22.65 23.51 





previous fiscal year; net sales, $9,- 
913,258, or 4.9 percent, less than 
the $10,426,518 volume of year be- 
fore. 


Dana Corp. and Subsidiaries— 
Quarter to Nov. 30: Net profit, 
after $225,000 provision for possible 
inventory decline, was $2,516,368, 
equal to $1.61 a common share. 
This compares with $1,293,318 or 
80 cents a common share for No- 
vember quarter a year before. Re- 
port says that on Sept. 1, 1947, 
amortization of facilities acquired 
for war production under certifi- 


You’ll be hearing- 


BODY AND FENDER EQUIPMENT 
PAINT SPRAYING EQUIPMENT 
YAnvE REFACERS 
Parts Bins 1S 
gcial 700 
Mechanics: 4, SP 
ond 7, Cols 


MOTOR ANALYZING EQUIPMENT 


BATTERY CHARGERS 


Pegrease, Tanks 






Engine Display Stands 


VALVE RESEATERS 





newest possession of her Royal Highness, the 
is the wife of the ruler of Kurwal, India. 


ONE OF NASH MOTORS’ 600’s is the 
Begum of Kurwai. Her Highness 

ended with November. This _ in- 
cludes a $109,179 profit on the sale 
of the Kerby Ave. plant in Detroit. 


The quarter's profit is equivalent 
to $1.91 a share on the combined 
Class A and B shares under the 
participating provisions, and com- 
pares with $421,627 or 68 cents a 
share earned in the November 
quarter a year ago. 


cates of necessity now used in 
peacetime production was reversed 
and depreciation from date of 
acquisition was substituted. Depre- 
ciation for the recent November 
quarter, it adds, includes $319,095 
due to this change. 


Kelsey-Hayes Wheel and its do- 
mestic subsidiary disclosed a net 
profit of $1,182,684 for the quarter 
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1 Check List of Required 
d Equipment? If not, write 
copy today — it’s a great 
planning better service 
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Court Decisions 
By Leo T. Parker when is a garage owner’s lien 
Attorney at Law valid?” 


pease 1947 the higher courts 
in different states rendered sev- 
eral outstanding decisions. Knowl- 
edge of the cause and outcome of 
the cases will assist readers to 
avoid future lawsuits. Therefore, 
we shall briefly review these im- 
portant cases. 

First, however, we shall con- 
sider a legal question recently sub- 
mitted by a reader since this ques- 
tion can be conveniently answered 
by reference to a higher court de- 
cision rendered during the past 
few weeks. Here is the question: 


“We have an automobile in our 
shop on which our bill for re- 
pairs is $275. The owner paid 
$200 but refuses to pay the bal- 
ance of $75 claiming that we 
overcharged him. He threatens 
to sue us for damages and to 
get possession of his car if we 
continue to refuse to turn it over 
to him. 


“What can we do about this, and 


The correct answer to this ques- 
tion is: As long as you keep pos- 
session of the automobile you have 
a lien on the car to secure the 
amount due. Ir you permit the own- 
er to take possession of the car 
your lien is forfeited. 

If the automobile owner files suit 
and the court orders you to deliver 
the car to him you can demand 
that the owner furnish a bond and 
then compel the owner to return 
the car to you or pay the amount 
a jury decides is due you. 

Generally speaking, where testi- 
mony of a garage owner and an 
automobile owner is contradictory 
as to the amount of a repair bill 
the jury will decide in favor of the 
garage owner. 

For illustration, in McCluskey 
v. De Long, 198 S. W. (2d) 673, 
the testimony showed facts, as 
follows: The Fashion Cleaners, 
Laundriers and Dyers Co. owned 
a motor truck valued at $2,500 
that needed repairs. The com- 





pany’s manager took the truck 
to a garage to have the repairs 
made. 

After the manager paid the gar- 
age owner $265.40, and before the 
repairs were completed contro- 
versy arose regarding the amount 
to be paid for the repairs. The 
company contended that the gar- 
age owner had been overpaid for 
the work actually done and the 
latter contended that the company 
owed him a balance of $245.70 for 
work previously done. 

The company sued to get pos- 
session of its truck and the court 
ordered the garage owner to give 
up possession of the truck after 
the company furnished acceptable 
bond to guarantee payment of the 
amount the jury may decide was 
due for repairs. 

According to the evidence of the 
manager, the cost of the labor and 
materials was not to exceed $300, 
but the garage owner testified 
“there wasn’t anything said about 
an agreement on the price.” 

The jury listened to the contra- 
dictory testimony and held that 
the company must pay the gar- 
age owner a balance of $245.70, 
or return the truck to the garage 
owner. 

For comparison see Butterworth 





TWO DUAL CONTROL training Dodge cars were presented recently to the Beaumont 
(Tex.) and South Park high schools by Jackson Motor Co. in that city. Charlies H. 
Dill, vice-president and general manager of the dealership, is shown at the rear of 
the middle group. ‘‘We feel that it is a fine thing for the students, the schools, the 


community and ourselves,’’ Dill stated. 





v. Soltz, 204 S. W. 50. In this case 
the owner of an automobile after 
it had been repaired at a service 
station, obtained possession of it. 
Afterwards the service station pro- 
prietor brought an action in re- 
plevin, claiming a lien on the car. 

The court held that the propri- 
etor could not obtain possession of 
the car because his lien was auto- 


| matically forfeited when he let the 


owner take his car from the ser- 
vice station. 

Also, see Bostic v. Workman, 224 
Mo. App. 645. This court held that 
a state law is valid which gives 
owners of service stations a lien 





IT CAN BE JUST AS STRONG—AND HALF AS HEAVY! 


builders since aluminum was introduced to 


There’s an idea here for the designer who 


wants to relieve some of the weight on sus- 


pension systems. 


“Bumpers of 


Specify 


Alcoa Aluminum Alloys”. 


These bumpers may be made from Alcoa 


semifinished extruded stock or sheet, in 


your own design of massive sections that 


give you greater strength per pound than 


steel. Corrosion-resistant, they’re available 


in a wide range of attractive finishes, or 


may be electroplated. 


Alcoa has been closely associated with car 


MORE PEOPLE WANT MORE ALUMINUM FOR MORE USES THAN EVER 


the industry more than 45 years ago. Wecan 


make unbiased recommendations for the best 


material for your purpose, because Alcoa’s 


facilities can produce extruded, sheet, sand- 


cast, permanent and semipermanent mold, 


die-cast, forged or other forms of aluminum. 


We'll be glad to help choose the one that 


will give you the best results. Call your 


nearest Alcoa sales office, or write ALUMINUM 


Company oF AMERICA, 1926 Gulf Building, 


Pittsburgh 19, Pennsylvania. 


ALCOA a.uminum & 








that he did not have at common 
law, if he secures a written mem- 
orandum from the owner stating 
what is to be done. 


This court held that such a 
state law will continue the lien 
after the proprietor has parted 
with possession of the automo- 
bile providing a purchaser or 
other person takes possession of 
the automobile knowing that the 
automobile owner had not paid 
the repair bill due on the car. 
This court also explained that 
although a state law continues a 
lien to the proprietor of a service 
station where the owner gets pos- 
session of the car without paying 
the repair bill yet the proprietor 
automatically loses or forfeits his 
lien if the owner sells the car or 
mortgages it to one who does not 
know about the unpaid repair bill. 


Hence, under all circumstances 
owners of service stations should 
keep possession of an automobile 
on which a repair bill is due, al- 
though a state law exists which is 
intended to continue the propri- 
etor’s lien after the owner takes 
possession of the car. 

This is so because no law is 
valid which attempts to continue 
validity of a lien for repairs after 
the car goes out of the service 
station and into possession of an 


innocent purchaser. 
. ’ & 


Breached Lease 


MODERN higher courts consist- 
ently hold that a tenant who 
breaches any clause in a lease con- 
tract may be ejected from the 
leased premises. This is so although 
the landlord continues for several 
months to accept rentals from the 
lessee after knowing that the ten- 
ant breached the lease. 

For illustration, in William v. 
Behrend, 55 Atl. (2d) 138, the testi- 
mony showed facts, as follows: A 
landiord named Behrend signed a 
lease contract in which he rented 
a@ garage and parking lot to one 
Williams. 

This lease contained a clause 
in which Williams agreed to keep 
the parking lot “in a clean condi- 
tion”, Later Behrend sued Wil- 
liams for possession of the prem- 
ises on the ground that Williams 
had violated his agreement to 
keep the parking lot in a clean 
condition. 

During the trial Behrend proved 
that Williams had breached his 
contract to keep the premises clean. 
Williams contended that he could 
not be compelled to forfeit his lease 
because Behrend had accepted rent 
several months after he knew that 
the lease contract was being 
breached. The higher court ordered 
Williams to vacate the premises, 
and said: 

“There was evidence that the 
tenant (Williams) violated or con- 
tinued to violate the covenant after 
that date and that such violations 


were called to his attention.” 
. 7 + 


Piece Work Employes 


GENERALLY speaking, an em- 
ployer need not pay taxes under 
Social Security, unemployment and 
Workmen's Compensation laws, nor 
pay wages specified by the Fair 
Labor Standards Act on employes 
who work on “piece basis”. How- 
ever, this rule of law is not applic- 
able to employes who work on the 
employer's premises. 

In Rutherford Corporation v. Mc- 
Comb, 67 S. Ct. 1473, it was shown 
that certain employes used their 
employer's premises and equipment. 
Their work was done under the 
supervision of the management or 
employer. 

Although these employes were 
paid strictly on the piece basis, the 
Supreme Court of the United States 
held that they were entitled to 
wages specified by the Fair Labor 
Standards Act. 
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Highways & Safety... 


Drink Sales 


With Gas 


Allowed in 29 States 


“Pus ‘er up, and me, too.” This 
request can be given in 29 
states which allow intoxicants to 
be sold in the same places of busi- 
ness that dispense auto fuel, ac- 
cording to a survey by American 
Automobile Assn. 

Calling for the outlawing every- 
where of a practice which is 
“shocking and wholly indefens- 
ible,” R. J. Schmunk of Cleve- 
land, president of AAA, said that 
the survey was based on a com- 
prehensive questionnaire to offi- 
cials of every state as well as 
on reports from the association’s 
corps of road reporters. 
Schmunk pointed out that pre- 

liminary counts in two midwestern 
states disclose that the operators 
of 668 establishments selling gaso- 
line have licenses to sell intoxi- 
cants. 
> + ~ 
HERE are the highlights of the 
survey: 

1. Twenty-two states permit the 
sale of hard liquor, beer and wine 
at places of business dispensing 
gasoline to the motoring public. 

2. Seven additional states permit 
the sale of beer or beer and wine 
in conjunction with gasoline. 

8. There are 17 states and the 
District of Columbia where the 
sale of intoxicants is not per- 
mitted where gasoline is sold, 
either through statutory prohibi- 
tion or because the liquor con- 
trol authorities do not issue li- 
censes to such places of business 
as a matter of sound public 
policy. 

4. There are two “dry” states— 
Kansas and Mississippi. 

5. Investigations by AAA road 
reporters disclosed that gasoline 
stations are oftentimes outlets for 
bootleg liquor in areas where hard 
liquor is prohibited by law. 


+ * * 


EGULATIONS for each state 


are as follows: 

Alabama—lIssuance of liquor licenses pro- 
hibited to any establishments other than 
hotels, restaurants and clubs where such 
establishments are located in towns of 
4,500 population or more. 

Arizona—Permitted. 

Arkansas—Not policy to 
permit to filling stations. 

California—Permitted. 

Colorado—Prohibited by statute. 

Connecticut—Beer only. 

Delaware—Permitted. 

District of Columbia—Prohibited as mat- 
ter of policy. 

Florida—Beer and wine only. 

Georgia—Prohibited as matter of policy. 

Idaho—Prohibited as matter of policy. 

Illinois—Permitted. 

Indiana—Un-iced beer only for off-prem- 
ise consumption. 

Iowa—Prohibited by statute 
stores). 

Kansas—Dry state. 

Kentucky—Prohibited as matter of pol- 
icy. 

Louisiana—Permitted. 

Maine—Beer only for off-premise 
sumption. 

Maryland—Permitted. 

Massachusetts—Prohibited as matter of 
policy. However, in some instances li- 
censes have been granted to a separate 
building on a plot of land on which filling 
station is located. 

Michigan—Liquor ¢c on trol commission 
adopted policy several years ago prohibit- 


issue liquor 


(state 


con- 





A NEW TYPE intersection to handle 
heavy flows of traffic has been developed 
by engineers of the Texas highway de- 
partment. Termed a ‘“‘braid,’’ the new in- 
tersection will handle up to 15,000 cars 
ber day and permits almost direct left- 
sand turns, it is said. O. C. Kluge, one of 
‘he many highway department employes 
who helped design the high speed inter- 
ection, points to one of four bridges used 
‘" its construction. Aside from the model, 
ihe ae ee eee Oy &, See 80 
far, but Texas engineers intend to put one 
Up “at the first opportunity. 


ing sale of liquor at gasoline stations but 
did not make policy retroactive with result 
that many licenses are still in effect. 

Minnesota—3.2 percent beer for off-prem- 
ise consumption only. 

Mississippi—Dry state. 

Missouri—Permitted. 

Montana—Permitted. 

Nebraska—Permitted. 

Nevada—Permitted. 

New Hampshire—Prohibited by statute 
(state stores). Off-premise permits issued 
only to bona fide grocery stores. 

New Jersey—Sale for off-premise con- 
sumption permitted in some municipalities. 

New Mexico—Permitted. 

New York—Permitted except where 
premises are predominantly a gasoline sta- 
tion. 

North Carolina—Prohibited by statute. 

North Dakota—Prohibited by statute. 

Ohio—Permitted. 

Oklahoma—3.2 beer for off-premise con- 
sumption only. 

Oregon—Permitted at only two places in 
state. Against policy. 

Pennsylvania—Permitted. New act pro- 
hibits issuance of new license or transfer 
of old to a place where the principal busi- 
ness is sale of liquid fuels. 

Rhode Island—Prohibited as matter of 
policy. 


South Carolina—Prohibited by statute. 

South Dakota—Permitted. 

Tennessee—Prohibited by statute. 

Texas—Permitted. 

Utah—Permitted. 

Vermont—Prohibited as matter of policy. 

Virginia—Beer and wine only. 

Washington—Prohibited by statute (state 
stores). 


West Virginia—Prohibited by statute. 
Two cases only where gasoline is sold in 
adjoining room or station. 

Wisconsin—Permitted. 


Wyoming—Prohibited by statute. 
* * * 


Tests by State Stations 
Urged by Md. Official 
Adoption of Maryland legislation 
providing for a compulsory semi- 
annual motor vehicle inspection 
program, conducted through state 
owned and operated testing sta- 
tions, has been again recommended 
by State Motor Vehicle Commis- 
sioner W. Lee Elgin. Such a meas- 
ure, backed by Elgin’s department, 
failed of passage during the 1947 
session of the legislature, which 
is not scheduled to reconvene again 
in regular session until 1949. Mary- 
land has had no statewide inspec- 
tion of motor vehicles since 1942, 
when annual inspections conducted 
through some 2,500 private garages 
throughout the state were sus- 
pended because of wartime short- 


ages of manpower and parts. 

Elgin has suggested resumption 
of inspections through the ap- 
proved private garages, pending 
the enactment of new legislation, 
but the garages have been cool 
to the idea. Among their objec- 
tions to the system were com- 
plaints that garages attempting to 
conduct inspections properly suf- 
fered loss of business to those 
handing out inspection stickers 
without adequate inspections. 

With the District of Columbia 
and each of the states bordering 
on Maryland having some form 
of motor vehicle inspection, Mary- 
land is now serving as a dumping 
ground for vehicles judged by sur- 
rounding states to be unfit for their 
highways, Commissioner Elgin 
warns. 

* 


Four For Safety 
Dealer Bailey Boosts 


Safety Cause 
Bailey Chevrolet Co., Cabot, Ark., 
is among the top donors of dual 
training cars to high schools, with 
a record of four cars presented at 
one time last week. 


More than 100 students in the 


| 
four schools are expected to com- 


plete the courses this semester. 
Ernest L. Bailey, owner of the deal- 
ership, is mayor of Cabot. 


In presenting the cars, Bailey 
said, “The best way to keep high- 
way accidents at a low level is to 
maintain a program of safety edu- 
cation, especially among boys and 


girls.” 
* + * 


Scooter Rules Tighter 
For Houston Kids 


Following a conference be- 
tween County Judge Dan Perry, 
state patrolmen, Houston (Tex.) 
police officials and members of 
the Houston Junior Chamber of 
Commerce, three Houston motor 
scooter dealers have agreed not 
to sell scooters to gy who 
cannot produce driver’s li- 
cense at the Suet of sale. 

Another step for reduction of 
serious motor scooter accidents 
in Houston is a new rule under 
which parents of boys illegally 
operating motor scooters will be 
officially charged with “permit- 
ting unlawful use,” with fines of 
up to $200 for each offense. 
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Here's another _ sell-out’ 


a oe NEW CASCO 





WT a 


idea by the originators of the 
“pop-out” dashboard lighter The new Casco VIS-O-LITE 
glows softly in the dark to light the quick, safe path home 


for Casco lighters. No more fumbling, no more taking your 
eyes off the road to find a dark lighter well. No more mar- 


IT’S THE ONE AND ONLY 
LIGHTER ON THE MARKET 
THAT GIVES YOU THIS 
“wou NEW SELLING i 

RK!” 


Means MISS IT 


ring or scratching of dashboards. Casco VIS-O-LITE auto- 
matic lighter 1s the modern safe lighter for today's driving! 



















SELL CASCO WIS.O.LITE IN EITHER OF THESE TWO WAYS: 





Complete Casco VIS-O-LITE automatic illuminated 
lighter including pop-out unit and illuminated well 


assembly. For the millions of cars not having ciga- 
rette lighters! Individually packaged—with six complete 
units to an attractive sales-producing display box 
Order catalog No. L-15001-1 Casco VIS-O-LITE 
lighter Retail, fair-traded price, $2,7§ each. 


VIS-O-LITE 1S BACKED BY POWERFUL, 


Write today to your automotive wholesaler or direct to CASCO 
today 


manufacturer of 99 out of 100 dashboard lighters in use 





Casco illuminated well assembly (minus pop-out 
unit) for the motorist who wants to bring his Casco 


lighter up to the minute! Easy to install. Individually 
packaged with six units to a colorful display box. 
Order catalog No L-16801-1, Casco illuminated well 
assembly (minus pop-out unit) for Casco automatic cig- 
arette lighters Retail, fair-traded psice, $1.50 each. 


DEMAND-MARING MATIOMAL ADVERTISING IM LIFE, SATORBAY EVENING POST and COLLIER'S 


CASCO 


CASCO PRODUCTS CORPORATION, Bridgeport 2, Conn 
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New Products 


Spray Booth Wall Compound 
Prepared by Detrex Corp. 


A new coating compound for use 
on the walls of paint spray booths 
has been announced by Detrex 
Corp., Box 501, Detroit 32. This 
new compound can be used for fa- 
cilitating maintenance on both wet 
and dry spray booths, but has 
characteristics that make it espe- 
cially advantageous for use on the 
walls of dry booths, Detrex said. 

Triad PRD is a light-colored, 
semi-liquid material that is applied 
to the booth walls with a brush 
or spray gun. For spraying, a 20 
percent dilutjon of four parts of 
Triad PRD to one part water pro- 
duces a viscosity that can be han- 
dled in a pressure tank. This ma- 
terial can be brushed on as it 
comes, although a 10 percent dilu- 
tion with water usually provides 
a better consistency. The coating 
of Triad PRD dries and forms a 
continuous white coating to which 
paint overspray adheres, according 
to Detrex. 

* * + 
Dealership Furniture Line 
Offered by Chrome Craft 


Chrome Craft Co., 415 E. 148th 
St.. New York 55, N. Y., has 
been organized to supply a full 
line of custom-built chrome fur- 
niture particularly suitable for 
offices and reception rooms of 
car dealerships. 

The company will manufacture 
chrome chairs, settees, tables, 
smoking stands, costumers, torch 
lamps and all of the necessary 
furniture for the comfort and 
convenience of customers in both 
the salesrooms and service de- 
partments. . 


. 
Installing Tire Chains Easy 
With Pull-On, Says Marny 

Pull-On, a device said to save 
time and trouble in placing chains 
on tires, is manufactured by 
Marny Co., P. O. Box 1243, Wil- 
mington, Del. 

The company says the device 
fits any passenger-size tire and is 
especially helpful on cars with side- 
pan fenders. 

* * * 
Chisholm’s Emergency Light 
Works in Power Failures 


An emergency light for use when 
regular lights fail in such places 
as business offices, etc., is manu- 
factured by Chisholm Mfg. Co., 755 
Boylston St., Boston 16. 

Called Litezon, the emergency 
device lights automatically when 
regular light power fails and shuts 
off automatically when the power 
returns, according to the manu- 
facturer. 


* - 7 
Peelcote Protective 


Peelcote, a new protective coating 
for metal parts which can be easily 
peeled off after it has served its 





THE NEW crankcase air filter offered by 
Fram Corp. 5 


filler 

pipe breather cap. It features reptace- 
the new 

Fram-Tex filtering media. The cartridge 
comes in three sizes, permitting a motorist 


purpose, has been developed by 
Watson-Standard Co., 225 Galves- 
ton Ave., Pittsburgh. 

+ 


. . 
Titeflex Hose Booklet 


Titeflex all-metal flexible hose for 
automotive gas lines, oil lines, air 
lines, and oil filter lines are listed 
in a new loose-leaf booklet issued 
by Titeflex, Inc., 540 Frelinghuysen 
Ave., Newark 5, N. J. 

+ * > 


Eutectic Welding Data 


Two bulletins issued recently by 
Eutectic Welding Alloys Corp. are 


now announced as special reprints}; cient Small 
to meet demands for them as ref- | 


erence sources by those interested 
in production and maintenance 







welding at low base metal heat. 
They are entitled, “Arc Welding 
Problems Successfully Solved” and 
“Another Major Advance in Gas 
Welding.” Both reprints are avail- 
able from Eutectic Welding Alloys 
Corp., 40 Worth St., New York, 
N. Y. 


* * * 
Federal Bearings Data 


Federal Bearings Co., Ince.. 
Poughkeepsie, N. Y., is now mak- 
ing available its 260-page ball bear- 
ing catalog K, containing 100 pages 
of engineering information and 
data. Available on request. 

* > * 


Grinder Described 


A circular entitled “More Effi- 
Tool Grinding” has 


been prepared by Corlett-Turner 
Co., 1001 S. Kostner Ave., Chicago, 
to describe its new Model G3 grind- 
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by Permold. 












Outside or front view 
of spoke type Alumi- 
num Alloy Wheel as 
cast by Permold. 


Back or rear view of 
spoke type Aluminum 
Alloy Wheel as cast 


er. Literature is available 


request. 


Flexible Rubber 


Goodrich Says Hycar PA. 
Is Easily Converted 


A new-type American rubber that 
can be compounded and vulcanized 
in a wide range of soft to hard 
compositions has been announced 
by J. R. Hoover, vice-president in 
charge of sales, B. F. Goodrich 
Chemical Co., Cleveland. 


The new product, to be known 
as Hycar P.A., is technically iden- 
tified as a polyacrylic ester and is 
an elastomeric material resembling 
natural, pale crepe rubber in ap- 
pearance. The vulcanized forms 
exhibit outstanding resistance to 
heat, oils, ultraviolet light, ozone 


upon 
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and gas diffusion, and non-rigid 
compounds show extremely good 
flexing life. 

Compounding, molding, extrud- 
ing, calendering and curing opera- 
tions are readily accomplished with 
standard rubber processing equip- 
ment, Hoover said. 


Farbach Chemical Introduces 
Waterless Handy Cleaner 


Farbach Chemical Co., Cincin- 
nati, announces the _ introduction 
and addition of Far waterless 
handy cleaner to its established 
line of automotive chemicals, brake 
fluids, and brake bleeding equip- 
ment, in automotive, industrial and 
household markets. Complete in- 
formation can be had by writing 
to Henderson & Austin Co., 308 
Atlantic St., Stamford, Conn. 


Eat Want ct 


190 Ibs. 
a “4 150 Ibs. 
32.6 Ibs. 135 Ibs. 


wheels greatly reduce weight. But Permold Aluminum 


Alloy Heat Treated Wheels, where quantities make permanent mold 
practical, permit an even greater reduction of weight of the wheel 
as cast and of the complete wheel assembly. These wheels require less 
metal to produce and permit an equivalent reduction in machining. 


Here are actual Road and Load Perform- 
ances of Permold Aluminum Alloy Wheels 


Permold Aluminum Alloy Wheels are in continuous oper- 


ation on a common carrier trailer running between Toledo 
and Chicago. These wheels are giving utmost satisfaction 
and have now gone over 82,000 miles. 


On another trailer Permold Aluminum Alloy Wheels have 
traveled over 140,000 miles. Trailer loaded with 28 tons 
of coiled copper wire tipped over in wreck, yet Permold 
Aluminum Alloy Wheels withstood this severest of all 
punishment without any indication of failure. These 
wheels are now on a trailer and have traveled over 30,000 


miles since the wreck. 


Numerous other Permold Aluminum Alloy Wheels are 
now operating daily on common carrier trailers on regu- 
larly scheduled runs in many sections of the country. These 


wheels are performing satisfactorily under a wide variety 


of service conditions. 
* 


* 


The statement has been made that for every pound reduc- 
tion of non-pay load, operating costs decrease one dollar 
per year. On this basis the weight saving effected by 
Permold Aluminum Alloy Wheels offers an additional 
Opportunity to reduce operating costs. 








This wheel is the result of collaboration 
between the engineers of The Dayton Steel 
Foundry Company, Dayton, Ohio, and the 
Permold Foundry and Metallurgical staffs. 
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New Products 


Offer Anti-Freeze Solvent 


For Fuel System 


Pennsylvania Refining Co. has 
announced production of Penn 
Drake Gumout, a new liquid car- 
buretor and fuel system cleaner 
which is also said to prevent gas 
line freezing. 

Gumout is said to be compound- 
ed of 100 percent active ingred- 
ients, special powerful solvents not 
diluted in any way. According to 
the manufacturer, one pint added 
to 10 gallons of gasoline, once a 
month or every 1,000 miles of driv- 
ing, completely dissolves all gum 
and foreign deposits, keeping car- 
buretor jets, needle valves and the 
entire fuel system open and clean. 






* 





For further information and prices, 

write Pennsylvania Refining Co., 

2686 Lisbon Rd., Cleveland, 4. O. 
. + * 


Paint Drying Lamp Features 
Infra-Red Generating Unit 
The Dry-Quick paint drying 
lamp, which has been introduced 
by Dry Clime Lamp Corp., 
Greensburg, Indiana, has no bulb 
to break or burn out. Instead, it 
has a lava coated dark burning 
infra-red generating unit with a 
life expectancy of many years 
and is built to withstand a tre- 
mendous amount of abuse and 
rough handling without danger. 
The product bears the seal of 
approval of Underwriters Labora- 








Reduce Weight Up To 9 
Per 20 Inch Wheel 





rae 


ptantg, Hoe 


tories. It is rated 750 watts, 110- 
120 volts. It has a heavy duty 
rubber insulated cord 14 feet 
long. The reflector is aluminum 
15 inches in diameter with inside 
surface highly polished. Guard, 
handle, and stand are cadmium 
plated—a rust and weather re- 
sistant. 


Caldwell Industries Offers 
New Wiring Assemblies 


Production of a complete new 
line of wiring harness assemblies 
for trucks and buses and aircraft 
is announced by Caldwell Indus- 
tries, Inc., Kent, O. 


Every Caldwell assembly is cus- 
tom-built especially for the vehicle 
or plane in which it is to be in- 
stalled, according to M. F. Caldwell, 
president. The company maintains 
a staff of wiring engineers, mem- 
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genuine Permold Aluminum Alloy Wheels. 


perMold ALUMINUM ALLOY WHEELS 


, Paste meeyrtcntt ht Ole 
| Bred peasy 


ee) 
‘i 


bers of which are always available 


for consultation with truck and bus 
manufacturers. 
* - * 


New Book Designed to Aid 


Layman Mechanics 


A book for the average car own- 
er who wishes to attend to his 
own minor automotive adjustments 
and repairs has been published by 
the Tudor Publishing Co. 221 
Fourth Ave., New York City, N. 
Y., under the title “Car Owner’s 
Guide to Care and Repair” by Wal- 
ter Altschuler. 


The manual sells for $1.50 paper 
bound and $3.50 cloth bound. Con- 
tents cover such subjects as lubri- 
cation, brakes, engine function, 
cooling systems, electrical equip- 
ment, fuel systems, clutch, trans- 
mission, universal joints, rear end 
steering, shock absorbers, tires anc 
“do’s and don’t’s.” 
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* e * 
Built-in Battery Charger 


Is Offered by Schuyler 
A car battery charger which 


any 115 volt A.C. outlet, capable 
of bringing any battery up to full 
charge overnight, is offered by 
Schuyler Engineering Service, 4556 
Lincoln Ave., Chicago. 

The small charger unit is mount- 
ed in the driver’s compartment or 
under the hood. Unit requires 
space amounting to approximately 
five by eight inches and can be in- 
stalled in 15 minutes. A long elec- 
tric cord reaches from the unit to 
the nearest garage outlet. 

+ 2 * 


Greater Employe Safety 
Claimed for Ozone Machine 


Greater safety for garage 
workers through the elimination 
of causes of headaches, nausea 
and eye strain as a result of a 
new device is reported by the 
American Products division of 
American Associates, Inc., 1728 
Fairmount Ave., Philadelphia. 

Weighing 50 pounds, the de- 
vice, called Pur-O-Zone, operates 
on a 110-volt alternating current 
to purify the air in a working 
zone up to 6,000 square feet with- 
in 40 minutes through the pro- 
duction of ozone, according to 
the firm’s general manager, Jos- 
eph F. Feeney. 

e 


Back-Shelf Radio Speaker 
Offered by Musicola Co. 


An extension radio speaker that 
mounts neatly on the shelf behind 
the rear seat is being offered in the 
new Musicola extension speaker, 
which can be attached to any car 
radio. A new three-way switching 
feature permits either speaker to 
be operated individually or both to- 
gether. 

The Musicola is shipped complete 
with six-inch Alnico V speaker, all 
necessary hardware, cable and sim- 
ple instructions. Retail price is 
$17.50. The Musicola_ extension 
speaker is a product of Musicola 
Sales Co., 172 N. Ada St., Chicago 7. 

+ * * 


Thompson Products Offers 


Engine, Chassis ‘Library’ 


A 27-volume “library” of instruc- 
tions on engine and chassis repair 
jobs is being offered to the auto- 
motive maintenance trades by 
Thompson Products, Inc., Cleve- 
land, through the company’s re- 
placement parts distributors. 

The volumes are supplied with 
an indexed steel cabinet designed 
for use on wall or bench. Sixteen 
are devoted to passenger cars and 
the rest to trucks, buses, tractors, 
Diesel, and industrial engines. 

* * . 


New Leverlift Truck 
Introduced by Service 


A service leverlift lift truck for 
double-faced pallet handling has 
been announced by Service Caster 
& Truck Corp., Albion, Mich., and 
Somerville, Mass. The new truck 
will be introduced in Booth 333 at 
the Materials Handling Exposition, 
Cleveland, Jan. 12-16. 


* . = 
Permalux White 
Edwin F. Guth Co., 2615 Washing- 
ton. Ave., St. Louis, recently an- 
nounced a new finish for the re- 
flectors of their fluorescent fixtures 
called Permalux White. 
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Hammes Treats Personnel 
To Factory Visit 


Personnel of Romy Hammes, Inc. 
(Ford), Kankakee, Ill., and South 
Bend, were recently treated to a 
plane trip to Dearborn by owner 
Romy Hammes. 

The day was spent in visiting 
Greenfield Village and making a 
tour of the Rouge plant as guests 
of Ford Motor Co. 


Clark Sells Dodge Business 
To Shattuck in Chehalis 


Wesley Shattuck has 
a Chehalis (Wash.) Dodge-Plym- 
outh dealership from Paul Clark. 
Shattuck, formerly employed by 
St. John Motor Co., plans no 
personnel changes and will fol- 
low Clark Motor commitments 


regarding new cars. 
New Incorporations 
In Wisconsin Trade 


reported by the office of the secre- 
tary of state at Madison, Wis.: 

Dale Chevrolet Co., Waukesha, 
with a capital stock of 1,500 shares 
of common at a par value of $100 
each and 750 shares of preferred 
stock at the same par value; min- 
imum capital to be $500. Incorpora- 
tors: E. O. Dale, Helen Dale and 
Mailen Mills. 

Spencer Motor Co., Waukesha, to 
operate a garage as a motor ve- 
hicle dealer. A capital stock of 
500 shares of common at a par 
value of $100 per share has been 
authorized. Incorporators: Robert 
E., Earl R. and Beatrice Spencer. 
Minimum capital to be $500. 

Waldal Motors, Inc., Wautoma, 
to deal in motor vehicles of all 
description, their parts and acces- 
sories, with a capital stock of 60 
shares at no par value; minimum 
capital to be $10,000. Incorporators: 
Orvid J. Waldal, Benjamin F. and 
Esther S. Fernes. 

Querry Motors, Inc., Kenosha, 
with a capital stock of 250 shares 


The following new corporations |of common at $100 per share par 
in the automotive field have been ' value, to deal in cars and other 


iL eeiened 
jor the }ob/ 





motor vehicles of every kind, and 
to operate a garage. Incorporators: 
Howard E. and Mary Jane Quarry 
and Lucille M. Bleicher. 

Eggebrecht Motor Sales, Inc., 
Wausau, has increased its capital 
stock from 500 shares of common 
at $100 per share par value to 750 
shares common same value. 

> > * 


S. A. Visitors 


Ecuador Chrysler Dealers 
Inspect U. S. Methods 


Luis Hernandez and Luis jr., 
partners in the largest Chrysler- 
Plymouth dealership in Ecuador, 
recently spent some time in Los 
Angeles studying the methods em- 
ployed in a modern sales and serv- 
ice plant of the Greene-Haldeman 
Co. dealership. 

The headquarters of the Hernan- 
dez plant is located in Quito, the 
capital city of Ecuador, and their 
four sub-dealerships cover more 
than two-thirds of the territory of 
the Latin country. 

Of unique interest to the part- 
ners was the use of the infra-red 
lamps as dryers in the paint shop. 
Due to the extremely high altitude, 





NEW BASE OF OPERATIONS of Abell Truck & Implement Co. (International), 
Pueblo, Colo, Formal opening was held at a special party for 400 guests. This is the 
first of International Harvester’s standard-type dealer buildings to be completed in 
Colorado. Several others are in the construction and plan stages. 





cold weather and the natural 
dampness of Ecuador, the proper 
painting of cars is very difficult 
without resultant ‘blushing” of the 
paint. The elder Hernandez stated 
that until recently they were com- 
pelled to use open fires to dry the 
— before the dampness ruined 


The undercoating process, the 
door installation jig and auto anal- 
yzer also came in for much atten- 
tion from the South Americans. 
Both men agreed that the primary 
need of their country was skilled 
men with the education and tech- 


There’s a Delco Shock Absorber 
designed to suit the particular 


needs of every passenger car, 
commercial car, truck and bus. 





Designers and manufacturers look confidently to Delco for 
the solution of their shock absorber problem. They know 
that Delco has constantly pioneered improvements in shock 
absorbers . . . that Delco has the required engineering skill 
and experience . . . that Delco has ample facilities for pro- 
ducing in large quantities . . . that Delco has the largest 
controlled service distributing organization. And Delco alone 
offers a complete line of shock absorbers—direct acting and 
Knee Action, single acting and double acting 


DELCO PRODUCTS DIVISION 


GENERAL MOTORS CORPORATION, DAYTON, OHIO 


Delco 


HYDRAULIC SHOCK ABSORBERS 

















nique to devise the efficient meth- 
ods seen in this country. 
+ * * 


Wasson Heads Up Association 


Of Washington Dealers 


Ralph Wasson of Whitney 
Oldsmobile, Tacoma, Wash., was 
installed recently as president of 
Grays Harbor Automobile Deal- 
ers Assn. All 17 new car dealers 
in the Aberdeen-Hoquiam area 
are members of the association. 


Other newly-installed officers 
include L. F. Richmond, Rich- 
mond Brothers (Studebaker), 
secretary-treasurer; Al Bellew, 
Purkey and Bellew (Buick), M. 
L. Wakefield, Wakefield Motors, 
and Harry Ruddach, Ruddach & 
Morehead (Ford), trustees. 


* + . 


Chevrolet Assn. in Phila. 


Elects Jacobs President 


F. C. Jacobs of Jacobs Bros. has 
been elected president of the Chev- 
rolet Dealers Assn. of Philadelphia. 
W. C. Fetters, Terminal Chevrolet, 
is vice-president; H. E. Robinson, 
Girard Chevrolet, secretary, and 
G. 8S. Keeley, Keeley Chevrolet, Inc., 
treasurer. 


The following dealers were 
named as directors: Morris Brown, 
Duff-Brown Chevrolet Co.; A. A. 
Anders, Anders & Jervis Motor Co.: 
L. T. Brown, Gibson Motor Corp.; 
G. W. Coupe, Geo. W. Coupe Chev- 
rolet, and J. L. Doan, Doan-Cal- 
houn, Inc. 

* * 


Assn. Officers Elected 
In 2 N. C. Cities 


The Greenville (N. C.) Automo- 
bile Assn. has elected the following 
officers for the ensuing year: Jack 
Edwards, president; Frank Cope- 
land, vice-president; J. S. Barbour, 
secretary, and Sam Northrop, treas- 
urer. 

The High Point (N. C.) Automo- 
bile Dealers Assn. has elected Hor- 
ace G. Ilderton as president; Fleet 
Lewis, vice-president, and Kermit 
Sloop, secretary-treasurer. 

. > * 


Pry to Distribute Rolls 


In Middle Atlantic Area 


Announcement of his appoint- 
ment as Rolls-Royce and Bentley 
dealer for the District of Co- 
lumbia, Maryland and Virginia 
and the western Pennsylvania 
counties, with showrooms at 1133 
18th St., N. W., Washington, D. 
C., and 5866 Baum Blvd., Pitts- 
burgh, has been made by Jack 
Pry, distributor of British, 
French and Italian cars. 


Formal announcement of the 
appointment was made by J. E. 
Scott, sales manager, and Capt. 
Vautier, overseas service man- 
ager, both of Rolls-Royce. 

Pry, in his 24 years in the auto 
business, has also handled Dodge- 
Plymouth and Packard. 


* * * 


Eskador Buys Property 


Henry R. Eskador, operator of 
Victory Motor Co., Savannah, Ga., 
has purchased for approximately 
$25,000 property on the corner of 
Montgomery and Charlton Sts. as 
the site of a modern building to 
house his company. 


* + * 


Kinzer Heads Sales 


Promotion of E. H. Kinzer to 
sales manager of Dowling Chevro- 
let Co., Columbia, Tenn., has been 
announced. 

. . . 


Kansteiner Is Manager 


E. H. Kansteiner has been named 
manager of the used-car division 
of Fred Evens Ford Co., 4200 Lin- 
dell Bivd., St. Louis. 
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Superior Firm in Florida 
Plans $35,000 Building 


E. Robert Langley, president and 
general manager for Superior 
Coaches, Inc., has announced the 
award of a general contract for 
the construction of a sales and 
service building on the new Park- 
way highway in South Jacksonville, 
Fla. The facilities involve an in- 
vestment of approximately $35,000. 

When complete, the dealership 
will be the only one in this area 
devoted exclusively to the sale, 
servicing and parts stocking for 
ambulances, funeral cars and buses. 

* * + 


Farber to Distribute Tuckers 


In 43 Ohio Counties 


N. C. Farber, of Columbus, O., 
owner of Toledo Tucker Sales Co., 
announced he has taken over the 
distribution of the Tucker car for 
43 counties in Ohio. 


Farber also announced the ap- 
pointment of Jerry Ball as man- 
ager of the Toledo zone, which 
comprises 19 counties; John Bowen 
as wholesale manager of the To- 
ledo zone, and E. C. Rugg as whole- 
sale manager of the Columbus zone, 
which comprises 24 counties. 


* * * 


Walsh (Ford) Opens Plant 


At Eau Claire, Wis. 


Walsh Motor Co. (Ford), Eau 
Claire, Wis., has opened its new 
salesroom and garage. Several 
officials of Ford Motor Co. were 
present, including R. P. Wood, 
manager of the Ford Twin City 
district. 

The Walsh personnel includes 
A. R. Walsh sr., president; A. R. 
Walsh jr., vice-president; Edward 
H. Heins, sales manager; E. M. 
Bartlett, truck department man- | 
ager; J. G. Kappers, manager of 
the stock department; Elmer 
Curnow, manager of wholesale 
parts department; Lester Reich- | 
ert, service department manager, 
and Blanche Gaare, office man- | 
ager. 





* * * 
Mass. Appoints FitzsHenry 


District Fuel Coordinator 


Edward G. FitzHenry, president | 
of FitzHenry Cadillac Co., Worces- | 
ter, Mass., and treasurer of NADA, 
was one of six district fuel oil co- 
ordinators appointed by State Co- 
ordinator George H. Rockwell to 
help insure equitable distribution 
of short oil supplies in Massachu- 
setts. 


Regina Chevrolet Sales 


Opens Garage Annex 


Regina Chevrolet Sales Ltd. has 
opened its new garage at 1850 Al- 
bert St., Regina, Saskatchewan. E. 
Moynan is president and general 
manager of the company. 

The new premises cover approxi- 
mately three-quarters of a city 
block, giving the firm what is be- 
lieved to be the longest street 
frontage of any automotive sales 
and service organization in Regina. 

* > = 
Hurley Tractor Co. Expansion 
Completed in Memphis 

Hurley Tractor Co., 396 N. Main 
St., Memphis, Tenn., has expanded 
its service and implement storage 
department. 

A feature of the expansion pro- 
gram is an emergency crew of 12 
mechanics. The department is un- 
der the direction of Allen Hurley. 


* + * 


Cadillac-Olds Firm Opened 
By Butts in Wichita 

Automobile Row in Wichita, 
Kan., welcomed a pioneer of the 
midwestern automotive industry 
recently when Butts Cadillac- 
Oldsmobile Co. held its formal 
opening. 

The fifth building to be occu- 
pied by J. Arch Butts since he 
came to Wichita in 1907, the new 
structure is of brick, concrete 
and steel, designed on a modern 
theme. Wide plate glass windows 
afford ample light in the 2,100 
square feet of space in the sales 
showroom. The building contains 
22,000 square feet of floor space 
and an additional 17,000 has been | 





provided for the parking and 
used car area. 

With the opening of the new 
dealership, the Butts family 
rounds out 40 years of service in 
the automobile industry in Wich- 
ita. J. Arch Butts jr., son of the 
founder, has been named operat- 
ing head of the new plant while 
John Butts, another son, remains 
operating manager of the Butts 
Buick dealership. 


- o * 
Four New Automotive Firms 


Are Chartered in Texas 


Incorporation in Texas of four 
auto companies is announced by 
the office of the secretary of state. 
They are: 

Bowman Chevrolet Co., incorpor- 
ated in Alice, Tex., by F. M. Bow- 
man, Winnie C. Bowman and C. W. 
Perkins with $140,000 capital stock. 

Fannin Willys Co., chartered in 
Bonham with $10,000 capital stock 
by H. 8S. Schiflett, C. L. Painter 
and R. V. Auten. 

Fox-Randel Motor Corp., char- 
tered in Wichita Falls by George 








CURVED CORNER SHOWROOM of the new Ruebel & Smith Dodge-Plymouth sales 
and service building in St. Petersburg, Fla. The full length windows are zigzag 


glare, the floor is tiled. This display room, as well as the office area, is air-conditioned. 


The structure is at 940 Ninth St., North, and occupies practically the entire block. 


D. Fox, Floyd L. Randel and W. W. 
Irvine with $200,000 capital stock. 

Keown Motor Co., Orange, char- 
tered by Alvin V. Keown, Everett 
Dunstan and Lillian Wrogg with 
$5,000 capital stock. 


* * * 


McLennan Opens B.C. Plant 
For Lincoln-Mercury 


McLennan Motors Ltd. (Lin- 
coln-Mercury), has opened its 
new premises at 151 Twelfth St., 
New Westminster, B. ©. The 
building represents an investment 
of $100,000. The showroom is 25 


by 50 feet and three entire walls 
are composed of plate glass. Spe- 
cial recessed fluorescent lights 
have been installed. 

A. (Mac) McLennan has had 
20 years connection with Ford 
Motor Co. of Canada. C. F. Wil- 
liams is sales manager and a di- 
rector of the company. Douglas 
Blackie is manager of the parts 
department and is assisted by 
Jack Fraser. Reg. Panton is man- 
ager of the service division. 
Frank Vincent is in charge of car 
and truck sales. Dave McLennan 
will be manager of the uptown 
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branch and Terry Carr has been 
appointed manager of the service 
station division of the new prem- 
ises. Clare Jewett is accountant 
and credit manager. 


+ * * 
Ayers Nash in Harlingen 
Receives 10-Point Award 


Bill Ayers, owner of Bill Ayers 
Nash Co., Harlingen, Tex., has been 
presented the Nash 10-point award. 


Among those attending the cere- 
monies were Bob Price, Nash as- 
sistant zone manager; Jack Busby, 
district manager, and employes of 
the Harlingen firm. 


. * 


Shackelford-Cox Party 


Shackelford-Cox Truck Co., Roa- 
noke, Va., presented Christmas 
bonuses totaling $2,000 to employes 
at a pre-Christmas party. Bonuses 
ranged from $25 to $200, based on 
length of service and position with 


the firm. 
* + * 


Valley Gives Bonuses 


Valley Cadillac-Oldsmobile, Inc., 
Roanoke, Va., distributed Christ- 
mas bonuses ranging from $10 to 
$750 for its employes, based on 
length of service. 


When it comes to Brakes... 





... put it up to 


Bendix Products 





BIRTHPLACE OF 


Trace the history of automotive braking, and you 
almost trace the history of Bendix.* A good part 
of braking progress has been Bendix progress— 
and will continue to be in the future. For Bendix 
Products never gives up its search for better 
ways to stop, and more economical ways to 


HYDROVAC* POWER BRAKING 
CENTERMOUNT PARKING BRAKE 


HYDRAULIC REMOTE CONTROLS 


Bendix’ 


PRODUCTS 


BETTER BRAKES 


build quality braking. Regardless of the type of 
vehicle, put your braking problem up to Bendix 
Products! You'll soon see what experience and 
engineering imagination can combine to do. 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, INDIANA 


HYDRAULIC POWER STEERING 


DIVISION 





TRAILER VACUUM POWER BRAKES 


aviation coaePoRAaTioN 


B.K.* VACUUM POWER RELAY VALVES 


*REG. U. 5. PAT. OFF 


OVER 7 OUT OF 10 AUTOMOTIVE VEHICLES EVER BUILT HAVE BEEN BETTER BECAUSE OF BENDIX 










AUTOMOTIVE NEWS, JANUARY 26, 1948 





Automotive Dealers Know It... 
Automotive Records Prove It... 


CHEVROLE 


and ONLY Chevrolet 


IS FIRST! 


Yes, Chevrolet is first in production, in Chevrolet is first in total number of cars 








sales, and in registrations of passenger and trucks on the road and in popular de- 
cars and of trucks in 1947 and for the mand at the start of the new year, accord- 
seventeen-year period dating from Janu- ing to official nation-wide registrations 


ary, 1931 to January, 1948. Moreover, and independent nation-wide surveys. 
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IN PASSENGER CAR PRODUCTION 
IN 1947 —according to published 


FIRST 


production figures. 





IN TRUCK PRODUCTION IN 1947 


FIRST 


tion figures. 





—according to published produc- 


IN PASSENGER CAR SALES IN 


FIRST 


but conclusive sales records. 





1947— according to incomplete 


IN TRUCK SALES IN 1947— 


FIRST 


clusive sales records. 





according to incomplete but con- 


to produce over a Million Cars 
and Trucks in a postwar year 


(1947)—according to published production figures. 


Thus, all records prove that CHEVRO- 
LET and only Chevrolet IS FIRST in 
production and sales, in registrations and 
popular demand, because people every- 


where are convinced that Chevrolet prod- 
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IN TOTAL PASSENGER CAR PRO- 
DUCTION AND SALES for the 17- 


FIRST 


year period, January, 1931 to January, 1948 —accord- 


ing to published nation-wide figures. 


IN TOTAL TRUCK PRODUCTION 
AND SALES for the 17-year period, 


FIRST 


January, 1931 to January, 1948—according to pub- 


lished nation-wide figures. 


IN TOTAL NUMBER OF CARS 
AND TRUCKS on the road today 


— according to official nation-wide registrations. 


IN POPULAR DEMAND at the start 


FIRST 


dependent nation-wide surveys. 





of 1948 —according to seven in- 


ucts are first in value. Such public prefer- 
ence flows only to the leader; such public 
preference explains why one Chevrolet 
dealer tells another: We’re going forward 


together—you and Chevrolet! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


CHEVROLET 








ow 





Current Prices 





The following list of advertised deliv- 


ered prices of various makes of cars is 


based on prices in effect Jan. 15, 1947. 


They include factory retail prices at the 


factories and provisions for dealer deliv- 
ery and handling charges and for federal 
taxes. They do NOT include transportation 
charges, state sales taxes, license or title 
fees, or various items of factory installed 


or optional equipment: 


BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 


convertible, $2,333; stat. wag., $2,805: 
Series 70 Roadmaster-—4-dr. sed., $2,232: 
2-dr. sed., $2,131; conv., $2.651; stat. 
wag., $3,249. 


CADILLAC—Series 61—4-dr. sed., $2,- 


324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 


$2,902; Series 60—4-dr. sed., $3,195; Series 


15—4 dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, 
$4,560. 
CHEVROLET — Stylemaster—4-dr. sed., 
ot 2-dr. sed., $1,219; spt. cpe., $1,- 
bus. cpe., $1,160; chassis, $992: 
Prostennenen-—t-der. sed., $1,345; 2-dr. sed.. 


stat. wag., $1,893; Fleetline—4-dr. sed., 
$1,371; sed. cpe., $1,313. 

FORD — Deluxe ‘6’’—4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 
$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1,- 
371.87;; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘‘V-8’’—4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229. 78; Super Deluxe “V-8"—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv. §$1,- 
740.24; stat. wag., $1,972.26. 


HUDSON—Super ‘‘6’’—4-dr. sed., §2,- 
003.75; 2-dr. sed., $1,952.75; spt. cpe., 
$2,000; bus. cpe., $1,889.50; Commodore 
“6""—4-dr. sed., $2,161; spt. cpe., $2,- 
136.75; Super ‘‘8’’—4-dr. sed., $2,092.25; 
spt. cpe., $2,089; Commodore ‘‘8*’—4-dr. 
sed., $2,250; spt. cpe., $2,225.75. 

NASH — ‘‘600"’ Slipstream—4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slipstream—4-dr. sed., $1,778.95; 
600°" Super Series—-4-dr. sed., $1,508.05; 
sed. cpe., $1,459.05; Ambassador—4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95. 

OLDSMOBILE — Series ‘‘66’' Six—4-dr. 
sed., $1,556; 2-dr. sed., $1,513; club oa 
$1,488; convertible, $i, 845; stat. 
$2,456; chassis, $1,134; Series ‘‘68’’ Fighi 
—4-dr. sed., $1,614; 2-dr. sed., $1,572; 
club cpe., $1,546; convertible, $1,903; 
stat. wag., $2,514; chassis, $1,193; Series 
16". Six—4-dr. sed., deluxe 4-dr. sed., 
$1,773; standard 4-dr. sed., $1,659; de- 
luxe 2-dr. sed., $1,705; standard 2-dr. 
sed., $1,584; standard chassis, $1,274; 
Series ‘78°’ Elght—deluxe 4-dr. sed., $1,- 
830; standard 4-dr. sed., $1,717; deluxe 
2-dr. sed., $1,762; standard 2-dr. sed., 
$1,643; standard chassis, $1,233; Series 
98°" Eight—4-dr. sed., $1,917; 2-dr. sed., 
$1,865; convertible, $2,307; chassis, $1,441. 


PONTIAC — Torpedo ‘6’ — 4-dr. sed., 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- 
484; spt. cpe., $1,438; bus. cpe., $1,387; 
convertible, $1,811; Torpedo ‘‘8’’ — 4-dr. 
sed., $1,559; 2-dr. sed., $1,500; sed. cpe., 
$1, 531; spt. cpe., $1, 485; bus. cpe., $1,- 
434; convertible, $1,853; Streamliner he, a 
—4-rd. sed., $1,598; sed. cpe., $1,547; 
stat. wag., $2,235; deluxe stat. wag., 
$2,312; Streamliner ‘‘8’’—4-dr. sed., $1,- 
645; sed. cpe., $1,595; stat. wag., $2,232; 
deluxe stat. wag., $2,359. 


MERCURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; con- 
vertible, $2,002.20; stat. wag., $2,207.49. 

LINCOLN — 4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,721.95; club 
cpe., $2,532.57; club (custom interior) 
cpe., $2,700.90; convertible, $3,142.60: 
Continental “12 Oyl.’’— club cpe., $4,- 
661.59; convertible, $4,745.72. 


STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
cpe., $1,519.25; conv., $1,969.75; Com- 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus 
cpe., $1,750.75; Commander Regal Detuxe 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25: 
spt. cpe., $1,966.50; bus. cpe., $1,872; 
conv., $2,325.25; land cruiser, $2,143.50. 

KAISER—4-dr. | $2,119.99; Oustom 
—4-dr. sed., = 

oo 2 310.24; Man- 
battan—4-dr. a, $2,727. 


PLYMOUTH — eae sed., $1,- 
299.25; 2-dr. sed., $1,246.50> spt. cpe.. 
$1,273; bus. cpe., $1,220.25; Special De- 
luxe—4-dr. sed., $1,377.50; 2-dr. sed.. 
$1,324.75; spt. cpe., $1,351. 25; bus. cpe., 
S ea .25; conv., $1,668.50; stat. wag., 


DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,612.75; bus. cpe., $1,439; 
Custom—4-dr. sed., $1,607.50; town sed., 
$1,681.25; spt. cpe., es conv., $1,- 
991; 8-pass. sed., $1,98 

DE alii>-taetane 4-00, sed., $1,656.50: 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; Custom — 4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; stat. wag., $2,- 
427.75; T-pass. sed., $2,111.75; lim., 
$2,238. 

OHRYSLER — Royal — 4-dr. sed., $1,- 
772.75; 2-dr. sed., $1,736.75; spt. cpe., 
$1,762.25; bus.cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. cpe., $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 


105.75; conv., $2,604.50; Town & Country 
—6 cyl. 4-dr. sed., $2,802.25; 8 cyl. conv., 
$3,184.50; Royal—S8-pass. sed., $2,175.75; 
Sine 43° aaonaS! Oro mp 
—lim., $4,582.25. 
PACKARD — Eight—4-dr. sed., $2,150; 
a cpe., $2,125; stat. wag., $3,350; De- 
Eight—4-dr. sed., $2,375; sed. cpe., 
$2,350; Super Eight—4-dr. sed., $2,690 
sed. cpe., $2,665; conv., $3,175; i Oustom 
Super Eight—4-dr. sed., $3,675; sed. cpe., 
oo wag., $4,095; conv., $4,006; 
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NEW YORK.— With expanding 
automotive production expected to 
push them still higher during 1948, 


and other state automo- 
receipts are continuing 
eral uptrend, a survey of 
available revenue reports 


from state capitals throughout the 
country discloses. 

Of particular significance, in 
view of widespread proposals for 
increased gasoline and other au- 
tomotive tax rates to finance en- 
larged highway construction pro- 
grams, is the fact that receipts 
from such levies during 1947 ran 
far ahead of original expectations 
in many instances. 


Florida 
last year 


gasoline tax collections | 


soared to a new high of 


$40,882,425, compared with $35,879,- 


470 in 1 


946, according to State 


Comptroller C. M. Gay. The record 
1947 collection was made from a 
tax of 7 cents a gallon on 584,034,- 
655 gallons of gasoline. Collections 
during December totaled $3,293,449, 


compared 
ber, 1946. 


to $3,203,909 in Decem- 


Gasoline taxes in Nebraska last 
year yielded a record $17,492,310 
against $15,629,202 in 1946. 





Receipts from Ohio’s gasoline and 


Passenger Car Registrations, 14 States for December, 47-46 








Last Year’s Receipts Surpass All Expectations... 


Expanded °48 Output Seen Pushing | 
State Auto Tax Income Still Higher | 


driver’s licenses, however, dropped 


liquid fuel tax last year were 19.4 
percent higher than in 1946, ac- 
cording to State Treasurer Don H. 
Ebright. 


Collections in Kansas 


Kansas collections from 


fb 


its 3- 


cent motor fuel tax, on which ex- 


are allowed for farm 
$6,426,609 during 


the first half of its current fiscal 


emptions 
gasoline, totaled 
year. 

tax, which has 


The Kansas _ special 
no exemptions, 


1-cent 


yielded $3,506,320 in the same pe- 
riod. These were increases of about 
9 percent over the corresponding 
1946 period. 

The New Mexico gasoline tax 
grossed $8,564,189 last year, 
increase of 8.2 percent over 1946 


collections of $7,912,784, 


accord- 


ing to State Revenue Commis- 
sioner Victor Salazar, who pre- 
dicted a further gain of $500,000 
during 1948. New Mexico gasoline 
tax refunds last year totaled $1,- 
022,707, compared to $779,408 last 
year. 


Motor 


vehicle 


registrations 


in 


New Mexico last year brought in 
a total of $2,527,707, an increase of 
21.9 percent, and the state’s motor 
transportation tax was up 4.6 per- 
cent to $335,315. Receipts from 
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13.1 percent. 


Kentucky 


which began 


road-fund revenues, 
chiefly from the state’s 5-cent gas- 
oline tax, totaled $24,609,257 for the 
first nine months of its fiscal year, 
last April 1, repre- 
senting a gain of $3,624,058 over the 
same period of the preceding year. 
According to State Finance Com- 
missioner John W. Manning, gaso- 
line taxes were up $1,193,026. 


waterproof, 
cover that deflects engine heat to the 
driver, is a crystal-clear, weather-resistant 
Plexigias windshield, 
manufacturer. Easily detachable, the light- 





A FEATURE OF THE Heat-Houser—a 


fire resistant canvas tractor 


according to the 


Gasoline tax receipts in Rhode | weight, durable acrylic plastic windshield 


Island for the first six months of 
its fiscal year, started July 1, to- 


protects the operator from wind, rain and 
snow. It is manufactured by Fort Dodge 
Tent & Awning Co., 618 First Ave. N.. 


taled $3,010,822, against $2,085,360 | Fort Dodge, Ia. Plexigias is a product of 
Philadelphia. 


for the same period in 1946. Even 
making allowance for the increase 
in the tax rate from 3 to 4 cents 
in June, the Rhode Island gasoline 
tax revenue has exceeded expecta- 
tions, it was pointed out. 


Arkansas gasoline tax collec- 


tions totaled $18,373,064 last year, rent fiscal 


compared to $16,738,058 in 1946, 


according to State Revenue Com- lod 
missioner Otho A. Cook, In- : 


creases also were shown by other 
automotive taxes, with automo- 
bile license receipts jumping 
$920,927 to a total of $5,035,926. 


Rohm & Haas Co., 


state’s current fiscal year amount- 
ed to $27,023,836, a gain of $2,394,501 
or 9.72 percent over the same pe- 
riod in the preceding year. 
Louisiana gasoline tax receipts 
for the first five months of the cur- 


year were $1,026,821 


higher than in the same 1946 pe- 


DeWitt Elected Mayor 


H. E. DeWitt, owner-manager of 
the Central Automotive Parts Store 


Highway income in North Caro- | in Blackville, 8S. C., has been elected 
lina during the first half of the | mayor. 
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(oodyear Names Earley 


Head of Jobbers’ Sales 


Larry T. Earley has been ap- 
pointed manager of automotive 
jobbers’ sales, a 
new department 
in Goodyear Tire 
& Rubber Co.’s 
sales organiza- 
tion, it is an- 
nounced by H. D. 
Foster, manager 
of the mechanical 
goods _ division. 
Earley’s head- 
quarters will be 
in Akron. 

The department 
will handle all accounts of automo- 
tive jobbers relative to fan belts, 
radiator hose and other accessories. 
Earley joined Goodyear in 1932 and 
his entire service has been in sales. 

* + o 


Maurer Rejoins Redmond 
As Engineering Head 


Paul H. Maurer, former execu- 
tive engineer of Redmond Co., Inc., 





L. T. Earley 


Auto Personnel 





tion by Ford. Fifteen months ago 
Stella Miknis was named buyer of 
printed forms and stationery. Like 
Miss Lane, Miss Miknis was first 
a typist and secretary in the pur- 
chasing division. 


* * * 


Krasick Heads Field Sales 
For Hastings Spark Plug 


Hastings Mfg. Co., Hastings, 
Mich., has announced the ap- 
pointment of A. E. Krasick as 
national field supervisor of its 
spark plug division. Krasick has 
represented Hastings as division- 
al manager for several years. 

. * > 


Campbell Gets Labor Post 
At K-F Engine Plant 


Appointment of Duncan Camp- 
bell as director of industrial rela- 
tions, Kaiser-Frazer Detroit En- 
gine division, is announced by T. 
A. Bedford, general manager of 
the division. 

Campbell succeeds L. P. Randall, 
who has been appointed general 


manager of the New York division, 
Kaiser-Frazer Sales Corp. Ralph 
MacMichael, formerly industrial re- 
lations counsel for Kaiser Services, 
Inc., Oakland, Calif. has also 
joined the engine division as assis- 
tant director of industrial relations. 
+ * + 


Milestone for Cathey 


Glenn V. Cathey, salesman for 
the Industrial Products Sales divi- 
sion of the B. F. Goodrich Co. in 
the Detroit district, has completed 
30 years with his organization. 

* * * 


Bliss Ups Strecker 


Paul S. Strecker has been named 
assistant to the president of the 
E. W. Bliss Co., Detroit manu- 
facturer of presses, rolling mills 
and can machinery. Strecker will 
continue to serve as personnel dir- 
ector of the company, with the 
additional responsibility of hand- 
ling special administrative assign- 


ments. 
+ + * 


Bogart Is President 


Daniel T. Bogart, Oldsmobile zone 
manager at Buffalo, was installed 
as president of the General Motors 
Club of Buffalo at an annual 


Christmas party in Hotel Sheraton. 
J. Forrest Cain, sales manager of 
Frigidaire Corp., was elected vice- 
president, and Harry M. Schule, 
zone manager of the GMC Truck 
& Coach division, was elected sec- 
retary-treasurer. 5 
* * * 


B-W Sends Brodigan Abroad 


Appointment of Albert E. Brodi- 
gan as regional representative in 
the Caribbean area has been an- 
nounced by J. W. DeLind jr., presi- 
dent of Borg-Warner International 
Corp. Brodigan has, until recently, 
been serving as product manager 
in the Detroit and Chicago offices 
of Borg-Warner International. 

+ * + 


Brittain Back from Britain 


H. A. Brittain, general superin- 
tendent of Goodyear Tire & Rubber 
Co.’s plant in Wolverhampton, Eng- 
land, since 1939, has returned to 
Akron to a new post as assistant 
to G. K. Hinshaw, vice-president 
and production manager of Good- 
year foreign operations. 

* . * 


Brewbaker Heads Club 


William 8S. Brewbaker sr., Brew- 
baker Motors, Inc., Montgomery, 
Ala., has been elected president of 
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the newly organized Montgomery 
sales executives club. Joe B. Hed- 
rick, Grimes Motor Co., was named 
second vice-president, and Rush 
Stallings, Studebaker Sales & Serv- 
ice, was elected treasurer. 

* * * 


Wels Named Secretary 
At Casco Products 


Alexander G. Wels has been 
elected secretary 
of Casco Prod- 
ucts Corp. 
Bridgeport, Conn., 
to succeed Jack 
Schenberg, re- 
signed. 

Wels has been 
associated with 
the company 
since 1941, when 
he became assis- 
tant to E. T. Mc- 
Carthy, vice-president and control- 
ler. 


A. G. Wels 


Clements Reelected 


Roy Clements, dealer in Green- 
ville, Ala., has been reelected pres- 
ident of the local chamber of com- 
merce for the ensuing year. 
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National Pneumatic Co., Rahway, | 
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* * * | 


7 Hale Sales to Distribute 
McColpin-Christie Line 


E. E. Hughes, sales manager of | 
McColpin-Christie Corp., Los An- | 
geles, has announced the appoint- | 
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e ment of L. R. Hale Sales Co., Den- 
ver, as manufacturer’s representa- 
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DuPont to Raise 
Prices on Both 
Its Anti-Freezes 


WILMINGTON, Del.—Du Pont 
Co. announces that rising costs of 
production and shipping have nec- 
essitated a rise in the price of 
Zerone and Zerex anti-freezes to 
dealers, but the advances will be 
deferred until the end of the pres- 
ent anti-freeze season on April 1. 


At that time, the beginning of 
the distribution of the products for 
the 1948-49 season, Du Pont’s fair 
trade minimum retail price of Ze- 
rone, the methanol-base anti-freeze, 
will be $1.25 a gallon, instead of $1, 
and Zerex, the permanent 
anti-freeze, will be $3.25 instead of 
$2.65 a gallon. 

The price rises are the first in 
the history of the two products, 
Du Pont said. Zerone was intro- 
duced in 1934 and Zerex in 1939. 


The increases are necessary even 
though there will be more of these 
two types of anti-freeze available 
for the 1948-49 season, the company 
stated. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 





AT THE ANNOUNCEMENT MEETING of the new line of ae trucks in = 
ger 


Francisco are, left to aan Dan Mooney, division regional mana 
manager of J. E. French Co., San F: 


vice-president 
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and 
Orphal, assistant director. of truck sales, Detroit. 


Of Fleecing Dealers 
CLEARWATER, Fla.— Harold 
Berney, a builder charged with 


embezzling $9,000 from Gordon and 
Palmer Nichols, St. Petersburg 
auto dealers, was acquitted here 
by a circuit court jury. However, 
Berney was remanded to the coun- 
ty jail to await trial on other 
charges. 


Gordon and Palmer Nichols 


type Builder Cleared in Charge 000 to build a building which he 


never built. Berney’s counsel ar- 
gued that the case involved noth- 
ing more than breach of contract. 


Purchase Building 


Universal Parts & Service, Inc., 
St. Louis, has purchased a one- 
story building at 3213-3219 Locust 
St. The property consists of a lot 
having a frontage of 65 feet and 


charged that Berney accepted $6,-|a depth of 134 feet. 





DENVER.—“Failure to grasp the 
importance of truck specialization 
will lead, inevitably, to dissatisfied 
and lost customers,” the Colorado 
Motor Car Dealers Assn. was 
warned at its recent convention. 

Truck sales and service special- 
ization was the theme of the ad- 
dress delivered by E. H. Watkins, 
regional manager of International 
Harvester. 

Specialized truck selling, said 
Watkins, is simple “if the sales- 
man knows truck transport and 
the application of motor trucks 
to truck transport problems.” 

“I submit that the salesman 
should—that your salesmen should 
—if we as an industry are to de- 
liver trucks that will perform as 
customers have been led to expect 
they will,” he declared. 

A specialized truck seller, in 
Watkins’ opinion, also “must try 
to persuade the operator to buy 
a truck that fits his needs, even 
though the operator himself 












hauf Truck Bodies.” 


. tages. 


It is by this design that units are made inter- 
changeable to provide hundreds of body com- 
binations from 2 basic body types. 

Not only are these Deluxe Bodies engineered 
for ease of assembly, but they also permit replace- 
ment of damaged sections if needed and thus 


simplify servicing. 


Assembly constitutes only 
handled in a matter of a few hours at any Frue- 
hauf Factory Branch, or you can do it yourself 
with a minimum of equipment. 


Remember also — the name Fruehauf on your 
Truck Body means top-quality construction — 


at production-line prices. 


FRUEHAUF TRAILER CO.-° 


DETROIT 32 


Ask your Truck 
Dealer about these Bodies 
—or send for booklet 
“How to Assemble Frue- 


Unit construction featured in Fruehauf 
all-steel Truck Bodies has many advan- 


72 Factory Service Branches 
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Specialized Selling 
Harvester Aide Urges Truck Salesmen Be Made 
Familiar With All Transport Angles 


wants to try to get by with less 
truck than will do his job.” 

“In the long run—and experi- 
ence proves it—it is better to lose 
a sale today than to deliver a ‘mis- 
fit’ truck that causes the buyer to 
lose confidence both in the dealer 
and the manufacturer.” 


Watkins said that specialized 
truck salesmen should be able to 
recommend and specify the follow 
ing items: 

“1, Correct basic model and 
gross weight rating, whether 
straight truck or a tractor-trailer 
combination. 

“2. Correct wheelbase for efficient 
load distribution. 

“3. Correct transmission ratio 
and drive—direct or overdrive. 

“4, Correct auxiliary transmis- 
sion if required. 

“5. Correct rear axle—single or 
double reduction, or two-speed. 

“6. Correct rear axle ratio. 

“7, Engine of adequate horse- 
power and torque for roads and 
terrain over which the truck will 
operate. 

“8. Best type of engine—gasoline, 
diesel or butane—for the job. 

“9. Needed safety devices such 
as sanders, clearance lights and 
adequate signalling devices. 

“10. Extra radiator capacity, if 
required. 


“11. Tires of correct size.” 


Watkins said that the truck in- 
dustry “hopes” to build 1,500,000 
trucks this year—or at least as 
many units as were produced last 
year when 1,238,000 were turned 
out. 

“But though 1948 is expected to 
be a good year for the truck in- 
dustry,” he cautioned, “one of 
oe days—and perhaps the day 
is not too far distant—we’re going 
to find ourselves in a buyers’ mar- 
ket, and in that day the ability to 
sell specialized trucks that fit each 
operator’s particular needs may 


come pretty close to being the 
measure by which we prosper or 
fail to prosper in the truck in- 
dustry.” 






Chevrolet Breaks 
Record in Truck 


Sales in U. S. 


DETROIT.—A nalysis of final 
year-end reports on Chevrolet 
trucks show 1947’s volume of 257,- 
073 shattered all previous marks 
for domestic sales, T. H. Keating, 
general sales manager, announced 
last week. 

Only 1941 operations approached 
last year’s rate, Keating pointed 
out, and this prewar year included 
military trucks built under govern- 
ment contracts. Domestic sales in 
1941 totaled 228,341 trucks, not in- 
cluding military trucks. 

The 1947 record was climaxed by 
three consecutive monthly highs 
with November beating October 
and December in turn pushing to 
an all-time level the company’s 
monthly peak. In December the 
company sold in this country 30,031 
trucks, according to Keating. 


Holland Named Secretary 


Of D. C. Trucking Assn. 

WASHINGTON. —C. W. Poole, 
president of the District of Colum- 
bia Trucking Assn., announced last 
week that Walter Holland, assistant 
manager of the field service depart- 
ment of the American Trucking 
Assns., has been appointed execu- 
tive secretary of the district asso- 
ciation. 

Holland succeeds W. Earl] Givens 
jr., who resigned to become director 
of personnel and safety for Geo. F. 
Alger Co., Detroit. Holland has 
been with the national association 
since March, 1947. 


Tony Martin Motor Co. 
Tony Martin Motor Co., 231 
Broadway, Houston, Tex., has pur- 
chased the property adjacent to its 
present building for $20,000 and will 
expand its repair and paint de- 
partments. 
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Commercial Car News 
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ERE’S a bit of news youse 

guys who sell and_ service 
trucks may not know—and it 
should be worth something to you. 
A recent editorial in the Chicago 
Daily Drovers Journal says that 
“there are 5,350,000 truck drivers 
in the United States today and 
that they constitute the largest 
occupational group, except one, 
agriculture.” 

“Adding in the workers employed 
in truck production, in sales and 
servicing, in processing and han- 
dling the petroleum products which 
trucks use, in producing the tires, 
parts, equipment and raw mate- 
rial for truck manufacture, brings 
the total number of jobs provided 
by the truck industry to well over 
six million. In other words, truck- 
ing furnishes jobs for one out of 
every 10 gainfully employed in this 
country. 

“And yet there are those who 
less than 30 years ago still had 
doubts as to whether or not trucks 
had a real future.” 

. * * 

ND we in our small meek way 

might add that there are still 
quite a number of dealers who still 
question whether they can make 
money selling trucks—and who are 
riding the “gravy train” now that 
sales come easy but who aren't 
exactly relishing the thought of 
buckling on the old fighting belt 
when sales show any sign of hav- 
ing to be gotten the hard way. 

If dealers will only realize that 
the truck business is now the big- 
gest transportation business in the 
United States, if not the world, 
and it is about the only big trans- 
portation business where they, or 
any other retail dealer, has a sub- 
stantial interest—they might get a 
new viewpoint on truck selling. 
Those car-minded dealers, who also 
sell trucks, might even go so far 
as to refuse to sell trucks at their 
cost just to get them out from 
under foot when they start to back 
up as they have been known to do 
in the past—and thereby ruin the 
market for brother dealers who 
are out there pitching to keep the 
business of truck selling profitable. 

Neither I, nor any truck sales 
manager, ever hopes to see those 
days come back again. But it will 
be up to you dealers to keep your 
business sweet. 

It is sweet now—and will be all 
of this year, I believe—even in 
those areas where the dealer will 
have to put some salesmen to work 
to move the vehicles he gets. Now 
is the time to get those salesmen 
out making calls and learning what 


Ford for ‘48 





THE NEW 1948 SERIES F-5 Ford 1%%-ton, 134-inch wheelbase truck with a nine-foot 
stake body was shown to the public last week. The new line represents the first post- 
war products of Ford and is offered in a wider range of models and capacities than 
ever before, from 4%-ton pickup and panel models through the 2% and 3-ton series F-7 
and F-8, the largest trucks the company has ever built. 


5 


THE 1948 SERIES F-8 Ford 3-ton truck 





with 195-inch wheelbase is the largest truck 


ever built by Ford. The 1948 models are powered by three new truck engines—a 95- 
horsepower six-cylinder engine, a 100-horsepower V-8 and a 145-horsepower V-8. 





THE %-TON PICKUP MODEL in the 1948 line of trucks introduced last week by 


Ford. The new series 


also includes the largest trucks ever built by the company. 


Ford Truck Line for ’48 Given 


Big Reception, 


. D. BALL, director of Ford’s 

truck and fleet sales department, 
said last week he had received hun- 
dreds of telegrams from Ford deal- 
ers in all parts of the country, re- 
porting that the 1948 Ford truck 
models are being given a record 
breaking reception. 

“Crowds attending open house 
programs, conducted by a majority 


truck transportation is all about] of the dealers, were the largest ever 


and what it takes to make the| attending a Ford truck 


trucks you sell meet the require- 
ments of the users in your area. 
Don’t wait until the green sales- 
man has one heck of a time making 
his bread and butter before you 
get him started. 

Select your truck salesmen now, 
if you already haven’t done so, 
and let them ride part of the gravy 
train with you while they learn 

(See TRUCKIN’, Page 41, Col. 1) 
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show- 
ing,” Ball said. “Those reporting 
orders taken indicated that the to- 
tal would set a new all-time high.” 

Highlighting the public recep- 
tion of the new trucks—the first 
postwar products announced by 
Ford was a report from Minne- 
apolis that steady streams of 
visitors called at dealers’ show- 
rooms despite temperatures rang- 
ing from 20 to 47 degrees below 
zero. 

In the Louisville area, where a 
blizzard was raging, the new trucks 
were veiwed by an estimated 140,- 
000 persons and 4,156 orders were 
taken. 


Dealers Say 


More than 4,000 persons visited 
one dealer’s showroom in Los An- 
geles and in Grand Forks, N. D., 
a dealer operating an exclusive 
truck establishment reported that 
10,000 persons filed through his 
place of business during the week- 
end. 

+ * ” 
IRES from dealers in most in- 
stances declared that the new 
F-7 and F-8 series 2% and 3-ton 
models, the largest trucks Ford 
has ever built, attracted consider- 
able attention. 

For the first time in Ford his- 
tory, dealers in many cities an- 
nounced the new truck models with 
parades, stunt planes, sound trucks, 
spotlights and with the presence 
of celebrities in their showrooms. 

Farmers and over-the-highway 
haulers were prominent among 
the crowds at dealers’ places of 
busingss in many parts of the 
country. 

The new Ford truck line recently 
announced consists of models in the 

(Continued vn Page 38, Col. 1) 


Record Sales Prompt 
Equipment Showings 


Leading Truck Makers Are Planning Regional Exhibits 


To Bolster Demand and Educate Salesmen; 
1947 Registrations Up 200,000 


Wu 1947 registrations exceed- 
ing by 200,000 any other year 
in truck history, and indications in 
many areas that heavy trucks in 
particular are starting to “back 
up,” factory truck executives are 
now planning to hold more truck 
equipment showings this year than 
ever planned before. 

According to best estimates, 
based on registrations so far re- 
ported, 1947 truck sales in the 
U. 8. went over the 875,000 mark. 
This figure represents an _ in- 
crease of 230,000 registrations 
over 1941, the last all-time peak 
year when 640,697 vehicles were 
registered. It indicates that 1947 
sales exceeded 1946 sales (625,- 
249) by over 250,000 units. 
Factory officials feel that, due 
to the exceedingly high registra- 
tions last year and because 1946 
registrations attained a close sec- 
ond spot in all-time sales, even 
the trucks in the 14,000 GVW class 
and up may come in for some old 
time sales “push” before the end 
of the year, if the industry is to 
keep up the high production that 
has been set for this past year. 
Most of these truck equipment 
and body showings will be held on 
a district basis as now planned, 
although in the Southeast where 
they have been accustomed to 
“garavaning,” some traveling shows 
may be put out. 

+ * o 

IHESE shows are felt necessary 

not only to give truck sales a 
boost by showing the new models, 
with the new equipment and bod- 
ies, to as many fleet and one-two 
buyers as possible, but this year 
the added opportunity to give 
thousands of practically “green” 
retail truck salesmen a short trans- 
portation course, is deemed very 
essential. 

While the truck companies will 
furnish the chassis for the shows, 
the truck equipment distributors 
and body builders in the various 
areas will be asked to furnish the 
bodies and special equipment. 

Putting the showings on such 
a localized basis answers two 
problems that confront any man- 
ufacturer who wishes to show 
the entire truck line with all of 
the various accessories that fit 
the standard chassis for every 
type of work. 

In the first place, the great ma- 
jority of the completed trucks 
shown in any district will be 
adapted to those areas. Thus in 
the far Northwest, lumbering 
equipment can be emphasized which 
would be out of place in the metro- 
politan Eastern cities. The same 
goes for oil well equipment in the 
Texas-Oklahoma area, cotton trans- 
portation in the Deep South and 
handling grain to elevator in the 
great wheat belt. 

* € & 

ODGE and Chevrolet have their 

plans for such shows well 
along, it is understood, while Ford 
is planning to jump its effort off 
with a big “Midwestern show” to 
be held at Navy Pier, Chicago, 
early in the spring. 

While indications point to the 
so-called half and three quarter- 
one ton jobs having a continuing 
fair-to-active demand for at least 
one more year, if not for another 
two years due to the great unfilled 
needs in farming areas and for 
retail delivery, it is felt that buyers 
will. become much more selective 
in the other sizes. 

As steel indications, too, point 
to limited supplies for the com- 
ing year, the chassis manufactur- 
ers are planning to put as much 








steel in the building of chassis 
and cabs as possible and leave 
the building of panel and en- 
closed bodies to a extent 
in the hands of the individual 
body builders. 

Thus, holding the equipment 
shows on a district basis, will bring 
the added advantage of having each 
exhibit manned by experts in the 
employ of the distributors, who 
can give the dealers truck sales- 
men much needed advice and help 
in pointing out sales features. 


These shows also give both the 
(Continued on Page 40, Col. 4) 


ATA Will Hold 
48 Convention 


In Washington 


ASHINGTON. — The Ameri- 
can Trucking Assns. annual 
convention will be held here Oct. 
8-13 at two of the capital’s largest 
hotels, with special ceremonies 
planned to mark the association's 
15th year. 

Plans are being made with six 
local hotels and the Washington 
board of trade to handle an ex- 
pected record attendance. 

Ray G. Atherton, general mana- 
ger of the association, announced 
that business will be divided be- 
tween the Statler and Mayflower 
hotels and that an annual banquet 
will be held at each of the two 
hotels simultaneously. In addition, 
rooms are to be made available for 
convention delegates at the Carl- 
ton, Raleigh, Washington and Wil- 
lard hotels. 

Leading figures in the industry, 
representing the owners of 6,500,000 
trucks of all types, will gather from 
every state in the union. Atherton 
predicted attendance will top even 
that of last year, when the 1,800 
registrations at the Los Angeles 
convention were sold out early and 
hundreds of other delegates at- 
tended without registering. 

+ * + 






GPECIAL ceremonies planned for 
the anniversary convention, 
combined with continuing ‘expan- 
sion of the industry, make it likely 
that more than 3,000 will attend, 
he stated. 

One of the convention’s top 
features will be the National 
Truck Roadeo, the annual com- 


petition to select the nation’s 
(Continued on Page 39, Col. 1) 


Top Trucks 


New truck registrations for 11 
months, plus 15 states for De- 
cember: 





1947 1946 
Pos. Make Pos. 
1—2138,259 Chev. 153,085— 1 
2—182,446 Ford 119,529— 2 
8—119,911 Dodge 88,975— 3 
4—106,446 Intern’l 12,582— 4 
5— 46,200 Willys $9,318— 5 
6— 45,4381 GMC 21,9638— 7 
7— 39,091 Stude. 22,876— 6 
8— 12,281 White 9,159— 9 
9— 12,120 Reo 9,401— 8 
10— 10,208 Mack 4,460—11 
ll— 9,921 Diamond T 4,557—10 
12— 5,610 Federal 4,140—12 
13— 4,598 Divco 8,478—14 
14— 4,058 Autocar 4,117—18 
15— 3,943 Brockway 3,368—15 
16— 2,515 Hudson 2,347—16 
17j— 1,144 FWD 53838—17 
18— 551 Sterling 477—18 
19— 476 Ward La France 
20— #223 Oshkosh 
Total All Makes 
824,192 567,489 


For further details see page 
32, today’s issue. ~ 








XUI 
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Truck-Trailer 
Output 55 Pct. 
Below °46 Mark 


WASHINGTON. — October pro- 
duction of truck trailers amounted 
to 3,962 units, according to the 
Bureau of the Census, Department 
of Commerce. This represented a 
25 percent increase over the 3,158 
units produced in September but a 
55 percent decrease from the 8,731 
units produced in October of 1946. 

The total number of trailers 
shipped in October was 4,605 units, 
valued at $12.0 million. Of the 
total shipments, 4,094 were complete 
trailers and 511 were trailer chassis, 
shipped as such. October shipments 
showed an increase of 17 percent 
in number and 14 percent in value 
over the shipments during the 
previous month. 





THIS GROUP OF INTERNATIONAL HARVESTER truck branch managers recently 


attended a one-week con 


at Harvester’s central training school in Chicago, during 


which detailed plans for a new dealer training and development program were outlined 
and discussed. This was the second of three groups of branch managers called in to 
Chicago for conferences in successive weeks. Standing at the upper right are, left: 
L. W. Pierson, assistant manager of sales; W. K. Perkins, manager of sales, and 
R. M. Buzard, assistant manager of sales, motor truck division; R. W. Dibble, assistant 
manager, general line sales; F. B. Mattingly, manager, credit and collection depart- 
ment, and Sam Houston, consumer relations department. 


Givens Leaves ATA 
To Join Alger Co. 


Data for October were based on 
reports from 98 plants manufac- 
turing truck trailers. These repre- 
sent all known plants manufac- 
turing truck trailers with a rated 
capacity of five tons or more. 


WASHINGTON. — W. Earl Giv- 
ens jr., chief of the section of per- 
sonnel safety, department of safe- 
ty, American Trucking Assns., Inc., 
has been appointed director of 
safety and personnel for Geo. F. 
Alger Co., Detroit. 

Givens had been with ATA since 
late 1943. In addition to his duties 
with the department of safety and 





Eusie Turner, Inc., Borger, Tex., has 
been incorporated listing $30,000 author- 
ized capital stock to deal in motor vehicles 
by Eusie and Virginia Turner and H. L. 
Gunter. 


AMERICA’S MOST MODERN DELIVERY BODY 





Since early last year the popularity of the Packette was certain . . 


manufacturers, their dealers and customers gave unqualified approval to 
the Packette (an all-steel, all-welded, all-purpose delivery body). 








production lines. 


allows lowest pricing, plus quick deliveries. 
mounted at our plant or shipped direct for easy local mounting. 


Oltman-O’Neill bodies are sold 
through dealers only. Write or 
wire for franchise information 
and literature. 

Distributed on the West Coast by 
WesTruck Products Co., 44 Me- 
Lea Court, San Francisco 3, Calif. 





5171 Martin Ave. 


on the national truck Roadeo pro- 
gram, he had served as executive 
secretary of the District of Co- 
lumbia Trucking Assn. and its la- 
bor relations council. 





Spike Buys Building 


Bill Spike, Chehalis (Wash.) used 
car dealer, recently purchased the 
building housing his operation and 
announced plans for a $25,000 mod- 
ernization program. 





compliments 
im appearance and matches their rugged strength. 


The Packettes, like our van bodies, are completely fabricated on modern 
This assures highest quality, and mass production 


Complete 





A fleet of reliable overland trailers cover the nation deliv- 
ering bodies direct to dealers for immediate mounting 


Detroit 10, Mich. 


E igh t Region Meetin gs 
Scheduled by ATA 


WASHINGTON.—Plans for eight 
regional meetings at which leading 
executives of the trucking industry 
will discuss current operating prob- 
lems have been announced by Ray 
G. Atherton, general manager of 
the American Trucking Assns., Inc. 


The meetings are designed to 
supplement the annual business 
sessions of the association at its 
fall convention and will place pri- 
mary emphasis on highway safety 
and courtesy. They are scheduled 
for the following cities: 

New York City at the Hotel New 
Yorker, April 8-10; Atlanta, Ansley 
hotel, April 13-15; Detroit, Hotel 
Statler, May 10-14; Fort Worth, 
May 18-20 (tentative, no hotel an- 
nounced); St. Paul, St. Paul hotel, 
June 2-4; Salt Lake City, New- 
house hotel, June 8-10; San Fran- 


combined with the annual spring 

meetings of ATA’s department of 
safety and the equipment and 

operations, customer relations, 
accounting and freight claim sec- 
tions, 

The meetings will be held in a 
central location for each of eight 
geographic regions, and motor car- 
rier operators throughout the coun- 
try are being asked to attend onc 
or more of them. The same genera! 
pattern will be followed at every 
meeting, so that an operator who 
is unable to attend the one in his 
own region may attend an earlier 
or later one in another region. 






















Present plans call for a meeting 
the first day between Ed J. Buh- 
ner, ATA president, and other ATA 
officials with the officers and man- 
agers of the 53 state associations 


cisco, Palace hotel, June 14-16; | affiliated with the national asso- 
Boston, Statler hotel, July 12-14|°itian ‘he Rational a 
"The Detroit During the afternoon, separate 


— et be sessions are expected to be held 


by special groups dealing with 
safety, equipment and maintenance, 
accounting, freight claims and 
other problems, and by special 
classes of operators, such as com- 
mon carriers, contract carriers, 
tank truck operators, local cartage 
firms and so on. 


One of the primary purposes of 

the regional meetings, as out- 
lined originally by Buhner fol- 
lowing his election to the presi- 
dency, will be a thorough dis- 
cussion of highway safety and 
courtesy activities and methods 
by which the trucking industry’s 
safety performance can be im- 
proved. 

The second day of each meeting 
will be given over to a general 
session of top motor carrier exec- 
utives, representing all types of 
carriers, to go over the twin prob- 
lems of safety and courtesy. Other 
subjects to be covered at the gen- 
eral session will include industrial 
relations, insurance, and freight 
claim prevention. 


In general, the accent will be on 
informality, rather than on formal 
speechmaking. Buhner’s objective 
is to have every operator who at- 
tends take an active part in a 
practical, down-to-earth attack on 
the industry’s major problems. 

The general session will continue 
during the morning of the third 
day, with adjournment of the meet- 
ing at noon. 


. truck 


PT 








Two Straight 
Trailer Maker Spencer Cited 
Again by N. Y. Museum 


NEW YORK.—H. L. Spencer, 
president of Liberty Coach Co., 
Inc., Bremen, Ind., has been award- 
ed the certificate of merit of the 
New York Museum of Science and 
Industry for the second consecutive 
year. 


Robert P. Shaw, director of the 
museum, who presented the award, 
said: 

“Tt was our pleasure to present 
him (Spencer) with our certificate 
of merit for the year 1946 for his 
creation of the double-deck col- 
lapsible trailer as well as other 
contributions which he made to the 
furtherance of trailer life in Amer- 
ica. He is the only trailer manu- 
facturer so honored. 


“As time passed, and we are al- 
most at the close of another year, 
we are proud to honor this man 
once again for his further accom- 
plishments, namely, the introduc- 
tion of an amphibious trailer and 
his creation of a moderate priced 
33-foot trailer which will accom- 
modate six persons, has two private 
bedrooms, a full-sized shower, a 
modern kitchenette and lounge, and 
a flush toilet. This new unit is 
priced so that it is available at a 
reasonable cost to all who desire 
a trailer. 


“Our investigation shows that 
Mr. Svencer is an outstanding lead- 
er and pioneer in his industry, a 
credit to his state, and one day 
will be recognized as one of the 
foremost industrialists in the -na- 
tion.” 
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Trucker’s Challenge 


Organized Answer to Railroads, Better Rates 
Aim of Canadian Organization 


OTTAWA.—To strengthen theia 
postwar position, truckers through- 
out Canada are now following a 
course to improve their own na- 
tional organization, Canadian Au- 
tomotive Transport Assn. The goal 
is a united front to give better 
representation on common prob- 
lems. 

This, it is learned, means that 
not only will the trucking industry 
of Canada aim to raise a collec- 
tive, well organized voice to an- 
swer the railways and others, but 
also it will imply that a better 
effort will be made to keep its own 
house in order by controlling cut- 
throat competition as well as irre- 
sponsible operators. 

In addition, it will allow truck- 
ers to deal with federal and pro- 
vincial authorities in regard to 
rates, regulations, etc., through a 
national organization. 

Canadian Automotive Transport 
Assn. is not a new body. It was 
brought into existence several years 
ago, but it has only recently started 
to strengthen its national func- 
tions. 

This is because there are many 
leaders in the trucking industry 
across Canada who strongly favor 
such a national body, particularly 
if the industry’s operations can be 
improved through regulations gov- 
erning the entry of new operators 
into the trucking business only on 
a businesslike basis, and if proper 


Car Sales Rise, 
Trucks Lower 


In Dominion 


OTTAWA.—New motor vehicle 
sales in Canada numbered 20,809 
units with a retail value of $40,715,- 
897 in November, compared with 
23,640 units worth $44,820,146 in the 
preceding month, according to the 
Merchandising and Services branch 
here. The volume, though lower in 
October, remained above average 
monthly sales in the January-No- 
vember period. 

There was a marked reduction 
in sales of new trucks and buses 
from the high point reached in 
October. On the other hand, the 
15,539 passenger cars sold in No- 
vember represented an _ increase 
over October and the total was 
higher than for earlier months of 
the year except September. 

In the first 11 months of 1947, 


205,387 new vehicles were sold for | 


$368,944,924. Sales in the same pe- 
riod of 1946 totaled 107,355 ve- 
hicles with a value of $171,761,793. 

Passenger car sales to the end 
of November numbered 143,035, as 
compared with 68,888 sales made in 
the similar period of 1946. 


Chancellor Heads 
Reo School Sales 


LANSING.—T. E. Chancellor ha: 
been named sales manager of the 
Safety School Bus division, Reo 
Motors, Inc., it was announced last 
week by D. C. Streeter, Reo gen- 
eral sales manager. He succeeds 
E. J. Elliott, resigned. 

As special sales representative 
for Reo, Chancellor had been co- 
operating with the American 
Trucking Assns. since he joined 
Reo in 1946 in connection with state 
and national truck Roadeos spon- 
sored by the ATA. He formerly held 
executive sales positions at Chev- 
rolet. 


General Pacific Devotes 


Plant to Fire Trucks 

LOS ANGELES.—One of the 
largest manufacturers of fire pro- 
tection equipment in the country, 
General Pacific Corp., has devoted 
its Alcoa plant here exclusively to 
the manufacture of fire trucks. 

Every piece of equipment, from 
the truck itself to the accessories, 
is approved by the National Board 
of Fire Underwriters and state in- 
spection boards, General Pacific 
stated. 


L. & 8. Auto Sales, San Antonio, Tex., 
has been incorporated listing $25,000 au- 
thorized capital stock by Kemmeth E. and 
Marie Wills Lee and G. W. Swain jr. 





freight rates can be established to 
eliminate price-cutting or throat- 
cutting practices. CATA already 
has an office in Toronto as head- 
quarters. 

It is felt that in some sections 
of Canada provincial rate struc- 
tures should be strengthened not 
only in the regulations but in en- 
forcement. 

British Columbia, Saskatche- 
wan and Manitoba have provin- 
cial organizations to govern rate 
structures. More stabilization of 
rates will be tried in other sec- 
tions of Canada through the 
proper bodies in each province. 

Likewise, similar efforts in the 
various provinces will be made to 
govern the regulation of those de- 
siring to enter the trucking busi- 
ness so that irresponsible or fly-by- 
night operators may be slowly but 
surely eliminated since it is held 
that such unbusinesslike operators 
do more harm than good to the 
whole industry. 


WL 
aa Pre 


THIS CHAMPION sgrille-guard, distrib- 
| uted nationally by Truckstell Co. of Cleve- 
jand, has a new appearance in keeping 
with the new model Chevrolet truck on 
which it is mounted. Operators throughout 
the country report the Champion grille- 
guard is keeping trucks on the job by 
keeping them out of the repair shop, the 
company asserts. 


Swingle Named to ATA’s 
Industrial Relations Staff 

WASHINGTON.—John W. Swin- 
gle, former editor for a New York 
publishing house, has joined the 
staff of the industrial relations de- 
partment of the American Truck- 
ing Assns. He replaces Nicholas S. 
Lakas, who left to enter the dip- 
lomatic service. 





Rosenstock Motors, Houston, Tex., has 
been incorporated listing $75,000 author- 
ized capital stock by Julius and Geraldine 
Rosenstock and L. L. Fish. 








American Bantam 
Reports Improved 


Livestock Van 


BUTLER, Pa.—American Ban- 
tam Car Co. has started production 
of an improved type livestock van 
featuring sides and front ends of 
fabricated two-inch welded steel 
tubing with reinforced rub rails 
and corner posts. 

The under-carriage is built with 
“quadri-point” spring suspension 
and spring steel torque arms. In 
this design, the producer stated, 
the extra long main springs are 
fastened to the axle by rubber- 
|}mounted journals and remain free 
to carry the payload because the 
torque stabilizer arms absorb the 
| stress of braking torque. 

Front and rear spring suspension 
points remain equally loaded even 
under the shifting weight of a 
live cargo and minimize sidesway 
and road bounce, it was said. 

Interior of the van has been 
| standardized to conform with the 
|latest ideas of the stock-hauling 
trade, according to American Ban- 
tam. Front of the van is a solid 
sheet steel panel. Hardwood slats 





parts. 
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Providence Bars Trucks 


In Loop During Days 
PROVIDENCE, R. I.—A mu- 
nicipal regulation prohibiting 
the use of trailer trucks in the 
Providence downtown business 
district week days from 8 a.m. 
to 6:15 p.m., effective Feb. 1, 
has been announced by the city 
bureau of police and fire. 
Loading and unloading of any 
trucks on traveled arteries in 
the same area during the late 
afternoon traffic rush also will 
be prohibited under the plan, 
which has the tentative endorse- 
ment of the Truck Owners Assn. 





are installed on the inner side of 
the steel frame. 

Manure boards on double steel 
channel deck rails provide for 
double-decking of small animals. 
Four ventilators, equipped with 
sliding covers, are installed in the 
front end of the van. 


Walter L. DeGrandele, Inc., 304 8. Kirk- 
wood, Kirkwood, Mo., has been incorpor- 
ated listing $50,000 authorized capital 
stock by Walter L. and Withelmina De- 
Grandele and Robert Keller to deal in 
motor vehicles, accessories and repair 


LUBRICATING EQUIPMENT 
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LINCOLN ENGINEERING COMPANY °*+ 


* Style-Setting Design—Emphasizes 
smooth, vertical we of harmonious 
lines. Permits units to be 


LINCULN 








arranged flush 





Cabinet when it is pushed back against 
wall after use. 


to each other giving the effect of a single 
battery of equipment. 

* Easy to Keep Clean—Contour of Cabi- 
net is curved and smooth, no sharp cor- 
ners, exposed screws or crevices; Chrome 
Trim Band is securely recessed in Cabi- 
net body. 

* Drums Easily Changed—Merely loosen 
two screw-type fasteners on each side of 
Sleeve near Base; Handle is positioned 
so that one man can easily lift Pump and 
Sleeve Assembly, as a unit, off Base. A 
shallow, circular depression in Base pro- 
vides anchorage for locating 100-Ib. 
Drum, preventing shifting of container 
when unit is moved. 

* Combination Handle and Bumper Bar 
—Curved from sides of unit across back 

of Sleeve just below hose outlet, provides 

convenient means for pulling or pushing 
unit instead of pulling on hose; 
serves also to protect 


Write tor Information on this New Business Building Line 


% Combination Base and Bumper—Com- 


pact, no pockets or recesses. Portable 
models are equipped with four large, free- 
swiveling, ball-bearing casters. Station- 
ary models are equipped with four studs. 


3c Alr inlet—With concave shield, is re- 


cessed in side of Sleeve; protects finish 
of Cabinet. 


tr Pump Readily Accessible—Stainless 


steel Bonnet, curved and tapered to con- 
form with styling of unit, can be quickly 
removed by unscrewing one center 
fastener giving access to pumping unit. 
Curved Bonnet protects top of Cabinet, 
and prevents using top of unit for storage 
of miscellaneous service items. 


Business-Buliding Showmanship— 
Sleeve bonderized and finished in lus- 
trous white baked enamel; Bonnet, deco- 
rative trim, Bumper Bar, Trade-Mark 
Shield and stylized Title Plate are satin- 
chrome plated; Base in black. 
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Prancern Gudlders of Engintired Lubricating Equipment 
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5701 NATURAL BRIDGE AVE., ST. 





LOUIS 20, MO. 
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Dealers Report: 





"48 Ford Truck Line 
Gets Big Reception 


(Continued from Page 35) 


half-ton, three-quarter-ton, one-, headlights are recessed in a func- 
ton, ton-and-one-half, two-ton and| tional pattern in a front end which 
three-ton sizes, together with a/| contributes to massive appearance 


line of school buses in various pas-| and gives added protection. 


senger carrying sizes. 
. * . 


WO new series of trucks—F-7 

and F-8—are the largest ever 
manufactured by Ford. They have 
maximum gross vehicle weights of 
19,000 and 21,500 pounds, respective- 
ly. Another new series is the six- 
cylinder cab-over-engine model. 


Three new power plants are 
available for the new trucks—a 95- 
horsepower six-cylinder engine, a 
100-horsepower V-8, and a 145- 
horsepower V-8. 

The new trucks are attractively 
styled without losing ruggedness 
necessary for good performance 
and long life. Radiator grille and 





Greater front end strength has 
been achieved through improved 
sheet-metal suspension and heav- 
ier construction. Fenders are 
heavier, wider and of a new de- 
sign which provides greater tire 
clearance. Another design ad- 
vancement is a heavy channel- 
steel front bumper attached di- 
rectly to extended frame side 
rails. The bumper is, in effect, 
an extra cross member providing 
greater rigidity and impact 
strength. 

Driver comfort is one of the first 
considerations in the new trucks. 
Advanced cab design provides liv- 





_ NEW TIMKEN “3 for 1” AXLES—another 
exclusive Timken Axle development—the 
greatest engineering advance in the com- 

mercial vehicle industry. Ask your truck 

dealer for the facts! 


ing room comfort with more space 
and better ventilation. 

The new cabs provide up to seven 
inches greater width and also more 
headroom. The door has _ been 
moved forward to provide better 
clearance when leaving and enter- 
ing. Weather-proofing has been 
improved and the hardware is 
heavier. 

* * + 

A ONE-PIECE windshield pro- 

vides increased visibility. The 
rear window has been enlarged. 
Other cab improvements include 
new coach-type seats with im- 
proved cushions, ash tray, dispatch 
box, sun visor and a three-way air 
control system. 

The complete line of 1948 
trucks includes: The nominally 
rated half-ton series of 114-inch 
wheelbase with a deluxe deliv- 
ery model and standard pickup, 
panel and stake bodies; three- 
quarter ton regular and heavy- 
duty series, 122-inch wheelbase 
with express and stake bodies; 
one-ton, 134-inch wheelbase series 
with stake body and single or 
dual rear tires available; one 
and one-half-ton heavy-duty se- 


ee _ 4 sa on aad F 


. 





Unusual? 
Not at all! 


ton-mile costs. 


Buyers’ side 
of a truck! 
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THE ONE-TON CHASSIS with cab in the Ford truck line for 1948. 


ries with 134 and 158-inch wheel- 
base. 

One and one-half-ton heavy-duty 
cab-over-engine series with 110, 
134, and 158-inch wheelbase; two- 
ton heavy-duty of 134 and 158-inch 
wheelbase; two-ton heavy-duty cab- 
over-engine series of 110, 134 and 
158-inch wheelbase; 30 to 36-pas- 
senger school bus chassis with 158- 
inch wheelbase. 

Forty-two to 48-passenger school 
bus chassis with 194-inch wheel- 
base; the extra-heavy-duty two and 








This is the side of the truck 


buyers must look to for lower 


Why? Because the axles carry, 
move and stop the load. 


If you want the most modern 
medium- and heavy-duty axles 
and brakes on the market to- 
day, specify Timken Axles and 
Brakes—‘“The Accepted Stand- 
ard!” 


Look under the next vehicles 
you buy! Be a wise buyer. 






TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT, MICH. 
WISCONSIN AXLE DIVISION © OSHKOSH, WIS. 
TIMKEN AXLE BRAKE DIVISION © DETROIT, MICH. 












one-half-ton on 135, 159 and 195- 
inch wheelbase and the three-ton 
on the same wheelbase lengths. 
* ~ + 

— new power plants are 

offered. They are the Rouge 226, 
a completely new six-cylinder, 95- 
horsepower track engine; the 
Rouge 239, an improved V-8 100- 
horsepower engine, and the Rouge 
337, a new heavy-duty V-8 power 
plant developing more than 145 
horsepower for the largest trucks 
ever built by Ford. 

All engines have heavy-duty oil 
bath air cleaners, pressure-sealed 
cooling systems, and new weather- 
proofed ignition systems with auto- 
matic spark control which is regu- 
lated by engine load and speed. 

The three engines also have 
new distributors and wiring, con- 
veniently located for easy servic- 
ing. Valve springs are shot-blast- 
ed and rust-proofed. The valve 
seat inserts are of hard molyb- 
denum chrome alloy. The preci- 
sion type crankshafts are over- 
size, as are the connecting rod 
bearing inserts. 

Higher capacity generators de- 
liver maximum output at low en- 
gine speeds and there is a new 
high-volume replaceable-element oil 
filter. 

A feature of the new Ford six- 
cylinder engine is the aluminum 
alloy pistons whieh are longer and 
plated to resist wear. These pis- 
tons have four rings above the 
wrist pin for maximum oil economy 
and minimum friction losses. The 
compression ratio, 6.8 to 1, pro- 
duces more power and a new high- 
lift camshaft opens valves wider 
and faster, resulting in more effi- 
cient intake and exhaust. 

The 100-horsepower engine now 
has accessories conveniently group- 
ed on top for easy servicing, as 
well as many other new features. 

. > * 
Jr@ATURES of the 145-horsepower 
power plant include hydraulic 
valve lifters, which are said to 
automatically compensate for valve 
wear and insure quiet operation. 

Silichrome exhaust valves are 
faced with one of the toughest 
metals known. 

A governor has been built into 
the carburetor and operates from 
engine speed and vacuum. This 
engine, designed for the new “big 
jobs,” develops 255 pound feet 
of torque. 

Clutches on the larger trucks are 

(Continued on Page 46, Col. 4) 





J. D. BALL, director of the truck and 
fleet sales department of Ford, amiles as 
he thumbs through hundreds of telegrams 
and letters from dealers and truck opera- 
tors all over the country acclaiming the 
1948 Ford truck models. 
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TRUCK SECTION 
To Mark 15th Birthday .. . 


Washington to Be Site 
For °48 ATA Session 


(Continued from Page 35) 


safest and most efficient driver. | convention will be held Sunday 
State champion drivers from all | at the Statler from 12 to 2 p. m., 
over the country will compete for | and the Roadeo. finals will begin 


national honors. 
Atherton advised managers of the Sunday night at 8 p. m. 
53 state associations affiliated with| The executive committee and 
other top committees and sections 


ATA to encourage early hotel res- 
ervations in order to avoid a turn-|of the association will meet through- 
down later this year. out the day both Monday and Tues- 
For reservations at the two head- day. The third general luncheon 
is scheduled for the Mayflower at 


quarters hotels, he urged that re- 
quests be sent to John F. Flanigan, noon Monday, and the fourth at 
the Statler the following day. 


front office manager at the Statler. 
The major business session of the 


The six hotels that are reserving 
rooms for convention delegates will 
turn over all requests in excess of ti including the election 
their capacity to the board of trade, am sea a ates will bent Wednes- 
an Rag kk accommodations day morning, when the board of 
Advance reservations for the two directors holds its annual meeting 
annual banquets will be accepted | at the Statler, where the fifth gen- 
eral luncheon will be held at noon. 
The convention will close formally 
at the two banquets Wednesday 




















by ATA from April 15 on, until all 
tickets are reserved. 
- + >. 
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ATLAS BODY & EQUIPMENT O©0., Philadelphia, has announced its 1948 models of 
Quaker package delivery bodies. These bodies are made to mount on fiat face cowl 
chassis from 1%4-ton to 5-ton units. The bodies are of all-steel construction Incorporating 
the latest technique of high tensile steel welding—assuring less dead weight yet giving 
the strength of a sturdy steel structure, according to the company. New features of the 
1948 line are the elimination of separately attached drip moulding, this has now been 
made an integral part of the roof. Panels and rear quarter panels are riveted so that 
repairs can be made quickly without costly tie-ups of equipment. Drivers seats are 
a yop beam A my pe Ay A He RE 
y is covered -gauge safety tread stee te. The Quaker package bodies are 
available with insulation for the frozen food trade, and for the milk industry. Also 
lined with steel slats or plywood for regular package delivery. 





Rooftop Parking Is Feature est Park Blvd., St. Louis, at a total 
st estimated at $300,000. 
Of Borbein-Young Plant " : 
f ng I The structure will be used as a 
A new automotive equipment job-| warehouse and will cover 29,000 
bing plant for Borbein-Young & Co.| square feet. Parking space for 65 
is nearing completion at 3663 For-! autos is provided on the roof. 


Renault Plant 
Boosts Output 
Again in 1947 


OTTAWA.—According to the 'In- 
formation Service of France in 
Ottawa, statistics show that the 
nationalized Renault Automotive 
Works in France produced and 
sold twice as many vehicles in 
1946 as in 1945 and still further 
increased their output in 1947, 


This report indicates that a great 
part of this output was destined 
for export, including 95 percent of 
the pleasure cars and 90 percent 
of the light delivery trucks. 

Production of spare parts is also 
rising rapidly. Last June it was 250 
= of the monthly average for 


These results, continues the re- 
port, were made possible by the 
modernization of equipment and 
machinery, of which the average 
age is now i7 years, rather than 
20 years, its average age at the 
time of V-E day, and by the: in- 
crease in the number of workers 
from 13,000 in 1944 to 35,000 at the 
present time. 


A TENTATIVE convention pro- 
gram calls for meetings of 
the 10 ATA conferences, each rep- 
resenting a different type of motor 
carrier, to begin Oct. 8. Written 
examinations for the state Roadeo 
champions will be held at the Stat- 
ler during the morning and the 
semi-finals in the National Truck 
Roadeo will begin in the afternoon. 
The first general luncheon will be 
held at the Mayflower at noon. 

The conference meetings and the 
Roadeo semi-finals will continue 
through Saturday, with the second 
general luncheon scheduled for the 
Statler. 

The first general session of the 


Manitoba Spends 
Over a Million 
For Road Repair 


WINNIPEG, Manitoba. — Nearly 
165 miles of new and re-constructed 
roads were added to Manitoba’s 
highway and road systems during 
1947 and more than a million dol- 
lars was spent to maintain trunk 
highways already built, Errick Wil- 
lis, Manitoba minister of public 
works, stated in a year-end review. 

Due to lack of road construction 
machinery and steel required for 
construction of bridges, only 70 
percent of the highway construc- 
tion work planned for 1947 has been 
completed, he reported. 

Through grants to municipalities 
and school districts, the report con- 
tinues, 1,404 miles of main market 
roads were completed on locations 
approved on a master plan of each 
municipality. Assistance was given 
to many municipalities for small 
bridge structures, and two large 
bridges, the Alexander bridge over 
the Assiniboine river and the St. 
Jean bridge over the Red river, 
were completed. 

June floods in the Riding moun- 
tain area made a great deal of 
emergency repair work necessary, 
Willis stated. Plans for permanent 
bridge structures in that area will 
be carried out as soon as materials 
are available. 


Clark Heads Up 
N. H. Truckers 


MANCHESTER, N. H.—Dana L. 
Clark, owner of the Blue Line Ex- 
press of Nashua, was elected presi- 
dent of the New Hampshire Truck 
Owners Assn. at its seventh annual 
convention here. 

Also named were Minot Des- 
mond, vice-president; Henry Pari- 
seau, treasurer, and Joseph Foster, 
clerk. A. J. Staby, general man- 
ager of the association, was re- 
elected secretary. 


7 Fruehauf Trailers Haul 


New Drill Rig for Shell 

VENTURA, Calif.—Designed and 
built at a cost of $250,000, a port- 
able electric oil well drilling rig 
has been put into operation in its 
mountain oil fields here, Shell Oil 
Co. revealed last week. 

Seven trailers, all Fruehaufs, gre 
permanently wheeled components 
of the rig, it was added. 





“‘Doehler-Jarvis’’ has become synony- 
mous with the best there is in die-castings, 
but this producer is never satisfied. To 
serve their customers better, Doehler- 
Jarvis Corporation speeds deliveries of 
die-castings with a fleet of trailers includ- 
ing three huge Bantam Supercargo 
Tandem Vans. 

The ingenuity of this famous manufac- 
turer is further evidenced by the use of 
their fast delivery fleet for picking up 
metal ingots and other manufacturing 
materials on return trips. Thus Doehler- 
Jarvis Corporation maintains complete 





control over the transportation facilities 
required for handling approximately 714 
million pounds of materials and finished 
products per month. 

This unique system enables the oper- 
ator to utilize, to the fullest extent, the 
operating economies offered by Bantam 
Supercargo: (1) Advanced Design, (2) 
Engineered Construction and (3) Pro- 
duction-Line Economy. 

Territory Available ! We are ready to 
release a few open territories. Inquiries are 
solicited from organizations qualified to 
handle a highly profitable distributorship. 





AMERICAN BANTAM CAR COMPANY, BUTLER, PENNA. 
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Ball Joint 
turns In any 
direction. 


Chrome Plated 
. 
1% Inch 
Mirror 


$6.95 
List 


F.O.B. 
Detroit 


Approved by 

National and 

Local Safety 
Councils 


New! 


The red circle enables 
your eyes to locate 
mirror more quickly. 


y ‘ Te ’ 
Protects Your Car at Night! 
At last, a rear-view mirror that is as useful at night as in daytime, giving 
you protection when driving as well as when parking. 


Visible to Cars 1-4 Mile Behind You 


When your car is being overtaken by another, the glowing red rim can 
be seen as far as a quarter of a mile away, warning the driver behind 
to give your car adequate clearance, thus eliminating one of the most 
common of all accidents. 


Warns Drivers Approaching From Rear 


Used as a parking light, it protects your car against damage from side- 
swiping, indicating clearly to passing drivers how much clearance is 
necessary. When driving away from the curb, it also serves as an effective 
danger signal to cars that may be coming from behind. 


Easy to Install 


Can be installed on parking 
light circuit or on separate 
switch. Just drill %” hole in 
cowl and connect lead wire to 
switch. 


Chrome-Plated 


Length, 9%”. Mirror, 444” diam- 
eter. All exterior metal, heavy 
chrome plated. Ball-joint per- 
mits turning mirror in any di- 
rection. Rubber mountings. 
Vibrationless. 


Order Today! Immediate Shipment! 


Jay Distributing Co. 


5664 St. Jean Detroit 13, Mich. 








fbnouf, 


Arrow No. 701 
Directional 
Signal 
4" single-faced 
light for instal- 
lation on body, 
fender or frame 


Arrow No. 901 
Directional 
Signal 
5 3/16" light 
with recessed 
body for flush 
mounting 


ARROW DIRECTIONAL SIGNALS 


Wuen Ir Comes to calling the turn on the highways, fleets 
the country over prefer Arrow Directional Signals. They’re 
safe. They’re sure. They’re sure-fire best-sellers. 

Arrow Directional Signal No. 801, shown above, is doubly 
safe . . . because it’s highly visible from both front and 
rear. It’s 4” in diameter, has an amber plastic lens, and the 
finish is baked-on black enamel. There are a variety of other 
State-approved Arrow Directional Signals .. . all of them 
sturdily built for long-lasting, trouble-free performance. 
Among these are the single-faced or flush-type lights Nos. 
701 and 901, shown on the left. 

A good signal requires a good switch. Arrow fills the need 
with No. N-250, a compact, streamlined, die-cast unit, easily 
operated with a flick of the finger . . . or No. 475, a heavy- 
duty, truck-type switch. Both switches have tell-tale pilot 
lights to indicate when the signal is lighted. 

Arrow makes a complete line of safety after dark equip- 
ment, for use from bumper to tailboard. Distributed through 
Arrow jobbers from coast to coast. 


SAFETY AFTER DARK 


ARROW SAFETY DEVICE COMPANY 


MOUNT HOLLY, NEW JERSEY 
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_TRUCK SECTION 


Name Your Body... 


| made to the Michigan dealer body. Over 


bodies or other truck equipment. 








#152 11 108 


MIOWES? GRAN BODY 
we 
se 


MID WEST GRAIN BODY on a 1948 Dodge truck in the showing of the new trucks 
50 trucks were shown, all equipped with 





PACKETTE BODY, one of several enclosed bodies on Dodge 1948 truck chassis at 
the showing to Michigan dealers. This body was designed to meet the needs of the 
| laundry, dry cleaner and other retailers who need a large capacity enclosed body on 


a one-ton chassis. 





SWIFT SUBURBAN BODY on 1948 Dodge chassis at Michigan dealer showing—a 
new body designed primarily for the new one-ton jobs and for retail delivery service. 





Record 1948 Sales Prompt 
Truck Equipment Shows 


(Continued from Page 35) 


dealer and his salesmen an oppor- 
|tunity to meet both the distribu- 
tor and the distributor’s salesmen 
who travel in the dealer’s area, 
and know how the _ distributor 
works in aiding the retail men in 
closing or presenting special equip- 
ment on a deal when they are 
called in. 

| 7 + + 

| S FAR as can be learned at this 
| ++ time, both Chevrolet and Dodge 
|are planning upwards of 60 dis- 
trict shows each for the late spring 
| and early summer months. It is 
| expected that Ford will have simi- 
lar representation and that Har- 
vester will also be doing some 
|equipment displaying. 

Trucks in the 5,000 or less GVW 
| class led all sales this past year, 
| but combining the two so-called 
one and one-half ton classifications 
|into a 10,000 to 16,000 GVW class, 
the latter registered over 100,000 
more vehicles. 

Under 5,000 pound GVW reg- 
istered approximately 280,000 
units, while the total 10,000 to 

| 16,000 GVW went well over 375,- 
| 000 vehicles, according to latest 
estimates. This ton and one-half 
classification broke down into 

approximately 225,000 plus 10,000- 

14,000 GVW’s and over 150,000 

14,001-16,000 GVWs. 

According to advance estimates, 
Chevrolet led in sales for 1947 in 
three GVW classifications — 5,000 
pounds or less; 5,001 to 10,000 
pounds and 14,001 to 16,000, while 
Ford more than doubled the regis- 





|cation of terminals, 
| trols over trucks. on the streets 


in leading in sales in the 10,001- 
14,000 GVW class. 

Other sales leaders for 1947 were 
International Harvester in the 16,- 
001 to 19,500 GVW, White in the 
19,501 to 26,000 GVW and Autocar 
in the 26,001 and over GVW classi- 
fication. 


N. Y. Operators 


Probe Congestion 


NEW YORK.—A study of prob- 
lems involved in a proposed exten- 
sion of trucking hours, as a means 
of spreading deliveries and there- 


| by relieving traffic congestion, is 


being studied by a committee ap- 
pointed by trucking operators and 
union leaders here. 


Also set up at the meeting were 
committees to study other propos- 
als, including night trucking relo- 
better con- 


and limitation of the size of trucks. 

Industry leaders, in setting up 
the committees, expressed hope 
that the trucking industry would 
come forward with a program that 
would enlist the cooperation of all 
branches and one that would make 
a positive contribution toward help- 
ing to keep traffic moving freely 
through the streets. 


Harding Heads K-F Firm 


C. W. (Chuck) Harding has been 
appointed general manager of Ed- 
watds Motor Sales, Inc. (Kaiser- 


trations of the next highest maker | Frazer), Springfield, Ill. 
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Truckin’ 


(Continued from Page 35) 


how to fight a truck sale through 
stiff competition to an order. 
* * * 

— last mid-winter session of 

the Society of Automobile En- 
gineers was rather disappointing 
to me, as well as hundreds of en- 
gineers who attended the fracas, 
judging from the “off record” com- 
ments I heard. Papers were said 
to be mostly a rehash of things 
that had been discussed before 
and there were very few if any 
“hot” discussions in any session. 

Engineers would have liked to 
have heard some discussion as to 
what the industry was thinking 
about designing for a potential 40 
cent gasoline, which many think 
we may have before the year 18 
out—what about all these myriad 
of torque converters and automatic 
transmissions that various plants 
have been testing and discarding 
as not up to mass refinement as 
yet—what has been the experience 
to date on these rubber embedded 
torsional springs—will the indus- 
try still keep pointing toward 
those coupled V-eight engines that 
take a high octane rating in spite 
of the scarcity of crude and the 
lack of sufficient “cracking” plants 
that can turn it out—and many 
more questions of like nature. 

From my standpoint I noted the 
lack of “top brass” around the 
Book-Cadillac all week. I saw more 


such “brass” at the swell cocktail | 


party that Goodyear threw at the 
Recess Club the night of the ban- 
quet than I saw during the ses- 
sion. There was only one 


quet “wax works,” George Chris- 
topher of Packard. All the rest 
were nice guys—engineers who had 
served their time as presidents of 
the society at one time or another 
—but one kinda gets to look for 
“brass” to come out that night and 
do the “pencil pushers” honor. 
o* * + 


HE mid-winter session is the | 


society’s show window—and a 
goodly number of “men on the 
street” like myself were a little 
mystified that they didn’t do their | 
usual job of dressing it up for pub- | 
lic consumption. 

Maybe the press is right, how- | 
ever—the boys who chase the news 
feel that the society doesn’t give 
a good gol darn about what any 
one thinks of them, judging by the 
way they are pushed around at | 
these affairs. The boys in charge 
of the press room from the SAE 
Journal do the best they can—but | 
that is far from our Detroit stand- | 
ard, at least of taking care of the 
press at a national convention in 
the automotive industry. 

Or don’t the engineers consider 
themselves as a part of the in- 
dustry? 

* * + | 

EORGE MANN, Bill Isherwood, | 

Frank Ray, Morry Gothelf, et 
al, of AC Spark Plug, will have 
to do something about their an- | 
nual shindig during SAE. The 
crowd this year was greater than 
ever—trying to get into the two} 
parlors where AC held its affair 
was worse than trying to get to 
your seat late at a big Michigan 
football game. 

I didn’t get around to as many | 
headquarters rooms this year as | 
usual. For some reason or other, | 
I was continually getting myself 
involved in far too many semi-pri- 
vate “panel _ discussions” and 
missed many of the “haunts” 
where at least I have always tried 
to get in and say hello 

But from what I did see at the 
Alemite, Timken Axle, Aluminum | 
Co. of America, Electric Auto Lite, 
Firestone Products and Monroe | 
Auto Equipment rooms, they were 
all going full blast and doing a 
very good non-profitable business 
for the nonce. 

+ * + 

(GOING back to that editorial that | 

appeared in the Drovers Jour- 
nal—the American Trucking Assns. 
has just published a booklet every 
truck salesman and dealer should 
have. It shows that the truck in- 
justry consumes 5,800,000,000 gal- 
lons of gasoline every year and 
millions of pounds of other prod- 
ucts such as copper, tin, aluminum, 
paint and thinner, glycerine —feet 
of lumber and leather—tons of | 


lone | 
manufacturer executive at the ban- | 


iron and steel—bales of cotton— 
gallons of anti-freeze and other 
products, in Amos and Andy fig- 
ures. It certainly makes one re- 
spect the size of this industry we 
are in. You can get the book from 
the ATA at 1424 16th St., Washing- 
ton, D. C. 

Note: My copy was sent me as 
a courtesy of the Pennsylvania 
Motor Truck Assn. 

+ * ” 

Because of the SAE this past 

week, I missed the annual 
“clam bake” of the Truck Trailer 
Manufacturers Assn., which was 
held, of all places, at Edgewater 
Park, Miss. And here I was going 
around grousing all week, thinking 
of the fine fishing I would have 
had if I could have got down there. 
But Johnny Hulse has put my mind 
at rest for he reports that the 
fishermen who went out got only 
nine crabs. And he didn’t say if 
they were the two-legged variety 
or not. 

According to John, 


the ladies 


MORE THAN % 


Reape. Ss eeu 


EAT 


must have had the best time this 
year—they were taken over to An- 
toine’s restaurant in New Orleans 
for a lunch and shown this de- 
lightful old French - atmosphere 
town. 

The thing I really missed, how- 
ever, was the chance to ride down 
with Charlie Dexter, president of 
Liggett Spring & Axle Co., who 
invited me to drive down and back 
with him at least six months ago 
—when I thought that the SAE 
would hold their meeting the first 
week in January as they always 
had before. Charlie’s the kind of a 
guy one can have a lot of fun with 
on a trip like that, and I am sorry 
as the devil to have missed it. 
Well, the TTMA is going back there 
again next year and maybe if 
Charlie sees this he will give me 
a rain check. 

* + * 


E HAVE a very unique little 
club here in Detroit called the 
Fifth Wheel club—whether it’s be- 
cause the members have got along 
so well in their business and have 
it so well organized that they feel 


like the fifth wheel on a car—/of directors lately with Earl Win- 
because they/ ters, Frank Blunden, Abner Davis, 


only a spare—or 
| named it after the fifth wheel on 
|a truck-trailer combination around 


| 


B. W. WILKINS, manager of the coach division, Reo, points out the wide doorway 
and deep stepwells of the new 1948 Flying Cloud transit buses, first off the production 
line. The first seven buses, part of a 20-bus order, were delivered to the Inter-City 
Coach Line Co., operators of the bus system in Lansing. Left to right: D. ©. Streeter, 
general sales manager, Reo; J. C. Smith, secretary-treasurer, Inter-City Coach; Harold 
Lillie, director of the Lansing safety council; Wilkins, and James A. Gibb, president, 
Inter-City Coach. 
which everything swings, I aT thing. All but Craig served on last 
know. year’s board. 

But they did elect a new board | ee, 

ACK BURKE, truck sales man- 
ager of Chevrolet, is out stump- 
Frank Renowski and Jack Craig} ing for “Fit your truck to the job” 
now liable for all debts or some- (See TRUCKIN’, Page 46, Col. 3) 
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IN TRUCKS TODAY 








WASHINGTON.—Henry E. How- 
ell, of Associated Transport, Inc., 
New York City, has been reap- 
pointed chairman of the national 
traffic committee of the American 
Trucking Assns. by President Ed 
J. Buhner. 

Buhner also announced that A. 
F. Mathews of Consolidated Freight 
Co., Saginaw, Mich., will be first 
vice-chairman, and E. F. Eardley, 
Pacific Intermountain Express, 
Salt Lake City, will be second vice- 
chairman. 

Others named to the 1948 com- 
mittee: 

Region 1—Earl Hatch, A B & C 
Motor Transportation Co., Fitch- 
burg, Mass.; Hubert Hemingway, 
Hemingway Bros., New Bedford, 
Mass.; M. L. Hoffman, M & M 

rtation Co., Somerville, 

Mass.; Harry Milliken, F. G. Cong- 
Portland, Me.; J. A. Roberts, 

P, Mutrie Co., Boston; George 


Traffic Committee Named 


Howell Renamed Chairman of ATA Group; 
Mathews, Eardley Vice-Presidents 
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Shea, H. P. Welch Co., Somerville, 
Mass 


Region 2—Hyman Abramowitz, 
Capitol Trucking Corp., Brooklyn, 
N. Y.; C. A. Bonacci, A.A.A. Truck- 
ing Corp., Trenton, N. J.; J. A. 
McCoy, Motor Haulage Co., Brook- 
lyn, N. Y.; E. C. Morgan, Branch 
Motor Express, New York City; 
W. J. Ritchie, Red Star Express, 
North Bergen, N. J. 

Region 3—W. V. Brabham, Bal- 
timore Transfer Co., Baltimore; 
John M. Cochran, Lyons Trans- 
portation Co., Erie, Pa.; Thomas 
H. Harvey, Continental Transpor- 
tation Lines, Pittsburgh; Frank J. 
Reilly, Rodgers Motor Lines, Inc., 
Scranton, Pa.; P. H. Rhoads, York 
Motor Express, Inc., York, Pa.; 
N. P. Sterling, Davidson Transfer 
& Storage Co., Baltimore; J. W. 
Stevens, W. T. Cowan, Inc., Balti- 
more; D. T. Waring, Middle At- 
lantic States Motor Carrier Confer- 
ence, Washington; L. I. Zinzer, 
Baltimore-New York Express, Bal- 





timore; J. C. Wisener, Highway Ex- 
press Lines, Inc., Philadelphia; R. 
F. Schmucker, Bingaman Motor 
Express, Reading, Pa.; J. B. Lou- 
den, Keystone Lawrence Transfer 
& Storage, New Castle, Pa. 


More Committeemen 

Region 4—C. H. Davis, Akers Mo- 
tor Lines, Gastonia, S. C.; W. M. 
Miller, Southern Motor Carriers 
Rate Conference, Atlanta; J. D. 
Watts, Carolina Freight Carriers 
Corp., Cherryville, N. C.; J. C. 
Weaver, Transportation Corp. of 
Va., Richmond; B. L. Frazier, Mc- 
Lean Trucking Co., Winston-Salem, 
N. C.; Lee A. Hyde, Highway Ex- 
press, Inc., Memphis. 

Region 5—C. A. Browne, Silver 
Fleet Motor Express, Louisville; H. 
C. Deutsch, Huber & Huber Motor 
Express, Louisville; Julian Hooper, 
Super Service Motor Freight Co., 
Nashville; Clarence Levi, Jack Cole 
Co., Inc., Birmingham; R. L. Weck, 
Central & Southern Motor Freight 
Tariff Assn., Louisville; H. E. West, 
West Bros. Motor Express, Hatties- 
burg, Miss. 

Region 6—K. G. Foster, Foster 
Freight Lines, Indianapolis; P. M. 
Greenberg, Werner Transportation 
Co., Chicago; John Kile, Kiles Mo- 
tor Express, Indianapolis; Chester 
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G. Moore, 
Freight Bureau, Chicago; Paul R. 
Newsom, Newsom Trucking Co., 
Columbus, Ind.; Henry Sell, Kee- 
shin Motor Express Co., Chicago; 
H. R. Growcock, Days Transfer, 
Inc., Elkhart, Ind.; E. H. Lamkin, 
Aero Mayflower Transit Co., In- 
dianapolis; R. A. Baensch, Decatur 
Cartage Co., Chicago; W. A. Bal- 
lou, Scherer Freight Lines, Otta- 
wa, Il. 

Region 7—M. D. Acnee, Yellow 
Transit Co., Oklahoma City; J. D. 
Hughet, Southwestern Motor 
Freight Bureau, Dallas; W. R. 





How to help your transmission 


take good 


care of its teeth 





O provide smooth, quiet, trou- 

ble-free operation in your auto- 
matic transmission, gear teeth have 
to be held in close mesh—and kept 
that way. 


That's a job that’s made to order 
for Timken tapered roller bearings. 
Timken bearings insure smoother 
meshing of gears, less wear and long- 
er life. They hold gears and shafts 
in rigid alignment, eliminating 
deflections and end-movement. 


Because Timken tapered roller 
bearings take any combination of 
radial and thrust loads there’s no 
need for separate thrust bearings 
or washers. Designs can be simpli- 
fied. All-in-all, Timken bearings 
on your automatic transmission 
countershaft offer a simple, inex- 
pensive way to insure smoother 
operation, longer life. 





LOOK AT STRADDLE PINIONS FOR EXAMPLE 
. . . Here, and in scores of other 


TRADE-MARK REG. U. &. PAT. OFF. 


TAPERED ROLLER BEARINGS 





automotive applications, Timken 
bearings have proved their ability 
to take the toughest loads in any 
combination. Feel free to call upon 
our engineering facilities for help 
or information in planning the 
bearing applications in your de- 
sign. In Detroit, phone MAdison 
1380. The Timken Roller Bearing 
Company, Canton 6, Ohio. 

NOTE £0 P.A.'s. Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 
persed... you willfind the Timken Company 
@ supply source of outstanding reliability. 





NOT JUST A BALL CD) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL @ AND THRUST —-@])— LOADS OR ANY COMBINATION We 


Central States Motor| Staggs, Southwestern Transporta- 


tion Co., Texarkana; J. Crawford. 
Sproles Red Ball, Dallas. 

Region 8—C. E. Bellew, Middle- 
west Motor Freight Bureau, Kan- 
sas City; G. M. Brewer, Santa Fe 
Trails Transportation Co., Wichita, 
Kan.; Walter Hitchen, Rock Is- 
land Motor Transit Co. Des 
Moines; D. C. Stone, Riss & Co., 
Inc., Kansas City; Ray A. Brown, 
Meadows Transfer Co., Inc., Des 
Moines. 

Completion of List 

Region 9—G. R. Bailey, Olson 
Transportation Co. Green Bay; 
Harold D. Buckingham, Bucking- 
ham Transportation Co., Rapid 
City, S. D.; J. E. McGrath, Gate- 
way City Transfer Co., La Crosse, 
Wis.; A. F. Nash, Motor Transport 
Co., Milwaukee; William Holmes, 
Tri-State Transportation Co., Sioux 
Falls, S. D. 

Region 10—E. Morriss, Interstate 
Lines; K. T. Power, Rocky Moun- 
tain Tariff Bureau; L. R. Sollen- 
barger, Denver-Chicago Trucking 
Co., all of Denver. 

Region 11—E. J. Barry, Pacific 
Inland Tariff Bureau, Portland, 
Ore.; Ray Hendricks, Garrett 
Freightlines, Inc., Pocatello, Ida.; 
Fred C. Leibold, Consolidated 
Freightways, Portland, Ore. 

Region 12—W. J. McSweeney, 
Pacific Freight Lines; I. W. Shep- 
herd, West Coast Fast Freight; W. 
P. Wells, Arrowhead Lines; L. R. 
Guerra, Cantlay & Tanzola. 

Region 13—L. D. Boulton, Kra- 
mer Bros. Freight Lines, Detroit; 
J. R. Cooper, Red Star Transit Co., 
Detroit; J. W. Dippie, Commercial 
Motor Freight, Inc., Columbus; W. 
P. Downey, Eastern Motor Dis- 
patch, Columbus; A. B. Harper, 
Refiners Transport & Terminal 
Corp., Detroit; C. S. Holecheck, Mo- 
tor Carriers Central Freight Assn., 
Detroit; C. M. Myers, Ohio Motor 
Freight Tariff Committee, Colum- 
bus; Verne Padgett, Howard Sober, 
Inc., Lansing; Bert Dickinson, B & 
N Transportation, Inc., Columbiana, 
O.; R. G. Boyd, Norwalk Truck 
Line Co., Norwalk, O.; R. E. Dieck- 
brader, Cincinnati. 





K-F Dealer Elected Sheriff 


Of Luzerne County, Pa. 


Bob Sherrock, partner in Sher- 
rock Bros. (Kaiser-Frazer), Hazel- 
ton, Pa., has been elected sheriff 
of Luzerne county, third largest 
county in the state. 

Bob is the son of Joseph Sher- 
rock, former DeSoto - Plymouth 
dealer. 





showing 
stallation of a Truxmore trailing third 
axle conversion, distributed nationally by 


THIS PHOTOGRAPH, the in- 


Truckstell Co. of Cleveland. itlustrates 
how the average truck operater can con- 
vert his equipment to carry double pay- 
loads for bodies up to 26 feet and match 
the performance of a heavy-duty hauler 
without extra cost, the company states. 
In addition to the axle, the truck shown 
bas a Watson auxiliary transmixsion, Clark 
heavy-duty wheels, double frame, over- 
sized springs and other heavy-duty equip- 
ment. An intecral part of the trailing 
third axle ts the exclusive ‘‘gravity spring 
suspension’’ which Is sald to provide new 
riding smoothness for trucks, and reduce 
Jars, shocks and strains before they reach 
the frame, body, or load, and cushion 70 

weight carried on 


+ 


| 
| 
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By Fred Kempf 


AUTOMOTIVE NEWS, JANUARY 26, 1948 


(Oarteonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Eempf Motor Co., Kearney, Neb.) 


TRUCK SECTION 


The Other Side of the Picture 


MR. LIVER, 1 REPRESENT YOUR FINANCE COMPANY- 
ACCORDING TO OVR RECORDS We ARE CARRYING 
y ¥22,000.00 ON YOUR S45ED CAR INVENTORY--- 


SECTION 


| | HERE'S A CHECK FOR 821,000.00 -742 7764 
| \74LL4' MIE AY ENTIRE USED CAR STO 
| |\75 ONLY Wor #7,000.00-/75 A 

1 |WONDER YOULL CARRY TA' SO% OF 


VALVE - BLAH -FLAH-Blay les 


(T SEEMS BATHER STRANGE To ME THAT MY 
WOR? ON WHAT X HAVE 15 NOT GOOD 
ENOVGH FOR NOU BUT IF YOU W457 SEE 
‘Era- COME ON DOWN 10 TH’ 4EP2 CAR 
407 AND YOU CAN 200K 








leted recently 
yhite concrete 
re feet paved 
accessories a 


| 7WE COMPANY THAT CVERYTHING 














































was awarded $143..56 aad the city 
recovered $57.18 on the cross-de- 
mands, leaving a balance of $86.38 
due to Lavoie. 

The large size of the city garage 
truck, Justice Collins pointed out, 


No more truck lay-ups 


for seat repairs. 

























s department 
» the building 
tive display 
‘ransporta- 
Crawford 
x 
w, Middle- 
reau, Kan- 
, Santa Fe 
»., Wichita, | in . 
° sider details of the truck tax prob- i rts Approximate dollar value of these| ber output was at the rate of 10 
— on ” Wis. Carr 11ers Ask lem. Twin Coach Repo deliveries, exclusive of service| coaches per working day, the De- 
iss & Co. ic Revisi Permit fees required of truckers | 1947: Its Record Year parts sales, was $30,219,768. Arnot |cember total of 201 was less than 
A. Brown, Basic evisions now bring the state treasury about} |p. inal the | Said this volume is more than three October due to holiday shutdowns. 
Ine. Des $250,000 yearly, and the ton mile oo ae 2 greater than deliveries in any | A™M0t reported that new orders re- 
, In Tax Laws taxes produce about $1,500,000.|largest production year in Twin sebee dike ceived in November and December 
ist Wis.—Basi isi They are paid into the segregated | Coach history, H. C. Arnot, vice-|P — totaled $4,300,000. He said increased 
‘ reyey . a oe ag a highway fund, together with all|president in charge of sales, an-| Heaviest production month was| plant capacity and production line 
ley, Olson of the state truck tax “ye = other forms of automotive taxes | nounced last week. Twin Coach de- | October, when 231 Twin Coaches | efficiencies now enable Twin Coach 
reen Bay; the important sources of revenue and fees assessed by the state. livered 2,211 motor coaches in 1947.| were delivered. Although Decem-|to make current deliveries. 
- Bucking- for the state and local road pro- 
‘o., Rapid gram, have been asked by the Wis- 
‘ath, Gate- consin Motor Carriers Assn. j 
La Crosse, In a memorandum filed with the 
Transport legislature's subcommittee on taxa- 
n Holmes, tion, Edward J. Konkol, of the 
Co., Sioux Association, proposed the repeal of 
the ton-mile tax and the permit- 
Interstate fee laws, and an adjustment up- 
*ky Moun- ward of the regular truck-licensing ry 
R. Sollen- fees to make up for the revenues 
Trucking ae . the abandonment of the ré % in ou 
ormer levies. 
_P Konkol told the committee, which 
pt my is reviewing the ee 3 all 
Garrett state and local governmen es, 
ello, Ida.; — os oe ——s mee 
nsolidated state is interes not in redu 
S its liability. for taxes, but. in ob @ ELIMINATES SEAT REPAIR BILLS 
(cSweeney taining a simpler and more easily 
F dministered tax system. 
W. Shep- "I , 
wane. Konkol said. that specific “pro- © PROVIDES SAFETY AND COMFORT 
‘ey posals for changes in truck license- 
sin (LR - fee brackets would be made later, e 
t after consultation with the motor 
iton, Kra- can anainak aah tee pace FITS RIGHT OVER THE GAS TANK 
, Detroit; highway commission. 
ransit os He indicated that the trade may 
aia a. gg el a lg Bh es gen Both your customer and you get a good 
me so the 38 contained ‘ls the present deal when you sell this new Bostrom 
° ’ aw. s ° 
a Assemblyman Grover Broadfoot, No. 47 hydraulic truck seat. The truck 
theck, Mo- ; ; ‘ ss 
ght Assn., <a ae Pees beotine owner gets the kind of seat he wants— 
gh so on the subject next month to con- a seat that saves him more money than 
ard Sober, C it costs. Besides, he gets a full measure * 
on, . ‘ 
lumbiana, Size Adds are of driver comfort that makes for extra 
lk ° . 
E Diceln ~— Rules Pr — safety and efficiency. You get a quick 
Above Rightop-7 ey sale, easy installation, and a neat mar- 
- MONTREAL.—“Too many truck . 
heriff drivers, particularly bus drivers, gin of profit. Get complete facts from 
drive their vehicles on the principle 
Pa. that they own the feed, and thet the truck manufacturer you represent 
in Sher- — pegs _ get out of or write direct to Bostrom Manufac- 
r), Hazel- eir way or e the consequences, 7 ; . 
ed sheriff regardless of the rules of road and turing Co., Milwaukee 2, Wis. No more 
d largest of common prudence,” Justice costly 
Frederick T. Collins declared in upholstery 
eph Sher- superior court here. : ~s ’ 
Plymouth Justice Collins delivered the 
judgment in an action in which a 8 
carpenter sued the city of Montreal i 
| for $215.34 damages caused to his DD & y 
automobile when struck by a city _. 4 
garage truck 19 feet long. ‘Lhe city, 
in a cross-action, demanded $71.54 * 
for damage caused to the truck. 
Pierre +. Lavoie, the carpenter, , 
' 





was no argument for relief from 
responsibilty for an accident in 
circumstances disclosed in this 
case. The driver of a large vehicle 
is bound to exercise by that fact 
alone a greater degree of care and 


NOTE THE EXCLUSIVE 
FEATURES OF 


ing the in- . 

ng : third prudence, the judge declared. a fete lnsnat 
iaaiontos Z T H i Eg os T . 0 M N 0. 4 7 Prevents fabric 

7 can one Reo Delivers 20 Buses , weer. 

and match To Brazilian Line 

luty hauler ’ 


any states. 
ruck shown 


LANSING.—Delivery of 20 more 


Reo buses of the pusher type to Original seat 


Durable frame 





alan, Clark Autoviaria Pernambuco, bus oper- couarayy 

ane, ov , outlast 
duty Pan ators at Recife, Pernambuco, Bra- ms: ag oe ordinary cushions 
jhe trailing zil, is announced by John T. Clark, aver the #06 6 te 1, Can be 
ee ee export manager of Reo Motors, Inc. tank. Mas re replaced at low 
and reduce The order amounted to approxi- and aft adjuster cost ta 10 min- 
they reach mately $400,000 and brings the fleet : a otes. 

amen as of Reos used in Recife up to 46, 


Clark said, . — 





All moving parts 
of suspension 











BUFFALO, N. Y. 


(Simple Simon's Buffalo, 
Auction. Sales every Tuesday. 
for Jan. 13.) 

(Prices remained at same levels as last 
week generally. 46s up $50. Trading in- 
creased heavily due to present Buffalo 
law rohibiting out-of-town dealers 
operating in the city. Many Buffalo 
dealers have moved out to Simon's 
auction.) 


CK 

‘47.--RM sedan, 1, $2,250; 1, $2,350 
‘47--Super convertible, 1, $2,625. 
'47-—Super sedan, 1, $2,400; 1, $2,100 
‘42--Super club coupe, 1, $1,085. 
‘41—-Century sedan, 1, $780. 
‘41—Special sedan, 1, $815. 
'39—Special club coupe, 1, 640. 
’29—-Century sedan, 1, $800. 

CADILLAC 
-(62) sedan, 1, $1,675. 


CHEVROLET 
’47—-Aerosedan, 1, $1,925. 
‘47—FM sedan, 1, $1,675. 
'46-——-SM sedan, 1, $1,425. 
*41-—Special deluxe sedan, 1, $700; 1, $895. 
’41—Master deluxe sedan, 1, $885 
'29—Sedan, 1, $885. 

CHRYSLER 
‘46-—New Yorker sedan, $1,925. 
‘38—-Royal sedan, 1, $350. 

DODGE 

"47--Custom sedan, 1, $1,970. 
'46—Custom club coupe, 1, 
‘47-—Y%-ton canopy truck, 1, $1.32h. 
’41—Custom sedan, 1, $750. 


FORD 
'48—SD sedan, 1, $2,000. 
'47—SD club coupe, 1, $1,660. 
'47—SD sedan, 1, $1,600; 1, $1,500. 
'46-—SD sedan, 1, $1,475. 
'46—Deluxe sedan, 1, $1,890; 1, $1,875. 
*41—Deluxe sedan, 1, $475. 
*40—Coupe, 1, $475. 


HUDSON 
6 sedan, 1, $2,850. 
-Coupe, 1, $1,210. 
4 sedan, 1, $420. 
OLDSMOBILE 
"88—(8) Sedan, 1, $500. 
'87—(8) Sedan, 1, $100. 
PACKARD 
Sedan, 1, $2,500. 
Clipper 6 sedan, 1, $1,700. 
-(120) sedan, 1, $675. 
PLYMOUTH 
‘46— Deluxe sedan, 1, $1,375 
‘41—Deluxe sedan, 1, $800. 
'40—Deluxe sedan, 1, $550. 
PONTIAC 
-~(6) sedan, 1, $1,975. 
(8) sedan, 1, $930. 
Coupe, 1, $775. 
STUDEBAKER 
Commander sedan, 1, $1,900. 
Commander sedan, 1, $410. 
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‘48 
‘47 
"40 


“47 
46- 
40 


‘47 
“41 
40 


‘47 
‘29 





N. Y., Auto 
Prices are 


Used Car Auction Prices 








FORT LAUDERDALE, FLA. 


(A & D Motor Sales. Prices are for sale 


of Jan. 9.) 


(Market here shows signs of leveling 
off with local dealers showing interest 


in buys.) 
BUICK 
'47—-Super sedan, 1, $2,525. 
'46-—Super convertible, 1, $2,425. 
CADILLAC 
'47—-(62) sedan, 1, $4,100. 
'46-—(62) sedan, 1, $3,000. 
CHEVROLET 
FL sedan, 1, $1,800. 
Aerosedan, 1, $2,000. 
Business coupe, 1, $925. 
DODG 


"47 
‘47 
‘41 


*46—Sedan, 1, 
*42—-Coupe, 1, 


'47—-Sportsman, 1, $2,250. 
’47—Convertible, 1, $2,125. 
'46—Convertible, 1, $1,900; 1, 
'46—Sedan, 1, $1,300. 
‘41—-Station wagon, 1, $ 
*89—-Sedan, 1, $500. 
HUDSON 
*48—(8) sedan, 1, $2,500. 
MERCURY 
‘48—Convertible, 1, $2,450. 
‘41—Convertible, 1, $865. 
PONTIAC 
‘47 —Convertible, 1, $2,450. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sales. Auc- 
tions every Friday. Prices are for Jan. 9.) 
(Market here is good. 181 cars sold at 

last sale out of 288 offerings.) 
BUICK 
"47—Super convertible coupe, 1, $2,425. 
17—-RM sedanette, 1, $2,625. 
'46-—Special sedanette, 1, $1,925. 
*42—Sedanette, 1, $800. 
CHEVROLET 
‘47—FL sedan, 1, $1,900. 
‘“47—FL Aerosedan, 1, $2,200; 1, $2,035. 
‘47—SM club soupe, 1, $1,820; 1, $1,810; 
1, $1,860. 
‘46—FM sedan, 1, $1,605; 1, $1,570. 
‘46—FL Aerosedan, 1, $1,760. 
‘46—Sedan, 1, $1,450. 
‘46—Pickup, 1, $1,250; 1, $1,000. 
‘42—-Sedan, 1, $1,100; 1, $790. 
‘41—4-door sedan, 1, $850. 
‘40—Sedan, 1, $985. 
CHRYSLER 
‘47—New Yorker sedan, 1, $2,300 
*42—Royal sedan, 1, $875. 
DE SOTO 


2,025 


| '41—Sedan, 1, $600 


DODGE 
"47—Sedan, 1, $2,200. 
46—Custom sedan, 1, $1,650. 
FORD 
‘48—SD sedan, 1, $1,925; 1. 
$2,025; 1, $1,960. 
‘48——Convertible, 1, $2,170. 








$2.100; 1, 


i 


‘48—Club coupe, 1, $2,025. 


*47—-Pickup, 1, $1,690; 1, $1,7%); 1, 
’47—Pickup (6), 1, $1,365. | 
‘47—-Deluxe sedan, 1, $1,600; 1, $1,750; | 

1, $1,550. | 
‘47—-SD sedan, 1, $1,875. 


HUDSON 
'48—Sedan, 1, $2,650. 
46-—-Sedan, 1, $1,500. 

MERCURY 
"48-— Sedan, 1, $2,375. 
‘48—Sedan coupe, 1, $2,300. 
‘48—Town sedan, 1, $2,225. 


‘42—-Sedan, 1, $900. 

‘41—Club coupe, 1, $1,200. 

*41—Sedan, 1, $900. 

‘39—Sedan, 1, $587. 
OLDSMOBILE 

‘47—-(66) club sedan, 1, $2,250 


‘47—Club coupe, 1, $1,925. 
‘46-—(76) sedan, 1, $1,250. 
"41—Club sedan, 1, $700. 


PACKARD 

‘37—Sedan, 1, $350. 

PLYMOUTH 
‘47—Sedan, 1, $2,000. 
‘47—Sedan, 1, $1,950. 
*47—Sedan, 1, $1,650. 
"47-—Sedan, 1, $1,680. 
"47—-Sedan, 1, $1,695. 
‘47—Special deluxe sedan, 1, 
"47—Sedan, 1, $1,900. 
*42—Sedan, 1, $900. 

STUDEBAKER 
‘48—Land cruiser, 1, $1,675. 
‘48 —Pickup, 1, $1,500. 
‘47--Sedan, 1, $1,675. 
. : WILLYS 
47 Station wagon, 1, $1,500. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction, Horseheads. 

¥. Y. Date of sale, Jan. 9.) 
: BUICK 

Convertible, 1, $2,320. 

Sedan, 2, $1,870. 

Sedan, 1, $790; 1, $850: 

Sedan, 1, $810. 

Sedan, 1, $225. 
CADILLAC 

1, $1,070. 

j CHEVROLET 

Pickup, 1, $1,650; 1, $1,\S25. 

Sedan, 1, $1,880; 1, $2,005: 1 

Sedan, 1, $1,330; 1, $1,485; 1 

Sedan, 1, $1,240. 

Coupe, 1, $690. 

Sedan, 1, $330. 

Pickup, 1, $935. 

Sedan, 1, $190. | 

CHRYSLER 

‘42—-Sedan, 1, $1,200. 

‘40—Sedan, 1, $605. 

- FORD 

47-—Canopy truck, 1, $1,350 

*47—Sedan, 1, $2,170. 

"47—Sedan, 1, $1,730. 

*46—Sedan, 1, $1,580. 

*46—Pickup, 1, $875. 

*42—-Sedan, 1, $1,000. 

*41—-Sedan, 1, $680; 1, $750. 

*40—Coupe, 1, $550. 

| HUDSON 

*41—Sedan, 1, $530. 


$1,975 


‘47 
46 
‘41 

40 
"ST 


1, $1.080 


"40-—Sedan, 


48- 
‘47 
‘46 
°42 
‘39 
‘37 
"46 
"Bh 


$2,185. 
$1,550 


or MapeE “ers ea? 
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: Profits Come From Economies 


When you lick underinflation, 


make it a habit to check tires regu- 


you've made a real saving on your 
tire costs. To make certain there’s no 
air-loss through tire valves, see that a 
Schrader Cap is screwed down finger- 
tight on every valve. Its powerful seal- 


ing unit guarantees an air-tight valve™ give your tires 


mouth up to 250 Ibs. pressure. 
Don’t wait until your valve cores 
are worn out. Replace them. Also 


larly with your own reliable Schrader 
*Gauge. Correct pressures at all times 
increase tire economy and reduce the 
number of costly roadside flats. 
Schrader Caps, Cores and Gauges 
a miles—boost 
your prpfits. See you fegular supplier 
today for your needs. To get the best 
—always specify Schrader. 


SCHRADER CAPS, CORES AND GAUGES MAKE TIRES LAST LONGER! 


Keep a Schrader Gauge in Every Vehicle 


ALL-SERVICE GAUGE ~” 






VALVE CORE 


h 
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| “46 


| ‘48 
| 46. 
| “40> 


| “48 


“40 





OLDSMOBILE 

Sedan, 1, $820. | 
-Sedan, 1, $980. 

1, $730. | 
PACKARD | 


PLYMOUTH 
47—-Club coupe, 1, $1,845. 
‘40-—Sedan, 1, $610. 
PONTIAC 
"47—-Sedan, 1, $1,840; 1, $2,090; 1, $2,175; 
1, $2,225. 
Sedan, 1, $795. 
Coupe, 1, $185. 


CONCORD, MASS. 
(Concord Auto Auction, Inc. E. 
Cox, manager. Auctions every 
and Friday. Prices are for Jan. 12.) 
(Market here shows 71 cars sold out 
of 160 offerings.) 


BUICK 


“$1 
*40-—Sedan, 


"+> —Sedan, 1 


“41 
‘BT 


LeRoy 
Monday 


‘47—Super sedanete, 1, $2,585; 1, $2.4). 

47— Super sedan, 1, $2,525. 

‘41---Super sedan, 1, $1,040. 
CADILLAC 

“46-—(62) Sedanette, 1, $2,750. 
CHEVROLET 


48—Pickup, 1, $1,660; 1, $1,675. 
“47—-FL Aerosedan, 1, $2,000; 1, $1.935. 
"47 —FL sedan, 1, $1,825. 
‘47.-FM sedan, 1, $1,775; 1, $1,665 
‘47. -SM sedan, 1, $1,550. 
Sedan, 1, $1,550; 1, $1,500. 
4(}-Y%-ton panel, 1, $1,175. 
Sedan, 1, $760. 
41—Club coupe, 1, $1,050; 1, $1,000 
41 Sedan, 1, $400. 

CHRYSLER 
Windsor sedan, 1, $2,425. 
New Yorker sedan, 1, $835. 


DE SOTO 
‘47. Suburban, 1, $2,100. | 
37-—-Sedan, 1, $140. 

DODGE 


‘47—Custom town sedan, 1, $2,000. 
‘46-—-Sedan, 1, $1,600; 1, $1,560; 1, $1,500. 
FORD 

i8—-SD club coupe, 1, $1,950. 

SD sedan, 1, $1,960; 1, $1,950. | 

47—-SD sedan, 1, $1,810; 1, $1,775 

Sedan, 1, $1,260. 

SD sedan, 1, $865. 

Sedan, 1, $975; 1, $650. 

Deluxe sedan, 1, $775. 
HUDSON 


“41 
‘39 





‘46—Sedan, 1, $885. 
MERCURY 
48—-Convertible, 1, $2,310. 
Club coupe, 1, $2,100. 
‘17--Club coupe, 1, $1,825. 
NASH 


46—(600) club coupe, 1, $1,250 


| '46—(600) sedan, 1, $1,335. 


‘39 
Bre 


47 


Sedan, 1, $490. 

Sedan, 1, $210. 
OLDSMOBILE 

(68) sedan, 1, $2,150. 

Club coupe, 1, $690. 

‘ PACKAR 

48—Club sedan, 1, $2,400. 

*42—(2001) club sedan, 1, $925. 


; PLYMOUTH 
47—SD club coupe, 1, $1,875; 1, $1,850; 
1, $1,825. 
‘46—Deluxe sedan, 1, $1,100. 
*42—-Sedan, 1, $500. 
| *41—Club coupe, 1, $910. 
*41—-Sedan, 1, $875. 
PONTIAC 


‘47—Streamliner (6) sedan, 1, $1,825. 


STUDEBAKER 


| '47—Commander club coupe, 1, $2,150. 


ALBANY, N. Y 
(Sales held Mondays. Tim Anspach, man 


| ager. Telford Chambers, auctioneeer. Prices 


are for Jan. 12.) 
(Market here shows prices a little high- 
er than last sale. Bidding has been 
spirited with Texas and Iowa buying 
the popular makes and models. Most 
sellers took the price. 36 cars so'd out 
of 62 offerings, 55 of which were 46s, 


47s, 48s.) 
BUICK 


‘40--RM club coupe, 1, $800. 
: CADILLAC 
47—-(62) Sedan, 1, $3,850. 
CHEVROLET 
| '47—FL Aerosedan, 1, $2,100. 
‘47—-FL sedan, 1, $1,765; 1, $1,780; 1, 
$2,000; 1, $1,775. 
‘47—SM sedan, 1, $1,860. 


‘46—SM sedan, 1, $1,520; 1, $1,220. 
‘46—FL Aerosedan, 1, $1,675. 
“41—Special sedan, 1, $960. 
, F CHRYSLER 
47—Windsor sedan, 1, $2,380. 
. DODGE 
'47—Custom sedan, 1, $2,175. 
47——-Custom club coupe, 1, $2,010 
*46-—Custom sedan, 1, $1,510. 

FORD 
; Super deluxe (8) sedan, 1, $2,090 
‘47 Super deluxe (8) sedan, 1, $1,720. 
“47—Super deluxe (8) sedan, 1, $1,825. 
42—Super deluxe (8) sedan, 1, $700. 
aa MERCURY 
‘47—(79M) Sedan, 1, $1,950. 


46—(69M) Sedan, 1, $1,575. 
: OLDSMOBILE 
46-—(98) Sedan, 1, $2,050. 
fo PLYMOUTH 
47- SD sedan, 1, $1,920; 1, $1,760; 1, 
$1,700. 
"47—-(P8MB) Sanne’ 
7 } Sedanette, 1, 2,140; 
$2,130. mae Ss 
‘47—(P6MA) Sedan, 1, $2,050. 
‘42—-(P8KA) Sedan, 1, $1,085. 
ae STUDEBAKER 
47—Champion sedan, 1, $1,760. 
47—-Commander regal deluxe sedan, 1, 
$2,125. 
‘47—Commander club coupe, 1, $2,000. 
MISCELLANEOUS 
‘47—-Chevrolet %-ton pickup, 1, $1,860. 
| '46-—Ford %-ton pickup, 1, $1,070. 
‘46—Chevrolet %-ton pickup, 1, $1,110. 


PHILADELPHIA, PA. 
(Ed Hough Auto Auctioneers, Inc.) 
(Cars listed below sold at sale of Jan. 13.) 
(Market here was held down partially 
by bad weather which cut down volume. 
89 cars sold out of 110 offerings.) 
BUICK 
‘42—-Special station wagon, 1, $1,200. 
CHEVROLET 
‘47—-FM sedan, 1, $1,705. 
1%-ton panel, 1, $1,200. 
Sedan, 1, $950. 
*41—Special deluxe sedan, 1, $1,000; 1, 
$885, 


’41—Master deluxe sedan, 1, $910; 1, $785. 





-Master deluxe sedan, 1, $720; 1, $680. 
Sedan, 1, $535. 
: CHRYSLER 
‘41—Windsor sedan, 1, $1,010. 
Sedan, 1, $460. 





TRUCK SECTION 


DE SOTO 
1, $590; 1, $585. 
DODGE 
47—Pickup, 1, $1,200. 
46—Custom sedan, 1, $1,610; 2, $1,600 
41—Custom club coupe, 1, $700. 
37—Panel, 1, $220. 
FORD 
‘48—SD sedan, 1, $1,835. 
'47—Station wagon, 1, $2,130. 
‘47—Pickup, 1, $1,425. 
'46—SD sedan, 1, $1,425. 
"46 (6) sedan, 1, $1,210. 
"36—Sedan, 1, $350. 
FRAZER 
'47—Sedan (5,000 miles, 
$1,750. 


NASH 
*46--Ambassador sedan, 1, $1,480 
OLDSMOBILE 
(98) sedan, 1, $1,150. 
PLYMOUTH 
SD sedan, 1, $1,000; 1, $980; 1, 
$910. 


39—Sedan, 


all extras). | 


*42 
“41 Sih 
’39—Convertible, 1, 
37—Sedan, 1, $410. 
PONTIAC 

'47—Torpedo (6) sedan, 1, $2,200. 
'37—Sedan, 1, $300. 

eh STUDEBAKER 
*41—-Champion sedan, 1, $700. 
’41—Champion coupe, 1, $520. 


LUBBOCK, TEX. > 

(Lubbock Auto Auction, Lubbock, Te» 
ri f an. 8.) ; 
Pv neachet way is off following the holi- 

days but is showing strength on ali new 

models. 35 sold out of 95 offered.) 
47-5 sedan, 1, $2,870. 

; it CHEVROLET A. 
‘47——Aerosedan, 1, $2,365; 1, $2,385. 


| '47--FL sedan, 1, $2,185. 


'47—-FM 2-door, 1, $2,240; & $2,080. 
47-——-SM sedan, 1, $1,825; 1, $1,860. 
‘47-—FM club coupe, 1, $1,815. sie 
*47—FM club coupe, 1, $2,275; 1, $1,970 
‘46—SM business coupe, 1, $1,600. 
'46-—FM 2-door, 1, $1,575. 
CHRYSLER 
'47—Windsor sedan, 1, $2,510. 
DE SOTO 
‘47—-Custom sedan, 1, $2,775. 
DODG 
'47—Custom sedan, 1, $2,190; 1, $2,400. 
FORD 
‘48—SD sedan, 1, $2,200 


"47—SD sedan, 1, $2,060; 1, $1,960. 
*47—\%-ton pickup, 1, $1,905. - 
'41—SD sedan, 1, $965; 1, $915. 
'40—SD tudor, 1, $770; 1, $950. 
*88—SD tudor, 1, $610. 


MERCURY 
'47—Deluxe sedan, 1, $2,375. 

PLYMOUTH ; 
’47-—SD sedan, 1, $2,180; 1, $1,960. 

PONTIAC 


‘47—Streamliner (8) 2-door, 1, $2,650. 
*47—-Streamliner (6) 2-door, 1, $2,525. 


TOLEDO, O. 
(Doc Greiner’s Sales) : 
(Auctions held Thursday. Prices are for 
Jan. 15.) 
(Market here shows 22 cars sold out 
of 65 eS 


K 
°46—Super sedanette, 1, $2,025. 
*89—Sedan, 1, $625. 

CHEVROLET 
‘47—-FM sedan, 1, $1,400; 1, $1,780. 
'47—-FL sedan, 1, $2,010. 
’47—Aerosedan, 1, $2,000. 
*41—-Master sedan, 1, $805. 

CHRYSLER 
42—Royal sedan, 1, $1,100. 

FORD 


’47—SD sedan, 1, $1,640. = 
'46—Deluxe sedan, 1, $1,475; 1, $1,470 
*40—Convertible, 1, ‘ 
HUDSON 
'48—Commodore (8) sedan, 1, $3,000. 
OLDSMOBILE 
*42—Sedan, 1, $930. 
'41—(66) Club coupe, 1, $900. 
"40—(90) Sedan, 1, $810. 
PONTIAC 


’47—(8) Sedanette, 1, $2,300; 1, $2,400. 
STUDEBAKER 
‘47—Commander sedan, 1, $2,080. 
INDIANAPOLIS, IND. 
(Ken Schaefer, Inc.) 5 
(Prices listed below are representative 


listings for sale of Jan. 15.) — 
(Market here shows very high percen- 
tage of offerings were sold at last sale. 
Some prices went slightly higher.) 


BUICK 
’47—RM sedan, $2,515; $2,200. 
’47—Super sedan, $2, b 
'46—Super sedan, $1,980; $1,870. 
'42—-Special sedan, $1,105. 
’41—Super sedan, $1,015; $950; $890. 
’39—-Sedan, $780; $415. 

CHEVROLET 
’48—Pickup, $1,760. 
'47—FL sedan, $2,060. 
’47—FM sedan, $1,920; $1,710; $1,705. 
"46 te $1,920; $1,885; $1,770; 
1, ‘ 


’41—Sedan, $1,155; $1,045; $975; $800. 
'40—Sedan, $825; $725. 
CHRYSLER 

‘46—Sedan, $1,820. 
'40—Sedan, $680. 

DODGE 
"47—-Sedan, $2,225. 
'47—Pickup, $1,410; $1,265. 
*46—Sedan, $1,715; $1,690; $1,625. 
*41—-Sedan, $985; $825. 

FORD 
'48—Sedan, $2,105. 
'47—Sedan, $1,915; $1,690. 
'46—Sedan, $1,505; $1,385. 
‘41—Sedan, $970; $770. 
*87—-Sedan, 


'46—Sedan, 
*41—Sedan, 


*46—Sedan, $1,455. 
'40—Sedan, $540. 
'39—-Sedan, $610. 

OLDSMOBILE 
‘47—Sedan, $2,300. 
‘46—Sedan, $1,820. 
'40—Sedan, $835. 

PACKARD 

‘B8—Sedan, $260. 
'87—-Sedan, $265. 

PLYMOUTH 
‘47—-Sedan, $1,965; $1,455. 
"46—Sedan, $1,585; $1,435 
*42—-Sedan, $1,010; $890. 
‘47 —Sedan, 


PONTIA 
$2,375; $2,230. 
*41—Sedan, $760. 
‘40—Sedan, $515; $400. 
WILLYS 
'48—-Station wagon, $1,690. 
*47—-Station wagon, $1,510. 
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Ask for Steel to Repeat °46 Total. . . 


AUTOMOTIVE NEWS, JANUARY 26, 1948 





Output of 75,000 Aim 
Of Trailer Builders 


DGEWATER PARK, Miss. — | 
The Truck-Trailer Manufac-| sessions. 


turers Assn. has called for enough 


action. in their next legislative 


Noting a “clearly marked” trend 


steel to enable this year’s produc- |to truck transportation during the 
tion to match the peacetime record | jast two decades, Buhner forecast 


rate attained in 1946. 

A brief, submitted to the De- 
partment of Commerce in con- 
junction with TTMA’s 7th annual 
conventiion here, estimated that 
275,000 tons of steel would be 
needed for an output of 75,000 
truck-trailers—the 1946 total. 

Production last year dropped to 
approximately 55,000 semi-trailer 
and full-trailer freight units, partly 
because of a shortage of steel, it 
was reported to the convention by 
Julius L. Glick, 1947 president of 
TTMA. Glick’s successor as presi- 
dent is Harrison Rogers, (see 
AUTOMOTIVE News, Jan. 19). 

The brief was prepared for the 
government as a means of estab- 
lishing the needs of the truck-trail- 
er industry in the voluntary steel 
allocation program. 

+ * 


THER HIGHLIGHTS 

vention addresses: 

1, Glick reported that 1947 was a 
“good” production year in spite of 
materials shortages, with the 55,000 
total far in excess of the prewar 
record of 41,869 units turned out in 
1941. Trailer prices have been boos- 
ted only about 17 percent above 
prewar, compared to an average 
jump of 71 percent in prices of all 
manufactured products, he said. 

2. Ed J. Buhner, president of 
the American Trucking Assns., 
predicted that the trend to truck 
transportation would accelerate 
during the next decade. 

3. Longe-range state highway 
planning reflects a “realistic” ap- 
proach to future road development, 
it was asserted by P. D. McLean, 
assistant director of the National 
Highway Users Conference. 

4. Walter W. Belson, ATA public 
relations director, reported the ac- 
cident rate involving trucks is actu- 
ally on the decline despite public 
opinion to the contrary. 

* - 2 

omss brief pointed out that 

manufacturers of truck - trail- 
ers are at a special disadvantage 
in their efforts to procure steel 
since their requirements include 
heavier steel types in great demand 
for the railroad-car program, as 
well as lighter sheets used in large 
quantities by other segments of the 
automotive industry, by the house- 
hold appliance industry, and by 
other large volume industries. 

Trailer manufacturers are at 
a special disadvantage also for, 
like the rail car builders, their 
product is one in which the cost 
of steel is a major item but the 
steel used is one of the lower- 
priced types, it was stated. 


in con- 


Since trailer manufacturers have | 
consistently held their prices down | 
levels only moderately above | 


to 
prewar levels, according to TTMA 
they are not able to pay premium 
prices for steel nor do they use the 
higher priced specialty types which 
are more profitable to the steel 
companies and, hence, more easily 
obtainable. 
a * + 

OME 200 trailer builders, repre- 

sentatives of supplier com- 
panies and guests—the largest 
trailer industry group ever as- 
sembled—heard Glick call for a re- 
newal of the industry’s policy of 
acting on behalf of its customers 
as @ means of best serving itself. 

He credited TTMA with having 
been instrumental in several 


enactment of state laws beneficial 
both to for-hire and private motor 
carriers. Glick hailed as “definitely 
on the brighter side” the passage 
of improved vehicle size and weight 
laws in 19 states. 

Glick also recalled that the 
association a year ago went on 
record in favor of more and bet- 
ter trailer titling laws, and 
pointed out that in the ensuing 
period at least two states revised 
their motor vehicle title laws to 
include motor freight trailers. 
He said indications are that ad- 
ditional states will take similar 


in- | 
stances in 1947 in bringing about | 





this trend will be accelerated 
during the next decade because 





of a rapid population growth and | 
a movement toward decentraliza- | 


tion from city to suburban life and 
business. 

McLean declared that long-range 
planning is “the highway user’s 
answer to the highway ‘promoter,’ 
who wants all the emphasis put on 
building of highways and little or 
none on how they can be reason- 
ably financed. 

“It is important to note that 
there is hardly a conceivable limit 
to the billions of dollars that we 
could expend on America’s high- 
way system if we willed it,” Mc- 
Lean said. “Our problem is to find 








DELIVERING THE FIRST SHIPMENT of new Crosley station wagons to reach New 
York, one of the six new nine-car haulaway trucks placed in service by Crosley Motors, 
Inc., arrived there recently. Three cars ride inside the trailer’s steel framework, while 
six cars can be shipped three in a row atop the vehicle’s upper deck. The trailer was 
designed by Kenosha Auto Transit Corp., in conjunction with Crosley engineers. This 


shipment was delivered to Fine Cars, 


inc., 


and Macy’s, Manhattan Crosley dealers. 


Vince Spakowsky, service manager of Fine Cars, Inc., New York, is shown receiving 
the first station wagons shipped via the new equipment. Crosley plans to use a total 
of 50 of the new haulaway rigs to speed up deliveries of its cars, station wagons and 


trucks. 
out which roads most need 
provement and how we can pay 
for the job without taxing some 
drivers off the roads.” 


Belson pointed out that accident 


figures compiled by ATA’s depart-| 


ment of research showed the rate 
of motor-truck accidents in 1945 
was 17.1 per 100 trucks, while for 
1946 the rate had dropped to 16 
per 100. The passenger-car ratio 
was 17.9 for both years, he said. 


im- | 





Belson said that if the public 
believes the trucking industry is 
| not performing safely and cour- 
teously on the highways, this con- 
| stitutes a fundamental reason why 
| the industry must not relax the 
high standards of safe and courte- 
|ous driving it built up before the 
| war, 

L. C. Allman, vice-president of 
Fruehauf Trailer Co., Detroit, told 
{the convention that an existing 
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hodge-podge of state vehicle size 
and weight laws actually is de- 
priving the public of the full use 
of existing highways and such laws 
should be modernized thoroughly 
before appropriating funds for 
highways with “frills” for which 
the public eventually must pay. 

Allman, who alse is public re- 
lations committee chairman for 
TTMA, suggested that the “Amer- 
ican way” should be brought “a 
little closer to home” and “tied 
right in with the motor transport 
industry.” 

“If it were not so tragic,” he 
declared, “it would be laughable to 
contemplate the hodge-podge, hit- 
and-miss, devil-may-care ‘mess’ of 
vehicle size and weight regulations 
in all of the different states. It’s 
about time to stop this business of 
accepting any old vehicle size and 
weight figures because they may 
happen to represent a little in- 
crease in what the present state 
laws may be.” 


Tabor Names Swingale 
Russell P. Tabor, president of 
Tabor Cadillac Corp.,, Hartford, 
Conn., has announced the appoint- 
ment of John Swingale as service 
manager. 


Guarantee Your Customers Trouble-Free 
Cooling Systems Right From the Start 
... and Build Good Will for Yourself 


BUTLER 





| 


Here’s a proposition that’s sure-fire to 
build long haul business for car dealers. 
Make a hit with new customers by 
actually guaranteeing them improved 
cooling system performance right from 
the start—install a Butler De-Scaler 
in the radiator of every new car, truck, 
tractor or bus you sell. 


The new car owner’s cooling system 
troubles end before they start .. . 
because the amazing Butler De-Scaler 

already proven a profitable success in 
the fleet field—prevents trouble-making 
rust and scale from ever forming in new 


car cooling systems KEEPS 


WATER CRYSTAL CLEAR 

eliminates overheating of engine, neces- 
sity of reverse block flushings; saves 
car owners from expensive breakdowns, 


l 


ELIMINATES RUST - KEEPS COOLING SYSTEM CLEAN 


Retail Price, 
$4.95 each 


w Sold under Fair Trade 
Agreement in States where 
Fair Trade Laws have been enacted. 





Butler De-Scaler Model ATI covered 
by U. S. Patent No. 2,424,145. Other 
U. S. and foreign patents pending. 


overhauls, repairs. Butler De-Scaler is 
guaranteed for one year or 25,000 miles. 


This small investment will pay big 
dividends for vou in customer satisfac- 
tion and opportunities for repeat busi- 
ness. Ask your Butler Jobber for 
proposition, or write direct to: Butler 
Engineering Co., 2612 Rousseau St., 
New Orleans 11, Louisiana. 





EASY TO INSTALL 


Installed in radiator hose or radiator accord- 
ing to simple instruction, Butler De-Scaler's 
galvanic cell action dissolves scale and rust 
in old systems, prevents their formation in 
new ones. Keeps water crystal clear. 























@ A gold mine for distrib- 
utors looking for exclusive 
franchises, covering generous 
territory. 


Motorette Truchette 


New, Money-Making Opportunity for Aggressive Distributors 
Are you ready for something new and exciting in this new fleld of 
featherweight transportation? 


_ First orders prove the nation is hungry for this versatile little delivery 
car—now coming off the assembly line. 


1948 contract assures distributors profit with both a generous dis- 
count and oa wide territory coverage. Motorette is NO experiment. 


Over 4,000 Motorettes in use—praised by national magazines. Costs 
about 1/3 of the list on the cheapest standard transportation. Over 60 
miles on a gallon of gas. Speeds up to 35 miles per hour. Compoct 
enough for sidewalk parking. Removable top and windshield—standard 
equipment. Plenty of body space for advertising display. Prompt delivery. 


IT’S A GOLD MINE. Write or wire for the complete story. 


The MOTORETTE Corp. 


1560 Harlem Road 
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advertisers as well as fighters. 


Advertisers who follow the powerful morning punch Times- 
Picayune with the influential evening punch States are 
earning greatest profits in the South's greatest market. 


it actually costs you less money per reader to advertise in 
the morning-evening combination Times-Picayune —New 
Orleans States than in any other combination of media in 
the responsive postwar New Orleans market. 


Times Picayune daily . . 156,552 
States doily ....... 87,469 
ee ois sora’ ¢ 00 257,857 


THE TIMES-PICAYUNE 
NEW ORLEANS STATES 


Representatives: Jann & Kelley, Inc. 


Member A. N. A. Network 





Buffalo 6, N. Y. 


Give’em the old 


GREATER PROFITS IN THE 
SOUTH’S GREATEST MARKET 


A lead punch with the right follow-through pays off for 
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Truckin’ 


(Continued from Page 41) 
—he spoke to the Detroit Cartage 
Assn. lately along that vein—and 
he’s right. With the wealth of 
bodies and equipment we now have 
avuilable, any dealer should be able 
to make any chassis fit any type 
of hauling. 


Engle Resigns 
S-W Position 


DETROIT.—Albert A. Engle, for 
many years manager of Stewart- 
Warner Corp.’s Detroit office, has 
resigned to devote all of his time 
to Christian Science as a prac- 
titioner, a step which he has con- 
templated for considerable time. 

Engle spent 23 years with Stew- 
art-Warner, having started as an 
Alemite salesman. 

Stewart-Warner also announced 
the appointment of S. M. Berg, 
who has been with the corporation 
for the past 15 years, as sales 
manager of the Detroit office, and 
Scott Sample as acting office man- 


ager. 


SUPERCARGO LIVESTOCK VAN. Bridge-truss construction of this trailer, developed 
by American Bantam Car, Butler, Pa., eliminates need for heavy , thereby 
increasing payload capacity, the company states. Special spring suspension and torque 
stabilizer arms provide uniform loading of suspension points under shifting weight 
of “‘live’’ cargo, minimizing sidesway aad road bounce, it adds. 


Ford Truck Line for ’48 Given 
Big Reception, Dealers Say 


(Continued from Page 38) 















ies M4 wea Marron ed 12 inches in diameter, said to be onan, and on Saewieeseitie 2,750 
ewart-Warner, will continue t0/ capable of easily handling the peak “‘aautene 
direct the activities of the Detroit cenene output a: the iab-Receepewer eye 3,165 
office as he has previously, spend- engine. These trucks also have five-| Chassis, windshield cowl... 3,195 
ing a part of each week in the speed transmissions. The F-7, with nee ae = iccdeaiaiaiaiees 3,250 
Detroit area. maximum gross oo — 159-inch wheelbase) ole 
Se a 19,000 pounds, has a single spee Chassis and COW] ........-0--+- ; 
Drivers-of-Month Lauded | heavy duty hypoid axle. The F-8,| Cpassis, windeileld cowl... 3380 
ege with a gross vehicle weight of 2i,-| series F-8 (3-ton, 
At Michigan Luncheon 500 pounds, has two-speed axle, | 195-inch wheelbase) 
DETROIT.—Six Drivers-of-the | making 10 speeds available for all| Chassis and sow! ; So 
Month, selected by the American|types of roads and loads. Chassis and cab 3,430 





* * 


Ford of Canada Shows 


New Truck Line 


WINDSOR.—A new line of Ford 
trucks, in which a number of post- 
war advancements have been in- 





Trucking Assns., were honored 
here recently at a dinner held by 
the Michigan Trucking Assn. 
Among those attending the lunch- 
eon were A. C. Scott, president of 
Geo. F. Alger Co.; Howard Min- 
nich, president, Red Star Transit 


List prices of the complete 1948 
Ford line follow: 


Series F-1 (%-ton) 
Chassis 







6-cyl. 8-cyl. 















ie See sei Bian. | CORE. cmmcnn- 1,337 
ae sia te dae micly, Deluxe delivery ...... 1,387 | corporated for the first time, were 
; 9 RABID cncsnccsccsccccceseqsore 1,205 | introduced i incipal Canadian 

managing director of the MTA, and | Platform  ........css.ccssesssessssesseee 1,170 =e > soe 






cities Jan. 16 by Ford Motor Co. 
of Canada, Ltd. 






State Police Commissioner Donald:| Series F-2 (%-ton) 














sscanstsinelaii 995 1,015 
Leonard. yee of Bm oe 1,025 1,045] A feature of the 1948 line espe- 
mmeeilinemernatedireaate Chass’ . 1,180 1,200 ° « 
Milam Chevrolet Co., San Antonio, Tex., } ond poeta . 11287 1,307 , — so 3 anyone 
has been incorporated listing $120,000 au- Stake ..... . 1,315 1,335 . 
thorized capital stock by Clarence 8., Har-| Piatform . 1,270 1,200] The line is similar to that re- 
old M. and Joseph Series F-3 (%-ton H.D.) cently announced in the United 
> Chassis and cow ............... 1,059 1,079 | States with the exception that only 
Chassis’ and cab." 1344 1,264 | the two V-8 engines are mentioned. 
Stake ......... a Be ; i akl 
Platform . 1,334 1,354 or urler Joins 0 ey 
Series v4 (i-ton) le acai Oakley Motor Co. (Lincoln-Mer- 
Chassis and cow! ... ~ 1,1 ’ cury), St. Louis, has added Al 
a eat ae. *}63 1313 | Brazile, one of the star pitchers of 
SEMI ssisissssztavonvinies .. 1,473 1,493] the St. Louis Cardinals, to its sales 
Platform ..... 1,418 1,438 | staff. 






Series F-5 (1%-ton 134-inch 
wheelbase) 

Chassis and cow] ..........::00 1,122 

Chassis, windshield cowl.... 1 

















Series F-5 (1%-ton, 158-inch 
wheelbase) 
Chassis and COW] .......:... 1,152 
Chassis, windshield cowl.... 1,182 
Chassis and cab 
Stake ...... 
Platform 
Series F-5 (1%-ton cab-over- 
engine) 
110-inch wheelbase 
Chassis and cab ................ 1,467 
Stake 

















134-inch wheelbase 






158-inch wheelbase 
BD GD cccstcesssssesonse 1,527 

Series F-5 (school bus chassis) 
158-inch wheelbase 

Chassis and cow! .... 
194-inch wheelbase 

Chassis and cowl 
Series F-6 (2-ton, 
134-inch wheelbase) 



























Chassis and cowl ............. 1,530 MOST CONVENIENTLY LOCATED 
Chassis, windshield cowl.... 1,560 

Chassis and cab 1,715 HOTEL Te] 

Stake ...... 1, 

Platform DETROIT 







Series F-6 (2-ton, 
158-inch wheelbase) 
Chassis and Cow! 0: 1,560 1, CADILLAC SQUARE 

Chassis, windshield cowl... 1,5! ° 
Chassis and CAD  .....ccseccseeee 1 
1 









ONE BLOCK FAST OF WOODWARD 









ee ee ae | 
Manager 


cab-over-engine) 
110-inch wheelbase 














Bodies for Jeep Vehicles 
$136.50 
FOB Cleveland, Ohie 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
6619 Euclid Ave. Oleveland 








Series F-7 (2%-ton, 
159-inch wheelbase) 
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TRUCK SECTION 


WASHINGTON. — Plans for an 
early study of the operation of 
heavy motor vehicles on highways 
traversing the mountainous section 
of southwestern Pennsylvania were 
announced last week by the High- 
way Research Board. 

The proposed series of tests, it 
was stated, is designed to estab- 
lish the performance characteris- 
tics of various types of heavy 
trucks and combinations. 

The study, it was explained, con- 
stitutes the initial phase of a 
planned research program of the 
board’s committee on economics of 
motor vehicle size and weight. 

In its several phases, the pro- 
gram is aimed to establish the 
ultimate economy of highway 
transportation, considering both 
the cost of heavy motor vehicle 
operation and the cost of road 
provision at design standards 
and capacities necessary to ac- 
commodate the various levels of 
size and weight under investiga- 
tion. 

In a prepared statement, the 
Highway Research Board said, in 
part: 

“The test vehicles selected for 
the first phase of the investigation 
—called “the pilot study”—consist 
of two trucks, three truck-tractor, 
semi-trailer combinations, a truck 
and full trailer combination, and a 
double combination of truck-trac- 
tor, semi-trailer and trailer. 

“The several vehicles will pro- 
vide a progressive number of 
heavy load axles ranging from one 
in the smallest single truck to six 
in the largest combination. Each 

of the test vehicles will be vari- 
ously loaded and operated with a 
series of uniform axle loads hav- 
ing 14,000, 18,000 and 22,000 pounds 
on the load axles to encompass the 
range of axle loads presently per- 
mitted in the various states. 

“The carefully controlled condi- 
tions of axle loading, to be ob- 
tained by the use of precast-con- 
crete blocks, will provide a range 
of gross vehicle weights extend- 
ing from 20,000 to 142,000 pounds. 

“The selection of stock models 
of powered units is based upon the 
requirement that the test vehicles 
be powered as nearly as practicable 
in proportion to the gross vehicle 
or gross train weight when loaded 
for. the 18,000-pound, axle-load 
series. 

“The operation of the test ve- 
hicles with varied axle loadings will 
therefore produce considerable 
overlapping of gross vehicle 
weights between vehicles of differ- 
ent type, affording comparison of 
the performance ability of vehicles 
with similar gross weights but 
with different power ratios. 

“The dimensions of the test ve- 
hicles and combinations will be 
appropriate to their loading and 
practical axle spacings and the 
operation beyond statutory limits 
of size and weight will be cleared 
by special permit.” 

The routes selected for the 
operation of the test vehicles, 
scheduled to begin in the late 
spring of 1948, are the Pennsyl- 
vania turnpike and U. 8S. 30 and 
11, through Chambersburg, hav- 
ing common termini at Middle- 
sex and Irwin. At least three 
round trips will be made by each 
test vehicle over each route, pro- 
file maps of which have been pre- 
pared to permit of recording 
operation variables on sections 
characterized by significant 





Rodgers to Give Address 


Before Detroit SAE 


WASHINGTON —Ted V. 
Rodgers, chairman of the Amer- 
ican Trucking Assn., will discuss 
operating problems that face 
motor carriers in the 11 western 
states in an address Feb. 2 be- 
fore the Detroit section of the 
Society of Automotive Engineers 
at the Rackham Memorial, De- 
troit. 

Among the subjects Rodgers 
will include in his speech, the 
announcement said, will be the 
equipment needed for mountain 
operation, the differences in size 
and weight limits between the 
East and the West. 





Mountain Truck Trial 


Research Group Conducts Tests in Rugged Pa. Hills 
To Find Best Design Standards 
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changes in gradient and curva- 
ture. 


The considerable contrast in the 
lengths and percents of gradient 
on the two routes and in the two 
directions will provide a variety 
of operating conditions affecting 
heavy vehicle performances, it was 
said. 

The preliminary program gov- 
erning the operation of the test 
vehicles has been drawn up. The 
operation schedule calls for the use 
of six drivers in two daily shifts 
and provides for the inter-change 
of drivers between the test ve- 
hicles and staggered operation in 
shifts. 

Upon completion of the test runs 
for the number one, _ two-axle 
truck, that vehicle will be oper- 
ated as a control vehicle for each 
of the remaining runs to provide 
a measure of the effect of changed 
conditions on the operation of the 
other test vehicles. It is expected 
that the entire series of tests will 





HY-POWER 


viens 


require about two months for com- 
pletion. 

An observer will accompany each 
vehicle on each run, making rec- 
ord of weather and its effect on 
road conditions, maintaining a time 
log by route sections, and record- 
ing gasoline consumption by route 
sections and by mileage using spe- 
cially constructed fuel-meters to 
be inserted in the fuel line of each 
vehicle. Wheel revolutions will be 
recorded by route sections for cal- 
culation of wheel slippage. 


Traffic surveys will be made 
and turnpike toll counts will be 
obtained throughout the study at 
points of significant change on 
both routes. Speed distribution 
studies of traffic at various points 
along the routes will be indepen- 
dently conducted and record will 
be made of the number and time 
of passing of vehicles passing the 
test vehicle in the same direction. 
Driver man-hours and the direct 
costs of fuel, oil and grease will 
be recorded. 

Arrangements are to be made 
for the sharing of the expense of 
the tests, including the provision 
of test vehicles, drivers, observers, 
fuel, etc., by the various sponsor- 
ing organizations representative of 
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W. M. LIDDON and R. H. Davis have opened their new White truck building in 
Nashville, Tenn., for Liddon White Truck Co., Inc. Attending the opening were Robert 


F. Black, president; C. B. Cowan, vice-president; Lon Fleener, regi 


r; Flew 


Johnston, regional service manager, all of White Motor Co. The building comprt 


approximately 18,000 square feet of floor space. 


the producers and operators of 
commercial motor vehicles, and 
highway officials of the state and 
federal governments. The follow- 
ing organizations are included: 
American Assn. of State High- 
way Officials, American Trucking 
Assns., Inc.; Motor Truck division, 
Automobile Manufacturers Assn.; 
National Assn. of Motor Bus Oper- 
ators; National Council of Private 
Motor Truck Owners, Inc.; Na- 
tional Highway Users Conference; 





Pennsylvania Highway Depart- 
ment; Pennsylvania Turnpike Com- 
mission; Public Roads Administra- 
tion; Society of Automotive En- 
gineers, and Truck-Trailer Manu- 
facturers Assn. 


Godere Opens Showroom 


Charles E. Godere was host re- 
cently at the official opening of 
his new Ford salesroom on Elm 
St., Holyoke, Mass. 
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DIRECT APPLIED POWER 
for POSITIVE BRAKING 


Midland’s HY-POWER Vacuum Brake combines in a single completely 
enclosed unit these three time-tested parts: Vacuum diaphragm cham- 
ber, hydraulic vacuum valve and hydraulic slave cylinder. All moving 
parts are completely enclosed — protected against all weather and 
atmospheric conditions. No mud, water, dust or dirt can enter to rust, 


corrode or unseat internal valves. Scientifically —— and ruggedly 


UNITS 
CAN BE APPLIED TO 
PRACTICALLY ALL 
MAKES AND MODELS 


constructed for efficient, trustworthy service under all conditions. 
Ask your Midland distributor about the superiority of HY-POWER, 
or write to us for complete information. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Avenue e Detroit 11, Mich. 
Export Dept: 38 Pearl St., New York, N. Y. 
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TRUCK SECTION 





115 Exhibits Draw Crowds 


Record 10,000 Attend 
NADA Events 


(Continued from Page 1) 


fleet of buses will load in the morn- 
ing and unload in the afternoon 
at the Stevens for those registered 
at that hotel as well as the Black- 
stone, Harrison and Palmer House. 
The other fleet will do likewise at 
the Morrison hotel in handling dele- 
gates registered there and at the 
Sherman, LaSalle, Chicagoan and 
Brevoort hotels. They will leave 
for Medinah Temple 45 minutes be- 
fore the Tuesday and Wednesday 
sessions get under way. 


“Anybody wearing an NADA 
convention badge will be eligible 
to take these gratis rides, mak- 
ing it unnecessary to hurry and 
scurry about trying to flag a 
taxicab,” it was stated at con- 
vention headquarters. 

The preponderance numerically 
of Sunday and Monday visitors to 
the exhibition of service equipment 
was expected to consist of dealers 
from the metropolitan Chicago 
area, with NADA officers, directors 
and the “early birds” among mem- 
bers from the Midwest and more 
distant points swelling the crowd. 


Motor car and equipment manu- 
facturers in considerable numbers 
will maintain hotel headquarters 


AUTOMOBILE 
DEALERS 


and hold “open house” for dealer 
visitors during the week. 


* * * 


BREAKDOWN of types of 
equipment at the exhibition dis- 

closed the following groupings: 

MECHANICAL — Undercoating 
spraying equipment, mechanics’ 
creepers, precision lathes, hydrau- 
lic cranes, small Arbor presses, spe- 
cial tools and service merchandis- 
ing equipment, mechanics’ hand 
tools, parts washing machines, 
cleaning compounds, steel parts 
bins, shelving, drawer assemblies, 
stock carts, vacuum cleaners, floor 
scrubbers and polishers, heat guns, 
tire changers, sealing compounds, 
gasket making compounds, brake 
dope, neon and fluorescent signs, 
glass edging and polishing ma- 
chines, tool toters, work benches, 
infra-red portable booths and spot 
drying lights. 

ELECTRICAL—Battery charg- 
ers, electric motor grinders, elec- 
tric motors, towing truck light- 
ing equipment, portable shop 
lights, bench and machine light 
brackets, engine testing equip- 
ment, and dynamometers. 

OFFICE—Accounting, office, and 
parts control forms, visible vertical 
filing and record equipment, stand- 
ardized dealer forms, promotional 
parts service sales and accounting 


SEND TODAY — For 


material, charts and dealer service 
data. 

Lubrication and greasing equip- 
ment is listed under the heading of 
lubrication. 

+ * 

EVERAL new notes will be in- 

jected into both the exposition 
and convention. Sufficient space 
has been set aside, for example, 
at the exhibition to glamorize new 
dealer buildings through a visual 
display, and at a convention ses- 
sion a talk on the subject, illus- 
trated by stereoptican slides, will 
be delivered by A. R. Scott. 

The importance of service to a 
dealer’s business will also be 
stressed in a new way via the sym- 
posium method, with seven dealers 
tackling the subject from as many 
angles under the chairmanship of 
Ralph Nichols, Tennessee director 
of NADA from Nashville, acting 
as moderator. 


The main entertainment fea- 
ture, billed as “Family Party,” 
will require two performances to 
accommodate all of the members 
and their ladies Wednesday 
night. Humorist Bob Burns of 
radio and movie fame will be a 
principal among the headliners. 
Then, too, there will be the 
“grand ball” Tuesday evening 
with the opportunity for those 
present to “trip the light fan- 
tastic.’ 

Topping the group of speakers 
on the convention program will be 
U. S. Rep. Jesse Wolcott of Michi- 
gan; Paul G. Hoffman, president 
of the Studebaker Corp. and chair- 
man of the Automotive Safety 
Foundation, representing in this 
instance the last named organiza- 
tion; Henry J. Taylor, radio com- 
mentator; Guy B. Arthur jr., con- 


Tax Instruction Book 


Especially Prepared for Automobile Dealers by 
The Editors of the Widely Known 


FOR 
PREPARATION OF 


1947 


UNITED STATES 
TAX RETURNS 


INDIVIDUALS 
PARTNERSHIPS 


CORPORATIONS |} 


TAX SAVING 


STOKES TAX 


PUBLICATION 


SERVICE FOR AUTOMOBILE 


DEALERS 


These Instructions contain a section on 


TAX SAVING SUGGESTIONS 


and just one idea from the many suggestions may save 
you many times the cost of the Instruction Book. 


Clip This Coupon—Fasten to Your Letterhead 
and Mail with Your Check for $3.50 Today!! 


SUGGESTIONS 


(Pages 39-44) 


right 194 


Automotive Tax Publishers Inc., 
., Detroit2, Mich. 


A <n 


Anthony Mode! D-50 
Garbage Body 








a... 
Anthony Model JIR-14 
Rock Body 






SEND COPIES OF 1947 TAX IN- 


STRUCTION BOOK at $3.50 PER 
COPY, OUR CHECK IS INCLOSED._) 


Model D-6 Contractor 
Body—Super Hoist 


Model X-150 All Steel 
Platform Body with Hoist 





Model D-I@ Street Dapt. 
end H Body 


« 


Hoist. 


Anthony “Super"’ Hoist— 
Heavy Duty. "J" Body 4 





Model TH.88 Semi-Trailer 
“R” Body 











Anthony “Lift Gate" 
Loads-Unloads Trucks 








FIRST IN THE LOWEST-PRICED field to offer super-cushion tires as standard 
equipment, Plymouth executives turned out in force to greet the first car rolling off 
the line with the new equipment. Left to right: A. H. Paterson, vice-president and 
C. Moore, factory manager; D. S. Eddins, president, and 
R. ©. Somerville, general sales manager. 


general works manager; A. 


sultant on personnel administration 
and advisor to NADA on employer- 
employe relations, and Thomas A. 
Reid, vice-president of McCormick 
& Co., Baltimore. 

M. O. Anderson, president of 
NADA, will set the tempo for 1948 
in his keynote address. Awaited 
eagerly also are such committee 
chairmen reports as those from 
Harry McArthur on resolutions and 
Arthur Haas on employer-employe 
relations. 

All signs point to the largest and 
most varied week in the associa- 
tion’s history, with high credit go- 
ing to Ben T. Wright, general 
chairman of activities, and the nu- 
merous committees working with 
him. 

Here’s 
timetable: 
Sunday, Jan. 25 

12:30 p.m.—Executive committee 
meeting, Stevens. 

2:00 p.m.—Exhibition opens, Ste- 
vens. 


the NADA convention 


Monday, Jan. 26 
10:00 a.m.—Directors meeting, all 

day, Stevens. 

8:00 a.m. to 10 p.m.—Exhibition, 
Stevens. 

Tuesday, Jan. 27 
Exhibition open all day, Stevens. 
2:00 p.m.—Convention meeting 

opens at Medinah Temple with 
speakers in the following order: 

Invocation by Dr. John Holland, 
pastor of the Little Church of the 
Air. 

Welcoming address by Mayor 
Martin H. Kennelly of Chicago. 

Paul G. Hoffman, president, 
Studebaker Corp., “The Dealers’ 
Job on the Safety Program.” 

A. R. Scott, “Dealer Buildings,” 
illustrated with stereoptican 
slides. 

Guy Arthur, NADA consultant, 
“Plans to Increase Production.” 








Anthony Company has simplified the entire problem of 
matching the proper dump bodies with the proper 
sized trucks. It is easier to recommend and sell Anthony 
Hydraulic Products on Ford trucks because they are built 
to “go together". Write for “Easier Dump Truck Sales". 


ANTHONY/CO. 
D-81, Streator, Ill. 


Distributors Throughout 
America 


Dept. 








“Lift Gates” Used 
in 75 Industries 


Thomas A. Reid, McCormick 
& Co., Baltimore, “The Iron Cur- 
tain.” 

A. R. Scott, dealer building su- 
pervisor, Argonaut Realty division, 
General Motors. 

(Fashion show by Marshall 
Field & Co. for wives of mem- 
bers at 2:30 p.m. in Stevens hotel 
grand ballroom). 

9:00 p.m.—Grand Ball in Ste- 
vens hotel ballroom. 

Wednesday, Jan. 28 

Exhibition open all day (except 
2 to 5 p.m.), Stevens. 

9:30 a.m.—Convention meeting in 
Medinah Temple devoted to Serv- 
ice Symposium; Ralph Nichols, 
NADA Tennessee director, modera- 
tor; speakers and subjects: 

Fred Ex, Chicago, ‘Quick 
Service—A Customers’ Demand.” 

Freeman Yaeger, South Bend, 
“Lubrication Contacts Insure 
Service Volume.” 

Perry Dean, Minneapolis, “Bet- 
ter Parts Merchandise—A Must 
for 1948.” 

Jack Beatty, Denver, “Special 
Service Control—A Great Advan- 
tage.” 

Tom Frost, Warrenton, Va., 
“Modern Equipment—Minimizing 
Time Lost.” 

Boyd H. Gibbons, Los Angeles, 
“Love Your Customer.” 

Ernest Burwell, Spartanburg, 
S. C., “Today’s Overhead, To- 
morrow’s Headache.” 

11:30 a.m.—Con. Jesse Wolcott 
of Michigan, “Washington Today.” 

2 p.m.—Henry J. Taylor, radio 
commentator, “Looking Ahead, . at 
Home and Abroad.” 

NADA annual business meet- 
ing. 
Annual NADA membership 
meeting. 

Call to order, President M. O. 
Anderson presiding. 

President’s Annual Report. 

Committee reports: Member- 
ship, Charles C. Freed; Employ- 
er-Employe Relations, Arthur 
Haas; Public Relations, George 
Ziesmer; Public Contacts, Wil- 
liam L. Mallon; Traffic Safety, 
Dan Brooks; Guide Book, David 
Castles; Resolutions, Harry Mc- 
Arthur. 

Questions and Answers—Led 
by President Anderson. 

(1:30 p.m.—“Ladies Be Seated” 
for wives of members in ball- 
room of Stevens hotel, featuring 
Phil Regan, singing star). 

8:00 p.m. and 10:45 p.m.—“Fam- 
ily Party,” two elaborate perform- 
ances, at Medinah Temple. 

Thursday, Jan. 29 

Exhibition open all day, Stevens. 

10:00 a.m.—Directors meeting, 
Stevens. 

1:00 p.m.— Executive committee 
meeting, Stevens. 





State Audits Cost Dealers 
In Michigan $230,000 


LANSING.—Sales tax deficien- 
cies and penalties of $230,753 
have been assessed against 311 
Michigan dealers in the first 
month of a statewide audit of 
dealers’ records, it was revealed 
last week. 

Louis M. Nims, Michigan 
state department official, said 
the audit is an aftermath of 
Detroit’s grand jury probe into 
“black market” cars _ sales. 
About two-thirds of the audits 
were conducted in Detroit, he 
added. 
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Facelifted Chevrolet Out 


With No Price Change 


(Continued from Page 1) 


A new ornament, simpler in ap- 
pearance, highlights the nose of the 
hood, bearing the Chevrolet trade- 
mark flanked by horizontal wings. 
The crease moulding, below the 
windows at the side, is wider than 
that used in the previous models. 


Window mouldings differ on the 
three series. The Fleetline models 
will retain the stainless steel win- 
dow mouldings of the 1947 line. The 
Fleetmaster series has a moulding 
framing the entire group of side 
windows. On the Stylemaster series 
window mouldings are omitted. 

7 * + 


N ENTIRELY NEW series of 

fabrics highlights the interiors 
of the new Chevrolets, according 
to the division. The tone of the 
entire group of fabrics is said to 
be much lighter than in previous 
years. 


In the Fleetline series, the flat- 
woven upholstery has closely spaced 
pin stripes of alternating slate blue 
and brown. The Fleetmaster in- 
terior features a _ free-breathing, 
pile fabric on the seats, in striped 
tan colors, while the coated fabric 
trim will match the upholstery. An 
optional novelty-weave trim is 
available in a new pattern and 
color. Deep buff genuine leather 
is used on the seat bolsters of the 
cabriolet. 


A smarter appearance features 
the interior of the new Style- 
master line, with light gray 
materials predominating. Seat 
cloth is of pile type, with a con- 
trast in shades of the stripes. 
Carpeting is in a contrasting dark 
gray, while the coated fabric trim 
matches the dark stripe of the 
seat cloth. 


Chevrolet said the crankshaft on 
the 1948 models is more rigid, with 
crank-arm thickness increased for 
greater durability and for increased 
bearing life. The resulting weight 
increase also. benefits engine 
smoothness, it was stated. 

“New precision, interchangeable, 
main bearings with thin-wall bab- 
bitt will have more than double the 
life span of old-style bearings,” 
Chevrolet said. “Connecting rod 
bearings also will be of the thin- 
wall, babbitt type, and also will 
have more than double durability.” 


* * + 

A NEW, Chevrolet-developed de- 

sign of oil seal on valve stems 
is introduced in the 1948 models. 
The new seal is a buna rubber ring. 
It is said to eliminate the need for 
valve spring cap covers, thus 
achieving a weight reduction in 
reciprocating parts. Caps are small- 
er and stronger, and low speed oil- 
ing of the valve stems is improved, 
according to Chevrolet. 

So that garage and parking-lot 
attendants may drive the car 
with the key removed, a new ig- 
nition switch has been intro- 
duced, of three-position design. 
The key may be removed in any 
position—unlocked off, unlocked 
on and locked off—and the igni- 
tion still may be turned on or off 


Loeb Gets Hudson 
Southeast Post 


WASHINGTON. — Promotion of 
Cecil Loeb, who has been zone 
manager at Washington, to the 

post of South- 
eastern divisional 
sales manager, 


with headquar- 
ters at Washing- 
ton, has been an- 
nounced by N. K. 
Van Derzee, sales 
manager of Hud- 
son Motor Car Co. 

Loeb succeeds 
Walter A. Ernst, 
who recently be- 
came Northwest- 
ern divisional sales manager at 
Chicago. Loeb joined Hudson at 
the end of the war as zone manager 
of Hudson Sales Corp. at Atlanta. 
A year later he was made zone 
manager at Washington. 


Cecil Loeb 


with the switch in either of the 
first two positions. 

The lighting switch incorporates 
a circuit breaker, making possible 
intermittent use of the lights for 
emergency driving, when a short 
circuit occurs. 

A pressure-type radiator cap per- 
mits the cooling system to build 
up a small pressure, raising the 
boiling point about 10 degrees. Im- 
proved cooling is thus obtained, it 
was claimed. 

Because of this system, the tem- 
perature gauge on the dash has a 
top reading of 220 degrees, instead 
of 212 degrees. A large radiator 
drain cock has been installed to 
facilitate draining. 

The new muffler tailpipe projects 
farther to carry exhaust gases into 
the rear wheel windstream and 
prevent discoloration of bumper. 





SOLAR AUTO-VISOR is being marketed by Keene Jackson Co., Glendale, Calif. 
Features, according to W. Keene Jackson, are no drilling, no bolts, no clamps and no 


Painting. 
weight is 24 ounces per pair. 


NADA Display Set 


By Service Posters 


DETROIT.—The National Serv- 
ice Posters exhibit at the NADA 
show will occupy booths 27-29, it 
was announced last week by R. D. 
Van Houten and Fred D. Rankins, 
co-owners of the firm which pro- 
duces the posters. 

It was also announced that Na- 


No tools are needed for installing, 


which requires about 10 minutes. The 


tional Service Posters of Canada, 
Ltd., will soon be established in 
Toronto under J. B. Van Der Hout. 
The Detroit offices are located at 
1020 Dime Bank Bldg. 


Smith Is K-F Dealer 


William B. Smith has been ap- 
pointed as a dealer for Kaiser 
and Frazer in the St. Augustine 
(Fla.) area. He is at 58 Charlotte 
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Implement Dealer 
Sues Ford, Others 
For $11 Million 


COLUMBUS, O.—A suit against 
the Ford Motor Co., Dearborn Mo- 
tors, Inc., the Ohio Tractor & Im- 
plement Co. and officials of the 
three companies for $11,302,590 
damages was filed here last week 
by Mr. and Mrs. Elmer Schatz, 
owners of two Ohio implement 
companies. 

The complaint charges that Hen- 
ry Ford II and other officials of 
the Ford company are responsible 
for forcing Schatz’s two companies, 
Truck-Tractor Equipment Co. and 
Truck-Tractor Equipment, Inc., to 
lose their business of distributing 
Ferguson farm tractors and im- 
plements in Ohio. 

The Schatz suit is an outgrowth 
of a $251 million suit filed earlier 
this month by Harry Ferguson and 
Harry. Ferguson, Inc. 


Westling 8 & S Company, Inc., has been 
incorporated to deal in automobiles at 
2803 8S.W. Boulevard, Kansas City, by 
Antone C., and Melvin Schleicher 
ba Donald W. Westling ard Thomas Vier- 

ing. 





The South’s No.1 Magazine 


WHEN you select The Progres- 
sive Farmer to carry your adver- 
tising message to more than a 
million prosperous Southern farm 


families, here are a 


many convincing reasons why you 
can be sure you are using the 
South’s No. 1 Magazine: 


>» A Crossley personal-interview 
survey of the 14 Southern states 
showsthat The Progressive Farmer 
leads the next magazine by 47% 
in number of regular-reader farm 
families and by 99% in number of 
regular-reader farm families who 
name it their favorite magazine. 


>In a survey by another inde- 


few of the 


pendent research agency, thou- 
sands of Southern retailers and 
wholesalers were asked to choose 
the farm magazine with greatest 
advertising influence in their trade 
territories. The Progressive Farmer 
was awarded almost as many first 
choices as the next five magazines 
combined . . . and more than twice 
as many as the second magazine. 


>» Leading advertisers recognize 
the outstanding leadership of The 
Progressive Farmer in the rural 
South. In 1947, almost twice as 
much money was invested in adver- 
tising in The Progressive Farmer 
as was invested in advertising in 
any otherSouthern farm magazine. 


MEMPHIS, 





Advertising Offices: BIRMINGHAM, RALEIGH 
DALLAS, 


Pacific Coast. Edvard 5. Townsend Ce., 


NEW YORK, CHICAGO 


Seo Francisco, Los Angsies 








AUTOMOTIVE PARTS 


BINS 


Made of HEAVY GAUGE— 





Engineered to Provide Proper Strength 
SHIPPED ASSEMBLED—Ready to Use 
ADJUSTABLE COMPARTMENTS 


o 


PROMPT 
DELIVERY 


Model A-1-A 
90"w.x12"". x8844"h. 


$38 


F.0.8. Woltsten, 0. 


THE FRICK-GALLAGHER MFG. CO. 
FACTORY: WELLSTON, OHIO 
SALES OFFICE: 260 8. BROAD ST.—PHILADELPHIA 2, PA. 
Telephone Kingsley 5-0887 
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CONFESSIONS OF A 
USED CAR DEALER 


A veteran dealer takes you behind the 


LOOP oo ooor 


scenes, gives you the inside facts, 
and reveals the many clever tricks of 


his trade. Be sure to read it in the 


February 


Now on sale, 25¢ . oronet 
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Florida Demands 
Registration of 
Outstate Liens 


TALLAHASSEE, Fla.—A lien on 
an automobile made in another 
state is not enforceable in Florida 
unless it is recorded with the Flor- 
ida motor vehicle commissioner, 
according to a ruling handed down 
by the state supreme court. 

The high tribunal reversed a 
Duval county circuit court order 
which awarded an automobile to 
the Bank of Georgia on a mort- 
gage signed by William D. Wind- 
sor. 

Court records disclosed that 
Windsor sold the car in Florida 
and it subsequently became the 
property of C. W. Lee and E. L. 
Connor, of Jacksonville. No lien 
was recorded on the Florida title 
certificate. 

“Florida law,”’the supreme court 
held, “precludes the enforcement 
of a lien against a purchaser for 
value without notice of such lien 
unless a sworn notice of such lien 
showing information required by 
the statute shall be filed and re- 
corded in the office of the motor 
vehicle commissioner of the state 
of Florida. 

“Whether the policy of this law 
is good or bad is not for us to say. 
The matter of the wisdom or good 
policy of a legislative act is a mat- 
ter for the legislature to determine. 
The courts are required to give 
effect to the legislative act if it 
does not violate the constitution.” 


Md. Truck Assn. 
Elects Zinser 


BALTIMORE. — L. J. Zinser of 
New York Express, Inc., has been 
elected president of the Maryland 
Motor Truck Assn. 

Other officers include Harold R. 
Wilson, Tidewater Express Lines, 
Inc., first vice-president; John M. 
Baer, Baer Bros., second vice-presi- 
dent; J. M. Dignan jr., treasurer, 
and R. W. Furtick, secretary. 


Unbeatable 


Champion Driver Quits 


To Take Safety Job 


CHICAGO.—Charles W. Zimmer- 
man, of Cushman Motor Delivery 
Co., Chicago, has announced his re- 
tirement as undefeated champion 
truck driver of America in the 
semi-trailer class in order to ac- 
cept appointment as assistant di- 
rector of safety and personnel for 
Cushman. 

In 16% years of truck driving, 
Zimmerman has compiled an im- 
pressive record of safety and effi- 
ciency. He began driving in 1931 
and in the following year he had 
his first and only accident. A ve- 
hicle stopped suddenly in front of 
him without warning on an open 
highway and he was unable to miss 
it completely, clipping it with one 
fender. 

Since then, he has driven regu- 
larly year after year, through 
heavy Chicago traffic, over the 
highways of the Midwest and 
through all kinds of weather, with- 
out another accident. 

In 1939, he entered his first Na- 
tional Truck Roadeo, the annual 
driving contest sponsored by the 
American Trucking Assns., and 
placed third. For the past several 
years he has been unbeatable. 





ATA Endorses Radio Bid 
Of Long-Distance Lines 


WASHINGTON.—Testifying at a 
Federal Communications Commis- 
sion hearing, John V. Lawrence, 
managing director of the Ameri- 
can Trucking Assns., last week en- 
dorsed a request by National Bus 
Communications, Inc., for a radio 
frequency to be shared on a na- 
tional basis by intercity bus and 
truck lines for long-distance two- 
way radio communication. 

At the same time, he requested 
assignment of a single communi- 
cations channel for use by truck 
lines in congested urban areas. The 
sharing proposal, he said, would 
reduce two-way radio costs for both 
bus and trucking interests, thereby 
Speeding the use of radio by both 
industries. Mobile communication 
now is in use by truck lines in 
and around Chicago. 
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SEE US.AT BOOTH Il *™xicw 


QUALITY ACCESSORIES. . 
That are Gest Sellers... 


Geeause 
THEY'RE BETTER 


“Protecte” 
GRILLE 
GUARDS 


ATLANTIC CITY | 
























@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 


They’re in demand, because they’re better—and bigger! Handsomely designed— 
. 13 gauge steel tubing, 1% inch ae 
wit 


TO FIT ALL MAKES OF CARS. 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter 
special sleeve to cover connections. 


else 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYSLER MAKE CARS 


LIST PRICE 


EU 
IMMEDIATE 
SERA eo 





@ Extra Large for Protection 

@ Fits Perfectly to Fender Contour 

@ Heavy Gauge Steel, Chrome Plated 
A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders, its heavy gauge 


steel construction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand: up. Priced right —to sell quickly. 





IMMEDIATE DELIVERY ... WIRE OR WRITE TO 


ROP-LOC PRODUCTS CO. 


WEST NINTH ST. * CLEVELAND 13, OHIO 


1401 





la ali mAh 


WAR SURPLUS 


2WAY 
SPEAKER SYSTEM 


A Made by Western I ae) 
oosT 
$240. ES ¢ 


NOW ONLY.... 69° 


‘ FOB LOS ANGELES OR CHICAGO 
war you cer... 


1. One master station (operates on 110 volts 
A.C. or D.C.) 
2. One sub-station (requires no power). 
3. 100 feet of wire. 
Just the thing for auto agencies, service stations, 
used car lots, garages, factories. You talk to any 
part of the building or yard (up to 1 mile away) 


SAVE 
"170 
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TWO - WAY 
SPEAKING 
SYSTEMS 


by just filpping a switch. Simple for anyone to hook 

up—wires and terminals are numbered. 

1. As many as 5 sub-stations may be used with one 

master station. 

Extra sub-stations cost only $8.95 each. 

- Master station can call one or all sub-stations. 

. Sub-stations can originate call to master station. 

. Uses standard tubes and parts — replacements 
available at any radio supply store. 


@ ORDER DIRECT FROM THIS AD. 


Send money order, bank draft, or personal check. 
Price FOB Los Angeles or Chicago. All equipment 


FP ee 







is guaranteed to be new and unused government 
surplus. Your money will be refunded if you are 
not completely satisfied. 


SUPPLY 


TranSea Corporation 


Dept. AN 12-29 + 5363 W. Pico Bivd., 


Gentlemen: Enclosed find my remittance of $ . Ship at once 
the following: _—____Master Station units, ____ extra sub-station 
units ($8.95 each) ___, extra 100 foot rolls wire ($6.50 each). 

if after 1 week trial | om not completely satisfied, | shall return this 


Los Angeles 35, Calif. 





SEND 





aa ee 
City State__. 
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TRUCK SECTION 


Used Car Notes 


vigorous defense by the counsel for 
the Buffalo Used Car Dealers Assn., 
Abraham Roth, and by Milton Ray- 
nor, counsel for the national asso- 
ciation. Raynor said the ruling was 
unconstitutional and demanded a 
retrial at a later date. 


Omaha Changes Tax Proposal 


To Licensing Setup 
OMAHA.— Mayor Charles Lee- 
man announced that a proposed 
Omaha ordinance to increase the 
occupation tax on used car dealers 






















































would be changed _ to poe 4 w= > 
the dealers instead. New and used 
car dealers protested against the | Officers, Committees Listed 


ordinance which would have hiked 
the occupation tax on used car 
dealers from $5 to $100 a year. 
After conferring with the dealers, 
Mayor Leeman said: “We now want 
to make it a license ordinance in- 
stead of an occupation tax. By 
licensing dealers and their sales- 
men, the council could regulate 
them and suspend their license for 
Sunday sales and other violations.” 
* +. * 


Buffalo Law Sends 
Buyers to Tonawanda 


BUFFALO.—With the heat on in 
Buffalo for out-of-town auto buy- 
ers, the theater of operations for 
buyers from ‘Texas, Minnesota, 
South Dakota and other points 
west has been transferred to Tona- 
wanda. 

The Buffalo ordinance which re- 
quires an out-of-town buyer to es- 
tablish a place of business here 
and to obtain a city license has no 
application in Tonawanda, where 
Ed (Simple) Simon conducts his 
regular weekly auto auction. 

+. . * 
Association Organized 
For Western Mass. 

SPRINGFIELD, Mass. — Organ- 
ization of the Western Massachu- 
setts Used Car Dealers Assn. was 
effected here when members of the 
national association met with 30 
dealers of the Springfield area. 

Among those dealers present 
were: John Canane, national direc- 
tor; H. H. Johnson of Springfield, 
co-director for the state; Richard 
E. Cesare, national vice-president; 
Jerry Gallo, county president; Wil- 
liam I. Shuman, executive director 
of the national association, and 
Ralph L. Atkins, secretary-treas- 
urer of the local association. 

” ” 


Clevelander Sent to Jail 
For Larceny by Trick 


CLEVELAND. — Pleading guilty 
to a charge of larceny by trick for 
selling cars he never had, Bernard 
Samberg was sentenced to one to 
seven years in the Ohio state peni- 
tentiary by Common Pleas Judge 
Burt W. Griffin of Cleveland. 

Samberg pleaded guilty to accept- 
ing down payments ranging from 
$200 to $2,200 on automobiles he 
promised to secure through the 
company for whom he worked as 
a canned milk salesman. It is esti- 
mated he collected $18,000 before 
being apprehended. 

Conviction on this case holds 
special significance since the same 
charge has been made against Jack 
Singleton, who awaits trial for 
failing to deliver almost $1,000,000 
in new cars. 

* cS * 


Consolidated Purchase Form 


Up for Approval in Mich. 


LANSING.—A printed form, de- 
signed to meet the requirements 
of law for both a purchaser’s agree- 
ment at the time of sale and for 
a sales tax statement, is now in 
the hands of the attorney general 
for final approval, according to the 
Michigan Used Car Dealers Assn. 


+ * * 


By Middle Georgia Assn. 


MACON, Ga.—The Middle Geor- 
gia Used Car Dealers Assn., re- 
cently organized in Macon, has 
elected the following officers: 

Henry E. Watson, president; E. 
R. Smith, vice-president; R. M. 
Matthews, secretary; W. L. Cone, 
treasurer; board of directors, Gor- 
don Bush, H. C. Matthews, P. L. 
Bolden, F. G. Stubbs and Charlie 
C. Tidwell. 

Committees include: complaint, 
Julian B. Hill, L. E. Watson and 
D. W. Sapp; membership, M. D. 
Nolen, C. H. Murphy, Charlie Tid- 
well, James T. McLendon and A. 
S. Monoghan; entertainment, Char- 


License Requirement 


Upheld in Buffalo Court 


BUFFALO.—A court ruling that 
out-of-town used-car dealers must 
possess a Buffalo dealer’s license 
to do business within the city lim- 
its has caused many out-state deal- 
ers to cancel trading plans in this 
area, it was reported last week. 
Business is expected to increase on 
the outskirts of the city, where 
most of the auctions are held. 

The situation was brought about 
by the conviction of Frank A. 
Stolz, Chicago auction dealer, who 
was charged with violating a city 
Statute requiring that persons or 
organizations trading in new and 
used cars must possess a city deal- 
er’s license. 

Stelz was fined $200 despite a 





lie Anglin, Lehman Miles and 
James Bryant, and publicity, W. W. 
Grant, John H. O’Neal and W. J. 


Vowell. 
* 


Gibbs Named President 


Of New Arizona Assn. 


PHOENIX, Ariz.—Harvey Gibbs, 
Phoenix, has been elected president 
of the newly organized Arizona 
Used Car Dealers Assn. Other offi- 
cers are Dan Cuthbirth, Phoenix, 
vice-president, and W. R. Shaw, 
Phoenix, secretary-treasurer. 

Directors are Dewey Farmer, 
Globe; Bill Eisle and Ray Harris, 
Tucson, and Roy O. Jones, Paul 
Jones, Roman Sarawack, Bill 
Wunsch, Frank Wagner and Jim 


Fagan, all of Phoenix. 
7 > * 


Rensselaer Lot Sold 


RENSSELAER, N. Y.— Magee- 
Kearney, Inc., used-car business at 
75 Broadway here, has been bought 
by two Albany men, Irving Brach- 
man and Sonny Yanku, who will 
operate it as Rensselaer Motor 
Sales Inc. The new corporation is 
authorized to issue 200 shares of 
stock at no par value, according 
to papers filed with the secretary 
of state. 


Every day more and more automobile and automotive product manufac- 
turers realize that Cleveland is Carland. For the per capita ownership of 
automobiles in Greater Cleveland is among the largest in the country! 


The Cleveland Plain Dealer enters the picture when records of new 
car sales, broken down into 272 census tracts in A. B. C. Cleveland, show 
an astonishing parallel with Plain Dealer readership. 


This amazing coverage plus a long-standing record of results makes the Cleve- 
land Plain Dealer Number One priority on automotive advertising schedules 
--. and one of the leading newspapers in the country in automotive lineage. 
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DARLING MOTOR CO. (DeSoto-Plymouth), Bangor, Me., presented training 
to the high school in that city. Sixteen senior class members ae participating in Guana. 
Eee... 


ATA Issues Booklet 
For Drivers, Loaders 


WASHINGTON.—The freight 
claim section of the American 
Trucking Assns., Inc., has issued 
an instruction booklet for commer- 
cial vehicle drivers and dock men 
as part of its program to prevent 
freight claims. 

The 20-page booklet contains 
chapters on picking up freight 
from shippers and from connecting 





CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


Facts for Advertisers 


® Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 


carriers, delivering freight to con- 
signees and to connecting carriers, 
handling and loading of freight, 
and miscellaneous information. 


Lewis Motor Co. 


Delbert G. Lewis, Wilbert 
Thompson and Claude S. Tuttle 
have incorporated Lewis Motor Co. 
to operate an automobile dealer- 
= at 401 Clark St., St. Charles, 

oO. 
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AUTO TRUCK EQU 
Builders of New Streamlined 
POWER WRECKERS 


FOR ANY MAKE CHASSIS AND ANY CAPACITY 





UICK DELIVERY 
PRICES QU ON YOUR OWN BODY DESIGN 





AUTO & TRUCK DEALERS, WRITE FOR YOUR 
AUTO DEALER DISCOUNT 


DISTRIBUTORS WANTED 
BEING EXHIBITED AT BOOTH 85, NADA SHOW 
JAN. 25-29—HOTEL STEVENS 


AUTO TRUCK EQUIPMENT CO. 
DETROIT 21 


8300 LYNDON 








OHTO 
Stee 
co 


Specialists in Manufacturing 
to Customers’ Specifications 


MAIN OFFICES: WILLOUGHBY 
DETROIT OFFICE: 2210 FISHER BUILDING 


oh 





Special Offer 


LICENSE PLATE CLIP 





60¢ 
In Lots of 12 More 
Immediate Delivery 


Dept. A. N. 2 8210 Avenue H 


HO. 9040—1-8268 





BRIGHT CADMIUM RUSTPROOF 
SH. 

STRONG TENSION SPRING. DOUBLE: 

LOOPS. 

USED BY EVERY AUTOMOBILE 

DEALER. 

LIMITED SUPPLY, ORDER NOW. 

DEALER AUTO ACCESSORIES 

Brooklyn 10, N, Y, 


AUTOMOTIVE NEWS, JANUARY 26, 1948 _ 


PMENT CO. 


Survey 


(Continued from Page 8) 


Salesman: “Don’t worry. Some- 
thing may happen and we'll be 
around begging you to buy a 
new . Anyway, I’ve got your 
name and I won’t forget you.” 

* * * 

IVE other interviews, besides 

the one just related, were also 
given good public relations ratings, 
but none of them turned out to be 
the gem that one did. 

The dealership was owned by 
a former factory sales official, 
who apparently doesn’t want a 
prospective customer to leave his 
place without being satisfied to 
some degree. 

The customer relations survey 
had one other bright side to it: 

It definitely reaffirmed the fact 
that dealers as a whole are con- 
ducting their businesses along ethi- 
cal and honorable lines. 

+ + * 
Ci dealership (not offering 
immediate delivery) was given 
a diplomatic opportunity of offer- 
ing an “under-the-table” deal, but 
not one was suggested. 

However, that fact was some- 
what dimmed in the light of an- 
other revelation. As the survey 
progressed, it branched out and 
revealed that the unethical prac- 
tices of a few have engendered 
a definite anti-dealer opinion in 
the minds of Detroit’s buying 
public. 

The underlying reasons behind 
this anti-opinion are silly and base- 
less in the eyes of anyone who 
even slightly understands the prob- 
lems of operating a new-car deal- 
ership today. 

But the very fact that such opin- 
ion exists is proof in itself that 
Detroit dealers are guilty of one 
real sin: They have failed to take 
the public into their confidence re- 
garding the difficulty of allotting 
a few cars to millions of eager and 
impatient customers. 


(More about that next week.) 





Dealers 


(Continued from Page 3) 


extra family car to use while 
you are at work. 
1938 Buick Coupe 
Radio and Heater. 
> * - 
“PARENTS” 
Your children will be satisfied 
with this sport model 1937 Buick. 
Convertible coupe, heater, rum- 
ble seat. 


“TIME” 
To trade for a late model car. 
Here is a good one. 
1946 Chevrolet 
Sport sedan, radio, heater. 
* + * 


“TOWN AND COUNTRY” 

Will be yours in this 

1946 Ford 

Station wagon, heater and ex- 
tras. 


. + * 


” * + 


“PIC” 
Your next car from these 
1941 Pontiac Sedan 
1941 Plymouth Coach 
1940 Mercury Sedan 
1939 Chevrolet Sedan 
1937 Plymouth Sedan 
1938 Chevrolet Coupe 
1935 Pontiac Coupe 
“You'll like the way we do busi- 
ness.” 


| Rogers Heads Up 


Cleveland Assn. 


CLEVELAND. — Scott A. Rogers 
has been elected president of the 
Cleveland Automobile Dealers Assn. 
He is associated with Ferguson- 
Wells, Inc. (Hudson). 


Others elected to office include: 
Keith E. Weigle (DeSoto-Plym- 
outh), first vice-president; James 
Berry (Buick), second vice-presi- 
dent; C. E. Northup (Ford), treas- 
urer, and R. Earl Burrows, secre- 
tary-manager. 


Schaefer Names Britfus 
John H. Britfus, Grand Rapids, 
Mich., has been named director of 
parts and dealer service for Gil 
Schaefer, Hudson distributor in 


Box 3G/| lower Michigan. 





Heil Hydraulic Dump Units are 
VO Le) 4h ke 
the Truck frame 


soe 


e They don't interfere with other parts of the truck 
e They are easier and more economical to install 
e They are adaptable to any truck chassis 


You give your profits a lift, when you use fast- 
dumping Heil Hydraulic Dump Units. They raise 
24-ton loads to a 50° angle in 10 to 15 seconds. 
This dumpin “thie and speed means more loads 
per truck and lower costs per yard. 

Heil has made it easy for you to use these famous, 
fast-acting Dump Units—they are designed so that 
they are mounted above the frame. Thanks to this 
method of mounting, ser can adapt these units to 
any truck chassis, Furthermore, you can shift them, 
if so desired, to compensate for odd wheel bases, 
or to change the load on the rear axle to gain bet- 
ter traction during winter operation. This can be 
done easily and economically, without altering the 
chassis in any way. All the working parts are above 
the level of the frame. They do not interfere with 
any moving part of the 
truck, This feature is a 

reat advantage, too, 

ecause it saves you 
time and money on 
truck maintenance, 

Call on your Heil distrib- 
utor and ask him to demon. 
strate the smooth, efficient 
speed of Heil Hydraulic 
» Dumping Units. Look 

closely at the Heil Bodies. 
” You won't see stronger, 
better-built jobs any place. 


Write for latest literature. 








BH-324Aa 


"MILWAUKEE 1, WISCONSIN 


ap Sie ¥ a 





BE PREPARED—BUY NOW! 
yer oer 


ONE SIZE 
FITS ALL CARS 


HEAVY BAR TYPE RUBBER 






Vulcanized on a sturdy web 
strap. No danger of ruined 


tires because of chain goug- 
ing. 


Retail Price, 98c each. 
oy Pao Weick <cenuasuae a9° ea. 
Lots of 100 
eo) lig Less than 100, 64c each 
} Terms: C.O.D., F.0.B. Milwaukee 
Distributed by 


CHARLES DISTRIBUTING CORPORATION 
2788 W. WISCONSIN AVE. MILWAUKEE 8, WIS. 
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Oil Needs for 1950 


U. S. Report Says Refining Capacity Must Be Upped 
300,000 to 400,000 Barrels a Day 


WASHINGTON. — A Department] is placed at 936 million 42-gallon 
of Commerce estimate of 1950 de-/ barrels. This represents an increase 
mand for gasolines and oils, based| over present use of perhaps 15 to 
on analysis of consuming groups, | 16 percent, and is based on assump- 
indicates requirements totaling 2,-| tions of a sound economic situation 
180,000,000 barrels. To meet this| and high level of employment, with 
figure, it will be necessary during| resulting use in 1950 of 34 million 
the next two years to add 300,000| passenger cars, 7.2 million trucks 
to 400,000 barrels daily to present| and 3.2 million tractors. 
refining capacity, according to the Demand for gasoline for pas- 
report. senger cars alone is expected to 

Total demand for motor gasoline| reach 604 million barrels, nearly 
in 1950, exclusive of aviation uses,|two thirds of all anticipated re- 


Or ee a ean th t in 1950 
N ew Mar ks Set 4.5 aulise. caihoatian oil bankas 
In Attendance 
At ASI Show 


will burn 211 million barrels of dis- 
tillate oil, an average of 47 barrels 

CHICAGO. — Attendance records 
were shattered at the 1947 Auto- 


each. Approximately 121 million 
barrels were consumed in domestic 
heaters in 1945, latest period for 
which consumption figures are 
available. 
motive Service Industries show, it The report is said to contain 
is shown by official statistics re-| details of the ownership, location 
leased last week by Don H. Teetor,| and capacity of the nation’s re- 
chairman of the ASI joint opera-| fineries which should be of interest 
ting committee. 
A total of 8,170 jobber executives 

and salesmen attended, compared 
with 5,504 at the previous year’s 
show. All 48 states, the District of 


to consumers generally and par- 
ticularly to businessmen who deal 

Columbia and Canada were repre- 

sented. 

jobbers, 


directly with the industry or whose 
operations are affected by the avail- 

Total attendance of 
fleet executives, national account 


ability of petroleum products. 
men, auto executives and overseas 
guests was 8,840. There were 196 
overseas guests from 42 different 
countries. 

Breakdown of attendance at the 
show by various classifications fol- 
lows: 

Member jobbers—5,290 men from 
1,507 firms; non-member jobbers— 
2,880 men, 1,476 firms; overseas 
guests—196 men, 42 countries; fleet 
executives—94 men, 51 companies; 
national accounts—94 men, 51 com- 
panies, and car executives—228 men, 
27 engine and vehicle manufac- 
turers. 

Attendance total for the six-day 
show was 55,985, according to Carl 
Dietrich, chairman of the badges 
and registration committee of the 
Automotive Advertisers Council. 
This figure includes repeat counts 
for individuals attending the show 
more than one day. 

A. B. Coffman, show manager, 
reported a new record total of 486 
exhibitors who used 172,738 square 
feet of space. In 1946, the 430 exhib- 
itors occupied 126,888 square feet. 


Crews Heads L-M 
At Pittsburgh 


DETROIT.—Norman E. Crews is 
the new Lincoln-Mercury district 
manager in the Pittsburgh district, 
Joseph E. Bayne, 
general sales 
manager, an- 
nounced last 
week. 

Crews has tak- 
en over his new 
duties, succeed 
ing W. H. Fulton, 
who has resigned. 

Since 1945, 
Crews has serv- 
ed as L-M dis- 
trict supervisor in 
the Chester, (Pa.) district. R. S. 
Boutelle, formerly assistant region- 
al manager at Chester, replaces 
Crews as Chester district manager. 



































your own. 





Norman E. Crews 





with your advertising 
4,000 Personal Planes 


Sold by Stinson 

WAYNE, Mich.—Stinson divi- 
sion of Consolidated Vultee Air- 
craft Corp. has reported deliv- 
ery of its 4,000th personal plane 
since the end of the war. This 
represented more than half of 
the four-place aircraft sold in 
the postwar period, the division 
said. 


Dollar volume realized from 
the sale of the 4,000 Stinson per- 


William H. Klenke jr., general 
sales manager for the Convair 
division. Claude Hutcherson, 
Plainview, Tex., was the dealer 
who delivered the 4,000th Stin- 
son. 
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DACO SIGNAL flare, manufactured by 
Dayton Acme Co., 930 York St., COincin- 
nati, produces over 250 flashes per minute 
for more than 200 continuous hours with 
a single battery, according to the company. 
There is a warning noise with every flash. 


Reading (DeSoto) Named 


President in Tacoma 

TACOMA, Wash.—At the annual 
meeting of the Tacoma Automobile 
Dealers Assn., Arnold Reading, 
Winthrop Motor Co. (De Soto- 
Plymouth), was elected president, 
succeeding Leon E. Titus. 

Other officers elected include: 
Kenneth V. Sanders, vice-president; 
Anson Hart, secretary; James M. 
H. Gilcrist, treasurer; A. L. Lee, 
attorney; R. A. Mueller, Melvin G. 
Jones, Leon E. Titus and Everett 
Steven, trustees. 





Some Cara Seen 
Already in 
Buyer’s Market 


DETROIT. — High-priced cars 
such as Buick convertibles, Chrys- 
ler seven-passenger sedans and 
some independent makes like Kais- 
er and Frazer are already in the 
buyer’s market, Ray Williams, pres- 
ident of the Michigan Used Car 
Dealers Assn., reported last week 
at the first association meeting of 
the year at the Detroit-Leland 
hotel. 

Some independent makes, deal- 
ers pointed out, won’t be bought 
by many dealers except at less 
than the invoice. 

Williams said that some higher- 
priced cars are not moving off the 
lots even at reduced prices. 

Williams added that he did not 
believe cars of the Big Three— 
Chevrolet-Ford-Plymouth -- were 
yet approaching the buyer’s mar- 
ket. However, cars of the middle- 
income level may soon become 
buyer market items, he said. 

He added that time-payment 
sales of used cars had reached the 
prewar normal of 65 to 70 percent. 


Willey Motor Co., Hannibal, Mo., has 
been incorporated listing $45,000 author- 
ized capital stock by Marshall and Lucille 
bar vm A and Milton Willey to deal in motor 
vehicles. 


Why you and your 
advertising manager 
are partners 


OM WHERE YOU SIT, advertising may look like 

the “glamour department” of your company — 

necessary, of course, but pretty far removed from 
the hard-headed realities of the production line. 

But take a closer look. In one respect, the adver- 

tising manager’s job bears a striking resemblance to 


You're production-minded. You’re concerned with 
anything that will improve plant procedures, speed 
up assembly time, prevent waste, and reduce the 
manufacturing cost per unit. 


And that is precisely where you walk arm-in-arm 


manager. Because he thinks 


the same way about the manufacture of a sale. 


What are the ten ways to measure 


53 





For Leadership 
Detroit Jaycees Cite 


W. O. Briggs jr. 


DETROIT.—Walter O. Briggs jr., 
executive vice-president and treas- 
urer of Briggs Mfg., became the 
seventh winner of the distinguished 
service award made annually by 
the Detroit junior board of com- 
merce last week. 

Henry Ford II, president of Ford 
Motor Co., was recipient of the 
award in 1946. Cornelius Vander- 
bilt Whitney, assistant secretary of 
the Air Force, addressed the 1948 
award banquet. 


Sadowski Heads 


Toronto Dealers 


TORONTO, Ont.—Ben Sadowski 
has been elected president of the 
Toronto Automobile Trade Assn. 
George Hogan was elected first 
vice-president; G. A. C. Bear, sec- 
ond vice-president; R. M. Mc Cuaig, 
secretary, W. N. Mellow, treasurer. 


Directors elected were R. L. 
Anderson, F. W. Doner, H. C. 
Doughty, E. A. Bond, W. A. Mc- 
Dowell, H. E. Givan, J. A. Hearn, 
C. R. Howell, A. D. O’Donnell, J. L. 
Rumble, R. Thompson, P. E. Amey, 
R. Clarke and E. D. Maguire. 








One of a series of messages to help you increase your understanding of business paper advertising, and its effect on your business. 


The whole process of selling and distribution are 
his assembly line. And every time he can reduce the 
unit cost of a sale by so much as a few cents, he 
increases your company’s chance to show a profit. 


Ask him for a definition of advertising, and he will 
probably tell you that it is simply mechanized selling, 
a machine that multiplies the productive capacity of 
the sales force — seeking out prospects, arousing their 
interest, creating a preference for the things your 


company makes. 


And when it is concentrated among the hand- 
picked readers of business papers, advertising becomes 
the most efficient machine this partner of yours has 
found for lowering the cost of producing a sale. 


the results of your business paper 


advertising? You'll find the answers in a recent ABP folder, which we'll 
be glad to send you on request. Also, if you'd like reprints of this adver- 
tisement (or the entire series) to show to others in your organization, you 
may have them for the asking. 





News, 


is one of the 129 members of The Associated Business Papers, 
whose chief purpose is to maintain the highest standards of editorial 


helpfulness—for the benefit of reader and advertiser alike. 
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Himmel Motor Moves larger home at 691 N. Pearl St., 


Output Pushed 


On Aluminum 


Cabs for Jeep 


TOLEDO. — Laurel C. Worman, 

|local Willys distributor, is doing 
| something about the weather for 
| Jeep owners. 
His company, Laurel C, Worman, 
Inc., 1511 Madison Ave., Toledo, 
has let a contract to Lifetime Sto- 
ker Co., Pemberville, O., for the 
manufacture of an all-aluminum 
permanent cab enclosure for the 
Willys-Overland Jeep. 

More than 2,500 of the aluminum 
cabs, known as the Worman Jee- 
Cab, have been delivered to Jeep 
owners, Worman said. They are 
manufactured in two sizes, full and 
half cabs. 

Last week production at the 
Pemberville plant mounted to more 
than 300 cabs. Worman said peak 
production will be reached the lat- 
ter part of December or the first 


Himmel Motor Co. has moved| Beaumont, Tex. J. P. Himmel is 
from 1002 Pearl St. to its new and |owner and manager. 





















a week planned. 

The cabs are of all-welded alum- 
inum construction. Stiffeners, weld- 
ed inside, strengthen the structure. 
They have a tank-type roof, and 
plexiglas windows throughout. The 
enclosures are two-door models 
with sliding window panels in each 
door. 

Both front doors are removable 
and feature regular automobile 
door handles, with locks optional. 

Installation of the full cab can 
be accomplished by two men in 
three hours and a half. The half 
cab is mounted in approximately 
one hour and forty minutes. Either 
cab can be removed in 20 minutes, 
according to Worman. 

The Jeep tops have been ap- 
proved by the Willys-Overland en- 
gineering department, he said. The 
Worman Jee-Cabs are shipped FOB 
Pemberville, with the full cab 
priced at $99.95 and the half cab 
at $70.95. 


Output Under Way 
For ‘Coke’ Trucks 


DALLAS.—Texas Engineering & 
Mfg. Co. is in production here on 
subassemblies of soft-drink truck 
bodies of an advanced design, with 
initial deliveries to be made this 
month, according to H. L. How- 
ard, executive vice-president. Bod- 
ies will be assembled by Hobbs 
Mfg. Co., San Antonio. 

Volume is expected to run into 
several thousand a year, with dis- 
tribution on a nationwide basis, 
Howard stated. The trucks of 
aluminum body surface on high- 
tensile steel structure were de- 
signed especially for Coca-Cola bot- 
tlers by Raymond Loewy, and are 
known as “Protectobody.” 

Innovations include _ spring-bal- 
anced doors, steel case racks, and 
weight-saving through extensive 
use of aluminum, as well as bet- 
ter protection against weather and 
thefts. 


Hope metal bins offer quick, orderly 
expansion of parts departments be- 
cause of these and other outstanding 
advantages: 





® Patented slip-in dividers. 


e Front and rear support at base 
keeps out dirt—bin won't sway 
or tip. 

@ Bins shipped built up to car 
manufacturers’ specifications 
— ready for immediate use. 


The many special features of Hope 
Metal Bins make them a favorite in 
parts departments of leading auto 
dealers everywhere. Write for folder, 
prices and early delivery date. 


OP 


METAL PRODUCTS, INC. 


1509 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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i Bendix Designs Conversion 


Valve for Power Braking 
IRON CASTINGS SOUTH BEND.—Bendix Prod- 

: ucts division of Bendix Aviation 
Corp. has announced development 
of a super conversion valve for as- 
sistance in coordinating truck and 
trailer braking. 

E. R. Price, Bendix brake de- 
velopment engineer, pointed out 
that brake coordination is a ma- 
jor problem in view of increasingly 
heavy brake loads, higher speeds 
and worsening traffic conditions. 

The new valve—called SCV—of- 
fers a high degree of capacity and 
controlability, Price stated. 

He reminded that in installing 
the new valve on older equipment, 
the lines leading from the valve 
to the power chambers and air 
cleaner must be at least one inch 
in diameter to secure the maxi- 
mum efficiency. 


GREY 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 1866 


Mea ee 


FOUNDRY DIVISION 


FFICE AND MANUFACTURING 


CHATTANOOGA 2, TENNESSEE 


PLANT oe 
Peterman’s Pontiac Sales 
Erecting $25,000 Plant 
Peterman’s Pontiac Sales and 
Service is erecting a new build- 
ing in Hanover, Pa. The new 
sales and service home will cost 


$25,000 and will have complete 
facilities, 






of the year, with a goal of 1,000), 
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by the contractor that the high 
Dump Truck Operators way commissioner had offered to 
Protest to Wis. do the work “better and cheaper. 
Dump truck operators feel that 
MILWAUKEE.—Protests by the/the law permitting private roa 
Wisconsin Dump Truck Owners| work by municipalities and coun 
Assn. over a state law permitting | ties authorizes unfair competition 
government units to contract for| For example, they point out, pri 
private road work has resulted in| yate operators must pay about $250 
the filing of an action in the Ozau-|per year for truck license fees 
kee county circuit court to test/ while a county truck pays only a 
the validity of the state law per- $l-a-year registration fee. 
mitting such activities. 
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James C. and Jeanette Christopher witr 
Plaintiffs are Albert Heimer! and R. M. Johnson, have incorporated Amarill« 


Ray Merzdorf, operators of 4/| Motor Co., Inc., Amarillo, Tex., $80,00 
trucking company. According to| authorized capital stock. 
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Every STUR-DEE you see on 
_ the road represents a sale 
=e and every sale represents a 
profit to some dealer. Are 
you getting your full share 
of this business? Write for 
details, prices, discounts. 
Voltz Bros., Inc., 2520 
Indiana Ave., Chicago 16. 
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WORLD‘'S MOST WIDELY USED 
BECAUSE THEY OFFER THE MOST 


'" Dractical Protection 
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AUTO-TURNTABLE 


For car showrooms 
and lots. 
Supports 10 TONS 





















ASSEMBLE IT YOURSELF AND 
TURN YOUR CAR...ANYWHERE 


No pits. ..no holes...no anchor bolts . . . just set it up in 
your showroom window or lot... plug it in and run.. 
24 consecutive hours a day. Here's top flight 

showmanship at an amazing low price. 
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NEW SAFETY FEATURE couldn’t ke 

Once more Brunner brings new advancement to for that fis 

the turntable field. 1. A safety factor... stop Horwitz 

it while in full motion by the pressure of your end hasn’ 

hand. It starts again... AUTOMATICALLY. considerat 

2. One big bearing that supports 10 tons. was to ge 

Can be financed if desired. WRITE NOW for a a 

full details on the new 1948 model to who has | 

BRUNNER SALES COMPANY perience i 

358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING the food | 
MANCHESTER, CONNECTICUT Horwitz 

More select 

USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER no longs 

auto-turntables run 24 hours a day (without attention) in ANY kind of weather. ® franchi 
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Playboy Making Bid 
For Mass Production 


(Continued from Page 2) 


urer, 28, who is in charge of plant 
operations, was formerly superin- 
tendent of plant operations with 
Amphibian Car. He was associated 
with Thomas in experiments on 
Playboy as well as on designs for 
the amphibian car. 
oJ = . 
TT romantic part of the story 
is that these three, with none 
of the glamour or publicity build- 
up of other newcomers and would- 
be newcomers to the auto industry, 
got as far as they did. 


Using Horwitz’s funds at first, 
and later money obtained from 
the sale of dealer franchises, the 
trio got together a crew of 70 
men, jammed them into an area 
smaller than many dealers have 
for a service shop, obtained a 
couple of presses, built dies for 
body stampings, and, with ma- 
chinists and painters crawling 
over each other, got into opera- 
tion a pilot-production line of 
sorts which is turning out about 
two cars a week. 

Approach to the old Playboy 
plant is picturesque. It’s on a side 
street, where a dozen boys were 
having a snowball fight. We went 
into an old red brick building of 
two stories. The second story evi- 
dently still has living quarters, for 
a little girl with blond hair done 
up in pigtails was peeking out the 
window at us. Offices were on the 
first floor. We walked through these 
into the back, which opened into 
an L-shaped shop. There, in a din 
of hammering and grinding, Play- 
boy cars were being built from 
sheet metal up. 

This might have been a scene 
from the auto industry’s past, back 
50 years or so ago when every ma- 
chine shop in the East was turning 
out autos. 

7 ” . 


ROM here we went to Tona- 

wanda, on the outskirts of Buf- 
falo, to a government plant in 
which Chevrolet produced Pratt & 
Whitney aircraft engines during 
the war. This plant was so big 
‘hat Playboy cars raced 40 miles 
‘n hour inside. On Nov. 20, 1947, 
WAA accepted Playboy’s bid of 
$2,259,000 for this plant. Terms 
were $500,000 down and the bal- 
ance in 10 years. Playboy moved 
in under a letter of intent from 
WAA. 


Now Playboy must raise the 
money to buy, equip and run this 
plant. Whether it can do this re- 
mains to be seen. On the risk 
side, it must be said that none 
of the Playboy men introduced 
appear to have the experience of 
running an operation of the size 


And when and if this is accom- 
plished, Playboy then must set up 
a selling organization. So far, this 
has been a haphazard proposition. 
Franchises have been sold to 119 
distributors and dealers, with the 
dealers numbering more than 100, 
to get money to keep going. 

The discount structure is 22% 
percent for distributors, 20 per- 
cent for dealers. Playboy has been 
charging dealers $1,000 for each 
15,000 population. 


Horwitz says he hopes to sign 

up 2,500 dealers. On the basis 
of 100,000-a-year production, there 
would be an average of 40 cars a 
dealer, or $8,000 gross income a 
year. This indicates that Playboy 
will have to revise its sales setup, 
since it is obvious that a dealer 
couldn’t keep a hole in the wall 
for that figure. 


Horwitz replies that the sales 
end hasn’t been given too much 
consideration since the big job 
was to get the product first. At 
present, sales are loosely under 
the direction of Wilson Goetz, 
who has had some 18 years ex- 
perience in the auditing end of 
the food business. 

Horwitz says Playboy will get 
more selective on dealers when it 
is no longer necessary to depend 


Sales are being held up at present 
pending the stock issue. 

Also a dubious factor is the 
price. Horwitz says he is deter- 
mined to sell the cars at $985, and 
to always keep the price 25 per- 
cent under Chevrolet-Ford-Plym- 
outh prices for two-doors, although 
the Playboy is a convertible with 
a folding steel top. If the Big Three 
move down on their present mod- 
els, he says he will move down also. 

* + * 


SKED how he could come out 

with that low a price, he 
turned to Thomas, who said that 
the Playboy unitized body and 
frame is made up of 48 pieces 
designed and stamped out espe- 
cially for welding. The body sheet, 
by the way, is of 20 gauge steel, 
heavier than used on standard cars. 
Some 900 nuts and bolts and what- 





FIRST OF ITS KIND? A. J. Dingeman (Ford), Oxnard, Calif., believes his new 
super service station (across the street from his dealership) has one new feature that’s 
never been tried before. It’s an oil-dispenser on the gasoline pump island, which feeds 


oll to an engine ‘‘with no short measure and no spill.’’ The new 


also includes 


8 
sheds for used cars and a possible used car showroom (at the right). With his dealership 
on the other corner, Dingeman now has 38,000 square feet of space available. 


not are eliminated, cutting the la- 
bor on the car down. It weighs 
2,035 pounds, some 1,200 pounds 
less than standard cars. 

Nearly all parts are standard. 
At present, 40-horsepower Conti- 
nental engines and 48-horsepower 
Hercules engines are being tested 
in the cars. 

It is said that the car has a top 
speed of 65 miles an hour; gets 30 
miles to a gallon in the country, 


25 in the city; has a wheelbase of 
90 inches; tread of 47 inches; over- 
all length of 155 inches; overall 
width of 59 inches; height, 56; 
ground clearance under center, 8% 
inches; seat width, 50 inches; space 
back of seat (with top up), 25 cubic 
feet; luggage space of 13 cubic 
feet. 


Several radical innovations 
were in the prototype cars, in- 
cluding a rear-engine drive, but 
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nearly all of these were elim- 
inated to get a production car. 
The engine now is in front, and 
most of the parts are standard. 

The front axle is a rigid, single 
arm independent suspension, with 
coil springs and direct-acting shock 
absorbers. 


The body frame has a deep, rigid 
boxed rail at extreme width of car 
to provide maximum protection. 


The car is a beautiful looking 
job and gives an excellent ride. 
Playboy men say they have some 
minor points to iron out before go- 
ing into production. 

And also on the credit side of 
the story is this: Playboy laid the 
facts on the table honestly, ad- 
mitted problems and gave the 
newspapermen full opportunity to 
drive the cars themselves. 





Jenkins Retires 


Madella Jenkins of Jenkins Mo- 
tor Sales, Kokomo, Ind., has re- 
tired from the automobile business. 
The successors are Kokomo Motor 
Sales (DeSoto-Plymouth), 310 W. 
Superior St. The same personnel 
will continue with the new busi- 
ness name. 





























This New Plant Finder 


may solve your problem, too! 


MANY READY-BUILT, 
READY-TO-OCCUPY 
PRODUCTION FACILITIES 
AVAILABLE NOW! 


A few minutes with this latest re- 
vised edition of the Plantfinder 
may well save hours of time—and 
money, too—for industrial execu- 
tives, or proprietors of smaller 
businesses who face plant reloca- 
tion or expansion problems. 

This new, condensed edition de- 
scribes many good, usable, strategi- 
cally-located properties available 


purpose plants, warehousing 
space, production and processing 
equipment— all types and sizes of 
facilities, from coast to coast and 
border to border. Some of these 
may exactly suit your require- 
ments or be easily and economi- 


cally adaptable to your needs. 


Send for a copy of the Plant- 
finder today—to the address be- 
low, on your company letterhead, 
please. Consider the advantages 
of the properties it describes. 
Then phone, write or wire our 
nearest Field Office for further 


information. 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 





ROOM 1402 ‘I’ BUILDING, WASHINGTON 25, D.C. 


* Charlotte - 


for you to bid on now. It includes Field Offices: Atlanta * Birmingham * Boston Chicago * Cincinnati 
“14: . Cleveland * Denver * Detroit * Grand Prairie, Texas * Jacksonville * Kansas Cjty, 
bui i 
dings suitable tonearly any kind Missouri + Los Angeles Minneapolis * Nashville + New Orleans * New York 
of general manufacturing, special- Philadelphia * Richmond + St.Louis * Salt lake City * San Francisco * Seattle 


‘ 
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23. Witnesses and testimony will 
predominate for the next 10 days, 
it was added. 

Attorneys for Emich were called 
down by Federal Judge LaBuy, 
who objected to Emich’s lawyers 
ganging up on witnesses. He point- 
ed out that it was customary for 
only one lawyer at a time to cross- 
examine a witness. He also chided 
them for charging that GM is 
dragging the trial out. 


Scores Testify 
As GM-Emich 


Suit Continues 


CHICAGO.—A growing list of 
witnesses marked the progress last 
week of the Emich-General Motors 
suit. The corporation has had 150 
witnesses on the stand so far. Pre- 
viously, the Emich side presented 


SERVICE STOCL 


Autemobile Mechanic’s 
Time Saver 


Nateral Sitting Pesti- 
tion 


Special Introductory Offer 


FOB 
$§95 Philadelphia, Pa. 


ATCO SUPPLY CO. 
Dept. 25 


2700 S. 10th St. Philadelphia 48, Pa. 






INSURANCE 
for FINANCED AUTOMOBILES 


_#- 


AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street New York 5, N.Y. 
United States Automobile Managers 


RHODE ISLAND INSURANCE COMPANY 
Surplus te Pelicyholders, Jon. 1, 1947 $3,019,862.79 
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sianpeiiiniata TRUCK SECTION 


| ible to ordinary life insurance 
should an employe leave his place 
of employment. 

Such a plan permits the smal! 
dealer to offer the same benefits 
to his employes that have previ- 
ously been available only to large 
dealers in the Detroit area, it was 
stated. Forrest Heath & Co. has 
been selected to install and super- 
vise the plan. 





Detroit Assn. Initiates 
Life Insurance Plan 


DETROIT.—A plan of group life 
insurance has been worked out by 
the Detroit Auto Dealers Assn. 
which permits all member agencies 
and all their employes to partici- 
pate in life insurance benefits with- 
out necessity of physical examina- 
tion. All policies are also convert- 


Pontiac 


(Continued from Page 6) 


closely resembling that of ’47 Cadil- 
lacs, which dresses up the new 
models a great deal. 
* + * 

ITH reference to retail sales- 

men, Klingler said that it would 
be all right with him if dealers 
washed out the old-time auto sales- 
man completely and started afresh 
with men who don’t “know the old 
tricks and curves.” A lot of these, 
he said, were bad for the industry. 

Klingler said that he thinks it 
would be premature for a dealer 
to take on the load of forming a 
new sales staff now, believing that 
such staffs will not be needed in 
1948, He’s not sure of the timing, 
but he said: 

“We won't have any trouble in 
building the kind of sales staffs 

dealers will need.” 

Regarding fair play for the pub- 
lic, Klingler asserted that dealers 
know when they are doing wrong, 
although sometimes the factory 
doesn’t since it would take a Ges- 
tapo to check every dealer. But 
he asserted that Pontiac will not 
tolerate cheating dealers and is 
running down every complaint. 

Pontiac’s policy on trade-ins is 
simple, he said. If a customer 
doesn’t want to trade in his car 
he doesn’t have to, but if he wants 
to trade we want the dealer to give 
him fair value. 
Klingler said that he thought the 
demand for Hydra-Matics would 
outstrip Pontiac’s ability to pro- 
duce them. 







































































































STARBILT STEEL BINS 


INTO MORE 
PROFITABLE OPERATION 


Starbilt bins for shelving are 
streamlined with a flexibility of 
purpose. 

Individually or as complete units, 
Starbilt fits floor space, adds con- 
trol to inventories—adds profits. 

For almost any size part or stor- 
age, there's heavy-duty Starbilt to 
solve problems for profitable oper- 
ation. 


THE TREND IS TO STEEL! 
Steel BINS 


\ Steel SHELVING 


St Steel DISPLAY TABLES 


STAR MANUFACTURING COMPANY 
—_—-+f Piiiunenewen 





Obituaries 


Roland P. Rice Dies; 


Early Ford Salesman 


KANSAS CITY.—Roland P. Rice, 
one of Henry Ford's first salesmen 
and president in 1929 of the Kansas 
City Motor Car Dealers Assn., died 
Jan. 14 of heart disease at his sis- 
ter’s home in Florida. 

Mr. Rice joined the Ford organ- 
ization as a salesman in 1904. After 
serving as Kansas City branch 
manager during World War I and 
then opening his own Ford dealer- 
ship, he switched to selling Chrys- 
ler cars in 1926 as a result of his 





AMARILLO, TEXAS 


motions and was one of the first 
to develop a motor and chassis 
reconditioning plant. 
. . . 


Dealer Killed; Another 


Injured in Auto Crash 

ATHENS, Fla—John Kendrick 
jr., 31, Athens automobile dealer, 
was killed and Dan R. Silvey, 32 
also an Athens dealer, injured in 
an automobile accident on U. S. 
route 78, nine miles west of here. 
* . * 


Morrow, 68, Dies in Fla.; 
Ex-Executive at Willys 


CLEARWATER, Fla.—James Ed- 
win Morrow, 68, son of the inven- 
tor of the Morrow coaster brakes 
and one-time vice-president and 
general manager of Willys-Over- 
land, died Jan. 13 in a hospital 
here. 

During his youth he was test 
rider for the Morrow coaster brake 
which his father had invented. 
Later he became associated with 
the Willys company in the manu- 
facture of parts, rising in time to 
the executive position. 

€ o * 


David Noble 


NEW YORK.—David Noble, manufac- 
turers’ sales representative in the Eastern 
territory of A. Schrader’s Son division of 
Scovill Mfg. Co., died suddenly while en 
route to Philadelphia on a business trip. 
Mr. Noble had been connected with the 
Schrader firm for the last 23 years. 

* + 7 


John A. Brydon 


RICHMOND, Va.—John A. Brydon, 
am automobile dealer here at 518 N. pet. 





1948 JEFFRYES-BAKEWELL 


WHEEL 
BALANCE 
INDICATOR 





WITH DEPENDABLE 


‘\\ HAIR-LINE ACCURACY 








Super-sensitive indicator 
takes the guesswork out 
of static balancing. 





mont Ave., died Jan. 8 at a ichm: center 
hospital. ee balancing position in relation to 
* 2* *¢ of gravity of hub and tire . . 
coe engineers say, 
John Cc. Millar can't adjust for these 

, BUFFALO.— Jena Cc. Millar, 77, former can't balance me ° 

urchasing agent for the old Stewart Motor ewell Wheel Balance 
Co. here, died suddenly in the Hotel Lenox, The Jofiryes-Bak 


where he had made his home since retir- 
ing in 1943. Handles all passenger car 
wheels and tires, including 
the new 1948 wider rims 


and super cushion tires. 





* * * 
Albert Weber 
ST. LOUIS.—<Albert Weber, 72, veteran 
automobile dealer here, died at his home 
in Kirkwood, St. Louis county. He was 
vice-president of Sidney Weber, Inc., and 
entered the automobile in 1904. 














ALLAN C. JEFFRYES COMPANY 


1201 RIO VISTA, LOS ANGELES 23, CALIF. 
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ive his place 


Truck Production Estimates 
By Automotive News 


ss the smal! 

















ame benefits 
have peevi- (U. 8, PRODUCTION ONLY) 
Week Week 
mly to large Ended Same Ended Total to to 
area, it was Jan. 24, Week Jan.17, Jan. Jan. 25, Jan. 24, 
& Ga. he 1948 1947 1948* 1948 1947* 1948* 
1 and super- CHEVROLET 6,483 4,784 5,861 18,122 12,381 18,122 
Ee 6,148 4,954 14,838 20,388 14,838 
End bases wees 6. 3,236 3,345 3,201 10,022 10,181 10,022 
INTERNATIONAL . 3,493 2,184 3,452 11,053 7,328 11,053 
6 OE oe 1,807 1,616 6,273 6,068 6,273 
STUDEBAKER ......... 1,600 1,335 1,589 4,789 4,163 4,789 
ee peseasé ie 1,631 1,733 5,387 3,503 5,387 
403 373 1,223 1,377 1,228 
387 434 1,283 1,132 1,283 
367 341 1,106 1,165 1,106 
336 362 922 985 922 
188 244 725 587 725 
144 eee itn’ 433 mid 
& 103 540 8 540 
276 434 1,396 989 1,396 
23,343 24,697 77,679 70,988 77,679 
85,558 105,469 327,378 252,400 327,378 
Total Track 
RS. kccseeerocece» _ 4,596 4,827 . 4,453 14,312 16,418 14,312 
Grand Total, Cars and a = 
Trucks, U. S. and 
CD vecdceccesoces 111,142 90,385 109,922 341,690 268,813 341,690 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway. 
Four-Wheel Drive, Sterling, etc. 


Production Pace Still Hot 
Despite Cold Weather 


(Continued from Page 1) 


18,339 cars last week, compared 





auto makers on 1948 second quar- 
ter quotas too. with 16,566 the week before. 
Following is a resume of U. S. oe 
automotive plant activity last fre: Total passenger car out: 
week: put estimated at 16,133, com- 
General Motors: Although Cadil-| pated with 16,566 previous week. 
lac was closed for model change-| With the exception of Continental 
over, the other four divisions built | models, Lincoln production of 1948 
an estimated 31,521 passenger cars.| models was completed. No com- 
. Both Buick and Oldsmobile fin-| ment offered as to when 1949 mod- 
ished the last of their 1947 model] els will be introduced. Meanwhile, 
runs, with the bulk of last week’s| Output of 22 Continentals daily 
output being 1948s. Pontiac built | Scheduled during changeover oper- 
all 1948 models in its home plant, | 4tions. 
as assembly plants completed their| MKaiser-Frazer: Built estimated 
1947 model runs. 4,764 cars last week for January 


: ; tput total of 16,150, with fiv 
Chrysler: The corporation’s four | °" a ” 
divisions turned out an estimated days more production still to be 


counted. K-F built only 7,141 cars 
2 S during January, 1947. 

NYC Association 

Elects Murray 


Nash: Built estimated 2,733 cars, 
As President 


compared with actual turnout of 
NEW YORK.— The Automobile 


2,708 previous week. 
Packard: Built estimated 1,544 
Merchants Assn. of New York, Inc., 
at a board of directors meeting, 


cars, compared with 1,536 previous 
week. 
Studebaker: Built estimated 3,140 
cars, compared with 3,186 previous 
has elected the 
following officers: 
President, Verne 
L. Murray; first 


week. 
Hudson: Output dropped to es- 
vice - president, 
Nelson K. Mintz; 


timated 1,196 cars, compared 
with previous week’s 1,312. Strike 
second vice-presi- 
dent, A. W. Boet- 


by foremen seriously halting op- 
erations in body plant. Reported 
to be planning truck output 
again in April. 
Combined U. S. and Canadian 
tcher, and secre-| out 
icacheteneer G. put last week is estimated at 
F. Benell. 
Murray is pres- 
ident of Murray 
Pontiac Co., Inc., 


111,142 cars and trucks, compared 
with 109,922 the week before. 
—Brrnm Tomas 
of White Plains and New Rochelle, 
N. Y., having resigned his position 
as assistant general sales manager 


Corwin Heads Up 
of Pontiac Motor division in 1944 


to start his dealerships. Fargo (N. D.) Assn. 


Mintz is a DeSoto-Plymouth deal- FARGO, N. D.—W. 
er at Great Kills. Boettcher is a (Chrysler - Plymouth) pd —— 
Dodge-Plymouth dealer in the] elected president of the Fargo- 
Bronx. Benell is president of Park | Moorhead Automobile Dealers 
Motor Sales, Inc. (Mercury-Lin-| Assn. 


coln), Manhattan. Other officers elected by the asso- 
George C. Copeland continues as| ciation at its annual meeting here 
general counsel of the association] are J. Balmer (Dodge-Plymouth) 
and Joe Farlow remains as general vice-president, and Donald Ryan 
manager. (DeSoto-Plymouth), secretary. 


ss ee ie eal 

| Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 
FLY IN Indoors - Modern, Heated Hangar. All Transport Facilities 

. Sy 7 TONAWANDA, N. Y. AIRPORT 

2080 Military Rd., Route 265, Tel. ELmwood 0375 


SIMPLE SIMON’S AUTO CLEARING HOUSE 


The Only Auto Clearing House in the World! 

Tell Us What You Want - We'll Buy Them For You 

Tell Us What You Have - We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 

1241 MAIN ST. PHONE Elmwood 2130 
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Senate Bill Asks 
Yearly Road Aid 


Jan.1 9 Jan. 1 Of $300 Million 


WASHINGTON. — Federal high- 
way aid authorization of $300,- 
000,000 annually for the fiscal years 
ending in 1950 and 1951 is proposed 
in a bill introduced by Senator 
Chapman Revercomb, West Vir- 
ginia Republican. The annual 
authorization of $300,000,000 is bro- 
ken down as follows: 

A total of $150,000,000 for projects 
on the federal aid highway system; 
$75,000,000 for projects on the prin- 
cipal secondary feeder roads, as 
provided by the 1944 Federal Aid 
Highway Act, and $75,000,000 for 
projects on the federal aid highway 
system in urban areas. 

Not less than 50 percent of funds 
for the federal aid highway sys- 
tem is made available by the pro- 
posal for the national system of 
interstate highways’ established 
pursuant to the 1944 act. 

Apportionment of funds to the 
states would be made in accord- 
ance with the existing law. 





This modern truck head- 
quarters in Wichita, Kan., 
is the home of C. E. Jones 
—White Truck Sales. A 
well-equipped shop and 
complete line of White 
Guaranteed Parts and 
Approved Accessories has 
helpedthis business grow. | 
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Sikorsky, famed designer of helicopters and multi-engine planes. 
talking with 8. E. Skinner, right, general manager of Oldsmobile. 


He is shown 


remarks (left to right) are D. E. Ralston, general sales manager of Oldsmobile, 

T. C. Downey, works manager. Sikorsky spoke to members of management at Olds- 
mobile at a luncheén meeting held in his honor. He predicted widespread use of the 
helicopter for both business and pleasure purposes in the next few years, but expressed 
his opinion that it would never be serious competition for the automobile or the com- 


mercial plane. 





Okla. Firm Files 
$800 Resale Suit 


OKLAHOMA CITY.—The legal- 
ity of a “resale option” agreement 
was headed for a court test here 
last week, as Greenlease-Moore, 
ae filed an $800 breach of con- 
tract suit against M. J. Mirkin. 


Se eee 
SALES: Trocat semper 


The firm charged Mirkin with 
realizing a profit of $800 on the 
sale of a 1947 Cadillac which he 
purchased from Greenlease-Moore. 
In doing this, it was added, Mir- 
kin violated the terms of a signed 
agreement not to resell the car 
within six months from the day it 
was purchased, without first offer- 
ing it back to the company. 








Key men in the C. E. Jones organization are, /eft to right: James Gilkey, shop fore- 
man; Ed Maddern, parts manager; H. G. Tuttle, shop superintendent; A. C. Siewart, 
used truck salesman; C. E. Jones, owner; and Arthur B. Jones, sales manager. 


Another 
Truck Headquarters... cROWS 





C. E. JONES knows trucks... as a veteran 
over-the-road operator...and, since 
1938, as a White Distributor in 
Wichita, Kansas. 

First-hand knowledge of the operating 
eal se of motor transport convinced 

r. Jones that White dependability pays 
extra dividends in low cost performance. 
“Because we were so completely sold on 
White performance when we were oper- 
ators,” Mr. Jones says, ‘we obtained the 
the White Distributorship and opened 
business in a small way in 1938 in 
Wichita. We soon outgrew the small 
building we built when we started just 
ten years ago.” 

“Our business has steadily expanded 
because we have a great product to sell 
in White Super Power ... helped by 


the outstanding Preventive Maintenance 
program. The Correct Application plan 
we now are featuring,” he reports, “is 
another real help to boost business.” 

An important factor in the growth of 
C. E. Jones White Truck Sales is the 
emphasis on a complete stock of White 
Guaranteed Parts and Approved Acces- 
sories. “Anything we can provide to help 
our customers, helps us, and parts bear- 
ing the White emblem have enabled us 
to get and hold many customers,” Mr. 
Jones asserts. 

White dependability—first choice for 
outstanding performance at lowest cost 

means more business for C. E. Jones 
in Wichita, just as it means more busi- 
ness for White Super Power across 
the nation. 


THE WHITE MOTOR COMPANY « Cleveland 


Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 


For more than 45 years the greatest name in trucks 









































































































ACCOUNTANT-OFFICE MANAGER. 












HELP WANTED 


SA MEN—For line of auto and truc 
grille guards and sun visors. This is the 
finest merchandise of its type on the 
market today at competitive prices. Sev- 
eral choice territories now open. Write 
I. R. Stolar Co., 5922 N. Clark Street, 
Chicago, Illinois. 


RETAIL SALES MANAGER for growing 
Willys auto di torship, also handling 
Farm and Industrial equipment in Mid- 
west metropolitan area. Aggressiveness 
and experience required. Provide refer- 
ences, photo and full qualifications in 
frst letter. Write Box 2125, c/o Auto- 
motive News, Detroit 26. 


SERVICE MANAGER — Large new car 
dealer in Indianapolis, Ind. Must be 
capable of organizing arc directing en- 
tire shop personnel. Salary and profit 
sharing. This is a real opportunity for 
a capable service manager. Write giving 
age, experience and referenees. Your 
reply will be treated confidentially. Box 
2107, c/o Automotive News. Detroit 26. 


SERVICE MANAGER—Orr vf the largest 
new car dealers in New York City, 
Chrysler products. Top experience and 
references required to manage large 
Service Department. Excellent opportu- 
nity for the right man. Write Box AN 
37, 310 W. 57th St., N. Y¥. C. 


SALESMEN—Various territories open. To 
sell automotive fabrics to Trim Shops 
and Motor Agencies. Sideline proposition 
considered. Plastic Fabrics, Inc.. 539 
Central Ave., Newark 7, N. J. 


SERVICE MANAGER with Chrysler Prod- 





ideal climate. New building, modern fa- 
cilities. Salary and bonus. State age, 
experience and references. Box 2120, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER—Large Dodge-Plym- 
outh dealer in 100,000 population town 
85 miles from Detroit. Must be capable 
of organizing and directing entire shop 
personnel. Salary and profit sharing. 
This is a real opportunity for capable 
man. Write giving experience, education, 
age and references. Box 2134, c/o Auto- 
motive News, Detroit 26. 


Wanted 
Buyer 
Trucking 
Equipment 


National concern operating large 
trucking fleets has permanent San 
Francisco opening for man qualified to 
assist in purchase of trucks, tractors 
and semi-trailers. Prefer man under 
40 with training in engineering or pro- 
t of automotive fac- 
tory. technical knowledge of 
equipment constfuction and detailed 
mechanical specifications required. 
of sales and/or 
fn automotive purchasing desirable. 
Should be familiar with factory engi- 
neering standards, production and dis- 
tribution methods. Duties require de- 
termining weight distribution, body 
size, load capacity, grade ability, and 
to prod- 
served. 
Must be qualified to analyze equipment 
requirements and develop specifications 
for equipment used in transporting 
food products. Reply in confidence, giv- 
ing age, education, record of employ- 
ment and earnings. Box 2133, c/o 
Automotive News, Detroit 26. 


LIFETIME CHANCE 
FOR ACE SERVICE 


MANAGER 


One of Detroit’s largest Ford Deal- 
ers will pay top price to get the Best 
Service manager in America. This 
agency is under close scrutiny of Top 
Ford Officials and our Past Aces have 
been picked off for big jobs. Must be 
able to organize and direct personnel 
es. complete shop operations; must 

@ them best in the field. No matter 
where you are, what job you hold, if 
you can master this job you should 
be interested. 


Box 21386 
c/o Automotive News 





14 
years experience, includes General 
tors, Kaiser-Frazer, retail and wholesale 
distribution, preparation of financial 
statements, daily operating control rec- 
ords and all tax returns. P. O. Box 3002 
Denver, Colorado. 

SALES OR USED CAR MANAGER— 
Seeks connection with Detroit or vicin- 
ity dealer. Thoroughly experienced in all 
phases of new car and large scale used 
car operation. Age 32, married, capable, 
ambitious and aggressive. Excellent ref- 
erences. Box 2132, c/o Automotive News, 
Detroit 26, 


tomotive deal preferably 
Motors. Box c/o Automotive News,- 
Detroit 


IA 


DISTRIBUTO. FOR SALE—One of 





TO DEALERS WHO WANT USED CARS: 


PARTNER WANTED 


ACTIVE PARTNER ANTED in fast 


Mo- | “BUSINESS OPPORTUNITIES WANTED 


WANTED TO BUY: Well developed busi- 
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at} TEEN 


AUTOMOTIVE 


POSITION WANTED 


EXPERIENCED G. M. and Chrysler sys- 
tems bookkeeper will straighten out your 
accounting difficulties, bring records up- 
to-date, substitute for regular bookkeep- 
er. Box 2129, c/o Automotive News, 
Detroit 26. 


SALESMAN, 33, single, industrious, loyal, 
sober. Seven years experience. Seek posi- 
tion with progressive new car dealer 
handling popular make. Can qualify as 
used car manager. Will travel. N. Nel- 
son, 3781 Wager, Detroit 6, Michigan. 


SERVICE MANAGER desires to connect 
with well established, reliable firm. 
Qualified to organize and supervise com- 
plete service department. Have pleasing 





personality, sober, and A-1 references. 
Box 2127, ¢/o Automotive News, De- 
.troit 26. 


GENERAL OR SALES MANAGER—Gen- 
tleman with twenty years experience 
BIG THREE. Retail and wholesale. Can 
furnish skeleton organization if desired. 
Would like permanent connection Michi- 
gan or N. Ohio city. Call Tuxedo 2-3096 
Detroit for interview. Available March 1. 


MA ‘AOCTURERS REPRESENTATIVE 


MANUFACTURERS AGENTS to call on 


jobbers, automobile dealers, etc., with 
Night-Glow illuminated rear-view mirror 
and other auto accessories. Jay Distribu- 
ting Co., 5664 St. Jean, Detroit 13, Mich. 


DEALERSHIP WANTED 


WANTED—Small automobile agency or 


parts business. Will consider auto wreck- 
ing business located in southern Arizona 
or California or Florida. Howard T. 
Inseo, P.O. 81, Clearwater, Fila. 


A ED and 
have the cash to purchase dealership of 
from 300 to 1,000 car eontract in South 
or West or will eonsider purchase of 
one-half interest and take over active 
management. Replies confidential. Box 
2112, c/o Automotive News, Detroit 26. 


purehase larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SA 


DEALERSHIP, now handling Dodge-Plym- 


outh, established 25 years, ideal loca- 
tion and modern equipment, located in 
prosperous Colorado town in rich farm- 
ing district. Will sell or lease building; 
owner retiring. $75,000 will handle. Pur- 
chaser must qualify for factory approval. 
This business never before offered for 
sale. Box 2135, c/o Automotive News, 
Detroit 26. 


the biggest well known light car dis- 
tributorships for eleven western states. 
Car built by automobile manufacturer 
who has been in businss since 1895. A 
big deal for approximately $250,000. 
Includes inventory, distributorship, fix- 
tures and equipment, and beautiful brick 
showroom-garage type building. Box 
2124, c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


Automotive man, Detroit area, will buy 
used cars for dealers tn any section of 
United States. Box 2131, c/o Automotive 
News, Detroit 26. 


in well financed, 
highly successful ‘‘big three’’ auto and 
truck dealership. Man chosen must be 
gentile, married and between 35 and 45 
years of age, with exceptional personal- 
ity and character. Must give proof of 
successful experience in management of 


interest. Dealership located in 
Towa town of 15,000. Earnings last year, 
$50,000. Excellent opportunity for man 
chosen. In replying, send full informa- 
tion including age, character references, 
experience references, proof of financial 
condition, personal photo, etc., in first 
letter. All information kept confidential. 
Write Box 2110, c/o Automotive News, 
Detroit 26. 


growing auto-truck dealership. Present 
two businesses necessitates owner relin- 
quishing active management of one. Man 
chosen must be Christian and give proof 
of qualifications for successful manage- 
ment. Franchise includes entire county 
and may require sub-dealers later. Fa- 
cilities include new modern well located 
garage and showroom. Allocation for this 
year will approx. 60 units and gross over 
$100,000 plus service. Only $10,000 re- 
quired for 50 percent interest. Box 2126, 
c/o Automotive News, Detroit 26. 


ness allied to automotive field. Will con- 
sider new parts or new and used parts 
and wrecker set-up with or without scrap 
and junk, anywhere in U. 8. All details 
first letter. Box 2118, c/o Automotive 
News, Detroit 26. 


NEW CARS WANTED 


and Phene, wire or write. 
Capitel Meteors, 536 Linden 8t., Ailen- 
“town, Pa. 
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We Wholesale AUTOMOBILE 


DEALERS ATTENTION 








*.9 
L 
Detro ts For dealers only. Plan to attend one 
of the greatest automobile auctions in 
Largest the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
Wholesaler 71 highways cross and the East meets 






the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 






SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 














WHOLESALE 

1948-47-46 AUTOS 

IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 
“‘Philadelphia’s Largest Used Car Dealer’’ 
4539 Ohestnut St. Philadelphia, Pa. 

Wire or Phone ALlegheny 4-4450 






AUTOMOBILE 
AUCTION 


28 MILES FROM OHIOAGO LOOP 


% Mile East of Ilinols State Line 
On Route 30 


EVERY FRID4SY 11 A.M. 
Running Over 150 Cars Each 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTCH STEWART, Auctioneer 
























eee 
WHOLESALE!!! 

It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946’s, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD COMPANY 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone HEnderson 0231 


SAM G MOTORS, INO. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 


401 S. Vermont Avenue 
Los Angeles 4, California 
FAirfax 8484 





Dyer Auto Auction 





Phone 4111-4061 Dyer, Ind. 
Res.: Lansing, Tl., 730 































Cars! Trucks! Picku;\s! 
OVER 300 
IN STOOK 


DEALERS: 
Bring Your Customers In— 
Sell "Em Off Our Floor— 
The Place Is Yours! 


Largest Dealer 


IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Slst St. Chicago, Ili. 
‘Chicago Is the Place to Buy Your Cars’’ 
















































DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
cars. Lots of action. All dealers cordially 
invited. 
Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 

Office: 1175 Washington Ave., Albany, N.Y. 




















ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 
cars at all times. 
39’s to 47's 
* 
Swan Motor Sales, Inc. 
2102 Monroe Street Toledo, Ohio 


AUTO AUCTION SALE 


Every Monday at 


Montpelier, Ohio 
(Look at Your Map) 



















USED CARS! 
Wholesale Only 


* 
OUR SPECIALTY—1948 MODELS 
* 


Chev., Cad., Buick, Ford, Etec. 
(We undersell Auction Houses) 






Best Sales—Best Facilities 
In Northwestern Ohio 


Conducted by Business Men 
And in a Business Manner 


Sell to DEALERS ONLY 


ONE VISIT WILL CONVINCE 
YOU OF OUR SUPERIOR 
ACCOMMODATION AND 
EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
Woodruff Bldg. 415 W. Main 





Andy Anderson Auto Co. 


Ph. 3-1914 Peoria, i. 










































NEW GRAMM van type 24’ 


ys 


' W22 12-ton capacity, 





USED CARS FOR SALE 

AUTO BUYERS—Best wholesale deal ai 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois 


Detroit, Mich. UN. 3-7400. 


WHO HAS OR KNOWS about any new 
autos which were allotted for export? 
Write. wire or phone Clark Smith 
Phoenix, Arizona. 


AUCTION 
THURSDAY 12:00 NOON 


Most cars entered are brought in 
by new car dealers. 
Col. Marker, Auctioneer 
“‘We Need Buyers—Over 150 Cars 
Offered Each Week"’ 
(Inside Sale) 
DOC GREINER 
The Flying Dutchman 
1701 Madison Ave. Adams 6397 
Toledo, Ohio 








INSIDE AUCTION 
THURSDAY’S NOON 
Dealers Only 


“HEART OF TOBACOCOLAND” 
Sale Fee $5 Phone R-731 


Hometown Sales 
318 N. Mangum 8t. 
DURHAM, N. C. 





BUSES FOR SALE 


SCHOOL BUS FOR SALE—New 48 capac- 


ity Chevrolet school bus, Wayne body 
Harpster Chevrolet Co., Warriors Mark, 
Pa. 


FOR SALE—New Superior Hi-head room 


commuter type bus, 28 feet long, 29 pas- 
senger with special adult seats, destina- 
tion signs, buzzer system, and advertis- 
ing display card rack. Dodge chassis. 
New and priced right. Call or wire Jack- 
son Motor Company, 555 North Pear!, 
Phone 2-0271. Beaumont, Texas. 


FOR SALE—New 1947 Ford 48-passenger 


school bus with Hicks body. Immediate 
delivery. McGill Motors, Inc., Ford Deal- 
er Indiana, Pa. Discount to a dealer. 


FOR SALE—Two 1942 Ford buses. High 


ceflings, two-speed axle, 36-40 seating 
capacity. Superior and Union City bod- 
fes. Price $1.000. Blanton Dunn Co., 
Admiral Wilson Blvd., Camden, N. J. 


NEW FORD SCHOOL BUS—Two 40-pas- 


senger Hicks buses immediately avatl- 
able. Special price to dealers. Tom Pur- 
vis. Ford Dealer, Mattoon, Tilinots. 


1944 FORD MODEL 494T school bus with 


Wayne 42-passenger body. Excellent con- 
dition, $1,495. Palmetto Motor & Equip- 
ment Co., Greenwood, 8. C. 


NEW SCHOOL BUS—1% ton Ford 194” 


wheelbase, 48-passenger Hicks body 
Painted and fully equipped to comply 
with Michigan highway regulations. 
RIVARD BROTHERS, INC., 20955 Van 
Dyke Ave., Baseline, Michigan. 


TRAILERS FOR SALE 


WE HAVE a number of Mustang Trailers 


for sale. These are aluminum bodies 
with dual wheels in the rear. Size, one 
and one-half tons. These are new trafl- 
ers. Name your price. Box 2130, ¢/o 
Automotive News, Detroit 26. 


1947 GENERAL TRAILER made in Mar- 


lette, Mich. Tandem wheels and dolly. 
Hot water heater. Oil heater. Complete 
with china. glassware, silverware and 
. Two extra tires and tubes for 
dolly. Only 2.000 miles. Emfl Campen- 
haut, Sailfish Club, Palm Beach, Florida. 


FOR SALE OR TRADE—3 Tourette camp 


traflers. all aluminum, weight 720 Ibs.. 
sleeps 2, equipped with ice box gasoline 
stove, mattress, etc. Original factory cost 
$700. plus freight. I will close them out 
at $500 each, or trade them for a good 
model used car. D. W. Bowman, 
Nash, Sidney, Ohfo. 


TRUCK EQUIPMENT FOR SALE 
trafler, one 
side door, 100-20 duals, never used or 
Neensed. $2,000 or best offer. C. Vree- 
land, Rockwood, Mich. Ph. 221. 





NEW GENUINE FORD cabs complete, fit 


any Ford truck 1940-1947. $275.00 crated. 
Also new Ford %-ton pickup bodies, 
$75.00 F.O.B. Revere. Crescent Motor 
Sales, 429 Broadway, Revere, Mass. 


TRUCKS WANTED 


WE NEED late model used trucks. Al! 


types. Will go anywhere, cash waiting. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 N. Cicero Ave., Chicago 
14, Tilinots. 


WILL PAY PREMIUM for new Chevrolet 


trucks within 300 mile radius. Current 
model only. Donohoe Chevrolet, Brook- 
lyn, Michigan. 


WANTED BY FRANCHISED GMC truck 


dealer, any quantity new GMC trucks, 
Models FC101 to FC354. Will take de- 
livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors, 
Ine., Houlton, Maine. Telephone 2221. 


DODGE TRUCKS-—Any new 1947 or *48 


model up to 2 ton, including WDX. 
wanted. Write or wire ‘‘CB’’ SMITH 
MOTORS, Dodge Dealer, Austin, Texas. 


TRUCKS FOR SALE 


ee —_—,_ ——__— 
1 DODGE, 1,000 gallon. 1 International. 


1,000 gallon. 1 Ké6 International, 1,250 
gallon. 1 G.M.C., 1,000 gallon. 1 Ford, 


500 gallon. 1 International D40, 1,000 
gallon. 1 G.M.C. Military 6x6, 1,250 
gallon. 1 2,000-gallon tank trailer. 1 


3,950-gallon tank trailer. All units have 
hose, reel, pump, and meter, and are 
available for immediate delivery. Berman 
Sales .. R.D. 1, Pennsburg, Pa. 
Phone Pennsburg 521. 


946 WHITE W22 15-ton capacity, air 


brakes, 11x20 tires, 17 foot transporta- 
tion body, motor excellent. 1944 WHITE 
10x20 tires, air 
brushes, 15-foot transportation body. 
excellent motor. Will finance. Also have 
fuel ofl and dump trucks. Automobile 
Dealers Exchange, Bridge Plaza South, 
Corner 22 Street, Long Island City, 
New York. 
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TRUCKS FOR SALE 
Ten 1940 DS-35. One 1942 
xs-5. One 1942 Ford dump truck. All 
with 3-yard water level bodies. Trucks 
mechanically excellent and appearance 
good. Will wholesale. Box 1253, Char- 
= lotte 1, N. C. 
PARTS WANTED 
WANTED—Fender, left front for 1938 
Plymouth. Stevenson Auto Sales, 511 N. 
Second St., Clinton, Iowa. 
WANTED—Right hand door for 1946 Piym- 
outh coupe, serial No. 11719830. Wire 
collect, Northrop Motor Co., Watertown, 
New York. 
NEW 1947 CHEVROLET 1% ton truck cab. 
Horton Chevrolet Co., 566 Broadway, 
Bedford, Ohio. 


PARTS FOR SALE 


) 














60% Discount on 


FORD, LINCOLN & 
MERCURY PARTS 


$10,000 Surplus Stock Available 
Write for Complete List 


Fisher Motors, Inc. 
120 W. Willard St. 
Muncie, Indiana 





WHOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast serv- 
ice, liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St. Trenton 8, 
New Jersey. 


NASH PARTS—Large stock motor parts, 
transmission parts, body panels, fenders, 
hoods, grilles, and front suspension. 20% 
discount to dealers. Will ship same day 
we receive your order. D. W. Bowman, 
Nash, Sidney, Ohio. 


CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American 
shaft Co., Charlotte, N. C. 


AUTOMOTIVE NEWS, JANUARY 26, 





PARTS FOR SALE 








FORD 
Genuine Parts 


Buy a little or a lot of Scarce Items at 
attractive trade discounts—prompt service. 
. 


Authorized Ford Parts Distributor 
e 


Boulevard Motor Corp. 


2392 Boulevard Jersey City, N. J. 
Delaware 3-3400 


FORD 


GENUINE PARTS 


BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 
LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 


FORDHAM MOTOR SALES, INC. 
Authorized Ford Dealers 


645 E. Fordham Road, N. Y. ©. 
Sedgwick 3-3000 

















OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 
$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods 8u 

Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 


D 
3431 N. 15th St. Philadelphia, Pa. 
Telephone 











E HEADS AUTO AUCTION 


"EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 8 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 


reasonable. 


PARTS FOR SALE —=—Cs 





OLDSMOBILE 

SHORT BLOCKS 
Fits °37 to ’47 Sixes 

*41 to '47 Eights 

DEALERS ATTENTION 

RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Alliston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


DE NEG SPARK PLUG. Retail 85c, new 
1948 sales plan direct to user, 40c. Any 
number wanted 10M or 14M delivered. 
Superior product, thousands in use, guar- 
anteed 99% foul proof in normal motor. 
DeNeg Chemical Co., Watts Bldg., Bir- 
ming la. 


CADILLAC-OLDSMOBILE 
PARTS AND ACCESSORIES 





RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





SHOP EQUIPMENT FOR SALE 
FORTY PIECES Kent-Moore (surplus) oil 
Pan Nozzle Checking Tool for 37-46 
Chevrolet. List well over $20 each. Should 
be used every time oil pan is removed. 
$2 each, sample $5. Also used 1946 
Ford hood, $18. Sanford Chevrolet Co., 
Inc., Margaretville, New York. 

FOR SALE—Like new, complete Weaver 
front end machine with attachments for 
knee action or axle car; includes run- 
ways. $500 for all. Courtesy Motor Co., 
Inc., Johnson City, Tenn. 

REPOSSESSED—Seventy-five new Diame- 
tric Precision wheel balancers in the 
original carton. Regular price, $134.50. 
Special sale price, $85.00 each while 
they last. For details write Universal 
C.1.T. Credit Corp., 537 Fourth Ave., 
Huntington, West Virginia. 





HOLMES WRECKERS 


Heavy duty, Model W45, com- 
plete with eleven foot double swing- 
ing booms, extension outboard legs, 
400 feet special wrecker cable, 
heavy duty tow bars. $875 f.o.b. 
Grand Rapids. 


General Sales Co. 
Phone 


205 Market 8.W. 
Grand Rapids, Mich. 


9-6264 





Call for one of our courtesy cars when you 
sivigg or better yet, wire us in advance. 


Horse Heads Auto Auction is-no doubt the outstanding Auction 
in the Hast. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York,on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
— of New York city and about 250 miles north of Philadelphia, 

a. 





Make It Your Business to Spend Next Friday With Us ai Horse 


Heads. The meeting place of the Auto Dealers from the East 
and West. One trip will convince you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 





Auto Auction 





Gladden Road & Northwest Blvd. 


At Columbus, Ohio 


12 O°CLOCK NOON—DEALERS ONLY 


Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


GREATER COLUMBUS AUTO MART 


Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 
AUCTIONEER: PAT PATTERSON 


Every Friday 







Columbus, Ohio JO. 2249 






EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


(There will be no Auction Sale Thursday, December 25th, 
Christmas Day or January 1st, New Year’s Day) 


AT EARL A. 


2300 READING ROAD 


Tel.: Maine 8112, Woodburn 38060 
Pat Patterson 


Auctioneer: 





SCHOTTS 
CINCINNATI, OHIO 


ENGINE REBUILDING — Crankshaf 





AUTO EQUIPMENT FOR SALE 





TOW PILOT—$17.50 


a 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
os 


RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by ICO 


s 
1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 
and Controlled Steering 
GUIDE CABLES 
Complete $49.50 


Tow Bar Sales Company 


Factory Distributors 
100 So. Clinton St. Chicago 6, Il. 





ANTIQUE CARS FOR SALE 


COLLECTORS - DEALERS 


For Sale 
1905 Northern—$450 


Two cylinder opposed touring car. 
In splendid mechanical condition. 
Extensive reconditioning just com- 
pleted. Ideal for auto dealers show 
room. 


Glenn E. Thomas Co. 


Anaheim at Elm Street 
Long Beach 13, California 
Phone 76491 
OAL WISIN A I NAAT DAGON TE NC NRE SEALE RORES 
ACCESSORIES FOR SALE 
EDMUNDS DUAL carburetor manifolds for 
most all cars. Increase power, speed, 
economy. Dealers discounts. Write for 
folder price list. R. G. Sceli & Co., Inc., 
Hartford 3, Connecticut. 
MISCELLANEOUS 
OVAL SIGN—Eight 





foot. Neon 


Pa. 


FORD 
lighting. Mosley Ford, Wayne, 


os 


grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


1948 


POSITIVELY THE WORLD’S 
FINEST GIGANTIC AUTOMOBILE 


-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 10 A.M. 


If it’s low mileage, clean cars you want, you can “load up’”’ at 


ED HOUGH’S 


AUTO AUCTION SALES 
Shipping Arrangements Made on Request 


$900 North Broad St. Philadelphia, Pa. 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


ll A Sale will be held at same old location in new 

heated building, only one block from Court House 
‘and Hotels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close ... 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 


WANTED! AT ONCE! 


1,000 Automobiles, Trucks and Pickups 


One of Missouri’s largest automobile and truck 
dealers. 


Write, phone, or wire “Hi Dollar Joe” at.the Joplin 
Automobile Auction Co., at the Cross Roads of America, 


We have the best market in the world today. Every 
Friday, we sell an automobile every minute. 


Saturday, Sunday, Monday, Tuesday, Wednesday 
and Thursday, they go mighty fast. 


If you have a new car or truck to sell and you don’t 
contact us, we lose a little and you lose a lot. 


Should you phone, always ask for “Col. Joe H. 
Burtrum,” owner and operator and manager. We keep 
six buyers in the east at all times. There is probably 
one in your territory now. You contact us and we will 
have them contact you. 
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JOPLIN AUTOMOBILE AUCTION CO. 


1610 East 7th St. 





Phone 4600 


Joplin, Mo. 





‘NEW SUBSCRIPTION ORDER 


Send 


for which check is attached [[] or send bill (_] _ 
AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





City 


Car Dealer (1) 
Jobber [] 


| 
| 
| 
| 
I 
for One Year $6 [_] or Two Years $10 [_] 
| 
| 
| 
| 
| 
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Automotive News to Address Below 
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INTERNATIONAL - INTERNATIONAL 
GREEN DIAMOND RED DIAMOND 
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INTERNATIO 
BLUE DIAMOND 


Note these 3=Then Check Below Components Available 


To Specialize Internationals to Every Job 


Brake horsepower of the 13 engines used in International 
Trucks ranges from 82 to 322; piston displacements from 
214 to 1090 cubic inches; pounds-feet of torque from 


160 to 972. 

Eighty-six standard wheelbases are available; 22 
transmissions; 16 auxiliary transmissions; 29 rear axles; 
and hundreds of other components. 


That’s Performance-Co-Ordination— fitting the truck 
for the work it is to do—unmatched by any builder. 


And Internationals are Load-Co-Ordinated — by the 


exclusive International Truck Point Rating System. 


Tune in James Melton on “Harvest of Stars.” NBC Sundays. 


Truck specialization alone, makes the International 
Franchise outstanding in the industry. 

Add International sales and service training and sup- 
port; International advertising and merchandising; and 
the high appreciation Internationals have earned with 
truck operators everywhere — 

And you have a swift summary of why the Interna- 
tional is today’s most valuable truck franchise. 


For complete details write 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 





ATIONAL 
1AMOND 





